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SERVING THE 19 SOUTHERN AND SOUTHWESTERN STATES 


For dependable, LOW COST engine overhauls, use 





* Perfect Circle POWER SERVICE 


Peak performance assured with: 


2-in-1 CHROME PISTON RINGS. Both TOP ring 
0 Yes, here is the safe, sure and profitable way to stretch 


and OIL ring are plated with thick, solid chrome 
giving complete wear protection where heat is 
highest, pressure greatest, lubrication poorest! 


NURLIZING. Restores worn pistons to correct fit 
Quickly, accurately and permanently, for only a 
fraction of the cost of new pistons 
STEEL TOP RING GROOVE SPACER. Precision 
made to compensate for increased groove width 
and to retard top ring and ring groove side wear 
MANULATHE. Accurately and quickly regrooves 
worn top ring grooves. Gives new top rings a break 
not breakage! 
PLASTIGAGE. Bearing clearances are quickly and 
accurately checked, in as little as one third the 
time required by older methods! 
TAPER SHIM BEARING ADJUSTERS. Custom 
made to correct excessive clearance in main and 
connecting rod bearings 


dollars and miles when an engine needs an overhaul! By 
using Perfect Circle’s /ow cost POWER SERVICE vou can 
Ie assured of comple te satisfaction and thousands of 
extra miles of sustained power and positive oil control! 
Perfect Circle Corporation, Hagerstown, Indiana: The 
Perfect Circle Co., Ltd., Toronto, Ontario 


Perfect Circle 


PISTON RINGS 
The Brand Most People Prefer 





ERM 


Backs you with i2 
nationwide promotions 


to build customer traffic .. . boost your profits! 


“Vacationland America’”’ the big- FRAM Clean Oil Month promo- 

gest promotion in filter history, sends tions and billboards are making oil 

millions of motorists to FRAM Dealers and filter checks a habit with Amer- 

for everything from spark plugs to ica’s motorists! Coast-to-coast, hard 
FRAM Filters and Cartridges! Nationwide adver- hitting FrAmM Clean Oil Month advertising in na 
tising and the free ‘“Vacationland America’”’ Books tional magazines and colorful billboards adds even 
tell car owners to see you first for car care! more oil and cartridge profits to your till. 


That’s the way FRAM backs you up as a FRAM Dealer! Every FRAM 
promotion, Every FRAM Deal pays off for you in profits! 


Motorists prefer FRAM more than 2 to 1! 


Remember, survey after survey shows the preference 
for FRAM is more than 2 to 1! And in many of these 
same surveys, the preference for FRAM was greater 
than the preference for the next two brands combined! 


it pays to sell FRAM! 


OIL ¢ AIR * FUEL * WATER 


FRAM CORPORATION, Providence 16, R.!. Fram Canada Ltd., Stratford, Ont. 
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PERMATEX 


(REGULAR AND HEAVY DUTY SAE SPECIFICATION ) 


RE-USABLE 
CONTAINER 





‘S) 


wy. 2s 
BRAKE F 


Permatex Regular and Heavy Duty Brake 
Fluid meets or exceeds SAE specifications. 
Both types contain corrosion inhibitors and 


will readily mix with any similar fluid. Order 

through your local supplier. If he does not 

have a stock in this special container, send COMPANY INC 
, . 


your order to Permatex, giving your jobber’s 


name and you will get your requirements ; 
promptly. Brooklyn 35,N.Y. + Kansas City 15, Kansas 


MORE THAN 50 CHEMICAL PRODUCTS FOR BETTER AUTOMOTIVE MAINTENANCE 
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ANOTHER 


BIG 


CASITE CAMPAIGN |: 


TO HELP YOU SELL! 


CASITE’S HARD-HITTING ADVERTISING i; carrying the Casite story 





ys 


when you buy 2 cases of Casite 


Ever take dimensions of a room or doorway and forget what 
your figures were? Then you need a Record-O-Meter—the 
measure that remembers! 

Each time you make a measurement, record the width or 
length in feet, inches and fractions with tabs notched to 
Stay in place, White enamel steel tape is 78” long. Case has 
bright chromium finish, Handy to have at home or at work. 
A brand new item. There's nothing like it on the market. 


HASTINGS MANUFACTURING 


to car owners all over the country through these seven leading 
national magazines. More than 41,500,000 advertising impressions 
will appear during April, May and June to bring you added sales, 
extra profits. 

Tie in with this big Casite Campaign NOW! Keep plenty of 
Casite on hand. Display it—on the shelf, in the window, on the 
islands. Hand the “‘self seller’ can to every motorist who drives in. 


Remember, there’s 40c profit in every pint of Casite you sell! 


t this —_ = 
You ge BAG = 


INSULATED BEVERAGE 


FREE! 


when you buy 1 case of Casite 


Perfect for picnics or fishing trips, this handsome easy-to-carry 
beverage bag keeps hot drinks hot, cold drinks cold—for hours. 
Comes in attractive light brown vinyl plastic covering that’s 
washable, durable. Insulated with Fiberglas. Holds up to six 
large cans or bottles of beer . . .even more bottles of soft drinks. 


COMPANY + HASTINGS, MICHIGAN 


Casite, Piston Rings, Oil Filters, Spark Plugs 
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100% 


PENNSYLVANIA 
AT ITS FINEST 


bh 
Premium @ 
19 


TOP PERFORMERS 
FOR EXTRA PROFITS 


You Profit and so do your Customers 
When you sell 100% Pennsylvania Veedol Oils! 


VEEDOL 10-30 MOTOR OIL 


.gives Highest Octane Performance; 
combines 10W-20W-30 grade oils for all 
weather lubrication; Up to 40 extra miles 
to every tankful of gasoline; Twice-as 
high detergency...cleaner engines; Quiets 
hydraulic valve clatter; low oil consump 
tion and increases battery life. 


150-HOUR VEEDOL TRACTOR OIL 


.. reduces wear to a minimum; retains 
its oiliness and lubrication value for 
a full 150 working hours between 
changes in gasoline-type farm tractors 
.. assures ‘““Top-Performance’’, maximum 
power and longer, more economical] serv 
ice life from tractors. 


Veedol oils and greases are sold through 
independent distributors...write for in- 
formation, today! 


TIDE WATER ASSOCIATED OIL COMPANY 
Tulsa—Thompeson Bidg.+ Atlanta—Rhodes-Haverty Bidg 
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You be the judge! @ — 


Compare your present Brake Shoe Exchange with American Brakeblok’s 


ON GROSS? Top-quality American Brakeblok 


ON LINING QUALITY? Quality materials, rigid 
bonded shoes are competitively priced. Their 


manufacturing controls earn for American 
Brakeblok the confidence of car makers and reputation makes selling easier—at full 
repairmen everywhere. list price! 

| NO |_| YOURS AS GOOD? YES NO 


YOURS AS GOOD? YES | J 
ON BONDING QUALITY? American Brakeblok | ON SALABILITY? American Brakeblok has 
is bonded in special plants under factory- been advertised for over 25 years. It backs you 
controlled conditions. Each shoe is carefully with sales training, field help, promotion, 
tested and inspected. 
Bonded brake shoes are vital 


ON COVERAGE? American Brakeblok bonded 

exchange shoes fit all popular make and model YOURS AS GOOD? _ your — business. If ne 

cars, light tracks. Clearly identified, boxed by SRSWOTOS RO FO ONO oo 

axle groups. above, contact your N.A.P.A. 
YOURS AS GOOD? YES | | NO | | jobber or write us direct! 


ON TURNOVER? Your N.A.P.A. jobber main- 
tains complete American Brakeblok stocks. 
You can operate from smaller inventories, 


realize faster turnover. 
YOURS AS GOOD? YES _| NO || 


point-of-sale aids. 


as ADVERTISED IN 
farm Journa” The Saturday Evening Post 
Farm Journal 
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Automotive 


SPOTLIGHT 


April, 1955 














Cars rolled off the assembly lines this quarter at a new high pace (and high production 
continued on this month). The last three months recorded the greatest production 
quarter in the industry's history--a new output mark of 2,100,000 compared with the 
previous high of 1,892,000 chalked up the third quarter of 1950. As samples of what these 
figures meant, GM rolled out this quarter: Chevrolets, 481,042 and 358,769 (second 
figures are for first quarter of last year) ; Pontiacs, 157,496 and 99,100; Oldsmobiles, 
157,266 and 90,908; Buicks, 205,578 and 131,775; Cadillacs, 43,016 and 25,767. 

As for Ford: That factory also set a new record in its history for any quarter by turn 
ing out 656,627 units, compared with 553,104 (Lincolns and Mercurys are included). And 
Chrysler's quarter comparisons: Plymouths, 211,794 and 99,573; Dodges, 99,397 and 
51,094; DeSotos, 43,289 and 20,822; Chryslers, 58,053 and 31,152. The "independents" 
were reporting a brisk production pace likewise with an improved market situation 





Car dealers, with a new low of 0.6% profit back of them for last year, did 
not seem to know whether to be happy or not about the high rate, although 
some dealers, especially Chrysler's and Oldsmobile'’s, reported demands ex 
ceeding their supply for some models. Stockpiles of cars in many instances 
were growing tall; dealers wondered if this was in preparation fora possible 
strike by the UAW for its guaranteed annual wage demands. One labor expert 
speculated that the strike might be held off for a month or two beyond around 
June 1 when the GM and Ford contracts expire. Negotiations might be fired up 
for a quicker solution then, this authority said, as it would be nearer '56 





model-announcement time. 


Just, maybe, the union will call off its fight if its members can get a "call-in' 
guarantee, said one prominent Detroit industrialist. Under that plan, a worker 
couldn't be called infor, say, one day unless he was guaranteed that he'd get a 
minimum of 30 hours during that week. One statistician figured that if the GAW went 
through it would have, for example, cost Chrysler--biggest single employer in 
Detroit--$76,000,000 in the 12 months preceding last July 1. With its market down at 
that time compared with the present high demand, that could have been a sharp 
financial thorn for that corporation. 





Chrysler and GM are both coming out with a new-type safety door lock 

It answers a demand from studies of accidents and observations by race 
track drivers. Too often a door flies open under impact and the occupant 
is catapulted to more serious injuries than if he had been held back. 





Torsion bar suspension is coming also in cars other than Packard, which 
first brought it out. 


‘ars may be used more this summer than ever before. Train your shop force to make these 
units TOO SAFE (if that were possible) by selling needed services. In this issue you 
will see how Safety is being Sold--and profitably--over the South and Southwest 
More and more states are considering safety inspection laws, including Maryland, 


Missouri and North Carolina. Push Safety Service for Safer Driving! 





SAFETY SERVICE FOR SAFER DRIVING 
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Faster pick-up 


GIVE YOUR CUSTOMERS 
COMPLETE RE-RING SERVICE 


Me, 


Use KromeX on all ring jobs. Modern engines 
need chrome rings to fight heat and corrosion 
and reduce friction. KromeX Ring Sets are 
preseated at factory for immediate oil con- 
trol—give you chrome where it counts 


3 bai  : 


SS 


NY 
Stitt “9 


Have all pistons resized on SEALED POWER 


Super-Sizer. Internal peening around pin PISTON RING SETS eee 


boss area increases resiliency and outward 
tension on thrust faces—expands skirt to 


original close fit—retains cam contour. assure your customer 


® faster pick-up 

® smoother performance 
® double ring life 

® maximum oil economy 
® positive lubrication 


Restore original top ring groove width. In- 


stall SEALED POWER GI-60 contracting groove assure YOURSELF 


inserts. They lock permanently in top of 


groove, forming heat-treated spring steel ° , 
shield that resists wear better than alumi- better-satisfied customers 


num or iron ® more new customers 


® no come-backs 


Sealed Power Piston Rings 


BEST FOR RE-RING! BEST FOR RE-BORE! 
SEALED POWER CORPORATION * MUSKEGON, MICHIGAN 
RINGS * PISTONS *© PINS * SLEEVES * VALVES * WATER PUMPS 
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MARKETS 














Chrysler President: "South Expanded to Beat Hell” 


sags nen whole South the Southeast and Southwest ha 
to beat hell and it till going on.” 

In that terse statement President E. C 
of Chrysler Corp 
nomically in the region 
down here tell me they have 
Some have sold more than they had 


t xpanded 


Quinn of the Chrysler Division 


summed up his opinion of what's been going on eco 


“Our dealet old more Imperials alread 
than they did of the ’54 model 
old in the two preceding model year he said in an interview with 
SOUTHERN AUTOMOTIVE JOURNAL 

Because of the higher national market demand for his division, the 
former general sales manager of Dodge Division said the current ex 
penditure of $20,000,000 in plant expansion would enable Chrysler Di 
vision to step up production from the current 56 units an hour to 75 

“We're not going to load our dealers with more cars than they can 
ell,”” he emphasized. He estimated production of 1955 Chryslers would 
wind up at 160,000 to 170,000, compared with 102,000 ‘54 

By March 23 production had hit 83,000, he said 

“Incoming orders are exceeding our daily production,” Quinn com 
mented 

He told of extensive plans for expanding sales and merchandising 
forces of his division 

“We are going to give our dealers the leadership,” he said Man 
dealers have come into the industry since the war who were inexpe! 
ienced, We plan to help show them the way and we know they can sell 

“Our whole planning in hiring many more experienced men for top 
level and regional positions is to create a grass-roots operation to aid 
our dealers.’ 

His dealers’ profits “are up 
year” due to the higher sales, he said. While he said he could not reveal 
reported for dealers a 


ubstantially over what the were last 


the national average, it was well above the .6% 
National Automobile Dealers A 


ociation 


a whole for last year by the 
urvey 
“IT have an idea this i 
history,’’ Quinn asserted 
He said that “very intensive market studies” were being made to “see 
where we need dealers, We are not adding dealers except where market 


going to be the year in the divi 


tudies show they can make a profit.’ 
He said his organization had actually reduced the number of deale: 
tudies indicated there were too many, including Washington, D.C 
The executive has been in this industry since 1919 when, as a boy of 
15, he joined Studebaker Corp. as an apprentice toolmaker. He has been 
with Chrysler Corp. since 1934 


where 


been active 


Universal Underwriters E. M. Lynn, who ha 
Names E. M. Lynn the management of Lynn Un 
rwriting Co. for the past 16 

E M. LYNN has been chosen years, acquired J. J. Lynn’s in 
e president of Universal Under- terest in the company. Trustees of 
write! Kansas City, Mo., to i 


ceed his uncle, J. J. Lynn, who died 
.Calif., Feb. 20 nuity ie present management 


Ti Iniversal Underwriters expresse 
confidence in the cont 


in Borrego Spring 


Packard has named Dan O’Mad- 
igan, Jr., as division general sales 
manager with responsibility for 
sales activities of Packard and 
Clipper lines, James J. Nance, 
president, Studebaker - Packard 
Corp., announced. O’Madigan had 
been Packard sales manager since 
July, 1954. Other appointments 
were Donald R. Stuart as Packard 
sales manager, Frank A. Stone as 
Packard line sales manager, 
Charles P. Noonan as eastern sales 
manager, Chester F. Sylvester as 
western sales manager and LeRoy 
Spencer as Pacific Coast sales 
manager. 


Counterfeit Parts Action 
Brings $50,000 Verdict 


ENDIX-WESTINGHOUSE Automo 
_ All srake Co Elyria 
Ohio, was awarded a judgment of 
$50,000 against Brakes, 
Lawrence H Johnson Long ] land 
Cit N. Y., in settlement of it 
ult which charged counterfeiting 


Ine and 


of parts and trade-mark infringe 
ment 

The action, filed in March, 1954 
n the U. S. District Court, Eastern 
District of New York, charged 
srake Inc and Johnson with 
manufacturing and selling counter! 
feit brake 
and other air brake parts. This a 
tion and 


following an nvestigation of a 


chamber diaphragm 


othe! were instituted 


f 


imbe of complaint of dia 


oni iptti fail it¢ 


SAFETY SERVICE FOR SAFER DRIVING 








iene 


Put fresh “pepper” 
and economical mileage 
into worn engines with 


BUICK 


FACTORY ENGINEERED 


q KROME PISTON RINGS 











See Section 2-E in your Buick Shop Manvel 





TS 





KROME Olt RINGS give extra mileage—with 


steel, chrome- faced side rails — exclusive 
Full-Flow Spring— provide 


control, even in out-of-round bores. 


economical oil 


KROME TOP PISTON RINGS HELP restore 


original powet — stand up better under 


Buick piston design is 
stress distortion 


Did You Know 
doubly protected against heat of 
by (A) tran-slots machined into the upper body and 
(8) opposed slots cast below the wrist pin? 


high-compression heat and load — are 


factory-seated to assure fast break-in. 


BUY THEM FROM YOUR BUICK DEALER—at your 
full discount. They will help you do a 
dependable job for your Buick-owning 


customers. 


ENGINEER APPROVED ACCESSORIES 


K 


FACTORY ENGINEERED PARTS 


SEE YOUR BUICK DEALER — Your One-Stop Source for Buick Parts 


qg 
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Higher Horsepower Looms 
For ‘56 Chryslers 


ee horsepower than its 
present top 300hp engineplant 
may be expected in the 1956 
Chryslers, if you’re to draw con- 
clusions from a remark last month 
by the president of Chrysler Di- 
vision 

Said E. C. Quinn in an interview 
at Atlanta with SOUTHERN AUTO- 
MOTIVE JOURNAI 

“The only thing 300hp will do 
which 250hp won't is give you 
more power at the top perform- 


President Quinn 


ance. In safety you need 
throughout the range 

“You can get killed just as dead 
on a bicycle as with a 300hp en- 
gine. All we are doing is trying to 
get adequate horsepower through- 
out the range. We are not in the 
horsepower race 

“There is room for development 
in engines brand-new ones and 
current ones in the so-called 
luxury class 

“Speed is not in the engines: It’ 
in the guy’s head 

“We have not begun to approach 
the danger point in horsepower in 
current engines. We are not wor- 
ried about horsepower; we are 
concerned with torque.” 

He declined to indicate what 
might be expected of the '56 mod- 
els, pointing out that too much 
talk by any factory of its models 
could affect current sales 


powel 


D. C. Barnhart has resigned as di- 
rector of membership of the Na 
tional Automobile Dealers Associa 
tion, Before World War II he was 
manager in Washington, D, C., for 
Nash Motors Division and earlier 
was general manager of a dealer 
ship in that city. 


Oklahoma Asks the Uncle 
To Finance Better Roads 


[' WOULD take approximately 65 
years to modernize the 800 mile 
of interstate road 
present system of financing, C. A 
Stoldt, director of the Oklahoma 
State Highway Department, re 
cently told the Senate public road 
ubcommittee, and he urged that 


under the 


the federal government assume 
chief financial responsibility for 
modernization 

Oklahoma could manage to im 
prove only about 12 miles a year 


under present matching 
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Semi-annual meeting of 
Wholesaler Associa 


jentley Hote 


April 18 
Automotive 
tion of Louisiana 
Alexandria 

April 28-30 — Southeast Automotive 
Show, Lakewood Park, Atlanta 

May 5-7 - Annual! convention of 
North Carolina Automobile Dealer 
Association, Carolina Hotel, Pine 
hurst 

May 8-11 Annual convention of 
Automotive Engine Rebuilders As 
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sociation, Hotel Cleve land, Cleve 
land, Ohio 

May 16-17 Annual conveniton of 
Missouri Automobile Dealers As 
sociation, Jefferson Hotel, St. Louis 

May 21-23 Annual convention of 
South Carolina Automobile Deale: 
Association, Ocean Forest Hotel 
Myrtle Beach 

Aug. 21-23 Annual convention of 
Automobile Dealers Association of 
West Virginia, Greenbrier Hotel 
White Sulphur Springs 

Aug. 28-30 Annual convention of 
Kentucky Automobile Dealers As 
sociation, Kenlake Hotel, Hardin 

Sept. 16—Annual convention of Kan 
sas Motor Car Dealers Association 
Broadview Hotel, Wichita 

Sept. 16-17—Annual convention of 
New Mexico Automotive Dealers 
Association, Nickson Hotel, Ros 
we ll 

Sept. 25-27 Annual convention of 
rennessee Automotive Association 
Buena Vista Hotel, Biloxi, Miss 

Sept. 25-27 Annual convention of 
Texas Automotive Dealers Asso 
ciation, Shamrock Hotel, Houston 

Oct. 9-11 Annual convention of 
Mississippi Automobile Dealers As 
ociation, Buena Vista Hotel, Bi 
lox 

Oct. 9-10 Annual convention of 
Georgia Automobile Dealers Asso 
ciation, Bon Air Hotel, Augusta 

Oct. 16-17 Annual convention of 
Oklahoma Automobile Dealers As 
ociation, Mayo Hotel, Tulsa 

Oct. 16-18 Annual convention of 
National Used Car Dealers Associa 
tion, Hotel William Penn, Pitt 
burgh Pa 

Oct. 23-25 
Florida 
ciation, Sans 
seach 

Oct. 27-29 
tomotive 
Shamrock 


Annual convention of 
Automobile Dealers Asso 
Souci Hotel, Miami 


Annual convention of Au 
Wholesalers of Texa 
Hotel, Houston 

Nov. 6-8 Annual convention of 
Automotive Trade Association of 
Virginia, Hotel Roanoke, Roanoke 

Nov. 13-14—Annual convention of 
Automobile Dealers Association of 
Alabama, Tutwiler Hotel, Birming 
ham 

Nov 17-22 Convention cruise to 

tjermuda from Wilmington, N. ¢ 
by North Carolina Automotive 

Wholesaler A ociation 

Dex 7-8 Automotive Service In 
dustri« executive booth confer 
ence, Navy Pier, Chicago 

Jan. 28-Feb ] 1956 Annual con 
vention of National Automobile 
Dealers Association Washington 
Dp. ¢ 

May 10-13, 1956 13th Southwest 
Automotive Show, Coliseum, Hous 
ton, Texas 





E DEAL vs. CASH DEAL 


heres how you gain 
with the Useociater Han 


Get profitable service and repair busi- 





ness through our “back home to the 


dealer” policy. 


Boost the sales of better cars, additional 
accessories and equipment the buyer 


hesitates on when he’s buying for cash. 


Enjoy repeat business through closer 
relationship between yourself and your 


time-payment customer. 


Build customer goodwill through fast, 
on-the-spot financing, sound insurance 
protection, and Associates’ friendly, 


understanding treatment of the buyer. 


Make time buying easier and safer 


for your customers—and more profitable for you! 





Write or phone Associates for full details. 


The Old Sage says... ssociates 


“Cash is fine .. . but it’s the time deal 


that puts extra money in your pocket.” 
Associates Investment Company 


Sage is a composite of alll th . r , ‘ 
psentoaae-deo_ shed pie 00 et eghaned Associates Discount Corporation 
successful dealers we've known in over 


a third of a century in the field.) Emmeo Insurance Company 


South Bend, Indiana 
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Automotive NEWS 


BRIEFS 


(Continued from page 9! 





A multi-million-dollar expansion program planned for Chrysler Corp.'s 
Highland Park, Mich., engineering center will mean a 20% increase in 
personnel for the engineering division, with the addition of over 800 engi- 
neers, technicians and supporting workers. White areas in photograph 
show new construction. Building at left will have 182,112 square feet. 


Chrysler Launches Largest Expansion 
Of Company's Engineering Facilities 


| Spomaninnag Corp. launched last 
Amonth the largest expansion of 
engineering facilities in its history 
at its Highland Park, Mich., cen- 
ter, a miulti-million-dollar pro- 
gram to be completed by March, 
1956, James C. Zeder, vice-presi- 
dent in charge of engineering ac- 
tivities, announced 

“Virtually all elements of the 
engineering division will benefit 
directly from this expansion,” said 
Zeder, “but particular emphasis i 
to be placed on greatly enlarged 
and improved facilities for our 
body and design groups 

The program, which will in 
crease working space at the cente: 
by nearly a third and will increase 
employment in the division by 20% 
during the next 18 months, is, said 
Zeder, “further evidence of our 
determination to maintain product 
leadership and reputation for engi- 
neering ‘firsts’ that have alway 
been associated with the Chrysle: 
name 

“We fully expect the next ten 
years to be as productive of excit 
ing new automotive development 
as the past three decades, and we 
are going to continue Chrysler en 
gineering leadership by employing 
the finest technical people and 
supplying them with the most 


modern tools and equipment we 
can obtain 

Major construction items include 
182,112 
quare feet to be devoted principal 
tyling, fea 


a three-story building of 


ly to body design and 
turing six rooms for creation ol 
full-scale clay models, a large di 
play room and facilities for build 
up of experimental and prototype 
bodie 

An enlarged body design build 
ing will be occupied by engineer! 
drafting rooms and 
product and color styling group 

Augmenting the Highland Park 
4 000-acre 


Chel Ca 


ing office 


facilitie j the new 


proving ground nea! 


Mich 
Arkansans Rule Protection 


And Control of Dealers 
s ARKANSAS a law 


from 


preventing 
manufacture! forcing 
dealers to buy cars or equipment 
they had not ordered ha 
acted 

Senator Marvin Melton, sponsor 
ot the Arkan a 
ers A 


manufacture! are 


been en 


Automobile Deal 
ociation-promoted bill, said 
ruining ome 
new-car dealers by forcing them to 
take too many automobile Used 


car dealers are exempt from law 
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Thompson Products Plans 
Two New Plants 


FWWOMPSON Products, Inc 

land, Ohio, plans to acquire 
two new manufacturing plants, one 
in Cleveland and one in Detroit 
Mich 

The Cleveland property, which 
l being bought for $3,000,000 
from White Motor Co., is a one 
brick and _ steel factor) 
approximatels 


Cleve 


tory, 
structure with 
370,000 square feet of floor space 
A two-story office building is at 
tached 

Construction will begin in July 
on a $6,000,000 chassis parts plant 
in outer Detroit. Situated on a 58 
acre level site, the floor area of the 
factory will be about 390,000 
quare feet 

It will replace the company 
factory and it research 
laboratory in 


Conant 
and development 
Detroit 
Thompson Product 
more than 22,000 people in plant 
in 14 citi in the United State 


and C inada 


employ 


Blonde Diane Wagner, hostess at 
new Cities Service “Gateway to 
Glamor” station in Miami-Miami 
Beach area, amuses three-year-old 
Randy Levine while his parents 
refresh themselves after long 
drive. Baby-sitting is one of many 
unusual services rendered vaca- 
tioning motorists at the station. 
Miss Wagner also greets each 
car's occupants with free orange 
juice and offers them guide serv 
ice, hotel information—and, of 
course, tells them the tempera 
tures in their home towns, 





Curtis 


AUTOMOTIVE SERVICE EQUIPMENT 








FULL HYDRAULIC FRAME LIFT 


Speeds up under-car work ... provides 

TANK MOUNTED AIR COMPRESSORS maximum accessibility for lubrication, 
adjustment and repairs. Car springs are 
’ hp. to 15 hp....1 cu, ft. to 78 cu. ft. relaxed and bearings free, lubrication is much 
displacement per minute... A.S.M.E. tank for easier. Faster wheel, tire and brake work, 
200 Ibs. working pressure. Single stage or too, because wheels hang free. 
two stage. Precision-built .. . Timken-bearing- 
equipped ...self-oiling. For continuous 
operation or with automatic stop and start. Two Post Shop Lift... 
Also base-mounted units up te 300 cu. ft Single Post Roll-on Lift... 
per minute. Single Post Free Wheel Lift... 

Two Post Truck and Bus Lift. 





Curtis also offers a 





HIGH PRESSURE HYDRAULIC CAR WASHER 


Promotes a faster, easier job ...more profit from car 
washing. Unit operates at 300 lbs. pressure... has 
self-oiling pump, brass-lined cylinders, exceptional 
accessibility. It's precision-built ... quiet-running. 





a 
Curtis PNEUMATIC MACHINERY DIVISION 


of Curtis Manufacturing Company 


CAWM 
S 1938 Kienlen Avenue «+ St. Louis 20, Mo. 
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Automotive NEWS BRIEFS 


{Continued from page 11) 





Yi} 
f 


Officers of the Independent Garagemen of Texas took time out for the 
photographer during their convention March 31 through April 3 at San 
Antonio. Top (1. to r.): Norton Hargis of San Antonio, sergeant-at-arms; 


Harold W. Jones of Houston, 


recording secretary; Jess Allman of 


Austin, re-elected president; W. H. Maddux of Fort Worth, vice-presi- 
dent; E. E. Bass of Dallas, conductor, and Frank S. Lopez of Austin, 
secretary-treasurer. Above (I. to r.): Directors Bill Bean of Houston, 
Byron Albright of Dallas, Joe Brown of San Antonio and J. T. Carpenter 
of Waco. Members come from several of the larger cities of the state. 


Texas Garagemen Rename 
Allman as President 
goers conclusive business of 


the Independent Garagemen of 
Texas in their annual spring meet 


ing at San Antonio, Texas, was the 


election of officers and directors, 


with an almost unanimous choice 


of Jess Allman of Austin to serve 
another term his second a 
president 

The convention was held in con- 
junction with the 12th Southwest 
Automotive Show, March 31 
through April 3, and many Texas 
garagemen took advantage of the 
coincidence in dates to tour the 
exhibits 

One, J. T. Carpenter of Waco, 
elected to membership on the 
board of directors for four years, 
was the winner of a 21” television 
set given away by the show. One 
uch set was given away by the 
show each of the four days, with 
no obligation to buy anything 
even an admission ticket on the 
part of garagemen or others rep- 
resenting the trades who attended 

A number of business matter 
were discussed 


14 States Consider 
Inspection Laws 
— AL moto 


tion laws in general conform 
ity with the provisions of the un 
have been ol 


vehicle in per 


form vehicle code 
consideration in 14 
National 


urvey 


are under 
tate according to a 
Highway Users Conference 
States contemplating adoption of 
inspection programs are Arizona 
Connecticut, Illinois, lowa, Mary- 
land, Michigan, Minnesota, Mi: 
ourl, Nebraska, Nevada, North 
Carolina, Ohio, Oregon and Rhode 
Island; such bills have died in 
Kansas and Tennessee 
State authorization o1 
of private garages to serve as of 


licensing 


ficial inspection stations is gener- 
ally provided by the proposals, all 
bills selecting thi except 


one of the several bills introduced 


mean 


in Connecticut. This is in line with 
the pattern set by the 14 state: 
already having general inspection 
programs in operation, of which 
only two state (Delaware and 


New Jersey) utilize state-oper- 


ated stations 


Annual inspection at tate- 
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authorized stations are provided 
for in bills before the legislature 
in Maryland (passed both houses), 
Minnesota, Missouri, North Caro 


lina, Ohio and Oregon 


Texas Jobbers Discuss 
Anti-Coercion Bill 


EETING for a full afternoon on 
March 30 in San Antonio, of 
ficers and directors of the Auto 
motive Wholesalers of Texas ap 
proved a group hospital, medical 


and urgical benefit insurances 


policy arranged for the association 
by a Fort Worth, Texas, firm, a 
cording to G. C. Morris, executive 
directo1 

Also discussed, said Morris, wa 
the anti-coercion bill before the 
legislature and plans for the an 
nual convention, this year at the 
Shamrock Hotel in Houston, Oct 
27 and 28 

The anti-coercion bill seeks to 
make the ervice tation market 
freely available to 


wholesalers. The convention, afte 


automotive 


a successful experiment last yea! 
in Fort Worth, will involve a booth 
conference 

Joe Owens of Enid and Vernon 
Kleier of Ponca City, Okla., pre 
ident and secretary, respectively 
of the newly-organized Automo 
tive Wholesalers of Oklahoma, sat 
in the Texa 
board and joined in a discussion of 
the best means to advertise serv 
ices of wholesalers of the South 
vest to 


meeting with the 


custome! and general 


public 


Ralph James to Address 
Kansas Independents 


R* PH Jame executive director 
of the Independent (Ciarage 
Owners of America, will addre« 

the Kansas Independent Automo 
tive Repairmen’s Association at it 
tate convention in Wichita June 
26 

at thi 
Erni 


announced 


will be elected 
President E. R 
Wichita 
connected with the 


Officer 
meeting 
Welborn of 
and anyone 
automobile busine in an inde 
pendent manner invited to at 
tend 

The convention will be held at 
Sidmonds Sunset Restaurant, 940 
South West Street, from 9 a. m. to 
4p. m 





For Ssnuitlher Flow-Oig- 


Use Ditzlers FLO-DRY Enamel Reducer / 





1. Orange-peel effect as 

shown above by shopwin- 

dow reflections is often the | aged gl ls ag 
result of peor flew-out. this with DTE 202—Flo-Dry. 


Ditzler’s DTE 202 is a necessity in most paint shops. It is a specially 
formulated enamel reducer that enables you to do faster and more eco- NOVARA: 
nomical work under a wider range of drying temperatures. DITZCO ENAMEL 


When used in recommended proportions with synthetic automotive 
enamels DTE 202 gives a smoother flow-out with an earlier initial set. It 
assures hard through drying, better leveling, higher luster and greater 
customer satisfaction. Ditzler's DTE 202 is unusually helpful in shops 


doing fleet painting because of the speedier through drying required for 


| 
| FLO-DRY 
| ENAMEL REDUCER 


taping and handling. 


DITZLER COLOR DIVISION 
PITTSBURGH PLATE GLASS COMPANY 
DETROIT 4, MICH. 


DITZLER 


PAINTS @ GLASS ¢ CHEMICALS ¢ BRUSHES ¢ PLASTICS ¢ FIBER GLASS 





IN CANADA: CANADIAN PITTSBURGH INDUSTRIES LIMITED 
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Automotive NEWS BRIEFS 


{Continued from page 13) 





Chrysler Division of Chrysler 
Corp. has appointed Clare E. 
Briggs as assistant to the president 
in charge of sales, E. C. Quinn, 
president, announced last month. 
Briggs will be responsible for 
formulating sales policies and de- 
veloping the Chrysler and Imperial 
sales organizations. He had been 
vice-president of Studebaker- 
Packard Corp. since 1953, after 
having been vice-president in 
charge of sales of the Packard 
Division. 


Plastic Roofs Announced 
For House Trailers 


pte 
roofs for 
being produced from tough fiber 
glass fabric and polyester resin by 
the New Home Coach Co., Inc 
Central Lake, Mich 

The plastic roofs are light, dur- 
able and stronger than steel of the 
ame weight, claimed Allen J 
Hathaway, a mobile home design- 
er. They will not leak or sag and 
are expected to last the lifetime of 
the trailer, he said 


reinforced plastic 


Colored Tires Now Available 


Blue, green and brown sidewall 
tires, manufactured by U. S. Rub- 
ber Co., are available this month 
to consumers. Said Howard N 
Hawkes, vice-president and gen 
eral manager of the company 
tire division, “The advent of color 
will probably bring about a change 


in tire buying habit Men have 


traditionally bought tires for safe 
ty and performance. From now on, 
women will have a much greate! 
voice in tire purchases, combining 
tyling and color with mileage and 


afety features 


house trailers are 


Improve Roofs and Doors of Cars, 
Urges Bill France of NASCAR 


tne man who supervises the 
systematic “torture” of man 
and machine at the world-famou 


Daytona Beach 
pretty definite 


racing scene at 
Fla., has some 
ideas about the manufacture of 
automobiles and their construction 

“We need most for cars to be 
made so the roof won't cave in and 
so the doors won't pop open unde! 
impact,” said Bill France, presi 
dent of the National Association 
for Stock Car Auto Racing 

What about the “horsepowe! 
race’ among the car factories’ 

He also replied in an interview 
with editors of SOUTHERN AUTO- 
MOTIVE JOURNAL at Winston- 
Salem, N. C., where he was con 
ferring with officials of that 
NASCAR track 

“I don't think it 
termed a ‘horsepower race.’ but a 


, 


should _ be 


performance race.’ If the manu 
facturers wanted to go all-out for 
horsepower, for example, GM 
might stick an Allison engine in 
one of its cars, if that factory 
wanted to go that far 

‘The recent statement by Presi 
dent Colbert of Chrysler Corp 
pointing out that his engineer 
could get far more power out of 
its 300hp job is an indication to the 
other manufacturers that Chrysle: 
is not going to be behind but be a 
little bit ahead 

“The higher horsepowe! 
has done one thing: It ha 
the factories put honest speedom 
There was a 


today 


made 


eters on their cai 
time when a car might be indi 
cating it was going 115mph when 
it was actually doing only 90. To 
day if a car says it’s doing 115, it 
doing 115! If speedometers were 
being designed as they were ten 
years ago, you'd see them today 
indicating 150mph at their top 

Traffic safety may be so much 
greater when President Eisen 
hower $100 billion program i 
completed in about ten years that 
increasing horsepower won't be 
needed, said France 

The problem on our highway 
today is the truck which can go so 
fast that a car has to have tre 
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pick-up peed to go 
truck in a hort 


mende ul 
around that 
enough = time 
curve,’ he commented. “The only 
need for increased horsepower | 


before reaching a 


because of our overcrowded high 
Way 

The disc 
worked well 
likely become 


brake which have 
on airplane will 


tandard for cars in 


Word from Detroit at press- 
time said both GM and Chrysler 
were bringing out a safety door 
lock for their ‘55 models. 


the next year or so, France pre 
dicted ‘Something has got to be 
done, and the dis eem to be the 
Acceleration is not the 
only thing; there is the matter of 
topping quickly and safely. Drum 
tremendou 


answel 


heat up and under 
heat you don’t have sufficient good 
contact with linings, but with the 
while this brake heat 
up, too, there is nothing to pull 
from and you maintain a 


dise type 


away 
good contact 

Tires will have to be designed 
better than presently, the racing 
executive said We can't have 
cars exceeding 110mph at Darling 
ton (S.C 
Day race is one of the most widely 


) track (where the Labor 


known in the country) because you 
may have a car which will go 130 
but with the 
hot road, the rubber 
flung off the nylon cord. It just 
wont stay on under such terrific 
heat 

On the 
France said that he usually flic 


summer heat and the 
would be 


ubject of horsepower 


in his extensive traveling over the 
country week after week. On hi 
trip to Winston-Salem, however, he 
drove his Cadillac and left hi 
Nash Rambler with his wife 

“I was amazed at what it meant 
to ie in having all that horse 
power, he said. “I was able to go 
around so much easier and avoid 
any uncomfortable close call 
Since I hardly ever drive on a trip 
it wa omething surprising for me 
to learn about first-hand 
(More Neu jriefs on page 182) 





Flash ahead with the 





A personal invitation from L. F. Desmond, General Sales Manager, Dodge Division, to join 
the growing number of dealers who have sized up “The Big One”—and switched to Dodge. 


“Perhaps the first time you saw the °55 Dodge, you **A factory organization that’s on the move . . 
said to yourself, ‘Boy! Wish I had that one to sell!’ that offers outstanding growth potential for the 
Perhaps you even planned to look into what a Dodge future. 


franchise offered. 
**A field force alert to your needs, eager to work 


Well. all ovel America dealers by the score felt the with vou for a more efficient. profitable operation, 
same way—investigated—and signed up! And their 
reasons for switching to Dodge are a good yardstick “If you're an aggressive dealer itching to go places, 
of what you can expect with “The Big One. it will be well worth your while to investigate whether 
: a Dodge franchise is available in your community. 
**A car that’s going over big! (Sales orders are © 
Write to me at the address below and I| will handle 
rolling in at a record breaking « lip.) . 
your inquiry, personally, and in confidence. 


“Advertising and merchandising campaigns 
that are hard-hitting and provocative, plus sure-fire L. F. DESMOND, General Sales Manager 


local promotions. Dodge Division © 7900 Jos. Campau Avenue « Detroit 31, Michigan 


Dodge Flashes ahead in °55 
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900 MILES wis 


ae 


~ 


mABLE WEAR: 
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BEARING RETAINER Withstands 
O 2 Years of Continvous Testing 


Oo 
Oo 
° MIRTEX 
O 
Oo 
WATER -PUMPS 


for 2 years — 8 hours a 
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Nx Smaiest 
See = hi , 
Suee the 
Fig Leaf, 


CREST CUSHION TOPPERS 


Colormagic on the car cushion! Dramatic beauty combines with 
unbelievable protection, comfort and convenience and produces 
Crest Cushion Topper—the newest, most desired product in the 
automobile industry. Offer your customers a choice of three 
brilliantly styled surface fabrics in a color range as modern as 
tomorrow's cars. The smooth fabric on the surface of Cushion 
Toppers is fused to the luxury of Thana Foam Latex. Thousands 
of car owners have purchased this fabulous beauty and con- 
venience. Get it for your customers! Fill out the coupon on the 


opposite page! 


LIST PRICE... 
$7.95 AND $9.95 


“saat 


CUSHION COVER 
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Floor Topper 
Always Under Foot” 


Created by the makers of famous 
Cushion Topper. 


THE CREST COMPANY 
Executive Offices 
5735 Cass Avenue, Detroit 2. Michigan 
Factories: Detroit, Mic higan; Denver, 
Colorado; Edgefield, South Carolina; 
Batesburg, South Carolina. 


TA 





LIST PRICE $7.95 
PER PAIR 





A car floor coverin 


ITS HERE 


g that can’t slip, slide or creep 


Con-Pet PLASTIC TWIN FLOOR 


WITH EXCLUSIVE SNAP-FITTED 


TOPPERS 
DESIGN 



















You have so much to sell with Car-Pet Twins 
that you'll make top dollar profits! 


nay - et construc ior ‘ ors Cs r- r in 1 the floor. 
i . J an h a I et w Ss ” 

ap fitt ] nat wth 1a . 

See \— they re on; snap they re off! Moisture , dirt, and grit 


can’t touch original floor covering. 
Flexible Car-Pets follow the contours of the car floor. 
° se sé 
T , “ absorbs 
Twin Toppers are cushioned by Thana Foam Latex. It 


“« « ‘ » 6 ‘ 5 5 é ’ rI 1. 
vibr ation and insulate ip sinmat extreme of he st or col 


« 5 SB ADA 5 La B «@ | 
ooth plastic ur face resist il rasions and tau é 
om ! wear an 


wears, cleans in seconds. | 
» locked in 

: , . ator colors that are 

Colormagic styled in 11 decorato 

can’t fade. 


; P t the coupon below. 
Car-Pet profits await you. Fill ou | 
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ATTRACTIVELY : Please rush me complete details! 
PACKAGED! = vim 


Company Name 


Address 
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WHEEL BEARINGS 


THE RIGHT AUTOMOTIVE REPLACEMENT 
BEARINGS ARE EASIER TO INSTALL 


There's no substitute for the right automotive bearing 


. and the right automotive service. 
CLUTCH 
BCA ball bearings are designed for specific automotive replacement applications. BEARINGS 


They're not nearly right—they're exactly right! 


TRANSMISSION 


Your BCA—Federal-Mogul jobber is an automotive specialist. He knows automotive 
BEARINGS 


bearings and their application. He knows your problems... speaks your language! 


BCA bearings Federal-Mogul Service the perfect combination for easier, 


more profitable automobile bearing jobs. 


i 


GENERATOR 
BEARINGS 


Federal-Mogul Service 


y 


DETROIT 13, MICHIGAN DIFFERENTIAL 
BEARINGS 
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| The slale. e)i 
| , tomorrow's cars In 
als\aealiasels— 


Now, for the first time since the side view mirror oY 
was invented, something Jifferent has been 
done with its design. The Yankee trademark 

is your guarantee that the Pacesetter and Comet 

are as rich in appearance as they are rugged 

and durable. These exclusive Yankee design: } 
give you the peak of perfection and style that no i" 
other manufacturer in offer. Here are the really 

tomers have long wanted 


new mirrors your 


sell them Yankee's Mirrors of Tomorrow now 


\ \ 


— 


Ps Heres a huge, fully adjustable 


er ls 4'9 head mounted on a sleek. iet-like mirror arm 
—— Mount it right eft, on body or fender the orm 


The tra modern appearance 
of the adjudfabl. suspended within a gleaming 


—_—_— 
—_ a F t of je * ev y wher 
- 


—_ 
ee 


,, 


YANKEE METAL PRODUCTS CORPORATION 
i fola 2-414 @lelalal-letilolel 








Another Owner Praises 
Storm-Vulcan Camshaft Grinders 


. . « says “thanks” for help in installation 
and merchandising Effingham Regrinding Service, Effing- 


ham, Illinois, recently purchased a 
Model 75 Camshaft Grinder. Read the 
comments of Mr. Art Beachler in the 
letter below. 





EFFINGHAM REGRINDING SERVICE 


411 Vulcan Drive 


STORM-VULCAN PO. BOX 431 


EPFINGHAM, ILLINOIS 


CAMSHAFT Bf txessecs 
2225 Burbank Street 


Dallas 19, Texas 


G K | N D E R Ss Gentlemen: 
to the Camshaft mien buelness, we 


are PROVEN Profit Makers thon wo decided to ge in 
Seen considerable thought to which Camshaft Grinder to purchase. We 
the Storm-Vulcan Camehaft Grinder because we felt your company ad more 


Models 75 and 75A Camshaft aiteGiiii ins Guba aime. 
Grinders have been proving them- 
selves in actual use for more than We wish to thank your service manager, Mr. Ray Wateon, for the c — 

— re time he spent in our shop. He acquainted us with the operating procedures 
three years, For high production, and technical information necessary for the proper and exact operation 
precision work, and good profit vequired fer Camshaft Grinding. 
you can be sure with a STORM- Your merchandising and sales promotional aide helped us to sell this badly 


VULCAN Camshaft Grinder. needed service to our old and new customers. We feel that today the 
Camehaft Grinding Service is the most lacking operation in the engine 
rebuilding field. 

Photo of camshaft 

omer aoe portion - We have found that you have handled our information and servi 

wor vo ume accumu nll in a fast and efficient manner. We highly recommend thie machin 

tion at the Effingham 7 e3 pf 2 ; 

Re rinding Service of the finest and the service as one of the most beneficial i 

B * : motive industry today. 


er 
if 


Very truly yours, 


EFFINGHAM REGRINDI 


Ot Prnkh 


Art Beachler, Partner 





Call, Write or Wire for Information 


STORM-VULCAN, INC. 


2225 Burbank Street ~s Texas 
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Now you can have the 
extra power and performance 
of a SIOUX Impact Wrench! 


In no type of tool is good design 


and quality manufacture more 
important . 


long life be more apparent and 
more rewarding. 


REMOVING WHEEL NUTS 


PECIFICATIONS ———— 
poem 


Socket PRICE 


Drive Size 


Wrench Capacity 
No. Bolt Size 


325 %"-i;” Yn” sq. $ 99.75 
330 a" ='"e" Yr” sq. 127.50 


Free Speed R or L 2,000 RPM, Both Models; Impacts Per 
Minute 2,000, Both Models 


. nowhere will tradi- 
tional SIOUX dependability and 











Us 


3 way THROUGH 
Sloux aur THE 
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Se. 


—_—_. the 


EXCLUSIVE 
REVERSE CAP SWITCH LOCK! 


YourSIOUX Impact Wrench 
can't be reverse d with the 
switch on! This exclusive 
design feature eliminates 
a common cause of 
burned commutator— 
brushes, and switch 
contacts. It’s one of 
the reasons SIOUX 

Impact Wrenches 

will last longer! 








Please send complete information and 
prices on 


SIOUX IMPACT WRENCHES 
NAME 
ADPRESS 


ALBERTSON & CO., INC. 


SIOUX CITY, IOWA, U.S.A. 


.unesesenenenesenusemen 


**seELECTRIC DRILLS «© SANDERS @¢ POLISHERS 
GRINDERS «© SAWS «© IMPACT WRENCHES « VALVE SERVICE EQUIPMENT 
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TOTHE TOP 


CGUAMPION S 


April 1, 195° 


Dear Champion Dealer: 

The spring changeover rush will soon be on. More than 
a billion dollars be spent by motorists to get their 
cars in shape after a long, hard winter. 

A sure way to increase ‘ -e of this huge 
service market, and to build ¢ or gZ wi _ is to sug- 
gest a spark plug che a serv 

The customers wi ) a finer-running car é 
have 4 greater apprecia e other tune-up services 
you will be performing. You will penefit from the 
increased sale of Champions — the highest profit 
replacement item on your shelves. 

So, displa lorful Champion 
prominently Bring ampion inven 
avoid unnecessary S ys when th 

And - most important _ if you have been struge 
along with an old service unit, order a new, vastly 
improved 700 Series Service Unit for immediate delivery 
at less than $50! 

you'll find it's the world's greatest spark plug 
merchandiser and a real tool for turning the spring 
rush into 4 gold rush. 

sincerely, 


9- > 


Pp. 5. Champion again powered the winners at NASCAR Speed 
Week, Daytona Beach. A Champion-equipped FORD THUNDERBIRD 
set a record for American pr duction-built sports cars 
(121 m.p-h.)- A 1955 CADILLAC with Champions broke the 
acceleration record (80.4 m.p.h.)> and Tim Flock in 4 
CHRYSLER 300 - with Champions — set a new record 
(92 m.p-h.) in the 160-mile NASCAR Grand National. 
— 
© 


Want more facts? Use Reader Ser vice Cerd , ege 98 
g 


SOUTHER 
N AUTOMOTIVE JOURNAL for APRIL, 1955 





| IN THE 
| NATION 


Here’s a Double Spring Tonic for 
Healthy Spark Plug Profits! 


oe 


WITH A NEW SET OF 


SPARK PLUGS 


Display this colorful poster prominently. It 
tells the world you're a Champion dealer— 
in business to make all cars run better! 


700 Series Service Unit—improved model 
of the world’s greatest spark plug mer- 
chandiser. It will put your spark plug busi- 
ness on a high-volume, high-profit basis. 
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GETS YOU MORE BRAKE WORK! 


: POINT 
BRAKE 
CHECK 


A brake service plan to increase your profits 


HERE'S ALL YOU HAVE TO DO 


Pull front wheels and 


inspect linings = 
tay beste: 
Check brake drums : 


CHECK 


POINT | “2) 
BRAKE ‘ > | ad 
Inspect front wheel CHECK Gee i> ee 
bearings BRAKE EXPERT ON DUTY 





Clean brake assembly 





Check hydraulic system 


Adjust brakes 


=_— ae 
DEALER WALL CERTIFICATE 
Road-test brakes 


“ | MA 4 

And with the Raybestos "ty B; oorvens Pen CAR a 
iS - $ 

Plan you can charge for | me Per ATTENDANTS CERTIFICATES Yrrmnormmm® 


every check you make! 





NATIONAL ADVERTISING 
WILL URGE CAR OWNERS 
TO ASK FOR THIS CHECK 


AND RAYBESTOS “CONTOUR GRINDING” 
WILL HELP YOU CASH IN 


| PCOOAZOO 


Raybestos ‘Contour Grinding” assures true shoe radius 
All Raybestos Lined Shoes are ‘‘Contour Ground” for per 
fect lining-to-drum contact. No chance of high spots 
no Spongy pedal action due to excessive belly contact 
SEE YOUR 
RAYBESTOS JOBBER 


FOR DETAILS 


AMERICA’S BIGGEST SELLING BRAKE LINING 


RAYBESTOS-MANHATTAN, INC., Brake Linings « Brake Blocks + Clutch Facings « Fan Belts » Radiator Hose « Industrial Rubber, Engineered 
Plastic, and Sintered Metal Products « Rubber Covered Equipment + Asbestos Textiles « Packings « Abrasive and Diamond Wheels « Bowling Balls 


Ry RAYBESTOS DIVISION of Raybestos-Manhattan, Inc., BRIDGEPORT, CONN. 
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@_iThe ONE Tire Changer that 
CANNOT DAMAGE AIR SEALS 


: LJ Both top and bottom bead breakers ro// the bead off—cannot enter 
- between bead and rim to contact and damage air seals. Wide breaker 
shoes spread pressure on tire—prevent cuts, bruises and damage to 
sidewalls. (see illustrations at left) Tongue that mounts and dis 
mounts the tire touches only the bottom of the bead—cannot contact 
or damage air seals. (see illustrations at right) 

The only Tire Changer that safely breaks both beads, removes and 
mounts Tubeless Tires is the Bishman No. 880 Electric Tire Changer 





SHR 

















ss 











100% SAFE, FAST BEAD EXPANDER | The SAFE Bead Breaker © 
Reeth ian aetiy Raith recommended for use 


ends of band to compress tire with other Tire Changers 


evenly, seat both beads for easy 
nflation. Absolutely t— 
a ney epoecy —e Wide circle shoe rolls beads off —cannot d 
cannot snap open under pressure . 
Ruggedly constructed for long Snes Ser Seene aP CRenye Cle WES. SN = 
: Rh é: SAFE, easy way to break beads on soft 
life—guaranteed against excessive : 4 
= sidewall nylon and rayon tires and on « / 
wear or breakage 
hump type safety rims. Ruggedly built, ca 
Be sure your bead expander is portable, simple to use, breaks 


100% safe, easy-to-operate, rug 
ged and approved by major rub 
ber companies. Use a Bishman 
No. 600 Bead Expander. 


toughest beads easily. Be 100% A 
SAFE — use a Bishman No. 918 _ 
Giant Bead Breaker on tubeless * 


and regular tires 


Test Tubeless Tires as Easily as Inner Tubes 
BISHMAN TUBELESS TIRE TESTER 


Every tubeless tire you mount must be thoroughly tested for leaks in 
air seals, valves, wheel rivets and tire. Every ‘‘flat’’ should be inflated 
and tested to find a// leaks before demounting for repair XY 
Tubeless Tires are as easy to test as inner tubes when you use a “ae 
Bishman Tubeless Tire Tester. The wheel is held on a fast chucking —s 


Tubeless Tire and Tube Tester (right) 


arbor and rotates freely under water to make the smallest leak in wheel “y 
or tire easy to spot. Available in floor model (left) and combination | 


Bishman equipment has been developed especially for Tubeless Tires 
and tested and approved by major rubber companies. Over 25 years 
experience ‘‘building the best’’ backs all Bishman products. 


“BUY THE BEST...BUY BISHMAN” 
Ask your Jobber or mail the coupon TODAY! 


Bishman 


MANUFACTURING CO. 
OSSEO 28, MINNESOTA 


ee 


BISHMAN MANUFACTURING CO. 
OSSEO 28, MINNESOTA 


Please send us illustrated catalog on Bishman 
Tubeless Tire Equipment. 





Name 


Address 
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Automotive Replacement Parts Jobbers 


PROFIT... .. 


DE LANDe 
TAMPA 


VMC ARMATURES...GENERATORS...STARTING MOTORS 


. . rebuilt to the highest manufacturing standards of Quality, Performance and Uni- 
formity, to better serve you and your customers. 





BUY 


KTHE VIC SYSTEM FROM 
FACTORY METHOD RECONDITIONING YOUR 
LOCAL SERVICE * NATION-WIDE 





JOBBER 





STATION D ATLANTA @ GEORGIA 
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Our Business 
Is Safety! 


By W. S. PRATT 


President, W. S. Pratt, Incorporated 
Washington, D. C. 


Qarery is our business. We con- 
sider safety so important that 
we keep two full-time men who do 
nothing but safety inspections 

We owe 50° of our volume to 
the work found during these in 
pection Since 90° of our total 
volume is in brakes and front-end 
divided about equally between the 
two, this adds up to a considerable 
portion of our business 





















Ten mechanics handle brake and 
front-end repan 

If it weren't for our safety in 
pections, I guess we would not be 
in business. We are safety special 
ists and have been preaching safe 
ty for the last 26 years 

If your average car driver knew 
the minute detail that holds a cai 
together, and how dependent his 
life is on the periodic check-up of 
the details that keep his car in safe 
yperating condition, it would not 
be necessary to talk safety eve! 



















lastingly. He would insist on safe 
ty check-ups on his own 
But he does not know that if one 



























little nut dreps off a tie-rod end into him ceaselessly without let-up 

ind the wheel becomes discon You cannot expect him to know 

nected, he can have a serious acci nor can you let him forget We put 15 minutes into eve 

dent. He does not know that a bad That is why we conduct a yea! check-up going through a list o 

shock absorber can start his car round campaign on safety inspec item that include brake fluid 

dancing around a corner on a turn tions in our personal contact with brake hoses, hand brake, maste 

or that a leaking cylinder can leave customers, by direct mail and mag cylinder front-wheel alignment 

him suddenly without brake azine advertising. That is why we knee init. front-wheel balancing 
These things have to be told hin ffer inducement n the form of king bolt and bushing ti d 

explained hown and hammered pecial end ipper and lowe oute pir 
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William S. Pratt (at right) uses 
a wall chart to explain the exact 
nature of repairs customer needs. 


and bushing 

ipper inner 
lower control 
e! to mentior 

Checking on tl brake and 
front-end machine our two in 
pection mechanics average 35 in 
spections a day during colder 
month: about 60 daily during 
good driving weather. Every car 
is roadtested after repairs to as 
ure ourselves of good car per 
formance and accomplished re 
sults 

Secondly, we impress on c 
tome! how important quality 
brake lining is. The friction built 


The mechanic found a leaking cy]- 
inder in his safety inspection and 
points it out to the car’s owner. 


into quality lining tops the car 
In a cheap lining the heat gener 
ated between brake lining and 
brake shoe takes the friction out 
of the lining, and you can't stop 
the car 

Third, in our customer education 
program we emphasize that tight 
ening brakes every 2,500 mile: 
doubles the life of the brake lining 
During these 2,560-mile brake in 


pections, we check on master cyl 
inder fluid level and on front-end 


An estimate sheet is made out 
after the customer has seen exactly 
what repairs his automobile needs 


Our routine proceeds in the fol 
lowing manne! 

A man may drive in here for a 
lubrication. We tell him we are go 
ing to pull a wheel, inspect his 
brake linings and put his car on the 
front-end machine 

It is a great atisfaction to u 
when he has the time to stand by 
and watch us take off the wheel 
and put his car through inspection 
from start to finish 

Take this 51 Studebaker on the 
brake machine now. This customer 
came in complaining about a 
himmy in_ the front-end We 

(Continued on page 144) 


“Thanks! I certainly can say I do 
appreciate your interest in my safe- 
ty” as he settles up for the work. 
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Just How 
Dependable \s 


Our Service? 











mm 


of this particula! wa 


out-of-state Car 


tne driver 
greeted in the usual manne! 
“Good morning, sir, may we help 
The reply was 
“Well, I don’t know. I'm looking 
can depend on to see that this 
tion for my wife to drive back home 
transferred to your town and | brought 
children down with m«e 
she is to drive the car back and wait until I 
us to live and I to be 
In checking with my motor 
reputation for de 


you? 


a shop that I 
safe condi 


for 
in 
I've 
my 


e car 
just been 


wife and 


two 

“Now 
can locate a place for 
sure that the car 
club I found that your shop ha 
pendability, but I want to be 

He was shown the shop and with a little sale 
al Needles to 

hop had ga‘ned a 
fai the 


want 


is safe 


ure 
talk 


‘ 
\ 


he was persuaded to leave his c a 
the felt hi 


reputation dependability so 


manager proud that 
for 
customer's home 
However, the pride was 
during the day the manage! 
customer who, few days 
be checked over for safety a 
emergency cross-country His letter stated that 
although he had paid to have his brakes inspected 
the brakes had failed because of the 
in the cylinder and 


barely 


away. ft) m 


duration, becauss 
received a letter from a 


had ked that hi 
he had to make an 


of short 


a ago a 


Cal 
trip 


ind adjusted 
lack of fluid 
accident was 
Thi 
Just how dependable is 
Frankly think that the lack 
Craftmanship” by of those i 
placed, and whose respon 
the 


live 


master a seriou 
avoided 
made us wonde! 
ervice today’ 
of “Pride 
who e 
ibility it 


itation 


automotive 
we 
many care 
vehicle i 
ruining 
the 


a thorough job, is rep 


hops and endangering 


eratol 
The 


witho 


who 
it inspecting the 
in his duty 
teering and 
l} et the 


front j 


VY 


ill ad 


entire bi 


mechanic f 
ak tem | 
ligent 

The 


who 


alignment mechani 


ithout 


end 


fi 


alignment 


ont 


W W Inspecting all 


tee and pen negligent 


ririg 


} 


til lutie 


( 
Th 
light and not inspect 
in his dutie 


who 


all 


e electrician 


ligent 


neg 
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A near-accident barely avoided when 


a shop omitted chec 


king brake fluid. 


Do you set the alignment and fail to 


check all steering a 
sion parts? How clo 


nd front suspen- 
se do mechanics 


come to treating cars as if their own? 


By E. M. LOWERY 


Technical E 


ry 
over with the Communists 


Negro Students 
} Escape Tragedy 


‘| MERIDIAN, Miss 


Thirty pupils of the 
Negre school, Newton ce 

turned te « 

recovering from mild asphysiauen 
suffered when deadly carbon mon 
yaute fur from * broken @& 
hbaust pipe filled 
porting the children to 
Newton County 
emt of Education L. T 
announced Tuesdey 
children were 
¢0 hospital and 


= 
7 the bus trans 


«heal Men 





Superintend 
leveland! 4 


day 


The rushed to 
New 

ine for emergendy 
mmediately after their 
wae @ ered 


A number of the older studer 


several children be 
and one or two 
before the bus reach 
sidiog 

were asleep of playing 


jent When t 


the mecha 


allow 


tion wherein 


another job l ne a 


leave the 


The 


t 


today 
ot 

emp 

p 


mechanic ¢ 


nop 


tizen 


repall 


to the ci ? 


yi) 
located 
ide 

lf 


on 


and every 


to realize hi 


every 
le } he 
aer each car ein 


were } own, then our 
he er 


would 


CCON pl 


highway 
ne 


ty 


Thi 


! ty 


cannot 
nd 


Icey! 


iction a mining 


The serv 
technich 


an of tore 


in and 


ae 


hop and become 


iTe@ 


h 


ditor 


This doesn't happen of- 
ten, as every serviceman 
knows, but you do hear 
occasionally of the drain 
plug left out, or loose, or 
some other negligent act. 

Some customers have 
complained of the slop- 
piness indicated by bat- 
tery levels brought too 
high by a shop man who 
was supposed to check 
the battery — not drown 
it. 

Frequently the shop's 
reputation may hinge on 
such an act. 

What do they say a 
bout your shop when 
they're playing bridge or 
otherwise “talking cars” 
with their friends? 


to 
insi 


hi 


which } 


ni in rush 
vehicle 
a hazard on the 


it 7 


high 
ha 
he 


' 
mover 


avery pre i 


community in 
very hop ! 


ibilit 


lei 


in ¢ 
thi 


every 


in re 
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thous 
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reputation tor 


and the wel 
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id ope rate 


without cor 
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urvey 








qT TM 


Fre bumper to bumper more 
and more shops and service 
departments are safety-inspecting 
cars when they're in for some spe- 
cifie job 

That's conclusive from returns of 
a survey by SOUTHERN AUTOMO- 
TIVE JOURNAL last month of 450 
garages and 450 dealerships. In 
many instances the operators said 
they had instructed their men to 
inspect particularly when a unit 
was in for a lubrication 

A growing awareness of the 
need for safer cars was apparent 
Perhaps this has 
states by 
inspection 


in the replies 
timulated in some 
movements for safety 
laws. Another stimulant has been 
the search for a means of boosting 
the over-all shop volume 
Analyses by some shops 
the average repair order was run- 
ning too low, dollar-wise, and the 
inspections were recognized as a 
tep to raise this figure and at the 
ame time assure the customer that 


been 


howed 


his car would be safer 

Safety legislation has been bob- 
bing up In various Ways Ove! the 
South. Tennessee's legislature has 
banned substandard brake fluid, 
and a movement is underway in 
Alabama to consider copying this 
tatute 

In the Volunteer State a bill to 
establish a compulsory motor ve- 
hicle inspection law had gained ap- 
proval of one house but was shot 
back to a committee unexpectedly 
where it died 

In North Carolina the chances 
of enactment of such a measure 
were considered excellent. Mary- 
land also was aiming at a version 
of the highly successful inspection 


32 


Pinpoints 


Ss csaned ig 


en 





laws which have been in effect in 
Virginia, Pennsylvania and_ the 
District of Columbia 

Some respondents in the 
aid at first customers were a bit 
keptical about free safety inspec- 
tions, but that where actual need 
were pointed out, this objection 
had been overcome. A tactful han- 
dling of this situation, with ab- 
sence of any sales pressure, wa 
found to work best generally, some 
replied in their report: 


urvey 


reader 


A Reader Su 


Consider what Wendell O. List, 
Ford dealer of Bristow, Okla., said 

“We put on a safety lane check 
some time back in cooperation 
with the highway patrol, but got 
poor response. We judged that cus- 
tomers were afraid we would find 
something wrong.” 

This company, like many others 
replying, follows a policy of safe- 
ty-inspecting cars in for other 
work. 

As with so many others, List 
found brakes and front-end the 
most profitable “safety service.” 

L. M. Crews of Crews Garage, 
Live Oak, Fla., said 

“I believe in safety inspections 
from a business standpoint. Also, 
I believe safety inspections should 
be compulsory and we hope that 
they will become law when the 
legislature meets next month 

“However, I don't believe safe 


SOUTHERN 


There's a growing trend to check all 
cars in the shop. A tactfully worked 
plan can boost shop volume and still 
build more satisfied customers, as 
is apparent from these reports from 
throughout the South and Southwest. 
Brakes and front-end are the most 
profitable jobs in the safety work. 


ty inspections are the answer to 
Oo many accidents on our high- 
ways. Faulty vehicles do cause a 
mall percentage of the accident 
I think the 
caused by the lack of courtesy on 


operate 


major number =§ are 
our part in the way we 
on the streets and highway 
For instance, we follow the ca! 
too close when traveling and as a 
result pile into him when an 
emergency arise o that he ha 
to stop or slow suddenly 
At hi 
vehicle as 
time we are servicing it, and make 
to the owner that the 
ually 


shop “‘we inspect every 
much as possible at the 


uggestion 
necessary repairs be made. U 
we get the job. We are careful not 
to oversell. Honesty is our policy 

Said C. M. Canon, Pontiac and 
GMC truck dealer at Opelika, Ala 

“We have installed complet 
brake equipment for giving a bet 
ter and safer braking system on 
cars and trucks. It is a MUST that 
every car or truck coming into ou! 
place be inspected for safe brake 
and steering. We also have com 
plete equipment fol teering 
work.” 

G. D. Mosley of Mosley Garage 
aid he always checked 
and brake of 


ervice 


Jasper, Ga., 
steering 
found 


lights, 
which he 
the most profitable 

“In checking steering we mo 
always find loose end on tie-rod 
which we can al- 


teering 


t 


or worn sector 
ways replace at a reasonable prof 
‘Also pindle bolt 
bushings and alignment 

Henry E. Danges of Central Ga 
rage, Shreveport, La aid 

We feel that with the present 
day automobile, driven at the high 


it,” he said 


AUTOMOTIVE JOURNAL for APRIL, 1955 












eo! ‘ 
a ico 





rate of speed it is, steering and a- 
lignment and perfectly round tires 
accurately balanced will give the 
driver one of the greatest safety 
factors today 

“Brakes are one operation we 
are going into as a specialized shop, 
what with more power brakes as 
standard equipment every day.” 

His firm has just added a new 
department for wheel alignment, 
wheel balancing and tire truing 
with the latest available equip- 
ment. 

Carl E. Singletary of Singletary 
Service Shop, Sulphur, La., said 

“On all cars in our shop fo! 
brake adjustment we pull the 
wheel to check brakes and steer- 
ing at no added cost to the cus- 
tomer. We stress tune-up (in which 
we specialize) for safety as well as 
for economy.” 

Here, of course, he was recog- 
nizing what the factories say as 
they add more and more horse- 
power (and there are more power- 
ful engines coming in the immedi- 
ate years ahead, too): A car with 
no pick-up can cause its driver to 
get into a situation in traffic from 
which he can’t extricate himself 
quickly. 

In Texas, where the state in- 
spection law is less stringent than 
in Virginia and Pennsylvania, 
some shop operators have been 
selling safety service right along 

Ben E. Cowling of Cowling Mo- 
tor Co. (Dodge-Plymouth), Ker- 
mit, Texas, which is an official 
state safety inspection station, said 
this status “gives us a chance to in- 
spect the customer’s car for an 
additional selling job for other re- 
pairs.” 

And this comment came from 
Eugene Kern of Warren Motor Co 
(Hudson), Nazareth, Texas 

“We are a licensed state inspec- 
tion station. Since the start of the 
Texas safety people 
seem to have become 
all the 


inspection, 


more con- 


scious of it time, and as a 
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Shop operators are becoming more conscious of the extra business resulting from “selling safety.” 


result they keep their vehicles in 
much better shape 

“The average cost of repairs re- 
quired to pass the inspection is 
much less than previously 

On the subject of safety Walter 
Phelps of Barnsdall Motor Co 
(Pontiac), Barnsdall, Okla., had 
some specific views 

“Mechanics should be 
by the state. 

“The public should be schooled 
that an automobile going down the 
highway at excessive speed is more 
dangerous than a double-barreled 
shotgun with both of its hammers 
back.” 

For him, as for J 
Killebrew Garage, 
as, brakes were the most profit 
able safety service. The latter fol- 
lows a program of checking every 
car’s steering, brakes “and othe! 
possible defects.” 

L. E. McMillin of L. E. McMillin 
Auto Repair, Beaumont, Texa 
who finds also his official-inspec 
tion-station status channels vol- 


licensed 


A. Killebrew 
Victoria, Tex- 


ume into his shop, said 

“We have very few objections 
to safety inspection Most cu 
tomers’ cars are in condition to 
pass all tests. We are in favor of 
the safety inspection law, as are 
most of our customers 

“Profitable new 
thus made for the 
instances attention is called to de 
fects not covered by the inspec 


contacts are 


shop. In some 





tte 


an ae avy 
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Do you sell it? 











tion tests and they are corrected 
then or later.’ 

A B Wilde of A. C 
Wichita Falls, Texas, reported 

“The first year we 
the safety inspection 
checked brakes, front-end 
and alignment, muffler and ex 
haust system, all lights, wiper sy 
tem, horn and rear-view mirro! 

“The first year of inspection our 
wrecker picked up six cars that 
the tie-rod end or drag link fell 
off when cars were making turns, 
and found two vehicle that the 
tie-rod end fell off when we drove 
the vehicle on our brake tester for 


Garage, 


operated 
station we 
parts 


inspection 

“We found two new cal 
three-wheel brake due to not 
having a hole through the 
cvlinder, which the customer didn't 


with 
wheel 


know in driving the vehicle 
“IT think all state hould have 
a safety inspection and that Texa 
hould come back to the old in 
pection law.” (The old law, which 
covered more phase of a car’: 
afety mechanism, was modified 
harply after public resentment 
over having to wait in long line: 
for inspections a big reason also 
for the 
in North Carolina.) 
D. Alexander’s Garage at York 
S .. ha 
R. D. Alexander reported he wa 
safety-checking all cars which 
(Continued on page 160) 


repeal of the former law 


been promoting safety 


The Questions Asked 


What is your firm doing toward motor vehicle safety (and 
probably at same time getting business for the shop)? 


Do you 
work? 


"safety-inspect" cars when they are in for other 


What one particular safety service, if any, do you find 
most profitable? 
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ad EVER underestimate the pow- 
er of an aroused commun- 
ity.” That’s paraphrasing a pop- 
ular slogan, but the general idea 
remains true 

This May, committees of public- 
spirited citizens in some 500 cities 
and towns across the United States 
will take the matter of vehicle 
safety into their own hands. They 
will set up hundreds of “vehicle 
safety-check lanes” and urge their 
friends and neighbors to voluntari- 
ly submit their vehicles to a ten- 
point safety-check. 

These local citizen committees 
will conduct their programs as 
part of the National Vehicle 
Safety-Check Program for Com- 
munities sponsored by the Inter- 
Industry Highway Safety Com- 
mittee, Look magazine and the 
National Safety Council. National 
goal: at least 2,000,000 vehicles 
safety-checked! Program theme: 
“Can You See, Steer, Stop Safely? 
Check Your Car—Check Acci- 
dents!” 

In the original plan, 300 cities 
were to be invited to participate 
in the program, Fast growing state 
and local interest has increased 
this figure to 500. A. vanderZee, 
chairman of the Inter-Industry 
Highway Safety Committee and 
vice-president of the Chrysler 
Corp., described this as “a natural 
growth” of the vehicle safety- 
check idea and as further evidence 
of aroused citizen determination to 
tackle vigorously the problems of 
local traffic safety 

You may ask, “Haven't I heard 
about this somewhere before?” 
And the answer is, ‘‘Yes, you prob- 
ably have.” 
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What can you do for your community 
to make it a safer place to live? An 
expert tells here of the nation-wide 
program in May which was tested in 
a small Alabama city early last year. 
He explains just how you can assist. 


By M. R. DARLINGTON, JR. 


Managing Director, Inter-Industry Highway Safety Committee 


The author has addressed innumer- 
able car-dealer and safety groups 
throughout the South and South- 
west. His organization is sponsored 
by the automobile and tire manu- 
facturers, the National Automobile 
Dealers Association and the Na- 
tional Association of Independent 
Tire Dealers. Among his many 
activities he serves as technical 
consultant to the President's Ac- 
tion Committee for Traffic Safety. 
He has been active for many years 
in encouraging driver education 
courses in the nation’s high schools. 


The vehicle-check program ha 
been a joint operation of the Inter- 
Industry Highway Safety 
mittee and the National Safety 
Council since 1948. Last year, how- 
added: an 

activity 


Com- 


ever, a new idea was 
intensive  safety-check 
with an entire community taking 
part. 

The first test of the community 
idea wa 
(pop. 24,500), in January, 1954 
The results of that six-and-a-half- 
day campaign proved its sound- 
ness without a doubt 


made in Dothan, Ala., 


10,267 vehicles (two of every 
three registered in the county) 
were safety-checked. Thirty-five 
per cent of the vehicles checked 
were rejected because of failure 
to pass one or more of the ten 
points. Dothan demonstrated that 
communities workable 
program can effectively mobilize 
their citizens in the 
traffic safety 

Dothan did it in its own special 
way—with parades, a barbecue, 
newspaper headlines, a costume 
ball, free ice cream and the help 
of every civic, social and business 
group in town. When Dothan 
finished promoting its vehicle 
safety-check, there were few folks 
in town who did not feel that they 
had actively participated in the 
cooperative effort 

Enthused with Dothan’s success, 
the national sponsors aided in the 
organization of community safety- 
check programs in 25 cities that 
May. One hundred and 47 cities 
eventually participated in the 
mushrooming movement and more 
than 700,000 vehicles 
through voluntary check 
operated by public-spirited citi- 
zens 

This year, many of the readers 
of SOUTHERN AUTOMOTIVE JOURNAL 
will be able to participate in ve- 
hicle safety-check programs in 
their own communities to further 


given a 


cause of 


passed 
lanes 


this work 

SAJ serves 19 states and the 
District of Columbia. A tentative 
list of cities invited to participate 
in the 1955 National Vehicle 
Safety-Check Program for Com- 
munities includes these from the 
magazine’s circulation area 
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ALABAMA 


Anniston, Birmingham, Dothan, Florence 
Gadsden Mobile Montgomery Selma, 
Tuscaloosa 

ARKANSAS 

Camden, El Dorado, Fort Smith, Jones- 

boro, Little Rock, Magnolia 
FLORIDA 

Bartow, Clearwater, Cocoa, Gainesville 
Hollywood, Jacksonville, Lakeland, Ocala 
Orlando, Panama City, Pensacola, St 
Augustine, St. Petersburg, Tampa, West 
Palm Beach. 

GEORGIA 

Albany, Athens, Brunswick Cartersville 
Columbus Douglas Gainesville Griffin 
LaGrange, Macon, Moultrie, Rome, Savan 
nah, Valdosta, Vidalia, Waycross, Marietta 

KANSAS 
Clay Center, Coffeyville, Dodge City, 


Emporia, Garden City, Hutchinson, Lawrence, 
Pittsburg, Russell, Salina, Topeka, Wichita 
KENTUCKY 
Ashland, Bowling Green, Covington, Fort 


Thomas, Henderson, Lexington Louisville 
Middlesboro, Owensboro, Paducah, Somerset 
LOUISIANA 
Bastrop, Baton Rouge, Franklin, Lake 


Charles, Monroe, Morgan City, New Iberia, 
Alexandria, Opelousas, Shreveport, Lafayette 
MARYLAND 
Annapolis, Cumberland, Frederick, Hagers 
town, Havre de Grace, Rockville, Salisbury, 
Westminster, Tacoma Park, Frostburg, 
Bethesda, Silver Spring, La Plata, Easton 

Cambridge. 

MISSISSIPPI 
Greenville, Gulfport, Hatties 
Natchez, Pascagoula, 


Clarksdale, Meridian, 


Columbus 
burg, Jackson, Laurel 
Vicksburg, Biloxi, 
Tupelo 

MISSOURI 

Columbia, Hannibal, Independence, Jeffer 
son City, Joplin, Kansas City, Rolla, Spring 
field. 

NEW MEXICO 

Albuquerque, Artesia, Carlsbad, Clovis 
Gallup, Hobbs, Las Cruces, Les Vegas 
Lovington, Roswell, Santa Fe. 

NORTH CAROLINA 

Greensboro, Kings Mountain, Monroe, New 
Bern, Rocky Mount Wilmington 
Winston-Salem. 

OKLAHOMA 

Ardmore, Chickasha, Enid, McAlester, Mid 
west City Oklahoma City, Ponca City 
Stillwater, Tulsa 

SOUTH CAROLINA 

Anderson, Charleston, Chester, Columbia 
Florence, Greenville, Greenwood, Greer 
Orangeburg, Spartanburg, Sumter 

TENNESSEE 

Chattanooga, Cleveland, Dyersburg, Jack 

son, Johnson City, Kingsport, Nashville 
WEST VIRGINIA 

Beckley, Charleston, Clarksburg, Fairmont 
Huntington Martinsburg Morgantown 
Parkersburg, Princeton, Welch, Wheeling 

(Delaware, Texas, Virginia and the District 
of Columbia have vehicle inspections re 


Salisbury 


quired by law.) 

If your area of business encom- 
passes any of these cities, you have 
a really important chance to dem- 
fellow-citizen 
afety be- 


onstrate to VOUI 
your interest in their 
hind the 


You can help out in several way 


wheel 
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It all started, as you see here, at Dothan, Ala., in January, 








1954. 


Results of voluntary inspections found 35% units were rejected because 
they could not pass one or more safety points. From left to right 
here are Collier Freeman, chairman of the Dothan safety-check commit- 
tee; Frank Lowrey, director of field services of the Inter-Industry 
Highway Safety Committee; Frank R. Broadway, executive vice-presi- 
dent of the Automobile Dealers Association of Alabama, and Fred Co- 
dy of Look magazine. More than 500 cities will run tests in 1955. 


First you should contact your state 
afety coordinator listed at the end 
of this article. Tell him (a lady in 
Louisiana) that 


in volunteering to aid the program 


youre intere ted 


community. The coordi 


n VouIl 
ator will place you in touch with 
the persons in charge of your com- 
munity’s program 


You should 


on one or more of the variou 


volunteer to erve 
com 
mittes required to activate the 
teering com- 
afety- 
check committee, or one of several 
of the 11 

Perhaps the most important con- 


program the 
mittee, the general vehicle 


ub-committee 


tribution which automobile and 


tire dealer garagemen and serv 
ice station operators can make to 
their 
the vehicle 
themsel ve: 
The safety-check lane committee 
working committee of 


community's program is at 


afety-check lane 


an active 
six key 
automobile and tire deal 


five or men and usually 
include 
el independent garagemen and 
station operator and a 
police official 


The lanes are the 


ervice 


focal point of 
the entire operation, and you can 


help provide trained men to staff 


them. Needed for each lane will 
be a recorder (in some cases an 
a tant recorder) and four check 
ers. The ten point brake front 


light rear light teering, tire 
exhaust system, gla windshield 
wipe! rear view mirror and 
horn 

A step-by-step outline of each 
man’s dutis is contained in a 
manual How to Operate Com 
munity Safety-Check Lanes,” pre 
pared Dy our committee and one 
of several program aid made 
available to communitie by the 
national sponso1 

Other materials for committees 
use art Your Community Is In 
vited an outline description of 
the community program; Program 


How-to-Do-lIt 
and organi 
zation Vehicle 
Maintenance Kit, containing sug 
gested materials for use by variou 
media, and a Safety Parade Manu 


al. telling how to organize a suc 


Guide, a outline 
for program planning 


Operation Safet; 


ct ful opening day parade 
Material for distri 

bution or display at the check 

include check tags for the 


inspection windshield 


available 


lane 
ten-point 
tickers to identify the 
afety-checked and in safe operat 
hand 


vehicles as 


ing condition afe driving 
out pamphlets, and an identifying 


check lane banner. You may want 
‘ 


to help finance the purchase of 
these materials to aid y con 
munity'’s effort 

(Continued on page 14) 
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HIT 


W E ALL fee] that the automobile 
has become such a part of 
daily living that it must be made 
as safe as possible. We have found 
that the type of person that want 
a safe car is the best type of cus 
tomer to have 

As a matter of fact, we prefer 
servicing cars for people who are 
eager to keep their cars in safe 
mechanical condition. Customer: 
who are negligent or indifferent to 
the condition of their cars are not 
likely to be interested when de- 
fects involving safety are pointed 
out to them 

We have had a policy of pro 
moting safety by newspaper adver 
tising, handbill, some direct mail, 
on calendars and in our day-to-day 
contact with our customers. It is 
very difficult to know how effec 
tive our written promotion is, but 


Ewin (left) shows the customer how thin he means! 


Garages 
Can Save 





This shop owner maintains a program 
of going after safety volume. His ads 
and other promotion are slanted after 
this market. How he has put across a 
plan of this nature is related here 
with examples of the success attained. 


By JAMES L. EWIN 
Manager, Brightwood Garage, Washington, D. C. 


in the long run with repeated and 
consistent warnings, we hope we 
are alerting our customers to un 
afe cars 

Actually a car that is kept in 
completely safe mechanical condi 
tion will cost less to operate over 
the long run. This is another argu 
ment we unfailingly stress in our 
contact with drivers who come into 
our shop 

From a safety standpoint, brakes 
are the most important feature 
When customers come in for a 
brake adjustment, we always sug 
gest pulling one of the front 
wheels to examine the brake lin 
ing. There is no charge for this, 
but it reassures both us and the 
customer that the brake lining is in 
condition to continue serving. This 
policy brings additional brake re 
line jobs because it is a rare driver 


neared lle 
- 


who cannot be sold a job when hi 
brake lining is worn thin 
This policy of educating the cu 

tomer to safety and promoting it 
constantly with the public ha 
more than doubled our brake busi 
ness in the last 18 months over the 
period About three o1 
a year we distribute 


previou 
four time y 
about 2,500 handbill 50% of 
which feature brake When the 
eason is ripe or shop condition 
warrant, we send out 14,000 post 
cards in a mailing stressing brakes 
and safety. Our ’55 calendars fea 
tured safety and 500 of them were 
put in the mail to our regular cu 
tomers. Once a week we run an 
advertisement in the Silver Spring 
Shopper and the major number of 
these ads are on safety and brake 
work 


(Continued on page 90) 


He knows how to sell mufflers to his trade too! 


& 
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fa a car is in the shop foi 
some routine work is a good 
time to microscope it for safety 
repairs and maintenance work 

That's the policy which has been 
followed at Milner Chevrolet Co 
in Jackson, Miss. That’s a big rea 
son why the service department 
volume has increased 249% since 
R. E. Dumas Milner, 38-year-old 
industrialist and big GM franchis« 
holder, purchased the company in 
1950. Volume in the parts depart 
ment has jumped 312% during that 
ame period 

Once the car is in the shop, all 
personnel who come in contact 
with it are alert to see if it need 
additional repairs or services that 
will improve the ca! safety, ef 
ficiency or appearance 

The car jockey, in moving the 
car from place to place, checks the 
operation of all instruments, the 
brakes and the clutch. He looks to 
ee if the car needs new wipe! 
blade 

When the lubrication man ha 
the car, he inspects the exhau 
system, tie-rod hift controls and 
body to determine if repairs or ad 


eat covers or floor mat 


? 


justments are needed 

Since the mechanic is the one 
doing the mechanical work on the 
naturally is in the best 
position to spot and report the 
need for additional work. If such 
is the case, and the customer Is not 
lounge, the 


car, he 


around the shop or 
mechanic makes a memo of what 
required so the shop foreman o! 
ervice salesman can get in touch 
with the customer. In case the in 
formation written on the repal 
order does not result in locating 
the customer quickly, the written 





. 


> 


Putting cars through inspection paces 
has helped account for an increase of 
248% in shop volume at Milner Chev- 
rolet at Jackson. There a systematic 
program of training men, even the car 
jockey, pays off in more safety jobs. 





Salesmen Should Sell Safety 





memo with the mechanic recom 
attached to the cu 
tomer’s ignition key 

Thus by looking for items that 


need attention, the 


mendations 1 


ervice depart 
ment gets more volume, the cu 
tomer gets a safer and more sati 
factory car, and the company’s ad 
vertising dollar is aided by favor 
able word-of-mouth advertising by) 
the happy custome! 
Supplementing the above con 
tact with the service customer, a 
follow-up system used regularly 
Milner custom 
company continue 
afety and 


and promptly let 
el know the 
it interest in thei 
motoring happine Included are 
reminder and thank-you’ card 
along with other direct mail sale 
messages to increase repeat busi 
ne and service volume 

Does a service and safety pro 
gram such as this pay off? Milne: 
Chevrolet Co. think o. In the 
month 


past four alone its cu 


tomer labor average per repai! 


R. E. Dumas Milner 
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from $11.64 to $12.40 
national 


order wa 
a compared with the 
average of $8.60 

Jimmy Griffin, aggressive serv 
ice manager at Milner Chevrolet 
aid that hi 
hop foremen and mechanics are 


service alesmen 


periodically schooled in technique 
of selling 

By building a spirit of coopera 
tion, by discussing objectives and 
thereto, all 
partment personnel feel they are 


»vroblem ervice de 
each an important part in the overt 
all picture. They have discovered 
that by increasing their interest in 
customer welfare, they have in 
creased department gross busine 
and have learned they are also 
uccessful salesmen 
Griffin offer the 


men follow when meet 


following 
guide hi 
ing the service custome! 

] Be friendly 


interested 


courteou and 


2 Discover the custome! 
need 
$-——Give a tactful explanation 
of corrections necessary and length 
of time it may take 

} Discu why 
while 

) Ask the customer to buy 

Thi past February Duma 
Chevrolet Co n New Orlean 


vortn 


using a similar aggressive pol 
of customer interest and follow-up 
exceeded the deale 
nip ervice 
time. Beside 
and Friend! 
Dack up it 
tomer interest 


ored cartoon 1! 


a safety me 


(Continued on page 154) 
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. 
/ Helping Are other automotive folks assisting 


in the nation-wide movement to save 
th S$ h i your child's life? What are you do- 
e Cc 00 ing? A Tennessee dealer tells why he 


planned to lend only one car and then 


ss a/ found it was best to lend two instead. 
By WILLIAM O. WALKER, JR. 














Walker Chevrolet Co., Clinton, Tenn. 


_patppnpetan driver - training - tudents on tours of our shop to are glad to help them on this job 
‘ourse cars to three high schools acquaint them with its operation Yet we find this is not all one 
in our area has turned out to be This may create a desire in some ided. We are getting results too. A 
good business for us, aside from the of them to become car salesmen o1 closeness to us is developed 
humanitarian aspects of saving mechanic or other connection The driver training courses were 
lives and limbs on the streets and with the busine: begun in 1954. Mrs. E. W. Wynne 
highways We do all we can to promote began the training at Clinton High 
We have sold cars to parents be safety and we like to start right at School. Mr Edwina Miller is in 
cause of our help to children the beginning, when boys and gir] charge of the course at Lake City 
In four or five years we will be are learning how to drive. We con High School and Charles Shinlevet 
selling to those now taking the ider it money well spent at Norris High School. All took 
driver-training courses. We will If all dealers would join in pro- the summer workshop instruction 
have more of a clientele for new moting safety we believe it would in safe driving at the University of 
cars. They will think of us be cut down the traffic toll consider Tennessee, Knoxville, in the sum 
cause they have learned to drive ably. There would be le tearing mer of 1954 
the cars we sell around in jalopie:s Much thought was given to the 
Isn't that a good investment in In the high schools around u courses and there were talks with 


the future? one thing they are bearing down on afety people in Knoxville before 
In addition, we plan to bring is the teaching of safe driving. We (Continued on page 146) 


Left: William O. Walker, Jr., checks over one of his cars with 
AAA dual controls. This unit had been serviced during the weekend. 


Below: The cars are returned on Fridays to this modern plant to 
be serviced and safety-checked for use again the following week. 
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HT IM 


ips fight for highway safety i: 
a deadly serious business, not 
a game. It is a business that ab 
sorbs the daily thoughts of a rathe! 
large group of dedicated men in 
this country 

Yet, all too often, we are in 
clined to judge their success by a 
quick glance at the scoreboard 
the annual toll of those killed and 
injured on the highway 

In 1951, according to the Na 
tional Safety Council, 36,996 Amer 
icans died on the streets and high 
ways. In 1952 it was 38,000; in 
1953 some 38,300. Preliminary re 
ports indicate that 36,500 died on 
the highways last year. Not a 
pretty picture, especially when we 
add those injured—more than a 
million each year 

On the face of it, we don’t seem 
to be making much progress in the 
battle for safer driving, but safety 
experts know better. Let's go back 
just a few years, to 1937, to see 
what has been accomplished. The 
traffic toll in that year was 39,643 
but even more important to ou! 
study was the rate of traffi 
deaths—14.7 killed for 
each 100 million miles of driving 

In 1937, Americans drove thei 
29,706,000 cars and trucks a total 
of 270,110,000,000 miles. Since that 
time, with the exception of the 


person 


war years, the number of cars and 
trucks and the number of miles we 
have driven them has climbed 
rapidly. We now 
many vehicles on the road as we 
had in 1937, and we drive them 
many mile 


have twice a 


more than twice as 
each year. By all the law 
ability, we should be 


of prob 
killing at 


J Makers 


Recognize 


= Ja 





Medical groups have questioned what 
the factories are doing to make the 
cars safer? What are the facts? You 
learn here what progress has been e- 
volving from the laboratories of the 
producers and proving grounds also. 


By ED HOWARD 


Editor, Automobile Facts 


(Published by Automobile Manufacturers Association) 


Jeast twice as many people—but 
nstead the toll ha 
so slightly 


In terms of rate 


aro ped evel 


that toll is now 
down to no more than 7.0 death 
for each 100 million 
or le than half what it was just 
World War II. In terms of 
live that improvement 

its a saving of more than 40,000 
in 1954 alone! 
vardstick then we are 
progre even if automotive and 


vehicle-mil 


before 


repre 


B an accurate 
making 
highway engineers, police official 
and othe! have had to expend 
effort on the afety 
treadmill merely to keep even with 
the total number of death 

What part of thi 


come from the automotive labora 


Herculean 


progre ha 


tories and proving grounds? Pet 
haps the best answer is a compari 
thing a they are with 
things as they 


eafetywise 


on. of 
were 

much has been ac 
complished by the tremendous im 
provement in sheer durability of 
the modern automobile. In the 


early cal uch items as the gear 
hift lever and the brake rod were 
Too often, they 
would crystallize and break with 
disastrou result Front 
pindle broke and rear axl 
heared, letting wheels drop off 
Average lifetime of a car as late 
as 1925 was onl ix and a half 
more than 14 


Lifetime mileage meanwhile is ap 


gray iron casting 


wheel 


YCcali Toda it 


(Continued on page 136) 


Are factories grinding ‘em out so fast as not to be giving any thought 
to making ‘em safer? Here you're told what has been going on at Detroit. 


SOUTHERN AUTOMOTIVE JOURNAL for APRIL, 1955 








= used-car problem has been 

obliterated prof:tably by 
the Lincoln-Mercury dealership at 
Jackson, Miss., but a lot of dealers 
may not want to follow the steps 
taken there. 

Bagby Hall of Bagby Hall Motors 
admitted that it took “nerves of 
steel” and the use of a heavy, de- 
termined hand on the sales force 
before he was able to inaugurate 
an inflexible program of whole- 
saling all units on hand as long 
as 15 days. Every used car has 
to be moved—wholesale—between 
the 15th and 20th day it has been 
in inventory 

Here’s how successful this move 
has been: 

In January, 1954, the firm sold 
30 new cars and wound up that 
month with 38 used units on hand, 
of which 16 were over 30 days old. 
These used cars represented an 
investment of $32,000. 

In January of this year the com- 
pany sold 53 new cars and closed 
the month with 22 used cars on 
hand—none 30 days old, of course. 
These 22 cars accounted for $16,000 
of the firm’s funds. 

Said this veteran dealer: 

“I believe that 80% of your 
used cars will be retailed in the 
first 15 days you have them, Why 
let the 20% which evidently are 
unattractive to the public and your 
sales department cause a dealer to 
lose sleep and take his time which 
should be spent on business up 


40 


OL\- MERCURY nes 


roun LIN 


Bagby Hall can afford to smile! He has eliminated his used-car lot (a- 
bove) and now uses only the small area pictured at extreme left above. 


He No Longer Sings 


Used-Car-Lot Blues 


front where you make your real 
profits out of new cars and fresh 
used cars? 

“We used to have three men on 
reconditioning. Now we have only 
one. We used to have two lot boys, 
and now we have only one. There 
is no longer a problem of parking. 
In fact, we have closed up a large 
used-car lot, as today we have 
a small inventory of used units 
and display them on the lot next 
to our main building.” 

The Mississippian asserted that 
his used-car advertising cost him 
$18,000 last year. 


Slices Ads in Half 


“I don’t expect our used-car 
newspaper advertising to run more 
than $9,000 this year,” he added 
That alone would represent a drop 
of $750 a month in overhead. He 
has gone as long as two months 
without any used-car advertising. 

The firm’s profit this past Janu- 
ary was six times the profit of 
January, 1954, reflecting partly the 
increased time spent on new and 
fresh cars. 

“This was not due entirely to 
our program regarding used-car 
wholesaling as our January, 1954, 
business was definitely off,’ Hall 
said. 

“However, for the last seven 
months we've been wholesaling 
‘em after they’re with us 15 days 
and I'll never go back to the old 
system. A lot of dealers today don’t 


like the idea of wholesaling, but 
they’re going to have to consider 
doing this and take some small 
loss or continue to have used-car 
worries. 

“Actually we are taking no loss 
at all but making some profit by 
our action, You have to consider 
all your savings in costs of per- 
sonnel and property tied up in 
an extra lot. Consider all the 
factors involved in this move and 
you find out that you’re far better 
off. I might say that I sleep a lot 
better at night, too, and I can de- 
vote all my time now to the front 
where the profit is to be made. 

“Our personnel like this, al- 
though I almost had to knock them 
in the head at first to make them 
carry out this plan rigidly. They 
felt it just would not work. Our 
men like the idea of handling only 
fresh cars, knowing that the tough 
ones won't be left there for them 
to be annoyed about selling.” 

This dealer makes no pretense 
at trying to retail every used ca! 
taken in. If it’s in poor condition, 
he wholesales it at once 

You're still wholesaling a pretty 
fresh car when you move one 
you've had only 15 to 20 days, he 
pointed out 

“The wholesalers can tell when 
you are moving one which ha: 
been with you for some time,” he 
commented, “No dealer minds 
holding a used car for 15 days, but 

(Continued on page 138) 
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J] HEN more than 350 hot rod- 

ders from across the country 
vied for new speed records at the 
First Annual World Series of Drag 
Racing last October, they were 
participating in the first mass 
demonstration of the pledge: “Safe 
ty first, speed second.” 

These 350 automobile enthusi 
asts were representative of thou 
sands of young speed fans bent on 
proving to the public that drag 
racing under strict safety regula- 
tions is a valuable contribution to 
highway safety and bears no re- 
semblance to the highway ‘death 
games” of irresponsible “shot rod 
oers.”’ 

The World Series, at Lawrence 
ville, Ill., was sponsored by the 
Automobile Timing Association of 
America, Inc., (ATAA) a two-year 
old national organization with local 
chapters throughout the nation 

Purpose of the ATAA is three 
fold 


The Green Monster streaks past the “electric eye” 





Youngsters are burning up the roads 
but in a safe fashion in an organized 
move to help them let off automotive 
“steam.” From the ATAA's grueling 
tests may come some brand-new ideas 
of construction from young thinkers. 


By M. ROBERT WOLFSON 


Director, Automobile Timing Association of America 


1) To give hot rodders a mean 
of testing their cars with safety 

2) To convert shot rodders into 
hot rodders, and 

3) To encourage today 
bile “‘tinkerers” to become 
row s automotive engineers 

The aims and methods of ATAA 
are endorsed by highway safety 
experts, law enforcement office 
and some of the “giants” of the na 
tion’s automotive industry 

During the summer 
ATAA helps such local groups a 
the Southern Texas Timing Associ 
ation, Corpus Christi, Texas, and 
the Dragons D. C., of Washington 
D. C., organize and run drag race 
under strict ATAA regulation 

The races are run on abandoned 
air strips or closed highways over 
a half-mile course. From a stand 
accelerate for the 


automo 
tomo! 


month 


ing start, cars 
first quarter-mile and use the sec 
ond quarter mile for slowing down 


Elimination events pit one cai 


in the winning 


anothe! time trials’ are 
the clock, 
quarter-mile 


against 
run against with an 
electric eye’ at the 
point, registering the competito! 


The Cal 
peed at the 


peed which reaches the 
lastest 
mark isn’t necessarily the 
get there first. Thus there are 
actually two winner Top cai 
speeds up to 140 mph in the 


quarter-mile 


one to 


reat h 
brief run 

Like the World Series of Drag 
Racing, local events put a premium 
engineering and driving 
practices, Cars must pa tiff test 
for mechanical perfection and thei 
from op 
racing cal on public 
thoroughfare ATAA by-laws pro 
vide for the expulsion of member! 
traffic 
while driving any automobile 

Arnold Maremont 
the board of ATAA, points out that 
hot rodders have always used the 

(Continued on page 150) 


on sale 


drivers are prohibited 


crating 


convicted — of violation 


chairman of 


time of 132.25 mph. 
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We Shoved 
Tune - Ups 


p 25" 


By SAMUEL J. ZITO 


Owner, Zito Buick Service 
Baltimore, Md. 


on cnnenate are a fine way to 
check car performance and 
build up shop volume 

Requiring no more than five to 
a roadtest will reveal 
with engine, brakes, 
transmissions, front-end and rear- 
end whether there are rattles 
and squeaks to get rid of or tune- 
ups to be performed, 

Roadtests bring us an additional 
25% in motor tune-ups. Motor 
and repairs are not hard 


ten minutes, 
any trouble 


tune-ups 
to sell when you have your cus- 
tomer beside you on a roadtest 
About 90% of all jobs are found 
through roadtesting 

We watch car mileage and sug- 
gest tune-ups at 8,000 to 9,000 miles 
Actually we sell customers first 
on check-ups. Check-ups, we ex- 
plain to them, mean cleaning and 
adjusting spark plugs, cleaning and 
adjusting distributor points, set- 


This Maryland garageman pro- 
motes tune-ups in the spring by 
ads like this one in newspapers. 


Zito still operating as 
ick Service, 701 Whitelock 
Park Avenue LA 
Personal supervision quality 
backed with 35 years of 
No changes in our repair 


Br 


01 WHITELOCK ST. 
(Near Park Ave.) A, 39-2196 


Top: “Mr. Jones, how is your car performing?” is the telephone greeting 
Samuel J. Zito uses to promote shop volume. Above: Roadtesting with a 
customer at your side is the best way of selling jobs, Zito believes. 


ting ignition timing, checking 
torque cylinder head bolts, check- 
ing and adjusting valves, if neces- 
sary, cleaning gas filters, air fil- 
ters, battery terminals, checking 
generator charge rate and tighten- 
ing electrical connections. We 
roadtest all cars before and after 
a tune-up. 

A customer may come in on one 
complaint or another, and we sug- 
gest a check-up by roadtesting 
Once we have the customer at our 
side, we can point to slow pick- 
up, vibration, low gas mileage and 
other needed corrections. 

A customer may not even notice 
poor engine performance. Driving 
his car day in and day out, slow 
gradual changes that indicate de- 
fects are not apparent to him. For 


example, a car owner came in here 
recently requesting nothing more 
than a brake adjustment. We put 
him at our side on a roadtest and 
pointed out that his car was not 
giving top performance. We rec- 
analysis. His 
condenser and 


ommended a moto! 
car needed points, 
a new set of spark plug 

We sold a brake job for $25 and 
a tune-up that came to a sale of 
about $20. When we roadtested 
again after these corrections, he 
was quick to recognize the differ- 
ence and was pleased we had car- 
ried out needed repai! 

In another recent case when a 
customer complained about the 
way a car was performing, we 
checked ignition, carburetion and 

(Continued on page 76) 
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Safety Every car that's put on a jack gets 


’ a front-end inspection here. Brakes 
Brin © Us and front-end provide highly profit- 
g able work, surveys have shown. This 


service manager's recognition along 


Business this line has paid off in his volume. 
Sf By WILLARD A. ROBEY 


|| Ht | Service Manager, Downtown Garage, Alexandria, Va. 






















W' ARE so conscious of safety It is only necessary to show a taken care of. We even go so far a 
and what a safe car means to customer what is wrong and what to advise a customer to park hi 
our customer that we will not let can happen if the defect i not (Continued on page 148) 


a car out of here unle we feel 







ecure about its condition 

We advise all of our custome! 
that it is good policy to have front “ 
end and brakes checked periodi me 
cally seme 

We point out how essential it i re 
to pull a wheel to determine the  — _ 
exact state their brakes are in, for . 9) 
brakes can be adjusted and they 
would get a full pedal and not 
know that brake linings are worn 
out 
Qu! to 
afety has increased our front-end 
work about 25% in the last three 
month period. Front-end volume 
now tand at about $2,000 a 
month, and practically all of thi 
we find ourselve 





















attention 





conscientiou 








Every car that we put up on a 
jack get a front-end inspection 
From this we do about ten front 






end jobs a day. The biggest part of 
any front-end inspection is getting 






the car up on the jack 





On jobs where you've got to put 





a car up on the jack, why not take 





those extra five minutes and check 






front-end for afety, lower car 
bills for the customer and a little 


extra volume for the shop? 








Above: A mechanic replaces worn 
parts on the front-end. It’s no 
trouble seeing these save-a-life 
jobs when the car’s on the rack. 












Right: Service Manager Robey 
explains that a loose front-end 
must be repaired before a shop 
can handle an alignment order. 







#3 


Lepore 


: 
ff 


ee 


For about a year this will be a 
part of his job, working under 
the eyes of the used-car manager. 


E AT Capitol Cadillac-Oldsmo 

bile Co. learned very shortly 
after the end of hostilities in 
World War II and the resumption 
of automobile production that a 
shortage of experienced 
salesmen confronted 


critical 
automobile 
our industry 

This had been caused by two 
factors 

First, production had been ma 
terially reduced during the de 
pression of the early ’30s and only 
experienced automobile salesmen 
were able to survive this period 

Secondly, the 100% conversion 
of the automotive industry to the 
war effort from 1941 through 1945 
had prohibited all but a very few 
young men from choosing selling 
as their profession 

We were fortunate in having 
seven experienced salesmen _ re 
turn after World War II. We 
realized, however, that with con 
stantly expanding production our 
sales force would have to be ex 
panded three- or fourfold. Also, 
that a number of our older men 
who had made selling automobiles 
their life’s work would in a few 
years choose retirement in order to 
enjoy the fruits of their effort. 

As we expanded our sales force 
we soon learned that successful 
salesmen from other fields, and in 
fact those with automobile experi 
ence, did not fit into our sales or 
ganization because they lacked 
knowledge in the fundamentals of 
the business and particularly in 
used-car values 

Knowing used-car values and 
not losing sight of the dollar value 
of used cars, regardless of allow 
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Gearing the Salesmen 


or the Job Ahea 


Former salesmen, now retired, return 
at intervals to give pointers to the 
men now on the company's firing line. 


By H. CARLTON HOSKINSON 


General Sales Manager, Capitol Cadillac-Oldsmobile Co. 
Washington, D. C 


ance, are essential to successful 
automobile selling. 

In order to develop a sales o1 
ganization which we_ believed 
would serve both the custome! 
and the best interest and produce 
the highest earnings for our sales 
men, we inaugurated a “training 
course.” 

An applicant is assigned to the 
used-car manager for approximate 
ly one year. He assists in de 
termining the mechanical condition 
and appearance, and writes up a 
complete appraisal of cars offered 
in trade. In this way he learns true 
values. He also learns recondition 
ing costs, assists in keeping liaison 
with the reconditioning depart 
ment to see that recommended 


work is accomplished and that no 
time is lost in making the trade-in 
available for sale. In addition, he 
learns advertising techniques, di 
play methods and how to handle 
all types of customers 

Our used-car volume for a 30 
Gay period runs approximately 
from $450,000 to $500,000 and 
averages less than two days’ re 
conditioning. Turnover average 
less than ten days. We have neve 
had a 30-day car since our incep- 
tion in 1934 

With this background of funda 
mentals we have found new sale 
men anxious and eager to take the 
sage advice of experienced men. At 
our annual dinner we invite r 

(Continued on page 152) 


The author points to used-car volume as it was last January, a figure 
exceeding the forecast by 6.405 units. With him is Peter B. Milloy. 
used-car manager, who sees that all new salesmen learn used-car values. 
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Before a geographical location is decided for a new 
automobile factory, economists must collect and ana- 
lyze exhaustive economic information (left). A de- 
tailed scale model of the manufacturing operation is 


gj 


° 
ee —-— +. oom 


assembled (center) with each man and machine in 
place. The architects submit blueprints only after 
production requirements have been determined, de- 
signing the building around the specified layout (right). 


The Plan behind the Plant 


When a new car factory is proposed, many months of 
research and analysis follow before a site is even 
chosen. Some of the planning steps are shown here 
as Ford Motor Co. contemplates construction of a 
new assembly plant. Studies (below left) of passenger- 
car distribution in all marketing regions are com- 
piled to determine geographical manufacturing re- 
quirements, trends in car usage, scrappage rates, 
population shifts and general economic conditions. 
Analysts (below right), after months of comparison, 
select a city suitable physically, economically and 
sociologically. Meanwhile (bottom left) engineers set 
up a “cornfield plant’—a newly-designed manufac- 


turing facility planned to the last detail] and yet but 
for which a site was selected later—and the layouts 
stretch across large tables on which men walk back 
and forth in their stocking feet to place bits of plastic 
representing workers, machines, loading docks, supply 
bins, etc., to achieve the proper flow of material 
(bottom right) through the assembly plant. At the 
same time teams visit suggested sites to examine soil 
conditions for firm foundations and ease of excava 
tion. They recheck transportation, utilities, raw ma 
terials and markets for the finished product. Top 
management then picks the site, buys the land and 
finally signs contracts for construction to begin 


Porucarion increases Most Rario intion Cae Ust Aetas 








SOUTHERN JOBBERS 


and FACTORY MEN 














N O ONE likes to think of statis- 
tics or be confronted with 
them, yet we must realize accidents 
are increasing daily. 

I should like to cite for informa 
tion that in 1944, in the state of 
Alabama, 498 persons were killed 
and 13,200 injured. Nine years 
later 833 were killed and 22,085 
injured, 

With these facts, I am sure that 
you will agree that this problem 
of safety concerns every one of us 
and the only way that our safety 
directors and officials can do any- 
thing about this ever-increasing 
problem is for public sentiment to 
be aroused to such a point that we 
will practice every safety rule. 

We in the automotive parts re 
placement field can contribute 
much to further this campaign of 
safety. We are charged with the 
responsibility of supplying our 
customers with parts made of the 
finest materials available, mer- 
chandise manufactured by repu- 
table concerns which will live up 
to the fullest expectation of the 
consuming public. 

It is also the responsibility of the 


ets Supply Safet 
as Well as Parts! 


Since your customers are not enjoy- 
ing a holiday from traffic deaths, 
what can you do? A jobber tells you. 


By EDWARD COWARD 
President, Allied Auto Parts Co., Inc., Mobile, Ala. 


*The author is the immediate past 
president of the Alabama whole- 
salers' association. As a Western 
Union boy he saw a sign in the 
window of a large wholesale 
grocery company stating, ‘Boy 
Wanted with Bicycle." That was 
some few years ago and it was the 
launching of his career. He ad- 
vanced from a delivery boy with 
Consolidated Automotive Co. to 
branch manager. After being a 
supply officer in the Navy during 
the war, he became manager of 
a large Mobile jobbing store un- 
til Allied Auto Parts was born. 


jobber to assist the various safety 
committees and officials and to 
make ourselves thoroughly famil 
iar with their problems. The job 
ber salesmen have always been 
considered a source of information 
that is authentic and up-to-date 
This being true, it is only right 
that our salesmen should continue 
to render a service to their cu 

tomers and, in this particular in- 
stance, our customers’ customers 


Five months ago it wa my 
privilege to present to the Auto 
motive Wholesalers’ Association of 
Alabama a proposed safety pro 
gram prepared by the a 
afety committee. Thi 
was presented to the members in 


ociation’ 


program 


annual convention along with a 
large representation of the variou 
departments of our state govern 
ment, representing the legislative 
and judicial branche 

In presenting this program, at 
tention was directed to the fact 
that safety, regardless of its form 
concerns everyone 


or program, 
afety on the 


When we think of 
highway, quite often we think of 
this subject as a gigantic mountain, 
yet in reality much could be ac 
complished without additional 
taxes and without additional man 
power. 

We have vehicle inspection law 
on the books in Alabama now 
However, due to lack of public sup 
port and understanding, they are 
not receiving proper recognition 


In opening my remarks on thi 
word 


occasion, I used these 
“Practical Suggestions for Con 
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structive Action.” 

Most vehicle inspection laws 
have three outstanding handicaps 

1.—Human beings are human 
Most people wait until the last few 
days to get their licenses. In some 
states, after a compulsory vehicle 
inspection law was passed, cars 
formed in long lines to be in- 
spected. Some slept in their cars, 
children cried and went hungry, 
and photographers wrote’ sad 
stories 

In the next election, candidate 
campaigned on the promise to re 
peal the law. What had Traffic 
Safety gained? 

2.—Modern 
plex. A truck may be overloaded 
on this trip but not on the next. A 
vehicle may pass inspection today 
and fail to pass tomorrow 

The majority of the motoring 
public should not be left under the 
impression that their car is per- 
fectly safe just because the inspec- 
tion sticker says it need not be in 
spected for another six months 

3.—Laws 
without public support. American 
know full well that unpopular 
laws cannot be enforced. Again, 
what has Traffic Safety gained? 

Let’s face it! Why aren't traffic 
laws which are now on the book 
enforced? Whose fault is it? 

Are any other states currently 
using plans which appear to be 
practical for Alabama? Yes! High- 
way patrol officers in Florida, 
Connecticut and several other 
states simply station their patrol 
cars at wide places on the high 
ways, stop the traffic and inspect 
the cars for mechanical defect 


vehicles are com- 


cannot be _ enforced 


Officers of the Automotive Wholesalers Association of 
Tennessee are (1, to r.): Seated, A, D. Moody of Knox- 
ville, retiring president and new board member; Bob- 
by Chilton of Nashville, president; Mike Cochran of 
Camden and Burris M. Gibbs of Knoxville, vice-pres- 
idents, and Keith Broyles of Nashville, executive sec- 
retary; standing, J. Tinsley Smith of Nashville, A. M. 


This is a regular part of thet 
daily operating routine 

Alabama wisely provided an en 
abling act by which municipalities 
can also pass such legislation and 
there is no reason why a city In 
our state cannot adopt such a pro 
gram immediately 

What are the advantages of the 
Florida-Connecticut plan? 

l No outlay for equipment 
needed. 

2.—No increase in enforcement 
personnel required 

3 No new taxe 

4.—No deadline for vehicle in 
pection 

Reasonable results are to be ex 
pected. More vehicles on the high 
way will be in a safe operative 


needed 


condition 

Let's do something about thi 
terrible loss of life and property 
May we be specific 

l Join and participate actively 
n your county and state safety 
councils 

2.— Insist that each organization 


with which you are affiliated ap 


afety committee to co 


point a 
operate with county and state safe 
ty council 

3 Use yout 
the laws which we already have 
enforced. Let your law enforce 


ment agencies know you are sup 


influence to get 


porting them 


Earl “Sloc’ Williams and R. L. 
“Bob” Cook have joined the out 
ide sales force of Stewart Supply 
Co., Inc., Charlotte, N. C., Presi- 
dent Ivey W. Stewart, Jr., an 


nounced 
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three-day meeting 


Tennesseans Hear Uncle 
Is Probing "Genuine" 


at pe Federal Trade Commi 

sion is now investigating “the 
misuse of the word ‘genuine’ and 
I predict you are going to heat 
omething about thi 

That's what James Cassedy of 
National Standard Parts A 
tion counsel told the second annual 
convention of the Automotive 
Wholesalers Association of Tennes- 
ee at Nashville last month. (See 
photo below.) 

Nathan M. Robert executive 
ecretary of the Automotive 
Wholesalers’ Association of Ala- 
bama, said he wa 
going to have an 


Ocla- 


convinced ga- 


ragemen “are 


from their current 


association” 
effort 

Other speakers included B. W 
Ruark, general manager of MEWA; 
Rollin R Williams, Nashville 
banker; J. J. Dolan, state safety 
legal officer; Ray Barnett, edito1 
of Jobber Top and William C 
“Bill” Herbert, editor of SOUTHERN 
AUTOMOTIVE JOURNAI 

Member of Booster Club B-44 
were hosts at a cocktail and recep 
tion suite both day 


Alexander of N. C. Dies 

Hooper Alexander, Jr., 58, man 
ager of the parts department at 
Parkway Motor Waynesville, N 
C., died last month after a long 
illne Formerly a resident of At 
lanta, Ga., and Monticello, Fla., he 
had also lived in Asheville, N. C 
where he was then owner of Auto 
Parts and Gear Co 


Downing of Nashville, Jack Black of Knoxville, J. 
Matthew “Hot Shot” Nelson of Kingsport, James C. 
Parker of Chattanooga, Raymond Long of Johnson 
City and J. Gordon Puckett of Winchester, directors. 
Absent were Henry Halbert of Memphis and Melville 
Freeman of Lebanon, directors. Attendance at the 


ran well above 100 persons. 





87% Report Sales Volume Higher; 
Price-Cutting Continues a Plague 


y yeorting continue to look upward, 
sales volume-wise, according to 
a survey by SOUTHERN AUTOMO- 
TIVE JOURNAL of 350 jobbers ove! 
the South and Southwest 

Eighty-seven per cent of the re 
ports were on the up side, 5% said 
their volume for the first two 
months of this year was the same 
as the comparable period of last 
year and 8% said it was down 

Quite a few reports listed in- 
creases of as much as 20 and 30% 

One North Carolina wholesaler 
reported a climb of 35% and said it 
was due chiefly to his taking on 
the GM parts line, plus “increased 
equipment sales and general eco- 
nomic activity in our area.” 

Another North Carolinian, whose 
sales were ahead by 15%, com 
mented: 

“We are deeply concerned ove! 
the elimination of the 2% cash dis 
count by United Motors Service 
We believe such a pace-setter as 
GM is liable to cause other sup 
pliers to do the same.” 

Still a third North Carolinian 
listed an increase of 20% in volume 
over the first two months of last 
year, 

A Washington, D. C., wholesale: 
reported his business was up by 
about 10%. 

R. A. “Dick” Nix, sales manager 
and buyer, reported volume “much 
better” at Jenkins Automotive 
Parts Service, Inc., which has just 
moved into a less-congested area 
of Columbia, S. C. “Every jobber 
should move to a new location 
every ten years. Unfortunately we 
waited over 30 years and the re- 
juvenation has been a shot in the 
arm,” he commented 

The company is inaugurating 
‘drive-through” service as well as 
providing for ample customer 
parking. 

A Missourian listed an increase 
of 6% while a fellow Missourian 
said his volume was up 112%. Not 
too far away in the same state 
from the latter a third said his 
sales were ahead by 10%. 

A central Florida jobber re- 
ported sales up 4.15% and a West 
Virginian beat that slightly by a 
volume increase of 5%. 

An Alabamian whose volume 
was up 8% said: 

“We'd like to know what other 
jobbers are doing about meeting 
the price-cutting problem.” 
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One Southern jobber when in- 
terviewed on this subject by 
editors of SOUTHERN AUTOMOTIVE 
JOURNAL answered: 

“When one of ou! 
tells us that Joe Blow down the 
street is giving him, say, 10% off 
we tell him we think that’s fine 
but that that is not Joe’s best 
price. 

“We ask the customer why he 
doesn’t get Joe’s best price, which 
we understand to be 20%. We 
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have tried that several times and 
sometimes Joe does step up his 
discount. 

“We figure that the more we do 
that, the quicker he’ll either go out 
of business or stop his business of 
price-cutting 

“We know we can’t meet such 
price-cutting and make money, so 
we don’t try to stay in there with 
him on such pricing.” 

A Memphis wholesaler said his 
sales were up 30% “but the net 
profit is still elusive.’”’ He promised 
he would have more to say on the 
subject of “profits” “when I dis 
cover how to make some.” 

An Amarillo, Texas, house ex- 
perienced a climb of 4% in sale 
volume, which was in line with 
scattered reports from some othe: 
firms over the territory 

However, some Texans found 
their volume up by 10% or higher 

One Memphis firm with an in- 
crease of 15% attributed a good 
bit of this to rains “which have 
helped buyers’ morale.” 

A well-known Alabama com- 
pany reported an increase of 
28.5% for January and 8.5% fo1 
February. 

Commented Ivey W. Stewart, 
Jr., president of Stewart Supply 
Co., Inc., Charlotte, N. C.: 

“We are ahead of last year by a 
satisfactory percentage. Increase is 
general—no particular item or line 
We are encouraged by a pretty 
general feeling of optimism among 
the trade.” 


Max A. 


president of 
Hayes & Hopson, Inc., Asheville, 


Hayes, 


N. C., and president of the South 
east Show being held April 28-30 
in Atlanta, listed an increase of 
12.3% in sale 

“We believe this is due to more 
aggressive selling by our entire 
organization,” that veteran jobber: 
said. 

G. H. Linkous of Link's, Dan 
ville, Va., said his sales were above 
the same period of 1954. Said that 
Virginian 

“1954 was mighty good to u 
and 1955 has started out even bet 
ter. Of course we had such a poor 
year in 1953 that its improvement 
in 1954 and 1955 looks mighty 
good 

“Competition’s cutting prices is 
our worst headache. Some smalle1 
manufacturers are selling to our 
customers at our cost. We don't 
know any answer except to ‘work 
like hell and advertise’ and give 
ervice second to none.” 

One North Carolinian whose 
sales were higher by 7% said 
price-cutting was also a big prob 
lem with him “plus high tran 
portation costs.’ He asserted 
“there are no salesmen—only 
order-takers.’ 

Asked if he had any good fish- 
ing story or other off-the-beat 
news to report, this wholesaler re- 
plied: 

“All the little fish are the little 
jobbers being swallowed up by the 
large ones.” 

One of the largest jobbing op 
erations in the Southeast reported 
sales up 2.2% 

One central Louisiana firm re 
ported a decline of 12% in sales 
and said ‘we don’t know why 
that’s the case 


Willard Storage Battery Co. has 
appointed L. P. Burroughs as 
Southeastern regional sales man- 
ager with headquarters in Atlanta, 
Ga. He has been with the company 
for over nine years, most recently 
as central] regional sales manager. 
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Great SE Show Opens April 28 


go wellgger: found the Southeast mead i eed ; es m. di mw the three day 
Show old out and prospect ; En} shy nyon affil with the 
that some manufacturers applyins autome in ry ci come to 
late for space would be denied pr} “ ; t} how creden 
Show Director Foster B. Steward “ : ‘ tial ot ommiutt rot ad 
estimated attendance at the show * | ! i ) iow between the 
to be held April 28, 29 and 30 at a | Oe irs of m. and 10 p.m. each 
Atlanta Lakewood Park, would , y , Me ae oft ai Steward said 
range between 25,000 and 30,000 a me gale: eriod from 10 a.m. to 1 p.m 
We are well pleased with the . ’ : dail ll be restricted to sponsor 
way indications have been point ig jobber n order for them to 
Ing up for a successful show,” he on vith the exhibitor he ex 
aid We expect this to be the 
finest show ever held in the South : F of Hayes & Hop 
east.’ or As! lle, N. C., a veteran 
Approximately 200 manufactu! wholesaler who is president of the 
ers have engaged the 5354 displa\ mmmented 
paces covering 35,400 square feet a most anxious for cal 
of space in two building: le ari operator fleet 
More than 200 jobbe! with ind oth in the automotive 
about that number also of branch ‘ id to attend. We 
tores a total of about 400 sale A j ‘ man if theses peopl 
outlet had igned a ponsol oO ' th 1OW i ible. These 
early last month, with indication lanufi rers al ing to At 
that the figures would go highe: ill sorts of accessori¢ 
before show time I I i quipment ome of 
Opening guns of the event will hem brand to the Southeast 


be the business conferences of Na ind we feel at there will be a lot 
tional Standard Parts Association fe peop and learn 
and Motor and Equipment Whol abou ! yw 

alers Association Wednesday ( o be made to 


April 27 S3ooster clubs of the Heading up the show, to which all wv these 
persons in the automotive service ; , round the 
market are invited, are Max A. ioe 
party that evening, followed by a Hayes (top) of Asheville, N. C.. ow between 1 and 1 rm. Job 
kick-off banquet and a floor show president, and M. D. “Buck” Taylor d for month 
All events will be at the Biltmore (above) of Andalusia, Ala., first Oo i th id ind those 
Hotel vice-president of the organization. é 4 word al 


Said Frank J. Merryman, manu d hould feel f o come to 
facturer’s representative, Atlanta ov ‘ on to the 


Southeast will sponsor a cocktail 


who is program chairman of the vi al veet! e | t} nl or ' two 
show 

“These  festivitie will ta! Di ntertainme ‘ ( ' going ) jlayed 
promptly at 6:30 p.m. and all man ami in 1953 and Biloxi i i lot of roducts whi ‘ cde 
ufacturers’ men, jobbers and vi do a better job quicke1 


) 


itors are urged to bring thei \ 1OU! vill | , mtinued on page 162) 


Other officers of the show include (Il. to r.): W. E. retary: John A. Doyle, treasurer, and Frank J. Mer 
Fike, second vice-president; Harry F. Gee, Jr., «ec- ryman, program committee chairman, all of Atlanta. 
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By E. M. Lowery 
Technical Editor 


oe we sell preventive main- 
tenance we sell Safety 
Operators of fleets of passenge! 
cars or trucks who have a mainte- 
nance program have fewer me 
chanical failures than those who 
Although human error or 
contributes to the 
accidents, 


do not 
misjudgment 
greater percentage of 
mechanical failures also play their 
part. Therefore, any service which 
we may perform that will prevent 
a mechanical failure will go a long 
way toward promoting Safety 

We often hear an owner say, “I 
drove a 60,000 miles and 
never spent a dime on it.” 

No doubt but what the statement 
was true; there is also no doubt 
that such a vehicle is unsafe to 
streets and high- 
endangering the 


operate on our 
ways, thereby 
lives and property of others. 

Every automotive vehicle must 
have a certain amount of service if 
it is to operate safely and eco 
nomically. This service is usually 
recommended by the manufacture: 
as preventive maintenance or mile 
age maintenance. In offering these 
services, the shop cannot rightfully 
he accused of overselling. Instead, 
it is actually rendering the oper- 
ator free services in calling them 
to his attention 


Save a customer for another day by selling him a brake job when it is 
needed. His life too often may depend on whether you do just that! 


Practically all car manufacturers 
recommend a chassis lubrication 
every 1,000 miles. It is at this time 
that a preventive maintenance in 
spection should be made and items 
needing service should be called 
to the operator's attention. 

The following are points to be 
inspected at time of lubrication 

Inspection before car is on the 
lift 

Battery check the 
and add water if nece 
battery cables 


pecific 
gravity 
sary. Inspect the 
and terminals and battery hold 
down 








May: Ford Overhead Valve 


Next month Technical Editor Lowery will cover for you 
the ramifications involved in cylinder head and valve 
service on the ‘55 Ford V-8 overhead valve powerplant. 








SOUTHERN 


Brake pedal check for free 
travel and toe-board clearance 

Clutch check for free 
travel 

Cooling and heating system 
check coolant level and in season 
test anti-freeze strength. Inspect 
radiator, water pump, radiator! 
hoses, heater hoses and connec 
tions for leak Inspect radiator 
cap operation and replace the cap 
if needed. 

Carburetor 
ternal leaks 

Fuel pump 
bowl and clean if necessary. Check 
pumps for leaks 

Fan belt and generator check 
condition of belt and tightness of 
generator attaching bolt 

Manifold heat valve 
freeness of operation 

Valve covers, oil pump, etc 
check for oil leaks 

Front 
tree rebound 

Wiring inspect 


pedal 


inspect for 


inspect sediment 


check for 


check for 


Suspension 


unde! the 
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SAFETY SERVICE FOR SAFER DRIVING 


hood wiring for loose connection “a fluid leaks and mounting bolt tight 
and condition of cable Foul ~~ ne 


Inspection while car is on the Steering system inspect steel! 


lift ing gear and all steering linkage 
Brakes check for brake 
and for fluid leaks. Check condi 
tion of brake hose 
Hand brakes, clutch and tran 
mission linkage check for ex 
cessive play at linkage and con 


drag for exce ive play and weal! 

Tires inspect tires for cut 
bruises and excessive or unusual 
wear 

Universal joints and propellet 
haft check for loosene: 
nection At first glance, the above checks 

Front suspension—check condi 
tion of upper and lower control arm 
emblies. Check condition of tie 
rod ends, 

Front wheel bearing steering 
knuckles, pins and _ bearing 
check for looseness and wear 

Muffler check condition of 
muffler, exhaust and tailpipes and 
mountings. 

Engine oil pan, clutch housing 
and transmission—inspect for oil 
and grease leak 

Rear axle shafts—check for ex 
cessive end play and grease leak at 


would appear to require considet 
able time, However, they do not, a 
al the are all visual checks and re 
quire a very few minutes to make 

and the few minutes will often 
result in additional work for the 


hop and a safer vehicle 


wheel 

Differential check for greast 
leaks caused by loose bolts or nut 
gasket or grease seal failure 

Rear spring check for loose 
pring U bolts and broken spring 
leaves. Check for worn or loos 
spring shackle 

Shock absorbe1 inspect for 


The tires will often tell what you 
should sell up front. Show the man! 


Safety selling starts at the front. 
Was your customer in this vehic'e? 


addition to the 1,000-mile 

\ ial ‘Safety Inspection most 
manufacturers recommend a 5,000 
mi inspection. The checks and 
operations performed in this in 
spection will vary, depending upon 
the vehicle being serviced 

The following 5,000-mile safety 
inspection service will appl it 
most case 

In addition to the 1,000-mile in 
pection, at 5,000-mile interval 
perform the following operation 

Brake 

Remove one fron im and 
examine brake lining; if lining } 
vorn excessivel ‘rease soaked 
pull other drums and recommend 


Rij) 


(Continued on page 
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Servicing 


Tubeless 
Tires 


(7 of the biggest tire sales and 
service opportunities in year 
made its appearance last fall when 
car manufacturers introduced tube 
less tires as standard equipment on 
many of their 1955 models 

Now that the car manufacturer 
have given their okay to tubele: 
tires, motorists will expect every 
tire dealer, garageman and service 
station operator to provide pro 
mounting and repair 

tubeless tires of all 


fessional 
ervice for 
brands 


One tire manufacturer predicts 


that by 1959 all passenger-car tires 
will be tubele 


for dealers to establish themselves 


as tubeless tire sales and service 


Illustrations and technical 
data courtesy of The Ken- 
Tool Mfg. Co., Akron, Ohio 


, SO now Is the time 


Fig. 1 


To mount the tubeless tire on the wheel, either hand tools or a 


tire-mounting machine can be used. Lubricate the rim seal ridges and 
beads with clear water. Then mount the tire in the usual manner. Use a 
rubber-head hammer and take small bites with the tire irons. 


headquarters in their areas 

The first step is to learn the 
methods and tools needed for 
mounting and repairing tubeles 
tires. The methods are simple, and 
the tools are inexpensive and ef 
ficient. Here are the latest recom 
mendations of leading tubeless tire 
and tire tool manufacturers 

How to mount tubeless tires 


Fig. 2—-When the bead expander has been properly adjusted, remove the 

valve core and inflate the tire to five or ten pounds pressure, which is 

enough to hold the seal. The expander can then be removed instantly, 
easily and safely. 


1. Clean the rim flanges. Ordi- 
narily, you can do a good job with 
a wire brush or steel wool, but if 
the wheels are old and heavily 
rusted, you may need a scraper. If 
the rims are pitted by rust, the tire 
bead and rim flange area should 
be coated with rubber cement just 
before mounting the tire 

2. Inspect rim flange 
or heavy butt-weld Dent in the 
rim flange can usually be straight 
ened by hammering. If the butt 
weld joint in the rim forms a high 
pot, it should be filed flat and 


for dent 


smooth 

3. Install the valve. Two types of 
valves are on the market today 
the rubber “snap-in” type, and the 
“clamp-in” type. To install 
clean the area 


metal 
the rubber valve 
around the valve hole, dip the 
valve in rubber lubricant, and snap 
it into position from the inside of 
the rim. There is rarely any need to 
remove a valve, but if it should be 
necessary, the valve can be 
knocked out with a rubber ham 
mer ot! pulled out with a pair of 
pliers 

Metal clamp valve 
rubber washer The valve is in 
serted through the rim hole with 
one rubber washer on the inside of 
the rim. The other rubber washer 
is slipped over the valve to grip 
the outside of the rim, and the 


have two 
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ROLLERS FOR 





ROTATING TIRE 


Fig. 3—To find slow leaks in rim or tire, or to test new 

tire for air-tightness, submerge tire and wheel assem- 

bly in a water tank. Tank shown here has rollers inside 
at the bottom to make rotating easy. 


whole assembly is clamped in place 
with a metal washer and a hex nut 
outside the rim. Tighten the hex 
nut with a spark plug wrench un 
til the rubber washer is com 
pressed to the same size as the 
metal washer. Oval washers are 
available for 
valve hole 

4. Mount tire on wheel (Fig. 1) 
well-de 


wheel with oval 


This can be done with 
signed hand tools or with a tire 
mounting machine. Either way, the 
first step is to lubricate the rim 
eal ridges and beads with clear 
water. (Use rubber cement if the 
rim flanges are pitted.) Mount the 
tire in the usual manner, using 
only rubber-head hammer 

Remember that the bead on a 
tubele tire is the air seal, and 
care must be taken not to damage 
it. Take small bites with the tire 
irons, and make sure that the iron 
are free from burr In mounting 
the outside bead, start the tire ove: 
the rim so that the bead 
nearest the valve stem goes ove! 
the rim last 

5. Inflate the tire. The problem 
in inflating tubeless tires is to get 
the beads seated against the rim 
flanges firmly enough so that the 
tire will hold the first rush of air 
After considerable study of thi 
problem, one manufacturer has de 
veloped a bead expander, a fast 
safe tool with plenty of power to 
create a tight seal 

The tool, which costs less than 
$10, consists of a fast-acting jack 
type lever with a special tempered 
steel band that can be adjusted to 
give a close fit around the circum 
ize tire 


ection 


ference of variou 
The expander can also be 


adapted for servicing large tubele 
truck tires by adding a larger band 
Thus, when large tubele truck 
tires become available, this bead 
expander will do the job of two 
eparate tools because of its design 
and powel! 

With the expander in place, two 
trokes of the handle will 
the tread around the tire 
circumference the bead out 
against the rim flange (Fig. 2 
hould be removed 


or three 
compre 


fo! a 
PhOrcing 


The valve core 
for the first inflation to permit a 
greater flow of air, except on 
Chrysler-built car with afety 

The tire can then be inflated 

ve or ten pounds pressure, 
enough to hold the eal 


expandet! can be re 


Fig. 5—In demounting tire, pro- 

tect the air-sealing surfaces of the 

bead by using a bead breaker that 
does not damage the bead, 
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Fig. 4—Tubeless tire punctures that can not be plugged 

from the outside of the tire should be hot-patched on 

the inside. A properly-designed tire spreader makes 
the job a very simple one to handle. 


instantly or gradually, easily and 
afely, 

After the bead expander has 
been removed, replace the valve 
core, inflate the tire to 40 pounds 
pressure to seat the beads firmly, 
and then deflate to the pressure 
recommended by the car manu 
facture! 
loose rivets in 


Qn rare occasion 
the drop center section of the rim 


may leak air. To stop these leak 

pound the rivets with a ball peen 
hammer, using another hammer or 
Then 


paint or cement 


anvil to back up the rivet 
apply quick dryinj 
to the rivet 
How to find leal 
Knowing how to find leaks 1} 
doubly 
le tire because brand-new tire 


on the inside 


important in servicing tube 


as well as repaired tire must be 


checked for leak immediately 
r they are mounted to make 
that the bead-to-rim 


perfect. The two 


eal and 
ve eal are 
nethods of finding leaks in tube 
tire are essentiall t} ame 

a those used to 
ordinary inner tube 
] The tank method. Without re 


moving the tire from the rim 


check leak iW 


xamine it for puncturing object 
the tire is flat, inflate it and 
isten for leak If ie leak is too 
low to be heard 
flated tire and wheel 
a water tank and 
(Fig. 3) 
2. The soap metho 
on with a pa 
entire surface of 
tem and the 
and tir 























Stay clear of power tools in operations 


Selling Safety 
Begins at Home! 


Ever have any accidents in your shop? 
If not, this article from Ed Lowery’s 
years of shop work will only bore you. 


By E. M. Lowery 


such as this. Sometimes they may slip! Technical Editor 


B* PRACTICING accident preven 
tion and safety, the mechanic 
is bound to be more thorough and 
will turn out better work. When 
this happens, the repaired vehicle 
will be in better condition and 


safer to operate 

And profits will remain profits 

not be absorbed by unnecessary 
expense 

Practically all of the body shop 
revenue is the direct result of ac 
cidents. However, much of the 
profit from this revenue is lost be 
cause accidents don't seem to end 
when the accidental wreck is 
placed in the workman's stall. In 
fact, a recent survey of workmen's 
compensation losses in one large 
body shop disclosed that for every 
repair job resulting from an acci 
dent, the body shop could come up 
with one or more accidents of its 
own 

These accidents can, and usually 
do, take the profit out of many jobs 
in the way of increased insurance 
premiums and loss of production 

Every “wreck” is a potential ac 
cident maker, due to its twisted 


and distorted metal which is unde! dent may very easily occur. Al 
stress, and unless care is exercised the very nature of his work re 
when relieving this stress, an acci quires the body shop mechanic t 


This is one of the easiest and quickest ways to go blind. 














ONE SHOP'S "ACCIDENTS" SAFETY POINTERS 


The following are excerpts from a report covering The following safety pointers should be adhered to in 


compensation losses of a large body shop for only a every shop: 
short period of time: |.—Never depend on jacks or chain hoist alone to sup 


port a vehicle you have to work under. Use support 











DESCRIPTION MEDICAL PAID stands. ? 
, 2.—Use only electric extension lamps and portable 
te = ~ hey $16.25 electric tools with cords and fittings that are in good 
yo pag A 2 lcnuan condition. 
B broke a yaar $46.50 3.—Keep a pair of safety goggles or other eye shields 
yen he: ena fell, — $18.00 handy, and wear them when doing any work in which eye 
n 





protection is needed. 



























Foreign particle ~ $18.50 4.—Be sure the workman's feet are clear of passing 

Was fixing acetylene torch when villian ite etalitn aia 
hole in hose caused flame to 5.—Watch the wrenches and tools in use. Keep them 
burn right hand $21.25 free of oil and in safe working condition. 

Grinding metal on fender when 6.—Don't attempt to lift anything too heavy. Get help 
part of same got in right eye $18.50 ume. 

Grinding with emery wheel when 7.—Never allow grease or oil to remain on floor where 
or ger & oye. . $14.00 someone may slip on it. 

Cut right a ee of metal when 8.—Never allow creepers to remain on the floor when 
disassembling wrecked car $30.75 Py Wptiens 

Door slammed on left thumb $59.75 9.—Always keep a suitable fire extinguisher near and 

Eye ts. ek A : $10.00 ready for use. 

Replacing grille aptibes-wd when screwdriver 10.—Never consider a job complete until the work has 
slipped, injuring palm of right hand $16.00 been checked over and that all locks and cotterpins are 
These are just a few of the accidents covered in the in place. 

report. They disclose, however, just how easy an accident By reducing accidents in the shop we become more 

can occur unless proper preventive measures are used. efficient, and that means more profits for all. 






















use varied types of power tools and power sanders in use by an op visor’s responsibility to see that the 
other hazardous equipment. It | erator with no regard for his eye right way followed 
therefore, very important that he electric power tools without propet The ipervisor cannot hope to 
be skilled in the use and care of ground and/or defective lead prevent accidents unl he recog 
such equipment It is the responsibility of the nizes the cause rhe “cause” of an 
“A look around” in most any upervisor to see that the sho accident is something very definite 
shop will show accidents just wait equipment is in condition to be It may be an unsafe condition, such 
ing to happen, such as oxyacetylene ised, and that each workman u! is defective equipment, or the im 
tanks improperly mounted, weld derstands how to use it proper action of a person. When an 
ing equipment hose lying all ove: There is a right way to do ever accident occurs it an indication 
the floor just waiting to be cut, de job and a right way to use tool that omethin ha yone wrong 
fective torche and regulator and equipment, and it is the supet that somebody has failed to do hi 















job in the right wa or that some 
nsafe condition existed, It is im 
ible to have an accident with 
A slip here could ruin a hand, Use protective gloves. out one of these cause It is also 
npossible to take prope! teps to 
- prevent more accident intil th 
id fact is known 







De working personnel it his respor 
—_ ibility to tell them how the job i 


done afel As employee vill 


t! t that the 






wt 






not remember every 
ire told. the econd tep to fol 


Ww instruction a) Dser i 

















ee that they are com! ed 


Man hop accidents that oce 






are viewed as bel olaryt or na 












ture Because the ( ilt ‘ 





eriou ich im 






r ‘ j , , 
ed and are alwa 







Or Pratl 
arded a accident I'he expe 
nced 


‘ ipel Iso! nowt ‘ KT 


For eye protection, goggles may be worn when doing any type of welding. 


He will 
whenever they 


causes as the minor case 
stop such mistake 
are observed, In addition, he will 
take a few minutes each day to 
search out unsafe practices and 
will continually caution employee 
When an accident does occur, all 
the facts about the accident should 
be obtained by the upervisol Al 
though he usually investigates only 
cases that require medical aid, he 
hould ask ufficient 
about first-aid cases so as to pre 
Very often 
the cause of an accident is given a: 
“carelessne oa. 
less expression unless the supet 
visor can determine wherein the 


question 
vent a reoccurrence 


a meaning 


individual was carele 
The investigation should be made 
as soon as possible after the acci 
dent. Delay will cause details to be 
forgotten, If possible, the employee 
should be interviewed 
ion should not be given 


involved 
The impre 
that the supervisor is 
the blame. In interviewing em 
ployees, fact but not opinion 
as to cause should be sought. The 
upervisor should arrive at the con 
clusion A oon as the cause |} 
determined, corrective action 
should be taken 

Corrective action is the most im 


trying to fix 


portant step because, regardless of 
all good intentions and all informa 


tion in the world about accident 


unle we actually do something to 


control the actions of employee 


we have not accomplished any 
thing toward the prevention of ac 


cident 


Safety Banners Offered 
By National Council 


No“ you can get yout 
message in king size! 
The National Safety Council ha 
ize accident preven 
tion banner to it table of safety 
training aids. The banner 10 feet 
feet deep and printed 
in two brilliant colo point up 
afety logans with at 
tention-getting drawing 


afety 


added a giant 


long by 31% 
practical 
The banners come in two style 
one for indoor and the other for 
outdoor display. The indoor style 
is made of heavy display duck and 
has eight metal grommets for ease 
in mounting. The outdoor style i 
made of extra heavy duty duck, 
pecially weatherproofed and 
vented, and has full length rope 
titched in top and bottom for se 
cure fastening. Both styles are the 
ame size and are printed in sign 
board inks that are 
against fading for a minimum of 
30 day 
Twelve 


guaranteed 


bannet one for each 





May: Chevrolet Sport Coupe Door 


Door service on the 1955 Chevrolet sport coupe will be the 
subject to be aired in the body shop department next month. 
Ed Lowery will include ample illustrations on this feature. 











month of the year are available 
on an annual subscription basis 
Each new banner is shipped by the 
15th of the 
cheduled use 

For a flyer showing miniature 
of many of the banners in full 


month preceding it 


color and for information on 
write the National Safety 
Council, 425 N. Michigan Ave 


Chicago 11, Ill 


price 


Horsepower-Boosting Carb 
Offered by Pontiac 


A SPECIAL four-barrel carbure- 
tor unit which increases the 
horsepower output of the Pontiac 
Strato-Streak V-8 engine from 180 
to 200hp is being offered for in- 
tallation on 1955 Pontiac H. E 
Crawford, general sales manage! 
announced last month 

‘Our three 1955 Pontiac line 
the 860, 870 and Star Chief series, 
are all powered by the Strato- 
Streak V-8 engine,’ he said, and 
our 860 models are available with 
either a 180 or 200hp V-8 engine 

The unit, consisting of a four 
barrel carburetor, a special intake 
manifold and a heavy-duty ai! 
cleaner, is available for all model 


Fruehauf's Orders Climb 
From 1954 Sales 


°N EW orde! for Fruehauf 
trailers are currently at a 
record level,’ said Roy Fruehauf, 
president of Fruehauf Trailer Co., 
in the annual report, but sales for 
1954 were $152,818,738 compared 
with $193,592,531 in 1953 
Explaining “the commercial de 
mand for Fruehauf products in 
creased sharply after mid-1954,” he 
aid, “the outlook for 1955 is good.’ 
The decline in 1954 sales and earn 
tated, was due to the 
general 


ing he 
lower volume of busines 
ly, completion of defense contract: 
and high costs of production facili- 


ty expansion, 


Ford Starts Constructing 
Carburetor Laboratory 


Parag TION is scheduled to be- 
gin this month on an ultra 
modern carburetor laboratory at 
Ford Motor Co Dearborn, Mich., 
research and engineering cente! 
Earle S. MacPherson, engineering 
vice-president, announced 

Scheduled for completion by 
mid-summer, the laboratory will 
provide facilities for expanded 
carburetor development programs 
for Ford, Lincoln, Mercury and 
Continental engine 
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Studebaker beats 21 competing cars 
in 1955 Mobilgas Economy Run! 
STUDEBAKER Wins Sweepstakes for second straight year! 





COMMANDER V-8 - 
WITH AUTOMATIC DRIVE Now more than ever America’s No. 1 economy car! 


WINS TOP HONORS Studebaker is going places in 1955! Studebaker has just 
won the Mobilgas Economy Run Grand Sweepstakes 
Award for the second straight year! Once more, as so 


with an average of | r the | ear! | 
often before, Studebaker has officially proved itself 


58 6 TON MILES America’s No. 1 Economy Car... first in gas economy 
. in a field of 22 great American cars that competed in the 
1955 Mobilgas Run over a gruelling 1323-mile course 


PER GALLON! from Los Angeles to Colorado Springs! Another tre 


mendous triumph for Studebaker’s gas-saving engi 
neering! Studebaker is really going places in 1955! 


An actual 27.4 miles 


per gallon! STUDEBAKER 


STUDEBAKER DIVISION OF THE STUDEBAKER-PACKARD CORPORATION... 
ONE OF THE 4 MAJOR FULL-LINE PRODUCERS OF CARS AND TRUCKS 
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MAKE AND 
MODEL 


BUICK Special 
BUICK Century 
BUICK Super and Roadmaster 


CADILLAC 60 
CADILLAC 62 
CADILLAC 75 


CHEVROLET 6 
CHEVROLET 6 


CHRYSLER Windsor De Luxe 
CHRYSLER New Yorker De Luxe 
CHRYSLER imperial 
CHRYSLER Crown imperial 


DeSOTO Fire Dome 
DeSOTO Fire Fite 


DODGE Coronet 6 
DODGE 6 and Royal 8 
DODGE Custom Royal 6 


FO AD Customiine 6 
FORD Customiine 6 
FORD Thunderbird 


HUDSON Wasp 
HUC SON Hornet 6 
HUDSON Hornet 6 


KAISER Manhattan 
LINCOLN Cust. & Spec. Cust 


MERCURY Custom and Monterey 
MERCURY Montclair 


NASH Statesman 

NASH Ambassador 6 

NASH Ambassador V-8 
NASH-HUDSON Metropolitan 
NASH-HUDSON Rambler 


OLDSMOBILE 68 
OLDSMOBILE Super 68 
OLDSMOBILE 96 


PACKARD 


PACKARD Clipper Custom 
PACKARD Clipper Super 
PACKARD Clipper De Luxe 


PLYMOUTH 6 
PLYMOUTH 6 


PONTIAC Chieftain 
PONTIAC Star Chief 


STUDEBAKER Champion 
STUDEBAKER Commander 
STUDEBAKER President 


WILLYS Bermuda & Custom 
WILLYS Joep 


*— Eldorado 270@ 4800 
A-2 Dr, 100 and 4-Dr, 108 
Ch Chain 


1955 PASSENGER-CAR SPECIFICATIONS 


! 
J 
K 


F— 193@ 4400 straight \irive, 198@4400 with Fordomatic trans. 


G Gear 
HH Hydrautic 


ENGINE 


Max 

Rated 
H. P. at 
R. P.M, 


Taxable H. P 
Camshaft Drive 
Main Bearings 


256@ 1600 
256@ 1600 


2G 1600 
La, 4600" 


250@ 1600 


1IZ5@ 5500) 
136@4200 


162@ 4400 


188@ 4400 
20@ 4600 
250@ 14000 

VO@ 4600 


185@4400 
2004400 


13@ 3600 
175@4400 
185@ 4400 


120@ 4000 
162@4400 


Tae 
1H0@ 4800 
205@ 4200 


J 


@41400 


18R@ 4400 
198@ 4400 


100@ 3800 
130@3700 
208@ 4200 
12@ 400 
YOM S500 


145@ 4000 
202@ 4000 
02@4000 


260@ 4600 


245@ 4600 
125 @ 4600 
PL @ AGO 


117@3600 
167@4400 


1 SOG 1M 
8O@ 4600 


101@ 4000 


@inw 
O@ 4500 


@ hin 


75@ 400 


ABBREVIATIONS 


Valve-in-head 

140@ 3800 with supercharger 

16.5 with conventional transmission 
18.5 with Dynaflow 

L-head 

No 


Crankcase Cap. 


Qts. 


Air Cleaner 


Vibra. Damper 


No Heater 


Cooling System 
Qts. 


oB 
Prf. 
Ps 
Rw 
x 

y 

z 


WHEEL ALIGNMENT 


Camber 
Degrees 


Caster 
Degrees 


Oil Bath 
Preferred 

Propeller shaft, rear transmission 
Rear Wheels 

Coup? 12C'«", sedan 116 

Yes 

CJ-5 81" and CJ-3B 80 
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like 
an 
escalator 
going 
up! 





Signa-Craft sales records go higher and higher 

up, up and up, like an escalator. 

It's no wonder . . . ‘cause in addition to our recognized 
reliability, our leadership in merchandising, 

our superiority in production capacity, we can truthfully 
say that we've found the key to greater sales. . 


that we have a “dream” of a line! 
+ 
signa-craft, inc 
292 FIFTH AVENUE NEW YORK 1 Oe 


See Our Representative, Maxim Hershey Sales Co., 
of 1326 S. W. 6th Street, Miami, Florida. 











1955 PASSENGER-CAR SPECIFICATIONS 


ELECTRICAL , FUEL SYSTEM 


MAKE AND 
MODEL 


Max. Centrif 
Max. Vac 
(ibs. 

Intake (.0 
atdc 


Contact Arm 
Spring Tension 
ozs. 
Timing Mark 
Location 
Spark Advance 
Spark Advance 
Cap. & Ter. Gra. 
Model No 
Fuel Pressure 
Tappet Clearance 
Intake Valve 
Opens b or 


> 


BUICK Special 2 } 5 5" bte CaP 11-13.5°@1750 10.5°@ 12” ’ HAAVB-267 
WCcD 


BUICK Century and Super y 24 30-35 GS bte VD (Ca 
be 11-13.5°@ 1750 10.5°@12” WCFB 
RP-4G 


BUICK Roadmaster 2 3 5 S’bte VD 
a 11-13.5°@1750 10.5°@12” WCFBL 


Ca-WCFB 
CADILLAC 60, 62 and 75 s14+1% } 35 214" bt 10.75-12.75° 13-1444°@ 15” , y 21858 
@2000 RP-7007970 


Conventional 7 26-% 23) 3 tie 13°@1750 7°@"" N50 t 7005921 le 1°ate 
CHEVROLET 6 Powerglide 22 1044°bte 
Conventional 26-33 23 4 bt / 16°@ 1800 13%4°@15" | N50 7006825 5 12°bte 
CHEVROLET 8 Powerglide 7005810 18*bte 
CHRYSLER Windsor De Luxe ] 56 7 35 6°bte ) 13-15°@2050 | 1044-1244°@17" | P120) Bab 21808 5-644 15°bte 
CHRYSLER N. Y. De L. & imperial ] 2 36 3. 6° bt VD 13-15°@2050 | 1044-1244°@ 17" | P135 | Ca WCFB31268 u «15° bte 
CHRYSLER Crown Imperial 32-36 7-1 35 6°bte 13-15°@2050 1044-12}4°@17" | P65 | Ca WCFB21268 15°bte 
DeSO0TO Fire Dome 26-28 7 3 10° bte 7-9 @300 6-8°@11” P1120 BAB BBD21178 5 644 Au At 4°ate 
DeS0TO Fire Flight 28 7 35 4°bte 11-13°@ 1800 1044-1244°@17” | P120 | Ca WCFB22108 a a | 12°*bte 
St y 5-614 12°bte 


DODGE Coronet 6 99+ 3 5 2? bt 7-0 @J350 7 P105 

DODGE Coronet 6 7 26-28 : 4°bte 15-17°@ 1650 5 Y P105 | St J l4°bte 
DODGE Royal 26- 28 y 3 {°bte 15-17°@ 1650 3-5 P105 | St 5 6% / if*bte 
DODGE Custom Royal 7 26-28 5 4*bte 11-13°@ 1625 °@ P105 | St iW 5 14°bte 
FORD Customiine 6 2 15-38 hte N P90 Ho { 15 18° bte 
FORD Customiine 6 h | 26-28% y 6°’ bte N P90 Ho 2 { ‘ 12°bte 
FORD Thunderbird 26-2814 6°bte N 1644° 1500rpm P90 5 1?°’bte 

@32.4 H20 


tde 1444°@1500 7’°@"" POO | Ca WAI-20008A 5 26.8° bt 
9° @2000 4°@1\2" P105 | Ca W DG-2252 5 33.7" ble 
Ca W DG-2231-8 le 54 t 14° bt 


HUDSON Weep 7 } 
HUDSON Hornet 6 7 td 
HUDSON Hornet 6 ] 3 5bt« 20° @ 1200 11°@10" P105 


KAISER Manhattan 38 45 28 3 4° bt 10°@1000 f P100 | Ca WwcD 10°bte 
LINCOLN Cust. & Spec. Cust 26 -28)4 B°bte N f ‘ P110 ( 1076 8° bte 


MERCURY Custom, Monterey and 
32. 3*btc® } 1544°@2000RPM P100 1075 at. tr 5 ‘ 12° 
1.95” 


Montclair 
95° HG 1074 au. tr 


12°@ 1400 64%°@ 114" n P WCD-2061 ply § 5 10%bte 
Y H-895-8 i 1244°bte 
2231-8 l f } 14°bte 

4 5 5 5° bt 
10° bt« 


NASH Statesman . 17 7-2 4°ate 
NASH Ambassador y ate VD 15°@ 1350 v@irv” 
NASH Ambassador V-8 j | : 45 5°ate ) 20°@ 1200 11°@10”" P 
NASH-HUDSON Metropolitan } +25) 11°%bte . 7°@1700 12°@ 16” § , VIGO 
NASH-HUDSON Rambler 22 } ] 1-2 "ate 
OLDSMOBILE 68 5° bte 28°@3450 2144°@ 16” } 2G 
OLDSMOBILE Super 68 : 5° bte 28°@3450 2114°@ 16" 4G 
OLDSMOBILE 68 5°bte 28°@3450 21\4°@ 16" RP 4 


PACKARD & Custom 26-33 7, 6°%bte 16°@2100 10°@12 
PACKARD Clipper Del. & Super 27 ; 6°bte D 20°@ 1200 5'4°@ 10" 


24°@2800 7\4°@ 15" ‘ P YF20148 
1344¢*bte 
13}4°bte 
1344°bte 


4 ‘ RP 4(6 14°bte 
Ca WCFB2232 i 14" bte 


PLYMOUTH Plaza, Savoyand 
Belvedere 6 

PLYMOUTH Plaza, Savoyand 
Belvedere 8 


T’bte 7-7@1350 77@14" P100 | B&aB 12°’ bte 


i bte 17-19°@ 1900 6-8°@ 11" P100 jl 14°bte 
PONTIAC Chieftain & Star Chief 26-2: : 30° @ 3400 16°@ 15” N50 [Ca Ca-WGD 
{ 22075 5 22°bte 
RP-7006 100 
STUDEBAK Champion C 16°@2800 20° @ 12” P100 F WE21088 5 15°bte 
STUDEBAKER Commander ; 2 9-23) 33-1 VD 44°@ 2000 1R°@ 1144" P100 WW-4-115 1 25 23-25 11° bte 
STUDEBAKER President ‘D 34°@ 2000 18°@ 1144” P100 WCFB22198 54 28-25 23-25 11°%bte 
9° @ 1675 5°@ 15” N90 a“ WGD20528A } } 10° bte 


WILLYS Bermuda & Custom 
22°@ 3400 None N 100 YF938S Pbte 


WILLYS Jeep 


ABBREVIATIONS 


Cs.P.—Crankshaft pulley RP — Rochester Products. 

ato After top center. FW Fly wheel. St — Stromberg. 

Au Automatic. Ho- Holley. tde— Top dead center 

B46 Bal & Bal N_ Negative. VD Vibration damper 

bte— Before top center. P_ Positive. X—Jeep CJ-6 42°, Jeep CJ-38 37-43" 
Ca Carter Q-- Usage not recommended. Z—Zenith. 


*—Auto tr., 6°bte, 
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ALL-OUT ADVERTISING 
DRIVE SELLS NEW 
G-EY@.@ecziec HEADLAMP 


HEADLAMP Opens way to replacement 


of headlamps 
before they burn out 


on LEADS TO SALE OF 
scat Tg HEADLAMPS IN PAIRS INSTEAD 
. | OF ONE AT A TIME 


HE new General Electric Gh Zkelee Head 


lamp will bring you the biggest spring sal 


ot headlamy you ve ever had. It helps motorists 


_j— —| ee | 


t 


see through fog, rain, snow. It give ‘ more 
light in the 6-volt size. It throws light up to 
80 feet farther down the right rie of the road 
WE TELL 'EM—YOU SELL 'EM. Jhice promotion 
calendar at left give yi in idea of the size of 


the beginning of the campaign. Natrwonal maga 
1 coast-to-coast TV tell ye r customers 


JANE FROMAN 
y SHOW zines and 
1 . che important (, | ht Maller He i amy story 


EVERY CAR IS A PROSPECT. Cars with blach 
NEW FILAMENT SHIELD ened inner bull moisture inside headlamps 


ted retiectors pive you 


; 


blocks off uncontrolled cracked lense leteriora 
rd light t lect 
upward light, cuts reflected an opportunity to sell a pair of the new hea 


! in f Excl G-E . 
Ped galt oie lamps. By displaying G-E Gt Zhedie Headlamps 


design lets you hove full 

’ i 
power on upper beam in your windows and telling Customers about 
them, you'll sell pairs to owners of new and old 


cars alike before their headlamps burn out, Get your 


NEW-DESIGN FILAMENT 

gives 25% more light in share of the market feature G-I Gi Mhalia 

6-volt lamp. Headlamps. Ask your G-E supplier for free 
display material 


EL ( * - | Order your supply NOW! 


List Case 
Price Quantity 


NEW-DESIGN LENS AND 5040 6 $1.80 8 
ae Ff T Rg c m in i n 
iveres soabinate 5400 12 $1.90 8 


focuses light better. 








Lamp No. Voltage 




















Approved in 44 of the 48 states. 











Progress /s Our Most Important Product 


GENERAL @@ ELECTRIC 
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for the 19th straight year... 


More People 
Bought 


CHEVROLETS 


than any other car! 


= E and official registration figures In trucks, too, Chevrolet again was first in 


J show that once again—for the nine sales for ’54! This is another milestone in 
teenth straight year—Chevrolet outsold all 
other cars! This great record of sales leader 
ship is a tribute to Chevrolet’s unequalled 
popularity over the years, and to the a 
complishments of the most alert and best to be a great year 
automobile Chevrolet dealers! 
General Motors Corp., Detroit 2, Michigan. 


Chevrolet's long history of truck leadership 
and another record-breaking achievement 
of Chevrolet dealers 
Already it’s clear that 1955, too, promises 
for Chevrolet —and 


qualified group of dealers in the Chevrolet Division of 


business — America’s Chevrolet dealers! 


a 


ate 
America’s No. 1 Car! re 1D America’s No. I Dealers! 


sy 
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R. E. Dumas Milner, Jackson, 
Miss., dealer and owner of Dumas 
Milner Chevrolet Co., San An- 
tonio, Texas, recently bought for 
$14,000 the grand champion steer 
at the San Antonio livestock expo- 
sition. The price was the second 
largest ever paid for a winner in 
this show. Left to right are Dan 
Wade Crenwelge, 7, the exhibitor, 
Milner and Newt Godfree, genera! 
manager, Dumas Milner Chevrolet. 


Caravan of 47 New Nashes 
Journeys to Virginia 





MASS driveaway of 47 Nash 
Ramblers left Kenosha, Wis., 
March 4 on a 1,000-mile expedition 
to Norfolk, Va., to be delivered to 
employees of Price Inc., appli 
OF ance dealer, for whom a special 
purchase was arranged in celebra 
tion of the firm's 50th anniversary 
Driven by Price ales force, 
. the white-and-gold automobiles ad- 
BY A LEADING INDEPENDENT LABORATORY > vertised Norfolk as an historic 
tourist attraction and the salesmen 
acted as good-will ambassadors in 
Acme Valve Cores were found to be the Midwest. 
equal to or better than other leading . Two Norfolk policemen escorted 
the group as an honor guard for a 
brands tested after severe 200-year-old silver mace which wa 
Spring Fatigue, Pressure presented to Norfolk in 1753 by the 
viceroy of the colony of Virginia 
and Vacuum Tests. They presented replicas of the 
Send for complete ; e mace to city officials along the 
route, An azalea-bedecked house 
Catalog No. 1003. trailer which accompanied the 
caravan exhibited Norfolk-grown 
flowers 
Upon reaching Norfolk, a two 


Acme Long Valve day civic celebration was held 
Core — No. 150 


‘core = NO. 181 New-Car Dealers’ Ads 
Average $41 a Unit 


ps nation’s 40,000 new-car 
dealers spent more than $228 
million during 1954 for advertising 


in their home towns, the National 
Automobile Dealer Association 


| 
reported last month 


a } 

ACME VALVE CAPS ACME TIRE GAUGES ACME RUBBER VALVES Industry-wide statistic com 

Precision-machined from Rated among Top Two by ‘Tempered’’ for extra piled by NADA showed an average 
toughness. Vulicanizing y 

gum bese insures secure of $41.21 a new car sold for local 

bond, ads, exclusive of dealer expendi 


tures for factory cooperative ad 


solid bross. They're heav- leading testing organizo- 
ler, sturdier, more air- tien. (Shown: No, 525 
tight, and No, 515) 








vertising and national TV show: 


VA LVE * 0 2 E S The average dealer's local adve1 
tising budget for 1954 was est) 

AND OTHER AIRLINE ACCESSORIES mated at the high figure of $5,478 

By and large, NADA pointed out 

ACME AIR APPLIANCE CO., INC. this budget went for ads in local 

newspapers, home-town radio and 

100-120 Hinsdale St., Brooklyn 7, WN. Y. oN cietiens tilthensde. ovenramne 


for civic event handbill and 


broadsides 
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GREATEST BLOWOUT PROTECTION 
No tube to chafe or tear, Laher Tubeless MUSTANG does not 
“blowout’’— slow air leakage allows a slow, safe, sure stop. 


GREATEST PUNCTURE PROTECTION 
All-new inner liner of Laher Tubeless MUSTANGS seals punc- 
tures as they happen. Even when punctured by large objects, 
air leakage is so slow it allows time to reach nearest service 
station. Cuts roadside danger, delay and expense. 


GREATEST MILEAGE 

Lighter in weight — cooler running combined with MUSTANG 

super tough cold rubber construction — gives more extra miles 

than any other tubeless tire. MR. DEALER: Contact your LAHER jobber and find 
out about the big profits in featuring the com 


GREATEST RIDE — SMOOTHER — SAFER plete Laher line —Tubeless and conventional auto 
Less bulk and unsprung weight almost eliminates jars and jolts tires and tubes; truck, bus, trailer, heavy equip 
—less roadheat pressure buildup at high speeds. . 
ae a recto ey ; ; ment, farm and machinery, mud and snow 
The all-new Laher Tubeless MUSTANG tire is safety engi é 

/ there's a Laher tire for every purpose. 
neered and guaranteed to be the finest, toughest tubeless tire 


vailable. 














LAHER TIRE & RUBBER CO., INC. 


ST. LOUIS, 2131 Locust St. @ OAKLAND, 2615 Magnoiia St. @ PITTSBURGH, 4024 Liberty Ave. @ MEMPHIS, 300 Madison Ave. @ KANSAS CITY 


1630 McGee St. @ LOS ANGELES, 807 E. 8th St. @ FORT WORTH, 910 Florence St. @ SAN FRANCISCO, 98 - 12th St. @ SALT LAKE CITY, 541 
So. State St. @ SEATTLE, 714 E. Pike St. @ PORTLAND, N.W. 15th & Davis @ SPOKANE, 1319 W. Second Ave. @ SACRAMENTO, 1217 - 16th St 





—— 


LAHER TIRE & RUBBER CO., INC. © LAHER BATTERY PRODUCTION CORP. © LAHER SPRING & TIRE CORP. @ LASCO BRAKE PRODUCTS CORP, LTD 
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OF COURSE THERES A WAY TO SELL 


PAORE AUTOMOTIVE PARTS... 


AND UNM ©“ Has iT! 


gr 
Look this page over carefully—it includes the 
major sales advantages that you enjoy when you 
handle the famous United Motors lines. You'll see 
that UMS offers every important element necessary 
to increase the sale of automotive parts. 
Starting with well-known lines and a ready-made 
market, supported by strong advertising and 
merchandising programs, and backed by current 
service information and instruction . . . these 
things mean you’re handling lines that are bound 
to sell, 
Add to this the ready availability of UMS lines, 
and you'll see why we say, ““Of course there’s a way 
to sell more automotive parts —and UMS has it!” 
WORLD'S 
*Listen to Lowell Thomas on CBS Radio Network LARGEST 


PRE-SOLD 


see your newspaper for time and stations 
MARKET 


~ 
~ 
ed 
~ 
os 
—= = — 


ORIGINAL EQUIPMENT CHASCIC AND ENGINE PARTS FOR 
BUICK « ( 2@M/ae. + CHEVROLET + GMC - OLDSMOBILE* PONTIAC 
M PLUS- 
450,000,000 DELCO saricnics » Fasddle ours + ROCHESTER Lcurees 


CARS’ WORTH ROCHESTER carsurcrors « DELEO sraxe parrs ano Fiuio 


H YATT ro.er searincs « MORAINE casotine rivrers 
HARRISON aviators » AXES Gauces—speeoomerers 
DELCO shock assorsers « Sichkard. CABLE PRODUCTS 
HARRISON wermostats «© DELEO automotive motors 
NEW DEPARTURE sa. searincs *» MORAINE encine scanincs 
SPORE RM peace vinincs «© Saginaw stecrinc « K LAX ON torns 
DELCO tectonic parts « Delco-Remny starting, Lichtine, iGniTion 
GM HYDRA-MATIC units ano parts 
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NATION WIDE 
T val 
WAREHOUSE 


SYSTEM 


GREATEST It’s the greatest not only because it in- NATIONWIDE The right part, right there, right when 
MERCHANDISING cludes so many sales aids, but because AVAILABILITY you want it. That's what doing business 


merchandising programs are worked out with UMS means. There are nearby 
PROGRAM IN a ee mene 
individually for each product, and are UMS Distributors, backed up by the 
THE INDUSTRY specifically planned and timed to hit with 
all possible force assuring good results 


huge inventories of a nationwide system 
of GM and UMS parts warchouses 


™~ 


baw 


STRONGEST A phenomenal advertising campaign, in 


ADVERTISING cluding 271 advertisements in leading 
magazines, has been designed to pre-sell 


SUPPORT SVEN your Customers. It's national in scope, 
but local in effect. People in your com 
munity, your block, will read these 
advertisements and you will profit 


As original equipment on nearly half of the cars on the 
road, these UMS lines have paved the way to a ready 
made, pre-sold market that is unparalleled in the auto 
motive industry. These are cll “name products” that are 
known and respected for fine performance. 


Th ditice 


COMPLETE Quick, easy-to-use application and serv 


CATALOG AND ice information comes to you on all UMS 
SERVICE lines, through the most complete and up 


to-date catalog service in the industry 
INFORMATION 
 — 


MODERN Facilities for free, expert instruction on 
SERVICE the repair and maintenance of automo- 
tive equipment are available through 
SCHOOLS = UNITED MOTORS at the General 


Motors Training Center nearest you = ; 
a On, 


—— 


SEE YOUR UNITED MOTORS DISTRIBUTOR 


GENERAL MOTORS PRODUCTS |ctnens UNITED MOTORS LINES 
Set —4' ener notated 


moTor 
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A Dealer Tells: To Chicago via 
20th Century's Lower Slobbovia 


(Editor’s note: Harry Sand- 
ager is a Rhode Island dealer. A 
former newspaperman and con- 
bulletin 


gressman, he is also 


editor of the Rhode Island Auto- 
mobile Dealers Association. Here 
bulletin 

and a 


is his pink-sheeted 


dealing with his safari 





BEST TREATMENT FOR 
LEATHER AND PLASTIC SEATS! 


Leather-Nu contains SD- 
100, a newly discovered 
leather restorer and sof- 
tening agent. It cleans, 
conditions and protects 
all types of leather and 
plastic auto upholstery. 
Leather-Nu restores the 
color and makes any lea- 
ther article softer and 


more pliable. 





Packed in handy half-pint cans, 
24 to the case. List Price $1.00 





Your customers will find 


this new leather treatment 





extremely effective and 





Parko makes a complete line of 57 
laboratory tested automotive products 


easy to use, 


PARKO LEATHER-NU... ORDER YOUR SUPPLY TODAY! 


of ubbine moa ft 


Pal i's largest manvtacture 


PARK CHEMICAL 


8074 MILITARY 
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COMPANY 


DETROIT 4 


MICHIGAN 





A column of informal 

comments about the 

automotive trade and 
its problems. 





strange one—to Chicago for the 
convention of the National 
Automobile Dealers Association 
in late January. Those of us who 
travel a lot should especially 
enjoy his pungent remarks, if 
not his experience.) 


No rugged adventure of Byrd at 
the South Pole, Peary at the North 
Pole, nor sagas of Amundsen, no! 
Steffansen could match the tale of 
the rigors endured by your bulletin 
editor on his trip to Chicago via 
the 20th Century Limited on the 
night of January 28th 

To be sure, as he blithely trod 
down the red carpet to the train 
that evening, at the Grand Central 
Station, inklings of the 
terrors ahead of him were re- 
vealed at the sight of the pullman 
for which he had a bedroom reser 
vation 

At first he hesitated, expecting 
the animals to be entering two by 
two, but with no signs of Noah, 
Shem nor Ham about, he permitted 
his bags to be carried aboard by a 
most persuasive porter, the like of 
which he has never encountered 
before, nor probably will again 

Calling attention to the frigidity 
of the space allotted to him he was 
met with the cheery response 

“Oh, was too hot in 
yere, so I turned de heat 
down. But back 


some 


yassuh, it 
done 
when 


you come 


Address any comments to: South- 
ern Automotive Journal, 806 
Peachtree St., N.E., Atlanta 5, Ga. 


SOUTHERN AUTOMOTIVE JOURNAL for APRIL, 1955 





ore 
i 


* ‘ 
ee OOD aww 
Ns AUN EPO DD? oe 


... A POWER BRAKE RELINE 


that lasts! 


GRIZZLY ‘'SILVERTIP’’ BRAKE LINING 


Put an end to customer complaints about power brake relines that just don’t 
have any staying power... install “Silvertip’’, the lining developed specially 
for power brakes. “‘Silvertip” brake lining meets the severe requirements of 
power brakes, automatic transmissions, and more powerful engines, with over 
25% additional safe mileage. 


Use “Silvertip” on your power brake reline jobs and customer satisfaction is 
virtually guaranteed. In addition to greatly increased lining life, safe stops 
under all conditions are assured. “‘Silvertip’”’ lining is waterproof, glaze-proof 
and made of special heat-resistant materials that resist fade... also wire 
reinforced for greater strength. 


Your customers know the Grizzly brand. They’li appreciate 
the quality you are putting into their cars. “‘Silvertip” 
promen lining is also available for light trucks, 
and in brake blocks for heavy truck use. 
Ask your Grizzly Distributor for details. 


- € _ 


_ 


Grizzly Manufacturing Division, 
Paulding, Ohio 


” 


8 OCP F Ts, 
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from dinner everythin’ goin’ to be again. The porter looked puzzled, 

all right — Oh, yassuh!”’ touched the radiator with one hand 
But returning to the car later and with the other slyly moved the 

there was no change—the radiator heat control lever back. 

was stone cold, A ring brought the “Why I'll be doggone!” he ex- 

porter and the wily Senegambian claimed. “De motion of de train 

chuckled and said done caused dat lever to slide back 
“Why, mister, you ain’t turned But we'll fix dat right away!”’ 

de lever down! Now (suiting the He returned with a piece of 

action for the word), you goin’ to clothesline he had obtained from 

be al] right!” a secret recess and proceeded to 
Still no heat was forthcoming lash down the lever 

and after donning his overcoat, hat “Now, suh,” he said, “everythin’ 

and scarf, your correspondent ar goin’ to be all right. You just go to 

hour later finally rang the bell bed, Everythin’s going to be all 





The story in a nutshell : 
of the NEW BRAKE PARTS: 
STOCK CENTER 


by 


IT’S HANDY! IT’S PROFITABLE! 
IT’S LOW IN COST! 


CONTAINS MOST POPULAR CYLINDERS, 
KITS, HOSES AND SWITCHES 
with plenty of room for expansion! 
There's a big selling story in the new EIS KA 
and CA Assortment Cabinets. The KA Assortment 
(top section) “sells” EIS Kits and Parts. The 
CA Assortment (lower section) “sells” EIS Master 
and Wheel Cylinders. Both together, they put 
ou in the Brake Parts Business in a BIG way— 

in @ profitable way! 

Note:—If you already have a KA assort- 
ment, it will fit the top of the CA 
Assortment. Write for catalog 


EIS AUTOMOTIVE CORP., MIDDLETOWN, CONN. 


FREE HANDY EIS 
WALL CHART AND 
EIS BRAKE SERV. 
ICE STOP-SIGN 
GIVEN WITH THESE 


REPAIR 
c> 
a 
le 


)M PI T BRAK E& P 
AT THE SHOW—BOOTH NOS. 256-257 
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right.” You could just believe tnat 

But it still continued bitter cold 
However, your correspondent for- 
tunately remembered he had in his 
grip a liquid manufactured by a 
Mr. I. W. Harper of Kentucky. If 
ever their paths cross, your cor- 
respondent would like nothing 
more than to shake the aforesaid 
Mr. Harper by the hand and fer- 
vently thank him for saving his life 
on that memorable night of Jan- 
uary 28, 1955. 

Curled up in his blankets and 
shivering all night like an aspen 
leaf, even despite the stimulant, 
morning brought no relief. The 
radiator was as cold as a glacier 
and ice particles seemed to be 
forming in the bottle provided by 
Mr. Harper. 

This time the porter ran out of 
alibis. Answering the bell he said 
mournfully: 

“Colonel, ah’m sorry, suh. Just 
too many cars on dis train, dat’s de 
trouble. De heat just can’t get back 
Why back in the observation car 
yah hah! It ud like to freeze a 
Eskimo!” 

Hastily scrambling into nis 
clothes, with just a tug of a comb 
at his hair, your correspondent 
bundled up and paced the car cor- 
ridor until the train arrived at 
Chicago. Although admittedly 
there were no butterflies about, the 
air on the station platform, in com 
parison to the train, seemed like a 
zephyr from Nassau. 

The porter, too, had recovered 
his spirits and when a man alighted 
behind us and started to grumble 
the porter said: 

“Yassuh, it was sure enough 
rough last night. But you take de 
Century in the summer time—den 
it’s one of de most loveliest trips 
a man could take!”’ 

If the New York Central does 
not promote that darkey to its pub- 
lic relations department, it is miss- 
ing a great bet. 

As we shiveringly deposited our- 
selves in a cab, your correspondent 
started to consider the advisability 
of buying a sled and some Eskimo 
dogs so that he might make the 
Chicago trip with more comfort 
next year, but thanks be! That 
isn’t necessary—next year’s con- 
vention is in Washington, D. C.! 


SHAME, SHAME, HENRY! 


Henry Ford II got “down the 
country” recently for claiming 
sales leadership for 1954 in adver- 

(Continued on page 74) 
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1 _Doritdothe job HALFWAY! 


1s Nation-Wide 
Oil Biter Check Time... 


RIGHT NOW tell mes ernment 





pol on 6 new Preteen Onl Pulte 
when he change moms onl 





This Purolator ad appears in the April 9th Saturday Evening Post. 
It tells motorists to get set NOW for warm weather; to see 
you for an oil change . . . and a new Purolator Micronic. So 
—TALK IT UP with every caller. 


Talk it up... 


..-all thru April 


If you ever talked before—talk it up with your customers NOW! 
Purolator’s Annual Spring Oil Filter-Check Time is the industry's 


biggest annual selling drive — your best chance, (1) to make easy 
profits; (2) to build a profitable month-after-month business in 
Purolators. So—TALK IT UP every chance you get! 


V These Purolator posters 
AY belong in every dealer's 
- 4 windows, on his walls 

‘ ws wherever motorists can see 
* ail CHECK NS — them best. They say “HERE 
WE. - is the place for both a filter 

change and an oil change. 

So—get 'em up”... and 


\ TTT TAA OT UPI 


Ynldi knee GIL FILTER 





Above all...talk it up! How’s your stock ? 


Tell motorists to do the whole job Now—save time and Make sure you have 
money. Tell them to change their oil NOW... and right on your shelves 
change to a new Purolator Oil Filter—the First and Purolators to sell every 
Finest —their Best Buy — Your Best Bet to build business. car that calls! 


PurOlator 


America's No. 1 Oil FILTER 


PUROLATOR PRODUCTS, Inc., Rahway, New Jersey and Toronto, Ontario, Canada 
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AUTO-LITE 


IN THE ANNUAL NATIONAL 
OVER THE MEASURED MILE 


In the annual NASCAR-Sponsored speed trials held February 22 at 
Daytona Beach, Florida, all three of the winning cars were equipped 
with Auto-Lite Spark Plugs, Batteries and Electrical Systems. 
These speed trials are limited to strictly stock cars, with no modifica- 
tions permitted under NASCAR rules. 


Auto-Lite Spark Plugs were used in establishing 
the following 196 AAA Stock Records 


All Closed Stock Car Records up to 48 hours. 

All Open Stock Car Records up to 96 hours. 

All Acceleration Records from Standing Start to 10 Miles. 
Stephens Trophy for 24-Hour Continuous Run at Indianapolis. 


All 196 of the above AAA official stock records are held by cars equipped with 


Auto-Lite Ignition Engineered Spark Plugs . . . the spark plugs specified as orig- 
inal equipment on many leading makes of our finest cars, trucks and tractors. 
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| SALUTES FIRST 
PLACE WINNERS 


SPEED TRIAL CHAMPIONSHIP 
AT DAYTONA BEACH, FLORIDA 


Chrysler -First Place, Class IV 
De Soto -First Place, Class Ill 


Plymouth - First Place, Class II 


ALL THREE AUTO-LITE 


SPARK PLUGS 
WINNERS BATTERIES 


ELECTRICAL SYSTEMS 


EQUIPPED WITH 





Shop Talk 


(Continued from page 70) 


lising Campaigns ballyhooing R. L 
Polk registration figures. Anthony 
Abraham, a Miami, Fla., Chevro 
let dealer, bought full pages in the 
Miami Herald and Miami News 
just to write an open letter to 
Ford shaming him for jumping the 
gun and announcing he had won 
the production race when the Polk 
figures were not final for the yea 

“Dear Henry:” said Abraham, 
“I’m disappointed in you” (in big 


black “T thought you 
were too big a man and too well 
versed in the methods of sound 
business and fair sales competition 
to make the same mistake twice.”’ 
(Sound business and fair sales 
competition are underlined. ) 
“Last year you flabbergasted the 
nation with your ‘claim to fame’ 
newspaper advertising promotions 
by declaring yourself (underlined) 
first in auto sales leadership, by 
picking and choosing convenien; 
periods of time as the basis fo1 
your decision. and now, again 


bold type) 





? 


LOLS, 
Wp 


i ah ft 
© bright 


future «« 


or automotive dealers 





Here's the ‘come on” line of Cap 
Screws and Finished Hex Nuts 
that means new profits for auto- 
motive dealers and repair shops 
The famous “original equip- 
ment’ Lamson 1035 High Ten- 
sile Heat Treated Cap Screws 
have a brand new zinc and 
chromate plated finish. It is rust 
resistant and combines strength 


The LAMSON & SESSIONS Ca. 
1971 West 85th Street « 


Plants at Cleveland and Kent, Ohio* Chicagoe Birmingham 
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with attractive appearance 
Packed in an aluminum foil 
box, the ‘Silver Line’ comes in 
fine or coarse thread in sizes 
from 4" x ¥2”" through 2” x 2” 
—68 items in all including fine 
and coarse thread nuts to match 
Simply specify “Silver Line” on 
your orders or write for a net 
price schedule today 


Cleveland, Ohio 


» 





(again underlined) another gim 
mick! A ‘self declaration’ gimmick 
that carries the connotation of 
‘self praise.’ ”’ 

“Frankly, I’m disappointed! Dis- 
appointed in the fact that an in 
dustrialist and philanthropist of 
your character and ability, would 
permit or condone the same mis- 
take twice. Therefore, Henry: I 
reproduce for your inspection and 
perusal, the final (underlined) and 
official (underlined) R. L. Polk & 
Company registration figures.” 

Abraham here bombasts with a 
reproduction from Automotive 
News of the official figures. He 
goes on talking about advertising 
ethics and about how leadership 
is won and not purchased. He says 
that product supports leadership 
and voluntary public acceptance 
confirms leadership 

In conclusion, Abraham be 
seeches Ford to “observe the high 
standards of public service insti 
tuted by your forefathers,” and 
not to be “influenced to deviate 
from the ‘rules of the game’ of fair 

healthy—sales competition as 
it only reflects adversely upon the 
good name of Ford and your im 
portant Ford deale: 

He then invites Ford to come to 
ee him sometime if he’s around 
Miami and please not to indulge 
in any more such unbecoming be 
havior. 

Abraham is an ex-Chicago ad 
who bought Thiel 
than 


vertising man 
Chevrolet Co. in Miami I 
three years ago 


THIS KID AIN'T HOOMAN 


Lewis E. Wright, Jr., who sure 
must live right, is claimed by Nash 
Motors to be the country’s safest 
automobile driver with 3,040,000 
accident-free miles in 39 years to 
his credit—and without a violation 
ticket or even a warnins 
cop in all that time 

This paragon, who lives in 
Columbia, S. C., is a 
district 
company 


from a 


alesman and 
upervisor for a_ tobacco 
Nash reports that hi 
present car (yes, it’s a Nash) ha 
been driven 162,000 miles without 
the motor ever being touched 
Wright has owned three Nashe 
they say, and the one he has now 
is a 1951 model 
This man isn’t an 
What automotive 


“automotive 
man,” however 
man of the South can lay claim 
to some unusual safety distinction? 

If you think 


good claim, why not 


you've got some 
right drop 


a note to the editer 
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THE 
HYDRAULIC TWIN SADDLE SERVICE JACK 


It's still the most popular Hydraulic Service Jack of its type you can buy! 
Originated by HEIN-WERNER, the versatile “55” easily lifts 

entire end of any passenger car or light truck for proper servicing 

access. Other manufacturers may offer a jack at the same price, but they 
can't match the unquestionable quality, appearance, or performance 

that only the HEIN-WERNER “55” provides you. See your 

Hein-Werner Jobber for full details on the “55 remember 


it’s the first hydraulic — and it's the best hydraulic. 


TRADEMARK 


TWIN SADDLE SERVICE JACK 


It's new! It's another dynamic HEIN-WERNER first! It's in a class all by itself 
— there's nothing else like it. The “Screwball” offers the same features of its 
popular service companion, the Hydraulic “55”, but differs in that it is powered by 
the patented HEIN-WERNER “Screwball” unit. Surprising speed and ease 
of operation is obtained through an arrangement of a quantity of 
hardened chrome steel balls revolving around the screw — hence the 
name “Screwball.” It's ideal for tire changing, wheel balancing, 
car washing, brake servicing, chain installing and lubricating 
Designed to operate in close quarters. Have your Hein- Werner 
Jobber give you the full story on the “Screwball” — it’s the greatest 

service jack yet since HEIN-WERNER first introduced the "55 
You are always assured of HEIN-WERNER quality because HEIN-WERNER 
manufactures and sells more hydraulic jacks than any other company 

in the world today. 


, Weimer 
fees, 


HEIN-WERNER CORPORATION 


WAUKESHA, WIS. 


ond the “Screwball”, the Hein-Werner line includes: Under-Axle Hydraulic 
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Tune-Ups Up 25% we know our customers very well able for him to accom; 
(Continued from page 42) we give them a ring by telephone a roadtest rather than 
and inquire, “Mr. Jones, we were his cal 

compression, We found compres- just interested to learn how you! If the customer hi 
sion all right; no valve job was car is running.” It does not matte: for some time, a t 
needed, However, we did service that you have seen him three o1 renews friendship. It 
the distributor, disassembled the four weeks ago. This is a friendly, valued his patronage 
carburetor and cleaned it, and put personal call on a matter of con erve him again 
in the needed parts. This was a cern to you and him his cal When we have time 
sale of $35, and we asked the cus- We believe it makes for closer ix to eight telephone calls a day 
tomer to return for a check-up understanding between a garage About five persons out of 10 will 
after 200 miles and customer when a friendly but come around and check up with 

Spring and fall we talk up tune- brief conversation can be engaged you. When your customer appeal! 
ups by personal contact with our in in your shop, you explain how you 
customers coming in here. Where You suggest it would be prefer- happened to make the call. You 
uggest that it is good practice to 
have an engine check-up period 





ically, and you do this by road- 
test 

when a car is In the spring we promote tune- 

ups by newspaper advertising. We 

2 years old or more, HAPPY also send out about 100 cars a 

BIRTHDAY month during the spring month 

’ il promoting tune-ups. This may 

it $s time to se TOME bring no more than a 10% re- 


sponse, but it is roadtesting with 


a mat for the floor! acuta in leah atdie that its 


jobs. However, we use post cards 


oF oi in other ways that help us keep 
ee swe 6 Qu up our friendship with our custom- 


ers. At Christmas we send card 


to the 500 names on our mailing 
list. In the event of illness or death 
we show our sympathy by sending 


post cards. We even visit our cus- 
tomers when circumstances make 
RECOMMEND ARMOR-FLEX 
such attention appreciated 
FLOOR MATS FOR FULL Tune-ups make possible the sale 
FLOOR PROTECTION—FOR of other services and items which 


EXTRA PROFIT. increase volume During a tune-up 
we remove all belts and inspect 


them. Additives, detergents and 
valve oil may be sold. Brake and 
clutch adjustments, generator or 
regulator jobs may be necessary 

Yes, it is avery good practice 











to educate customers to periodic 

check-ups. And when they bring 

The best auto floor mets wear their cars in, make sure they are 

out. Consider this . . . the aver- seated beside you on roadte 

age motorist steps in and out of 

h his car over 6000 times in a 2 

the pose period—spends perhaps 650 San Antonians Pick Spindle 

shape is urs behind the wheel. The floor 

mat takes quite a beating .. . p 

built-in wears out... needs replacement. he Automobile Dealers A | 

tion of San Antonio, Texas, ha 


It will pay you to promote the named Henry Spindle as manage! 


ARMOR-FLEX line of floor mats. to succeed the late J. T. Simmon 
They're custom made by a special who had served for 25 years in that 
the process that shapes the mat per- capacity 
manentiy. The contour of the 
strength floor board is built into the mat 
is in the le ee a a Texans of Plainview Elect 
seam board meets the hump) is rein- 
forced with an extra piece of 
rubber welded into position for bile Dealers Association has an 
better “shaping” aad maximum nounced the following officers fo! 
strength. 1955: Hall E. Nall, Maggard-Nall 
Motor Co., president; M. B. Hood 


Doan MANUFACTURING CORP. Shepard Chevrolet Co., vice-pre 


» . - rtir fartir 
1761 LONDON ROAD + CLEVELAND 12, OHIO dent, and Jim E. Martin, Martin 
Motor Co., secretary-treasure! 


The Plainview (Texa Automo- 
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New Eugine Life 


YOUR CUSTOMERS 
WILL PAY 


Only with Pedrick Formflex Chrome Ring Sets 
can you do “Ring Jobs"’ again and guarantee 
o— to any customer at a price he will 
pay... because only Pedrick has the "Equal- 
izer.’’ Only, the "Equalizer’’ gives a soft but 
positive and uniform pressure all around the 
cylinder wall. Thus, a far better seal even in 
worn engines. This stops oil and fuel waste 
and restores power with a minimum of labor 
and parts... an acceptable price to your 


customer... assured profits to you. 





| aaa 4141 e) ae cea 





FOR THE RIGHT RING JOB 


WILKENING MANUFACTURING CO, PHILADELPHIA 42 


In Canoda Wilkening Manufacturing Co (Canede) lid. Terente 








THE BIGGEST DEAL 


-— oveo 


| 
* @ ”” 
vw) 


& 


mew pmPROVED 
VITRI-GLAZE ..... 

ording aang vet ootmes 

‘ ge. . eK ick ie 
OE 


reiewens 









for avTromosuts 


$156°° VALUE! 
ALL FOR ONLY ‘%136” 


PAYS FOR ITSELF IN 


HERE’S HOW IT FIGURES! 


Black & Decker 
PNeR fe). Wile 








| HAND 
ee | POLISHING 
TIME’ 2 Hours 6 Hours 
WY Yo) a $ 3.00 —_ «i+ 
SALES PRICE 7 15.00 i ~~ a 
PROFIT | 1200 6.00 
cn ol 
“Average based on recent survey 
Ag . | **Based on average wage of $1.50 an hour 
a ——— 


luty ~ Seas Our Dir / P BluckiO 

















IN POLISHING HISTORY! 


NEW 
Black & Decker 
Heavy-Duty 
Automatic 
Polisher 


PROFITS 





ON JUST 12 JOBS! 


Get into the top-profit polishing business! Thi 
special polishing deal makes it easy! No other in 
vestment gives you such big returns! With your 
new Black & Decker Heavy-Duty Automatic 
Polisher, new improved Vitri-Glaze and Black & 
Decker Polishing Bonnets you get twice the profit 
per job— handle three times as many jobs-—multiply 
polishing profits six times! You get your Black & 
Decker Polishop FREE! It holds all your polishing 
equipment, is sturdy enough to stand on, merchan 
dises your service! Ask your distributor for a dem 
onstration of all the new features of the Black & 
Decker Heavy-Duty Automatic Polisher, and for 


your copy of the new 
FREE booklet, “IT FIGURES 
or write THE BLAcK & DECKER 
Mrc. Co., Dept. 3504, Towson 4, Maryland 


LEADING DISTRIBUTORS EVERYWHERE SELL 


Bluck& Decker: 


PORTABLE 
ELECTRIC TOOLS 


EQUIPPED SHOPS GET THE PROFITS! 





Dear Bill, 

Had a visitor over at the 
last night. 

Remember old Jim Franz who 
used to be on the line with us be- 
fore he went into biz for himself? 
Since his son got back from the 
Army they've been doing a pretty 
good job in their independent re- 
eastern side of 
housing 


THE mbites WRITES 
{WS BUDDY 


house 


pair shop on the 


town where all the new 
has been going in 

Jim says he can handle 
timers, while the 
find that his son 


talks 


the old 
young ex-G.I.’s 
their 








National | parts & Toots 


You can do more installations and r 
Precision Tools. Jobs are done quic 


irs with National Quality Parts and 
and better. Major repairs are by- 


passed, This means more profits in the shop and more satisfied customers. 


A. Drive Shatt Bushing & Seal Assembly saves buying 
new drive shaft! Using old sheft, provides new beer 
ing surfeces and heavier seal. installs over U-joints 
without tearing down differential. 


8. “Special Medel” Bushing & Seal Assembly enables 
multiple repeirs with original drive shaft! Steel sleeve 
fits ever worn surface for new, long-wearing beering 
surface. Restores drive line te original condition. 


C. Universal Joint Ball Housing Kit saves buying new 
drive shaft housing! Keeps correct sheft alignment; 
strengthens housing 15%. Prevents ell leakage 
erovnd bell housing. Oversiae construction 


©. Transmission Case Ball Seet seves buying new 
transmission case! Keeps bell housing in i pre. 
vents buckling. Helps prevent oli leckege from trens- 
mission ond extra weer on reer transmission bearing. 


. Special Pinion Bearing Assembly saves buying new 
ring geer end pinion assembly! Special steel rece pre- 
vides new beering surface. Restores original teler- 
ences witheut replecing drive pinion end ring geer. 


/ OPAC 
he 


Soucy 
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WRITE OR WIRE FOR ' COMPLETE INFORMATION! 


&N9 NATIONAL MACHINE WORKS, INC. 


F. Coleman Compensator 10-77 saves buying new 3rd 
arm assembly! Corrects steering line sleck. Re-wses 
original steering orm. Saves weer on king pins, tie 
rod ends and other steering line ports. 


G. Bushing Puller & Driver Kit enables fest, sate drive 
shaft bushing removel end replecement! After drive 
sheft dis-essembled, 5 te 10 minutes’ work removes 
bushing. Prevents injury te drive shaft. 


H. Bushing Puller & Driver KP-100-< removes worn 
bushing quickly . . . installs new National Bushing, 
sately, rapidly. A 1 te 4 br. job con be done in 30 min. 
or less. 


1. Crenkshett Gear Puller GW-49 removes engine 
crankshelt geer rapidly ond setely. Eesy te use. Rug 
ged, one piece design. 


4. Comshett Geer Service ait Gw. 199 enebles — 
sefe remevel end of geer! 
Saves 75% of wsvel replecement time. Ne chance of 
injury te comsheft or comsheft geer. 





KLA 





language in the matter of repair- 
ing their cars at a price they can 
dig up after making house pay 
ments, doctor bills and what have 
you, 

I was interested in some of their 
projects through the independent 
garagemen’s association they be- 
long to. Some of the more progres- 
sive servicemen are combining 
their know-how and 
overcome some of the classic short 
independent wh« 


money to 


comings of an 
lacks the capital and factory con 
nection of hi competitor the 
dealer 
In the 
keep an ear to the 
assembled classe 
manufacturer on 


matter of training, they 
ground for any 
offered by job 
ber o1 any new 
unit they may be called on to serv 
ice. They make certain all they 
member are on hand to learn 
what is to be 

A dealership may only tool-up 
maké of car 


learned 


for a certain single 


iragemen must service 
creates a problem 


this by 
point 


while the gi 
all make Thi 
They are trying to solve 
central upply 
pecial tool and 
tored and 
Certain im- 


having a 
where certain 
equipment will be 
available to them 
portant tools which are but rarely 
needed can be purchased by them 
all, and they'll draw on them when 
required, thus spreading the in 
vestment 

They've 
there is strength, so 
speak through their 
they get more attention than when 
they spoke as individuals. Jobbers 
have on occasion agreed to buy and 
operate certain tools or machines 
for them when they found thei 
combined business would make it 
practicable 

Many new services can be made 
profitable if some promotional ef 
fort is put behind it. As individuals 
they couldn't make much of a 
splash in their own little neighbor- 


found that in numbers 
when they 
organization 
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*"COLEDOX”’ Reg. U.S. Pot. Off 


**-TR-LOY" Tm. Ro, op'd for That Increase Battery Life 50% 


TRI-LOY** is an exclusive new PRICE formula, produced 


in our own smelting plant, that is now used in casting all 
Thor grids. It increases battery life by 50% or more 
because it prevents corrosion caused by over-charging .. . 
the greatest single cause of battery failure today. 
COLEDOX* is another exclusive PRICE development 
This special oxide yields higher capacities, increases shelf 
life and improves zero starting by 20% or more eeu 
DOUBLE INSULATION: Top lines in all groups of Thor 
Batteries are double insulated with high grade wood sepa- 
rators and glass fibre retainer mats, which greatly prolong 
battery life. 

IMPROVED CONTAINERS: The latest types of hard 
rubber and plastic containers are available. These provide 
maximum protection against heat, cold, vibration, impact, 
leakage and acid corrosion . .. greatly increasing battery life. 
NEW CELL COVERS: Developed and produced by our 
own Rubber Division, they insure the greatest possible 
resistance to breakage. 

NEW SEALING COMPOUND: The same compound 
developed for and specified by the Armed Services to with- 
stand extremes of both heat and cold. 

SPECIAL GRID FEET: These provide extra space below 
the grids to safeguard against premature failure from short 
circuits, 


Are you getting these top quality features from your present 
supplier? Get the complete facts about the famous Thor line... 
backed by 35 years of experience in building fine batteries. 
Write today. 


PRICE BATTERY CORPORATION, tombura, ro. 





hood. But when they all get to- 
ore eo e Bu gether to buy some advertising o1 
talk up a new or seasonal service 

they can be heard all over town 
Since they come to know the 
long suits of the various members, 
they can sublet certain tricky jobs 
to a specialist in their group, give 
their customer a good job and 
make a sure profit, whereas they 
are almost certain to lose money 


rf 
vey,iaae on an unfamiliar job for which 
they aren't equipped 
True, some of these projects 
WEIGHTS aren't yet fully developed in thei: 
group, but at least they’ve made a 


start, and this is half the battle 
It’s made a new man out of Jim, 
whom you'll recall had little in 
terest in anything but the pay 
ecause ft ey check when he worked with u 
Now he’s full of plans and idea 
and wants to know exactly what 
i makes the wheels go round—and 
«é€ how to make a profit out of his ef 
forts and investment 
) - Yrs, 
Ed 


Streamlining Cuts Power 
Required for Trucks 


. Qreun INING tractor-trailers re- 

=" Type 7 duces needed horsepower and 
f Pa n Sal) fuel consumption for hauling since 
wind resistance accounts for about 
one-third of the horsepower 
takes to pull large units at 50mph 
it was recently concluded from 


Made for all cars with K and L rims. 

All passenger cars manufactured 

since 1949 have either K or L type rims. 

Made in the following sizes: Ys- Y/2- %4- 1- 1%- 
l"Ya- 1%- 2- 24- 2%2- 2%- 3- 3%2- 4-ounce 


{ 


wind-tunnel experiments conduct 
ed at the University of Maryland 
Since it take 8. 3hp to ove 


ALL PERFECT WEIGHTS WILL FIT RIMS MOUNTED | come wind resistance at 50mph fo 


Ota equired 


WITH TUBELESS TIRES AS WEL: AS RIMS 2 ig mh 


powel! ] abou 


MOUNTED WITH REGULAR TIRES AND TUBES treamlining could reduce the 


PERFECT Wheel Weights are designed RIGHT and made RIGHT. They fit 8.3hp to 8.1 and, at the same time 
ALL rims mounted with tubeless tires. They're made to do the kind of a job 

that lasts and means satisfaction. That's why MORE PEOPLE RIDE ON Though popular application of 
PERFECT WHEEL WEIGHTS THAN ANY OTHER KIND. PERFECTS are pre- the radical streamlining theory; 
cision manufactured to fit any car and GUARANTEED to be within 1/32 inlikely in the near future, truck 
of an ounce correct. Get the weight that lives up to its name— PERFECT. trailer combinations can now be 
$ treamlined enough to reduce total 


cut gasoline consumption by 30% 


horsepower 6% without cutting 

into cargo space. Based on the re 

port’s figures, the 6% reduction 

: would result in a fuel saving of 
eeggy : : e . |” $375 per unit per year over “box, 
U ; Specia Type trailer 

Fits all passenger cars made before 1949 Made for all late model Greatest resistance, it was r 

which had either E or F type rims. Still gives Cadillacs equipped with 

satistaction on most cars “(Not recommended = jqrge chrome hub caps cov 
for late model Fords and Mercurys. Use 
oer ering the entire wheel. Made 

% "'C” Type for these cars.) manufactured cuits wind vesictence by 25‘ 

v > - kee > > ~ < if -j ,¥ - 

up to present time. Sizes: 2-1-1 /2-2-2'/ in the following sizes: '2- | 'p ; , 
3- 32+ 4- 4%”2- S- 5'2-6-ounce 12--2- 242- 3-ounce 


ported, is caused by the gap be 
tween the back of the tractor and 
the front of the trailer. Closing the 


if that were practical 
sss ay Adding skirts cuts resistance by 
‘TT11140 1 1 11) 1 he another 20%, and a 12% redu 


804 W. Morgan St. KOKOMO, IND. P.O. Box 706 tion is effected addition 
long, streamlined “‘tail,”’ but since 


Manufacturers of Wheel Weights for Trucks and Passenger Cars | laws limit the length of units, lor 
ee ‘tails’ are impractical 
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PUMP ROO SETTING 


PUMP ROO ADJUSTMENT 


CHOKE MODIFIER SETTING 
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COLLEGE OF 
CARBURETOR 
KNOWLEDGE! 


There's a full course in 
carburetor know-how for 


you at a GM Training Center! 


Rapid advances in carburetor design have 
made up-to-date training a “must” for 
carburetor service specialists! To meet 
this need, factory-trained technicians are 
now conducting carburetor training 
courses in General Motors Training 
Centers across the nation! Classes include 
instruction by experts, technical films in 
color, supervised shop experience! You 
are eligible to attend, so don’t miss this 
great opportunity. Remember—the more 
you learn, the more you'll earn! Write 
the United Motors Service Distributor in 


your area for further information—today! 


ROCHESTER PRODUCTS, DIVISION OF 
GENERAL MOTORS CORP., ROCHESTER, N.Y, 


OCHESTER 
_t 
RODUCTS 
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MOOG ANNOUNCES the most important 
piston ring development since chrome! 


CHROME*PLUS 


Patent Pending 





— —— 


SEATS as fast as Cast-Iron 


“Break-in Sheath” seats as early 
as within 100 miles in engines 
operating under average conditions! 


8 YEARS OF RESEARCH... 

A SOLID YEAR OF TESTING... 
BACK THIS TOTALLY NEW IDEA 
IN PISTON RINGS 


Ordinary chrome rings resist wear. But 
they resist seating too. 

Since 1946, Moog engineers have attacked 
this problem. We learned early that pre- 
seating at the factory was not enough. 
Only the engine itself can seat a ring prop- 
erly and completely. 

Now, at last, working with a leading metal- 
lurgist, we have developed what we believe 
to be the world’s fastest seating top chrome 
ring—as indicated by a full year of labora- 
tory and road tests! 

Moog Chrome-+ Plus Piston Rings for pas- 
senger cars, trucks and tractors are pro- 
duced exclusively by Moog under the 
Qu Process (patents pending). 


For additional information, see your Moog Jobber 
-»-0r write Moog Industries, Inc., St. Lovis 14, Mo. 





the only piston ring with new 
revolutionary 


“Break-in Sheath” 


PLUS WEAR of hard Chrome 


Layer of solid chrome, 
not scuffed during seating, 
lasts up to 100,000 miles! 


You’ve never seen anything like it for stop- 
ping comebacks after re-ring jobs due to 
oil-pumping, low gas mileage and loss 
of power! 

How is this new Moog Chrome+ Plus Pis- 
ton Ring different? 


Its dull “satin” finish is the ‘‘Break-in 
Sheath,” a special metal with miraculous 
seating power plated over the shiny, hard, 
long-wearing chrome. Tests prove this 
“sheath” seats the ring in the engine (the 
only place where a ring can be properly 
“mated”’ to the cylinder wall) as fast or 
faster than cast-iron! 


Because there’s no scuffing of ring or 
cylinder wall during seating, the Moog 


GHQ for Piston Rings 
Coil Springs + Leaf Springs 
Tie Rod Ends + Shackles 
King Bolt Kits + Coil Action 


Chrome+Plus Piston Ring has unbeatable 
lasting power! Think what this means to 
operators of trucks and tractors! 


For unexcelled piston ring performance on 
your next job—re-ring or rebore—try a 
set of Moog Chrome+ Plus! 


See the “Break-in Sheath” 
Demonstration 


... at your Moog Jobber’s. In 30 sec- 
onds you'll be convinced—Chrome + 
Plus is the most important piston ring 
development since chrome! 





Selling PM Is Safety 


(Continued from page 51) 


the necessary repairs 

If the brake lining is satisfac 
tory, install wheel and check the 
brake pedal reserve. Readjust all 
brake shoes when the pedal is less 
than one-half the distance to the 
floorboard 

Check brake pedal free travel 
if pedal i spongy, bleed the 
brakes and refill the master cyl- 
inder 


Clutch (if so equipped): 


Adjust to correct free pedal 
travel 

Cooling system: 

Test the concentration and level 
of the radiator coolant. If signs 
of excessive rust are apparent, 
drain and clean the cooling system 
with a cooling system cleaner. If 
pressure-type system, inspect op- 
eration of radiator cap and replace 
if needed 

Add rust inhibitor 

Belts: 

Inspect and adjust the _ fan, 
power steering pump and gener- 





tor fast growing SEIVICE fy. ip 
i Sj 


Power steerifif Se assemblies ar: 
subjected to an extremely severe 
combination of service conditions 
including high pressure, surge and 
heat and are a vital replacement 
item, Over 17% of all new cars ar 
being equipped with power steer 
ing—and the percentage is con 
tantly increasing. Over 3,000,000 
cars with power steering will be on 
the road by the end of 1955 


Your IMPERIAL Distributor 
can supply you with better power 
steering hose assemblies — has the 
industry's most complete line. 

Write for handy WALL CHART 
No. 3034 showing Power Steering 
Hose Assemblies used on various 
makes and models of cars; gives 
retail prices 


See Your Jobber 


THE IMPERIAL BRASS MFG. CO., 1227 W. Harrison St., Chicago 7, IIlinois 


in Canoda: 334 Lauder Ave., Toronto, Ont. 


Brass Fittings + Flexible Lines 
Shut-Off Valves + Service Aids 
Tubing Tools « Drum Faucets 


Visit our booth at the Southeast Automotive Show 


Want more facts? Use Reader Service Card Page 98 





ator belts before proceeding next 

Exhaust system: 

Tighten exhaust manifolds. At 
the same time examine manifolds 
for cracks and leaks. Tighten 
muffler brackets and clamps. Re- 
place parts where necessary 

Fuel system 

Tighten fuel tank hold-down 
bolts and fuel line connections at 
tank. Drain a small quantity of fuel 
from the tank to remove any water 
or sediment in the tank 

Battery: 

Remove the battery cables and 
clean the battery and cable con- 
nectors. Check the state of charge 
of the battery and add water if 
needed 

Inspect the battery case for 
cracks and leaks. Inspect the 
cables for worn insulation or de 
teriorated connectors 

Inspect battery 
clamps and carrier: 


hold - down 
Replace any 


needed parts 
Generator Output Okay? 


Generator: 

Test generator output, and if it i 
below specifications, rebuild or re 
place the generator. 

Generator regulator 

Test the cut-in voltage, reverse 
current voltage, voltage regulation 
and current regulation. Adjust o1 
replace regulator if needed. 

Starter motor current draw: 

Check the starter motor current 
draw under load and no load. Re 
build or replace as needed 

Ignition primary circuit: 

Check the ignition primary ci 
cuit resistance and visually inspect 
the wires for faulty insulation o1 
connections 

Distributor: 

Examine the distributor cap and 
rotor for cracks, carbon tracks or 
other damage. Replace if needed 
Replace the points if dirty, oils 
pitted or burned. Check the break 
er plate for excessive wobble, and 
recondition the _ distributor if 
needed. Check the distributor cam 
angle and reset if needed. Clean 
spark plugs and replace as needed 
Set the ignition timing 

Carburetor 

Remove, disassemble and clean 
the carburetor. Remove all carbon 
deposits from the throttle barrel 
Make replacements as needed. Set 
the float level, assemble and in 

tall the carburetor. Adjust car 
buretor idle 

Fuel pump 

Clean the fuel pump sediment 
bowl. Check the fuel pump vacu- 
um. If less then 10”, replace or re- 


hl 


SOUTHERN AUTOMOTIVE JOURNAL for APRIL, 1955 





SELL THE THRIFTIER 
OIL FILTER CARTRIDGE 
FOR ALL CARS 





7 TOOL KIT 


Service even the 
hard -to- get - at Po 
filters on today’s fo : 
cars. This Filter , Wix puts you dollars ahead 
Service TOOL 7 : — — — “ —= : 1 
sn te eatin . . - with the complete Line of top quality Oil Filter 
to you stafra- ij Cartridges for every car that drives into your Shop and 
i f it ?. +: - e 
ataiestiiaees complete Filters for cars not factory equipped ... plus 
FREE MANUAL a complete Program with Sales Aids and Service Tools 
ae st Contains illustrated instruc- to boost your Cartridge and oil volume. W1X Engineer- 
wea tions for servicing filters on . . bac . ; : 
ofl cave. Ack your Sebber’e ing gives you THREE popular Filtrants to meet every 


we a oe Gee rae filtering requirement: WIXITE, the HEVI-DUTY 
\ ee, ” Filtrant for partial-flow systems; POROSITE, the 
\ » —<_ pleated -paper Filtrant for full-flow systems; and WIX- 
KNIT, the premium depth-type Filtrant also for full- 


FILTERS 
flow systems. 
Complete, packaged 
Kits for each instal- ° oe ‘. 
‘ National advertising makes WIX sales easier for you, 


lation —WIX larger 


copacity Oil Filters en- and top-quality filtration makes WIX the thrifty buy 
gineered for long life 
ond easier servicing. for your customers. Ask your WIX Jobber how you 
can get started toward more Cartridge sales and bigger 


profits with WIX—today! 


VISIT BOOTHS 318-319 ° SOUTHEAST AUTOMOTIVE SHOW 
LAKEWOOD PARK, ATLANTA * APRIL 28-30 








Wee ae OAR 
OIL FILTERS # CARTRIDGES 


AUTOMOTIVE ® INDUSTRIAL @ RAILROAD 


ereee ial WIX CORPORATION + GASTONIA « N.C, 
In Canada: Wix Accessories Corp. Ltd., Toronto 





SOUTHERN AUTOMOTIVE JOURNAL for APRIL, 1955 Want more facts? Use Reader Service Card Page 98 





pair the pump 

Check fuel pump pressure at the 
carburetor; if reading is not within 
specified limits, repair or replace 
the pump 

Test engine vacuum 

Connect a vacuum gauge and 
check vacuum at idle speed. If 
vacuum is lower than specified, 
check for and correct any leaks 

Analyze engine combustion: 

Test the engine combustion air 
fuel ratio and general engine per- 
formance as a check on work is 
performed, 


Wheel bearings: 

Check front wheel bearings. If 
any free play is noticed, adjust 
bearings 

Steering connections and 
ing gear: 

Check all steering connections 
for looseness; if they are outside 
required. 


teer- 


limits, replace parts as 
Check steering gear mountings 
and adjust or tighten as needed 
Check wheel alignment 
Tighten all wheel lug nuts or 
bolts 
Check 


operation of horn and 





Now Tubeless Tire Service Demands 


™ IRON HAND 
in a Veluet Glove 


‘The COATS 


TU) madd 


@ Smooth Rollers gently but 
firmly roll tire off with vel- 
vet smoothness. Can't injure 
bead seals. 


@ Rolls tire back on in sec- 
onds. 


@ Specially constructed bead 
unlocker gently loosens bead 
from safety rims. 


ONLY $109.50 


(Slightly Higher in the West) 


A “MUST” 


COATS COMPANY 


FORT DODGE, IOWA 
PIONEERS IN TUBELESS 
TIRE SERVICE EQUIPMENT 


Want more facts? Use Reader Service Card Page 98 


@ Approved by leading Tire 
and Oil companies. 


Roll-a-way Base 
Optional 


= 


FOR TUBELESS TIRES 


TUBELESS TIRE 
MOUNTING BAND 


@ Holds beads firmly seated se tire can be ia- 
flated te seal beads. 

@ Handles all sizes passenger fires. 

@ Fastest and easiest te use. 

@ Perfect companion te the iron Tireman. 


JACK P. HENNESSY SALES CO. 
Specialists in ubeless Tire Service 


VAN NUYS. € 





windshield 
needed. 
Doors: 
Check ol all doo! 
locks, remote controls and adjust- 
ment or striker plates. Adjust a 
needed and align doors 
Inspect operation of all light 
make any necessary 
These operations are all listed 


wipers repalr 


operation 


correction 


as Preventive Maintenance, and in 
calling the operator's attention to 
the necessity for them we will be 
promoting SAFETY and 
trouble-free motoring 


more 


Electronic Dimmers Slated 
For Lincolns, Mercurys 


ee headlamp dimmer 
4with sensitivity controls that 
permit adjustments to meet vary 
condition are now 


installed ac 


ing driving 
available a factory 
cessories on 1955 Lincolns and 
Mercury Joseph E 
eral sale of the Lincoln 
Mercury Division, announced 


The dimmer automatically low 


Jayne, gen 


manage! 


ers the beam thrown by a car 
headlamps when they are within 
1,000 feet of an oncoming car. It i 
activated by a ising head 
mounted almost at eye level on the 
top of the instrument panel at the 
far left. The power supply, ampli 
fier and relay system are mounted 
in the engine compartment, it wa 


reported 


AC Spark Plug Sales 
Hit Record High 


ey of automotive products by 
J AC Spark Plug Division of Gen 
eral Motor: 
January-February highs and were 
144°) of those for the same time 
a year ago, Joseph A. Anderson 
general manager, announced 

“In our automotive lines, Jan 
uary was the best January, and 
February the best February in ou! 
47-year Anderson re 
ported. 

“Our original equipment 
were 156% of what they were in 
January and February, 1954. These 
include speedometers, air cleaners 
and some 30 different types of 
products we supply as original 
equipment to GM and other manu- 
facturers. 

“In the replacement field, our 
sales were 126° of what they were 
last year for the first two months 
These cover such products as 
spark plugs, oil filters and fuel 
pumps.” 


jumped to record 


history, 


sales 
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A Great, New 





ying 


For all AC Spark Plug dealers! 





POINT-OF-SALE* 
AC Bird Cage 


Dealers all over the country requested the 
return of the AC Bird Cage—the most 
popular spark plug sales aid of all time! 
So here it is, with powerful appeal that 
will boost sales and profits for you! 


The Sparkettes 


Little Sparkys put life into your window 
trim. They can be used in pairs in a wide 
variety of ways to attract attention and 
to make sales! 








Campaign Envelope 
The envelope, containing the AC Spring 
Campaign, has a special cut-out section 
printed on the back. This section, with its 
detailed sales story on the AC Hot Tip 
Plug, can be posted anywhere for your 
customers to read 














NATIONAL 
SUPPORT 


National 
Advertising 
Millions of readers will meet os 

Sparky again in POST, LIFE Farm Advertising 
LOOK COLLIER’S and The farm market will hear from 
ther magazines. Sparky, in Sparky, too. He'll tell millions of 
his Scotch outfit, will help == farmers ebout AC Hot Tip Spark 
you sell the AC Hot Tip : P juring the Spring ¢ ig! 
story to your customers lugs during the Spring von pag 








Television 
The NBC-TV network, with more 
than one hundred stations, carries 
AC's dramatic show, “Big Town 
The power of television, with mil 
lions upon millions of viewers 
solidly supports AC's Campaign 


AC SPARK PLUG DIV 
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THESE BIRDS 
WERE CAUGHT 
STEALING GAS! 


and REPLACED with 





Gas savings 
y% sky high! 





Wherever motorists go. they'll see Sparky and the At 

economy theme 1 billboards (more than 5,000 of then 

from coast.to coast) You ll receive @ miniature of this poster 
window 


SPARKY SAYS— 


, 


THIS IS THE 
KIND OF SELLING 
SUPPORT THAT 
| MAKES ACAGREAT 
LINE TO HANDLE. 


} 
} 
| 
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Garages Can Save Lives! 
(Continued from page 36) 


The alert shop can find added 
volume when a front wheel is off 
by observing the need for repack- 
ing the front wheel bearings or re- 
placing the front wheel bearings 

While we concentrate in our 
safety program on brakes, we are 
always on the alert to front-end 
work in wheel alignment and 
steering adjustment. Our’ two 
front-end machines are busy all 


day long due to the stress we put 


on safety when the customer comes 
in. We examine tire wear and 
make a point of roadtesting. If a 
car doesn’t handle well on the 
road, we invite a front-end check- 
up. 

An item of safety frequently 
overlooked is muffler and exhaust 
system, particularly in cold weath- 
er when a car is operated closed 

We check mufflers and tailpipes 
carefully on all grease jobs, and 
watching for this has increased 
volume in this item by 50% over 
the last 18 months. Here your talk- 





r tte 208,390,469.00 


BRAKE SERVICE MARKET 


MODEL 3000 


1 out of 3 cars on the road today needs 
brake service. Ammco Equipment will en- 
able your shop to handle larger brake 
service volume, make more profit per job, 
assure customer satisfaction. Continual 
safety promotion accents need for safe 
brakes, and makes prospects easier to sell. 
So the time to equip for peak profits is 
NOW! See your Ammco jobber for a free 
demonstration in your own shop. 


NO. 3000 SAFE-TURN DRUM LATHE 
Provides maximum smooth steck removal 
through use of exclusive “Infimatic Feed” 
with .002” to .020” range, adjustable while 
cutting. Tremendous 2%" Spindle and 314" 
Cross Feed Support. Handles drums 6” thru 
24” diameter and 72" deep. 


NO. 1750 BRAKE SHOE GAGE 
Sets shoes and mikes drums on 1955 
Chevrolet front wheels and 

on Ford and Chrysler 

products with Lockheed 

type brake. Transfers 

drum size directly 

to shoes. 





NO. 2000 SAFE ARC SHOE GRINDER 


Grinds 8 shoes in less than 4 minutes, for 
drums 8” through 17” diameter. Assures 100% 


contact between lining and drum. Eliminates 


come-backs or free adjustments 


NO. 3500 BRAKE DRUM MICROMETER 
Mikes all drums 8” thru 18%" diameter — on 
or off drum lathe. Sells need for drum turning 


or replacement. 


AMMCO TOOLS, INC., 2110 Commonwealth Avenue, North Chicago, Illinois 


Want more facts? Use Reader Service Card Page 98 





ing point is that any exhaust leak- 
age that might seep into the body 
of the car is highly dangerous to 
life. 

Let me cite a case or two to illus- 
trate how we carry out our policy. 
A man came in here for a brake 
adjustment on his way to North 
Carolina, and though he appeared 
in a hurry, we suggested taking 
another couple of minutes to pull 
a wheel and inspect linings. The 
man was reluctant to take time, 
said he was already late, and was 
positive there was no need for con- 
cern since he had had them re- 
lined about 10,000 miles back. 


A policy of educating customers 
to safety, including newspaper 
ads like this, has accounted for 
a doubling of brake volume in 
this garage at Washington, D. C. 





GENERAL REPAIR 

Prompt Road Service - 

$917 . 

7 Cosmo Ave., a 
TU. 2--5800 
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NATION-WIDE SURVEY OF GM CAR DEALERS SHOWS: 


Sales are often “automatic” 


when you simply figure in 


STEERING 


wash 


v 
Ts 


owt * 
ee Ar j , a : , t S y ’ P. ” we L a ; 
And of course you want Safety Power . YOR ps 

- / 


4+ 


a 


Steering...’ Those eight little words, said as 
offhand to your prospects when you're in the a 
closing room totalling up the cost of their new 

car, can help you double your profits on S.P.S.! 

Just add in the new low 1955 price and point out 

that they'll hardly notice the difference in the 

monthly payments. In most cases you'll make the extra 

sale without trouble—particularly if you've already 

given your prospects (especially the ladies) a convincing 

road demonstration of Safety Power Steering’s effortless 

driving and parking ease. Remember, just a little 

extra effort daily can add up to a big difference in your 

monthly “take”! Saginaw Steering Gear Division, 


General Motors Corporation, Saginaw, Michigan. 


IT PAYS TO PUSH 





afety 


7 
NOW PRICED TOO LOW »y DD CLQAUILOLLU 


TO PASS UP! 
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The difference 


that makes more 


dealers prefer 
WIRY JOE 


New Fire-Gard insulation makes Wiry 
Joe easier to sell. It's plastic through 
and through impervious to oil, 
grease even diesel fumes. Fire- 
Gard insulation, pioneered by 
Crescent, is 5 to 7 times more 
resistant to abrasion and acids... 
will not support flame. Result: 
Increased battery cable sales and 
profits for you, 


CHECK THE WIRE AND CABLE 


OTHE CRESCENT COMPANY, 


Want more facts? Use Reader Service Card Page 98 


ON EVERY JOB! 


INC. 





Robert T. Clark, Jr. (left), vice- 
president of Central Chevrolet 
Co., Columbia, S. C., presents keys 
of a dual-control ‘55 Chevrolet to 
Chief Commissioner Claude R. Mc- 
Millan of the highway department 
for use in driver-training demon- 
strations for interesting high 
schools and colleges in instituting 
driving classes. Courses will be 
given at the University of South 
Carolina, Furman University and 
Benedict College this summer. 


We pressed the point, however, 
and to our surprise—and his 
found the linings gone, worn 
through the bonding and into the 
shoes, with drums already scored 
We sold him a brake relining job, 
turning the drums and replacing 
the brake shoes—a job on this 
Packard which came to about $35 
He was mighty grateful to us for 
insisting. 

In another case a woman came 
in complaining of a noise in the 
rear-end of her car. We roadtested 
and as soon as we applied her 
brakes, knew where the trouble 
came from. She insisted it could 
not be her brakes because she had 
had them recently taken care of 

We checked her front wheels 
and lining there was okay; then 
we checked rear wheels and the 
linings were all but gone. The 
noise was the scraping of the 
brake shoes on the drums 

So frequently customers have 
the front wheel brakes relined 
without having the rear wheel 
taken care of, and if shops are 
alert to this, they can talk up un 
afe conditions resulting from in 
adequate rear wheel brake lining 
The brake reline job on this Old 
mobile came to $48 

A shop in contact with its cu 
tomers can always impress on them 
the approximate amount of safe 
life still left in their brake lining 
We note car mileage or condition 
of brake linings and say, “‘Your 
linings are good for another 5,000 
miles. Your brakes should then be 
relined.” 

The gains we have had in variou 
services through talking up safety 
have brought our current volume 
to $120,000 a year 


Stanley Peeler of Florida III 


Stanley Peeler of West Palm 
Beach, Fla., past president and 
director of the Florida Automobile 
Dealers Association, was taken 
seriously ill last month 
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High blush resistance results from the 


DUCO Thinners 
make the color flow out 
extra-smooth 





Yes, and that 
really saves on the 


compounding! 





For smoother flow-out, less compounding 
use DUCO THINNER with your DUCO color 


It stands to reason that you'll get good re- 
sults easier when all the materials in your 
spray cup—color and thinner—are made to 
work together. And that’s the key to real sav 
ings many shops are reporting with DUCO 
Thinner. 

Thinner, by itself, is one of the least ex 
pensive ingredients in any paint job. Where 
it really can save is by reducing job costs. 
And DUCO Thinners cut job costs because 


4 —_ 


Extra savings when you order by the 5, 15 


-hemical balance ef DUCO Thinners. They 30, of 53 gation sizes. But it pays to get 


give you a full measure of expensive so! 
vents along with the diluents 


SOUTHERN AUTOMOTIVE JOURNAL for APRIL, 1955 


reliable DUCO Thinners in any quantity 
when you figure how they save you time 





they reduce compounding, give more trouble- 
free jobs, save up to 10‘; of labor time! 


FREE OFFER. ‘I'o prove to you how DUCO Thinners 
can help cut job costs, Du Pont will give you a gal 
lon of new DUCO Equal Mix Thinner free. Just tear 
out this offer from Southern Automotive Journal 
sign it, and hand it to your DUCO-DULUX sup 
pher He'll give you your free gallon of Duco 
Equal Mix Thinner without obligation. But hurry 
offer expires May &' 


DU PONT 
REFINISHING MATERIALS 


SETTER THINGS FOR BETTER LiVING THROUGH CHEMISTRY 
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Top Performance 





A GENERAL MOTORS PRODUCT aise SERVICE ) A UNITED MOTORS LINE 





DISTRIBUTED BY WHOLESALERS EVERYWHERE 
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-Makee Em Top Sellers 


DELCO-REMY IGNITION CONDENSERS HAVE 
WHAT IT TAKES TO DELIVER TOP PERFORMANCE 


ON THE JOB. THEY'RE SUPERIOR SIX WAYS —THE 





RIGHT REPLACEMENTS IN MILLIONS OF DELCO- 


REMY EQUIPPED CARS AND TRUCKS. 


Correct electrical capacity is assured by precision automatic winding and 
100 per cent testing. 


Ultra-high resistance to voltage breakdown is assured by premium-grade 
extra-thick insulation, special impregnant, and automatic overload testing 
of the winding of every condenser. 


Maximum insulation resistance is secured by hours-long impregnation of 
winding under vacuum and rapid assembly in a humidity controlled plant. 


Low series resistance is built in and maintained by solder-free, spring- 
loaded, vibration-proof, internal electrical connections to the winding. 


Hermetic seal preserves original electrical characteristics and protects 
internal assembly against moisture, oil, and vapors. 


Maximum durability for long, trouble-free life is assured by steel container, 
plastic cable insulation, oil resistant seal, and secure vibration-proof, 
spring-loaded internal assembly. 


Delco-Remy original equipment condensers for every replacement need 
on Delco-Remy ignition systems, old or new, are readily available every- 
where through United Motors distributors. 


COPYRIGHT 1955 OELCO.FEMY DIVISION, GENERAL MOTORS ConF 


Aad 
Delcos«Remy 
underVolt 


’ 


7 


DELCO-REMY « DIVISION OF GENERAL MOTORS «© ANDERSON, 
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You Can Keep Up 
to Date! Send in 
the Card for... 


@ more information about NEW PRODUCTS on following pages 
@ copies of these new FREE CATALOGS AND BULLETING 


10] WRITE FOR CURTIS LITERA ] ] BRAKE SERVICE GUIDE Com 13] PLASTI-KOTE ‘DO -IT- YOUR 
TURE ASSEMBLY EIT 0-6—Gives plete instructions for inspecting SELF’’ PRODUCTS Complete (at 
full information on Curtis Air Compressors, flushing and bleeding the brake system alog of Plasti-Kote aerosol pressurized prod 
Curtie Car Washers and Curtis Auto Lifts Handy trouble check chart. Write for Bulle icts, Covers prizes, color cards, merchandis 
Curtis VPneumati Machinery Division of tin HU 41) Wagner Electric Corp 640 ing display aids, et on lacquers, ename!s 
prot ny Mie Co 1948 Kienlen Avenue, St Plymouth Ave St Louis 14. Mo touch-up colors for tractors, farm equipment 
ew sv ~ ‘ Includes fire extinguishers, insect epellent 
RAMCO SERVICE MANUAL t z re} 
10 MODEL NUMBER INTERCHANGE ] ] edition. Ulustrated, Gives complete and other acrosol-packed items. Plasti-Kote 
Handy reference sheet with com data on piston ring installation slso hint Ine 4125 Lakeside Ave yo W Cleveland 1 


plete listing of all passenger care by model on locating ngine trouble——causes of oil Ohio 


number nterchangeably with model name lous pitfall of motor-overhauling and ho 13 penn ter ale SERVICE GUIDE 


practical and = factua presenta 





Saves look-up time by ineluding car model to overcome Kamsey Corp S608 Forest 
data not found elsewhere, Useful as a supple Park HKlwd St. Louis #, Mo tion of the use of Impactools in automot 
‘ time tud reports show 


ment to every automotive parts catalog Kem 12 NEW GRIZZLY BOOK Mine hes y ontains 


Mfg. Go 10-21 Wagar Kad k Law dealers and shops can increase pro 
Wagaraw air awn to entre wtles of ate broking lealer and shoy ar ner prof 


N j 
Illus fentodl charts enable maintenance men to 


] AUTOMOBILE CUSHIONS Full visualize fastas braking conditions and help Automotive Service Guides are now available 


for Ford Chevrolet Plymouth Oldamobile 
Hudson and Studebaker ecif whi 
Guides you want John K Uhler Ingersoll 
MIZ Kool Kooshion Designed for utmost tand Co Phillipsburg N J 
Cc 4 4 : due 
driving comfort, Kool Kooshion Mfg. Co 2 OS Sa — Coots 133 CATALOG No. 54-25th ANNIVER 
Oklahoma City. Okla installation manual emphasizing SARY Danieaues man sham ’ 
easier ervice on late model cars hard-to - 

Champ-Item automotive replacement parts for 


105 WAGNER AIR BRAKE AND RO reach filters, Illustrated instructions for cars ii makes of cars uM ‘ ce book 


both themselves and their mechani 


color catalog sheet and booklet on them in trouble shooting and servicing truck 
ventilated KOOL KOOSHTION Also an at and bus brakes. Grizzly Mfg, Co 700 W 
tractive folder introducing the new KING Caroline St Paulding, Ohio 


TARY AIR COMPRESSOR BULLE thru ‘54, with cross reference chart, Wix = ome Rhese Yee ) ‘ ; St 
TIN Discusses in detail straight air and Corporation, 1211 Ozark St., Gastonia, N. ¢ “trons 14 Mo 
air-over-hydraulic air braking systems. Con TIRE RETRUING An illustrated tel s i 
tains an explanation of the operation of the 12 bulletin about this newest extra 134 STREAMLINER CATALOGS ot 
Wagner lotary Air Compressor complete profit service Describes Besar Balantru Moog Coil action front end part 
with diagram rose section drawings, and Service which makes possible both tire re oil springs hassis parts and electricall 
photographe Liste by catalog numbers com truing and wheel balancing in practical] heat-treated springs for cars and trucks 
ponent parte as well as field installation one operation Explains method using mat Moog Industries, Inc 6651 Easton Ave St 
kits Write for Catalog KU-201 Wagner one mounting tear Mfg. Co Dept SAJ Louis 14, Mo 
Kleetrie Corporation, 6562 Plymouth Avenue Rock Island, I 13 WHEEL WEIGHTS Colorfu at 


Mt. Louis 14, Missouri 
. : COMPLETE DIETZ CATALOG ghts cove g 74 sizes. Also lists weigh 
108 ty ZOLT, BLBCTRICAL BQuir. Dae Miamalee cel Eccnites in Benen «6 SUP Sememen 36 cies, Also Note wait 
MENT FOR PASSENGER CARS omplete Line of Turn Signals, Clearance Snug! Wheel Weight Mfg. Co.. Kokomo, Ind 


slog describes eight types of balar 


care maintenance checks, and servicing of lights and Spotlights Mirrors and other 
the latest type Deleo Remy 12-volt electrical lighting and safety equipment for passenger 
equipment used on passenger cara, 44 illus cara trucks buses and tractors This 
trations covering the charging, cranking and page color catalog also shows displays and 
ignition cireuits, ete Technical Literature merchandising aids and is indexed and Kala 
Department, Deleo Remy Division, Anderson mazoo punched for easy reference and filing the automotive electrician, Deleo-Remy Sers 
Ind R E. Dietz Co.. 225 Wilkinson St.. Syracuse ice Deparment, Anderson, Ind 


109 AMMCO HONING, ENGINE RE 1, N. ¥ 138 SPARK PLUG SPECIFICATION 


age book cove he deseriptio whites en and Ti vhts ‘ond 
I vering th ription Marker Light Stop and Tail Light iH i 13 DELCO-REMY ELECTRICAL SERV 


ICE A 20 - page Slexil-inch book 
covering essential steps in ‘ v ing 

the electrical system on an automobile, Pre 
fusely illustrated 44 pictures) 4 muast for 


Coverin all types o i 
BUILDING, AND BRAKE SERV 12 STANDARD DUTY GENERATOR bt. gay Hemel vege ~ Bg? oh - 
ICE TOOLS AND EQUIPMENT Catalogs 5 REGULATORS A 16-page 8! ose sot agnor ler procedure can” tennis 
describing the Ammeo line of Wet and Dry inch booklet covering the operation and servicing spark plugs. Spark Plug D otal 
Pin Fitting Honing Machines, Brake Shoe me LL nance of Deleo-Remy reculators. (623 Mestsle Ante Lite Ce Toledo Bic 
Grinders, Brake Drum Lathe brake Shoe pictures) Contains illustrations showing va 
Betting Gages Brake Drum Micrometers rious steps of adjustment, Will help automo ] PRESSURIZED COOLING SYSTEM 
Hrake Oylinder Hones Con Rod Alignors ive electricians understand and service reg Servicing and maintenance f the 
Main and Camshaft Bearing Boring Ma ilators, Deleo Remy Service Department, An pressurized cooling system is detailed in a 
chines, Kidge Keamers, Cylinder Hones, Sur derson. Indiana booklet available from Stant Mfg. Co lf 
facing Hones, Torque Wrenches, Small Bore Columbia Ave Connersville Ind 
Hlones Tappet und) Rocker Arm Grinders 127 HYDRAULIC BRAKE FLUID 
and other tools, Ammeo Tools, Ine zie SERVICE HOW TO CHECK, 14] NEW PISTON RING CATALOG and 
Commonweaith Ave North Chicago, Ilinoi DRAIN, FLUSH, REFILL, BLEED Fasy full Power Stor on Moog X-Plus 

. — reference book that contains helpful service Piston Rings for motor reconditioning. Moog 
1] ] SELECTION GUIDE OF SPECIAL instructions as well as detailed deacriptions Piston Ring Co., 6651 Easton Ave St. Louis 
IZED LUBRICATION TOOLS —set and illustrations of the latest methods and 14, Mo 


up in chart form covering 10 makes of cars procedures for profitably servicing hydraulic : - 
snd =8 specialized tools, Especially helpful braking systems, Send for Bulletin HU17H 14 CATALOGS uf — Mfg. Co. 
) t of ndr v8 f Co 


to inexperienced operator making it pra Wagner Electric Corporation, 6562 Plymoutl 
tically mpossible to select the wrong gun Avenue St. Louis 14, Missouri 124 8S. Theresa, St. Louis, Mo 
or accessory for any given operation Also 
has chassie drawing pointing out every part 128 SIGNS OF PROFIT A four page 14 BASIORAL MACHINE LIne- 
named. Form No. 48-808, Alemite Div Stew fully illustrated pampl 
art Warner Cory 1426 Diversey Parkway ind starter stock assortments, One page is function and on of 
Chicago 14, Iino levoted to a deseripion of the Arrow Quick Shaft Bushing 
. Checking Meter and its use Arrow Arma I 
] ] MUSTANG ENGINES Complete tures Co., Box 1428, Spartanburg, 8. ¢ 
atalow on MUSTANG precision 
geared engines. Information on regular, plus 129 AUTOMATIC TRANSMISSION 
power and high compression models In —veo TOOLS Illustrated cat 
formation on the MUSTANG guarantes and og pager fe st ools for Olds, Cadilla 
testing processes Mustang Division of We Pan 7 I he Hudson Kaiser In 
builder Ine 100 International Kad (iarland Frazer Ford Mer y and Chevrolet auto kl 
Texas mati tranamission The New Britain Ma - —_ » 
hine ( New Britain. Conn 150 — ECTRIC POWER DRIVE 
] 13 , FEATHERTOUCH Colorful cata tin DH 7 nt t 
sheets showing with complete 130 va VE CATALOG \ new 160 format the j 


atalog of valves ulve guides 


pamphlet describing Arrow generator 


apecificationa, the Feathertouch valve seat 
grinders Intheblok valve gerinder Uni t ilve openings and other ' 
versal Press and many other Winona prod cmanena is ffered 1} Rich Mfe. Cor 
ucts Winona Tool Mfg. Co Winona, Minn atthe Creel Mict 
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» « Wheat lamps to stock .. . 
ons as pedkes agg among 
-how, uiry Bures m. 
General Llectric Oo, Neila Park, 
42, Ohie. 
ae REFERENCE ’’ 
ALOG -—— Compile 
listings of Fel-Pro Geskets tor 
gy ad and x = ee 
mses, etc. New eatalo 
makes gasket selection simple | 
. Write for your free copy today. 
' itte- Oo., 1508 Oarroll Ave. Ohi- 
7 


amd a er agree sa — A 
Tune-Up gest us periodic serv- 
bulleting on Fuel Pah testing & main- 
vi Regulators and Ignition 
P. ve information on Fuel 
pa with the Lifetime Bunslon Diaphr " 
i Filters and Ignition Parts, Motor ” 
Institute c/o Kem Mig. Company, 

20-21 Wagaraw Kd., Fair Lawn, N. J. 


370 BMEROL MFG. CO. — Oomplete 
Marvel 


on ae r.. a 
arve: ay ° 
5 ev Motor Tune-ap Si. 
Showa prices, description, dealer in- 
formation, rol Mig. Oo., 242 W. 69th 
St, N. ¥. 28, N.Y. 

IMPAC- 


list, complete de- 
ctools, sockets and ac- 
and twelve multip uses where 
mee can save up to 00% of time re- 
Px. hand methods. John K, Uhier, 

Yogersell wend Oo., Phillipsburg, N. J. 
HIGHWAY SAFETY EQUIP- 

MINT 


presenta«ion 
cludes t< 
. All items ee oo : 

ry 
weight. Kalemasee punched. “Write 


your supply. Anthes Force Oiler Co., 
tg il 


389 “FACTS OF LIFE’’ -—- ENGINE 

om 16- pegs booklet on com- 

mon troubles and ¢ with 

on the non-mechanical tune-up. L- 

lustrated th: out. Gives the complete 

story on oll itives, also selling tips and 

insructions for use, Casite Division, Hastings 
Manufacturing Oo., Hastings, Michigan. 

NEW HOT SPRAYING METHODS 

lor gutomotive refinishing described 


f 
im booklet **The Hot Iesue,’’ Based on ex- 
ives both sdventages 


and technical information de- 
tests. Martin-Senour Com- 


rived from 
pany, 2620 6, Quarry &t., Ohieago 6, Ul. 
A B O's OF SAPE PROFITABLE 
SERVICE-—-A 24 page book 


TIBE 
5 blighed by Bowes ‘‘Seal Past'' \ 
with illustrations and how-to-do-it 
tlines latest tube and casing 
as well as reconditionin 


repair ques 
trade-ins ae resale. Dewees, + 
‘ort. "ine Street, Indian- 
oTedtens. 


WIPER REPAIR 


WINDSHIELD 
408 WALL CHART — Ohart showi 
proper blade and arm specifications for 
trucks, fiat and curved windshields, 


and 
1986.1 52 modele, inclusive—chart DM 542. 
Tries uets rp., 817 Washington &t., 


Buffalo 8, N. Y 


TAIL PIPE REPAIR KIT -— A four- 
color ecatal describing the 


Quakes Reeey gauge, seamless tail pipe re- 

ed it. Four sises to fit all cars, Quaker 

preme Chemical Corp., 815 Whitman &t., 
Montgomery, Alabama. 

SIOUX TOOLS — Illustrated = 

scriptive condensed 18 talog 

No, 109-D of SIOUX Portable Blestrie Tools 

ve repair and maintenance, Al- 

& Company, Inc., 2100 Lewell Ave. 


bertson 
Sioux City, Lowa. 


List Items You Want. 
Tear Out and Mail 
Attached Card 
Now! 


be sure to fill in your Firm's 


and position on the Cou- 
rath cenent ie 














wn 


800—Battery Chargers 


Three six- to 12-volt battery 
chargers featuring automatic electro 
thermostats to halt charging action 
when the batteries are brought to full 
power have been introduced by Wil 
lard Storage Battery Co., 246 East 
13ist, Cleveland, Ohio. 

Model WDT-200 has a 100-amp 
charging rate on six-volt batteries and 








a 50-amp rate on 12-volt. It provides 
for slow charging for up to three 12 
volt and six six-volt units and fea- 
tures individual cell comparison test- 
ing equipment, an extra-large test 
meter, a selenium rectifier, weather- 
proof construction, rubber tires on 
steel wheels, oilless fan bearings and 
long, flexible, heavy-duty AC and DC 
leads. Model WD-150 is identical ex- 
cept it has no battery tester. Model 
WP-100 has the same features as WD- 
150, but is a portable model minus 
wheels 

Want more info? Use coupon on 

page 98 and you will get it! 


801—Sealing Catalog 


An illustrated catalog describing its 
line of sealing compounds, including 
weatherstrip adhesive, trim cement, 
body sealer, windshield sealer, Perm- 
agum cords, body deadener, glass ce- 
ment and cold solder, has been issued 
by Presstite Engineering Co., 3798 
Chouteau Ave., St. Louis 10, Mo. The 
four-page folder contains prices and 
application pk ture: 

Want more info? Use coupon on 


page 98 and you will get it! 


802—Tire Cinch 


A 3-lb. tubeles: 
spreader reported to fit any size tire 
and taking double the amount of air 
pressure of the tire to be inflated ha 
been introduced by Rappan Tubelk 


tire cinch and bead 
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NEW PRODUCTS 


AND CATALOGS 


Tire Cinch Co., 6435 San Fernando 
Rd., Glendale 1, Calif 

One motion lowers the clamp to 
compress a steel band around the tire 


for inflation; a second motion raises 
the clamp to release compression so 
air may be safely pumped into the 
tire 
Want more info? Use coupon on 
page 98 and you will get it! 


803—Rubber Mats 


Rubber floor mats to protect both 
floor- and toeboards from dirt, slush 
and water have been announced by 
Ace Rubber Products, Inc., 101 Beech 
St., Akron 8, Ohio. Offered in nine 
colors, the mats come in sets of two 
contoured for left and right for the 
front floor. 

Want more info? Use coupon on 

page 98 and you will get it! 








Add ‘2,190 a year 


to Your Net Profits by Balancing 
One Car a Day with the Famous 


BRUNRTER 


Ask your Hunter representative 
for complete details and actual 
case histories on amazing Hunter 
profits. By balancing only four 
cars a week your 

Hunter Tune-In 

Balancer will pay 

for itself out of profits in 90 
days. No wonder more Hunter 
Wheel Balancers have been 
sold than any other make. 


on. The New HUNTER TRU-UP. Tire Rounder 


Hunter X-Act passenger Hunter Trim-A-Wate 
car and truck wheel weights the all-in-one, all-purpose 
wheel weight tool 


a ee 


Ili) HUNTER Engineering Company 


Hunter Avenue and Ledve Road 


J) St. Lewis 24, Missouri 


CONTACT YOUR JOBBER OR MAIL THIS COUPON 


TO HUNTER ENGINEERING COMPANY 
Hunter Avenue and Ladue Road 


St. Lows 24, Missouri SAJ45 


Please send me more information on the Hunter 
Tune-in Wheel Boloncer 

Name 

Company 

Address 

City 


Be Sure to visit the Hanter Booth at the 
Southeast Automotive Show in Atianta, Ga. 


Want more facts? Use Reader Service Card Page 98 





803-—Sidewall Cleaner 


A spray cleaner for white sidewall 
tires, also useful on household appli- 
ances, has been announced by Quaker 
Supreme Chemical Corp., 321 Whit- 
man St., Montgomery, Ala. The 
cleaner is sprayed on, then rinsed off 

Want more info? Use coupon on 

page 98 and you will get it! 


804—Hose Clamp Pliers 


Swivel-jaw hose clamp pliers de- 
signed to facilitate servicing self 
tightening wire hose clamps are 
available from K-D Manufacturing 
Co., 526 N. Plum St., Lancaster, Pa 

A 180° jaw swivel is said to permit 


HOSE CLAMP PLIERS 
with Swivel Jaws 


removal or installation of clamps at 
any position. About 8” long, handles 
are slim so tool can reach deep into 
motors. 
Want more info? Use coupon on 
page 98 and you will get it! 


805—Back-Up Lights 


light kits 
parts for 


containing all 


Back-up 
installation on 


necessary 











When He Installs 








The high quality materials and 
workmanship that goes into every 
Andrews product is appreciated by 
the Ignition Specialist who is proud 
of his work and wants satisfied 
customers. 

Replace with Andrews and you 


make a good job better, 


ORDER FROM YOUR JOBBER 


LAWRENCE M. HIRSIG & COMPANY 


American National Bank 
Jacksonville 7, Fleride 


Want more facts? Use Reader Service Card Page 98 


The Ignition Specialist Can Be Sure 


ANDREWS 


IGNITION PARTS, WIRE and CABLES 


ST. LOUIS, MO 


Southwestern MEMPHILI 


LYNN & HEMPHILL 


301 Nerth Market 
Delles, Texas 





ee ter? 


1955 Chevrolets, Fords and Plymouths 
have been announced by Auto Lamp 
Manufacturing Co., 2909 Indiana 
Ave., Chicago 1, II] 

Chevrolet kits include one unit with 
switch for conventional transmission 
and another without switch for auto- 
matic transmission. Ford kits are 
without switch for all 1955 passenger 
models and a switch kit for passenger 
models with conventional shift. Two 
Plymouth kits are available—one witl 
switch for standard transmission and 
one with switch for automatic trans 
mission 

Want more info? Use coupon on 

page 98 and you will get it! 


806—Lift Guide 


selection guide for 
service stations, featuring illustra 
tions, descriptions and specifications 
for roll-on, frame pick-up, free-wheel, 
14,000-lb. capacity truck and car lifts 
and 18,000-lb. capacity truck, bus and 
car lifts, has been issued by Rotary 
Lift Co., 1076 Kentucky St., Memphis 
2, Tenn. Also included are illustra 
tions and descriptions of non-rotator 
safety legs, valves and axle support 
Want more info? Use coupon on 
page 98 and you will get it! 


807—Parts Clea ner 


A parts cleaning machine designed 
to occupy a small area has been an 
nounced by Storm-Vulcan, Inc., 2225 
Burbank St., Dallas, Texas 

Agitation by two impellers driven 
by 1'ehp motors is said to be equal 


A 16-page lift 


to vigorous hand-scrubbing Two 
baskets hold three to five motor 
blocks and clean them within 20 min 
utes, according to the manufacturer 
Tank size is 5’ x 3’ x 2’ (solution fill 
to 18” deep). Solution capacity is 185 
gallons and is heated by gas or steam 
Want more info? Use coupon on 
page 98 and you will get it! 
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FEDERAL-MOGUL ENGINE BEARINGS... 


FIRST IN PREFERENCE 


WM oes 
Spe op, 


yt. 


FEDERAL- Mesut 


MORE THAN 
10,000 ITEMS 


LUI TIT TT: 


—_— ow, 


v 


Every survey shows that Federal- mechanics recognize and appre 
Mogul is the best-known brand clate Federal-Mogul’s “service 
of engine bearings. It is also slant.’’ Overhauls go easier and 
the most complete line, and the faster with Federal-Mogul 


most readily available. Good engine bearings. 


ethRing 


FEDERAL-MOGUL SERVICE 
(Division of Federal-Mogul Corporation) . FEDERA/ 


DETROIT 13, MICHIGAN 


Seay c* 





SOUTHERN AUTOMOTIVE JOURNAL for APRIL, 1955 Want more facts? Use Reader Service Card Page 98 





808—Safety Brake 


A safety brake which combines the 
accelerator and brake into one pedal 
enabling, the manufacturer said, an 
automobile to be brought to a full 
stop a second faster and reducing 
stopping distance has been developed 
by Schumer Enterprises, Inc., 32-57 
Steinway, Long Island City 3, N. Y. 

The combined pedal is in the posi- 
tion of the old accelerator and gas is 
fed to the carburetor by depressing 
the pedal with the right heel, while 
the braking action can be activated 
by depressing the same pedal with 
the right toes. 

Want more info? Use coupon on 

page 98 and you will get it! 





Exide .. meets competition 


profitably all across the board! 


When you sell Exide Batteries, you can offer Exide quality in four 
major price ranges. And you're backed by Exide’s unbeatable brand 
.sound sales policies... aggressive merchandising... strong, 


name.. 
national advertising . . 
tation for business integrity. 


ULTRA START Premium quality, high 
profit line. Exclusive Exide features assure 
finest battery performance under any con- 
ditions— high mileage driving, stop-and-go 
driving, in hot or cold weather. 8 group sizes. 


HYCAP-XD New, all-purpose extra duty 
line for cars, trucks, tractors, boats. Many 
premium battery features at Jess than 
premium prices. 4 group sizes. 


it’s easier to do business with Exide 
—easier to do more Exide business! 


“Exide, Ultra Start, Hycap, Startex”’ T.M. Reg. U.S. Pat. Off 


Went more facts? Use Reader Service Card Page 98 


. nationwide guarantee. . 


.and a 67-year repu- 


SURE START Built to rigid quality 
standards but priced to compete with 
original equipment-size batteries. Exide's 
reputation-maker for years. 9 group sizes. 


STARTEX Competes in the low price 
field. Built to increase sales and profits. A 
real Exide, bearing the Exide name. Fully 
guaranteed. 4 group sizes. 


Exide 


AUTOMOTIVE DIVISION 


Philadelphia 2, Pa. 





809—Pin Fitter 


A pin fitter for removing and in- 
stalling piston pins, featuring one set 
of adapters and gauges for either 
Cadillac or Chevrolet, has been an- 
nounced by Winona Too] Manufac- 
turing Co., 1430 W. Broadway, Win- 
ona, Minn. 

The tool is said to align piston, rod 
and pin for straight-in installation 
without cocked pins or scored and 
ruined rods. 

Want more info? Use coupon on 

page 98 and you will get it! 


810—Stabilizer Tool 


A tool for installing rubber stabiliz- 
ers designed for safety and speed in 
heavy-duty service has been an- 
nounced by Turner Manufacturing 
Co., Kokomo, Ind 

No welded joints are used. The 
clevis is drop-forged of chrome moly- 


bdenum steel heat-treated for maxi- 

mum toughness and strength. The 

wedge is carburized and hardened 
Want more info? Use coupon on 
page 98 and you will get it! 


811—Pin Inserter 


A device for inserting and remov- 
ing pins from piston and rod assem- 
blies with press-fit-type rods on 
Chevrolet and Cadillac V-8 engines 
has been announced by Sunnen 
Products Co., 7910 Manchester, St 
Louis 17, Mo. 

The tool automatically locates the 
piston, according to the manufacturer 


and provides an automatic stop for 
the pin to center it in the rod. It i 
said to take less than a minute to as- 
semble or take apart the piston, pin 
and rod assembly 

Want more info? Use coupor 

page 98 and you will get 
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KV D oO 
pe 


Factory Equipment 


HYDRAULIC 
VALVE LIFTERS 


wT al°) 
roye von /LSh 
at PRECISION PRODUCT... 
Every GM Hydraulic Valve Lifter is precision-made, 
tailored to the individual requirements of the make of cat 


in which it will be used 


cv7i 3\ ©) 

—re (o)\_/\ - 
(Ps MAJOR MARKET 
EXPLODED VIEW 
OF GM You can expect added volume in lifter sales with each 
HYDRAULIC 


VALVE LIFTER passing ycat expect more business, more profits more 


satisfied customers! Right today, GM Hydraulic Valve 
Lifters are original equipment on more than halt of all 
American cars built today and equipped with hydraulically 
operated valve lifters 

Ke ona 

_— SOURCE OF SUPPLY 
Your regular AC Supplier is a ready and convenient source 
tor all your GM Hydraulic Valve Lifter requirements. Let 
AC help you build this important part of your business, 


starting with a full stock of GM Valve Lifters now! 


Be prepared — they're available in 
GM car division cartons for 
Cadillac, Buick, Oldsmobile, 


Pontiac, and Chevrolet cars — 





AC SPARK PLUG DIVISION 
JENERAL MOTORS CORPORATION 


Flint, Mict gan 


promptly from YOUR SUPPLIER 
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812—Seat Cushion D 814—Grease Fittings 


é A king sized goat, cushion with a : — Grease fittings which feature a ball 
20” back and 224%” wide seat has in the tip to keep out dirt and other 
been announced by Kool Kooshion f , foreign matter and an inner passage 
Manufacturing Co., 1732 N. W. 5th St., f s to admit more lubricant have been 
Oklahoma City, Okla. It is available te 2 developed by Aro Equipment Corp., 
in the same patterns as the com 7 Bryan, Ohio. 
pany’s standard models ‘ A balanced-action spring retract 
Want more info? Use coupon on to allow maximum lubricant flow 
page 98 and you will get it! TYPE G 


813—Shims 1/16”, %” and 3/16” thicknesses 

packed 25 to a carton. The shim for 

Shims for the 1955 Chevrolet and DeSoto, Dodge, Chrysler and Plym 

Chrysler Corp. automobiles are avail outh is available in 1/32”, 1/16”, “%” 

able from Turner Manufacturing Co., and 3/16” sizes packed 12 to a carton 
Kokomo, Ind. The shim for Chevrolet Want more info? Use coupon on 
ball joint suspension comes in 1/32”, page 98 and you will get it! 





INTERESTED IN MORE SALES - TURNOVER - PROFITS 
INVESTIGATE THE MANY REASONS WHY 


MORE PEOPLE BUY ae under pressure, yet holds the ball in 


sealing position the rest of the time 


GENUINE VULCAN SAF -T-LIFT TRIPOD JACKS The body is of hardened steel. The 
THAN ANY OTHER BRAND. py pln gama makes 
INSIST ON THE went yd info? gO ye = 


ORIGINATORS page and you 


Of the Tripod Sofety G E N U I N E 


Jack Design now \ 815—Pressure Gauge 


standard for the 

industry V TRI PO) A manifold pressure gauge for 
\ ULCAR small supercharged cars which, ac 
SAF T LIFT cording to the manufacturer, can be 
pall dae used to check engine operation while 
STOCK NO. 220 driving as weil as to keep the 
SAFETY LIFTS UNDER ALL CONDITIONS pressure within safe limits, has been 
Universal Roller Hook prevents binding announced by Progressive Engine 
Products Co., 647 W. South St., Akron, 

or screw damage, assures easy steady Ohio 
operation. Road tests prove that the The Pepco Powr-Meter, as it i 
SAF-T-LIFT operates efficiently on called, is calibrated in inches of 
grades, road shoulders, in sand, gravel, vacuum on the vacuum side of the 
etc. DON’T BE MISLED BY SUBSTITUTES dial and in pounds per square inch 
Pot. 42608382 Al INSIST ON THE GENUINE SAF-T-LIFT. on the pressure side. It is supplied 
Pot. #2060780 ; age 7 with necessary fittings to attach 
Capacity 3,000 Ibs. Individually boxed gauge to tubing and tubing to mani 

fold 

Want more info? Use coupon on 


A FAST MOVING LEADER page 98 and you will get i! 


“ECONO TRIPOD BUMPER JACK” $16—Tire Truer 


LOW IN PRICE (NO. 200) HIGH IN QUALITY A portable electric tire truer which 
cuts treads from 5” to 13” radius and 
handles tires for passenger cars and 


M light trucks up to 9:00 has been an 

hydraulic nounced by Car-Mon Products Co 
4554 N. Broadway, Chicago 40, Ill 

CURB JACK A i " ”" is mounted 











protective boot 
over the cutting wheel and prevent 


HAS OVERLOAD VALVE = 


and REPLACEABLE UNIT SPECIFICATIONS 

Stock No. 300 
Capacity 3,000 Ibs. 
Weight 75 Ibs. 
Length of Chassis 2812" 
Length of Handle 47” 
Saddle Low Point 3'4” 
Saddle High Point 191A" 
Height of Frame 5%," 
Size of Saddle 4\," 
Front Wheels 3," 


GET VULCAN'S EXTRA PROFIT DEAL AT THE Sy 
Southeast Automotive Show shavings from spraying across the 


floor. The machine has a 3hp motor 


OR WRITE DIRECT TO and occupies 20” x 40” of floor space 


Want more info? Use coupon on 


VULCAN MFG. co. INC., WINONA, MINN. page 98 and you will get it! 
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Reports Walter Jones 
JONES SINCLAIR SERVICE STATION 
Memphis, Tennessee 


“In the past I’ve had experience with most leading 
makes of lubricating equipment. When Jack 
Warner of Ozburn-Abston showed me the new 
line of Lincoln equipment, I was sold on its 
modern design and dependability. 


“I've never regretted this choice. I find that my 
Lincoln-equipped lube department has improved 
the appearance and efficiency of my entire 
station .. . and it has certainly paid off in 
increased profits.’’ 


(signed) WALTER JONES 


Lincoln 
Ct, (Engineered 


tal 7° — Luprication 
DEPARTMENTS 


See for Yourself 
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Lincoln 


Lubricating Equipment 








when you check these points for extra sales # d service 
on each car you service 


THE MOST TRUSTWORTHY NAME 
IN LUBRICATING EQUIPWI WI 


Want more facts? Use Reader Service Card Page 98 





817—Battery Hold-Down Made of heavy steel with a black 
acid-resisting finish, the brackets can 


A battery hold-down adjustable be placed at any bolt position on 
from 4” to 7142” width and 9” to either ends or sides clamping around 
19%” in length, accommodating long the frame 
or square shapes, has been announced Want more info? Use coupon on 
by Champ-Items, Inc., 6191 Maple page 98 and you will get it! 


Ave., St. Louis 14, Mo cabanas 
818—Push-Pull Controls 


Push-pull controls for chokes, 


throttles, hood releases, power take- 
offs, hydraulic valves and pumpers 
featuring rust-resistant stainless steel 
inner wires said to require no lubri 
cation, have been introduced by The 
Imperial Brass Manufacturing Co., 
1200 W. Harrison St., Chicago 7, I 

In addition to cars, trucks and 





Breeze through wiring jobs 
with all the materials close at 
hand in one convenient kit. Hand- 
some, sturdy metal kit FREE with pur- 
chase of contents: assorted Triflex wire, 
solder less ler minals, and new Casy -work- 
ing crimping tool, Everything you need 
for fast, long-lasting automotive 
wire servicing. Look for it at 


your jobber’s, 


TRIPLE A SPECIALTY COMPANY CHICAGO 12, ILL. 


SALES DISTRIBUTORS 


Sidney Butz & Associates, 521 E. 20th, Charlotte 6, N. C. 
J. $. Connell Company, 2816 Commerce St., Dalias 1, Texas 





buses, controls in this line ervice 
tractors, earth-moving equipment 
dump trucks, material - handling 
equipment and tank trucks 
Want more info? Use coupon on 
page 98 and you will get it! 


819—Polishing Kit 


A polishing kit consisting of a steel 
cabinet-cart which converts to a 
platform, an electric polisher, lamb 
wool bonnets and polishing solution, 
has been introduced by Black & 
Decker Manufacturing Co., 600 Penn 
sylvania Ave., Towson 4, Md 

The “Polishop” comes in three as 
sortments, offering either heavy-duty 


¥ 
". 


Pad 
4 aw. 


VITRI-GLAZE 


AR POLISHING PROCESS 


Seals /n Bee ad 


ia 


automatic, heavy-duty or 7” standard 
polishers. With each kit is given a 
window-banner, 100 handbills and 50 
mailing cards advertising polishing 
services. 
Want more info? Use coupon on 
page 98 and you will get it! 


820—Ignition Analyzer 


An electronic ignition analyzer 
which can test the entire ignition cir 
cuit with the engine running by 
means of a cathode-ray tube which 
shows cycles of all engine cylinder 
at the same time has been developed 
by Joseph Weidenhoff, Inc., 420 Lex 
ington Ave., New York 17, N. Y 

The tester takes into account natu 
ral operating conditions such as com 


pression and temperatu! both of 
which directly affect spa plug firing 
voltage 

Want more infe 

page 9S and you 
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The 
BRAKE DOKTER 


Brake Drum Gauge 
Brake Shoe Gauge 
Centralizing Tool 
Precision, Spindle- 
mounted Lining Grinder 





Handles all popular 
Brake Assemblies— 








@ Fixed Anchors 
@ Adjustable Anchors 
@ Self-centering Shoe Assemblies 





Grinding shoes while mounted on the backing 


plate eliminates diving, side pull, squeals, OTHITY TIRE TRUER 
hard and soft pedal and other brake troubles. 





ONA-KAR TIRE TRUER 


See Us 


SOUTHEAST 
AUTOMOTIVE 
SHOW 


ATLANTA 


Booths 
348—349—350 


Both Models True MODEL 8595 
Either Flat or Round Use Your Own Drum Lethe or 
Tire Treads Wheel Balancer for Tire Truing 


Model B595 includes all outstanding 
features of the B585 shown May be 
positioned on floor to handle any diam 


OR WRITE DIRECT eter tire 


Trues Tires ON or OFF the Car 


It is portable ... operates onywhere . . . no training ASK YOUR JOBBER 
required. Hundreds of tires can be trued with a 
single cutter head. 


PRODUCES DOUBLE PROFIT 
A REAL PROFIT MAKER! FOR YOUR PRESENT EQUIPMENT! 


BARRETT EQUIPMENT CO. + 21st AND CASS «+ = ST. LOUIS 6, MO. 
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821—Sanding Discs 


A line of sanding discs featuring a 
patented spiral design which sets 
curved, concentric non-abrasive areas 
between sanding surfaces has been 
introduced by the Spiro Division of 
National Gas Equipment Co., Denison, 
Texas 

The discs are claimed to cool while 
cutting, thus eliminating buckling of 
the metal. They are said to throw off 
waste dust and grit at a tangent to 


822—Leather Cleaner 


A leather and plastic conditioner 
and cleaner which is claimed to stop 
drying-out, cracking and deteriora 
tion, clean out pores and restore 
natural oils to keep the materia! 
supple has beer developed by Tanner 
Products, 716 E. Washington Blvd 
Los Angeles 21, Calif. “Leather 
Kleen” combines ingredients used in 
addle beeswax and neatsfoot 
oll 


soap, 


Want more info? Use coupon on 
page 98 and you will get it! 


823—Garage Horses 


Garage horses featuring 
lock” handles which do not release 
until the loads are off the saddle 
have been announced by Blackhawk 
Manufacturing Co., 5325 W. Roger 
Milwaukee 46, Wis 

Made in capacities of two, five and 
seven tons, joints at major points of 


the right and to the floor, and time is 
reported to be cut 35” for the entire 
operation. The line includes five type: 
of grit, each available in 7” or 9” 


diameter with either 4%” or %” cen 
ters 


Use coupon on 
will get it! 


Want more info‘ 


page 98 and you “load 





& T i Rear View... 
Clear, Steady Image... 


stress are reinforced. The horses ars 

adjustable to fit most cars and truck 
Want more info? Use coupon on 
page 98 and you will get it! 


824—Plastic Primary Wire 


A display assortment of plastic 
primary wire containing two spool 
of No. 16 gauge, one green and om 
yellow, and two spools of No. 14 
gauge, one red and one brown, ha 
been announced by Belden Manufac 
turing Co., 4647 W Van Buren 
Chicago 44, III 

The compound is 
dielectric, high temperature 


ie Easy Installation ! 





ROTE CLEAR-VUE 
HEAVY DUTY 
TRUCK MIRROR 


What a mirror! Every important fea- 
ture has been incorporated in Grote’s new 
*West-Coast” styled Clear-Vue. Plus such 
special Grote extras as simple installation 
. easy parts —- 


? aid to have high 
stability 
@ Mirror head, — oe abi 
7” x16", rimmed 
in stainless steel 

@ Sturdy formed steel back, 
finished in black baked 
enamel, 

@ Entire mirror glass cushioned 
in rubber channel gasket...weather- 
tight, will not vibrate 

@ High-quality, double-strength mir- 
ror glass...permanently silvered 

@ Mirror glass easily replaceable 

@ Assemblies available in single units 
of pairs 


and adjustment 
ment! Brackets and arms are shippee 
pletely assembled. With no loose small 
parts, you save work, time and trouble. 


Ask about Grote’s 
“Inventory-Saving” Plan! 


Collle- 


For a full view of safety and 
economy, look into the 
Grote Clear-Vue and the 
complete Grote Mirror line. 
See your Jobber today, or 
write for catalog and prices. 


QUALITY SAFETY 
ACCESSORIES 


Lamps e Directional Signals « Reflectors © Flares « Mirrors 
low moitsture absorption 


bility at low temperature 
istant to flame, oll 

fungus and most solvent 
Want more info ' 


page 98 and jou 


THE GROTE MANUFACTURING CO., INC., Bellevue, Ky. * Opposite Cincinnati 
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The TOOLS Mec 
Today’s REPAIRS an 


SOCKETS 

The famous New Britain top 
quality thin wall Sockets .. . 
fit easily into tight spots on 
modern motors. 4", %", 42" 
and %4" Drives in all needed 
openings. Triple plate, chrome 
finish. 


REVERSIBLE 
RATCHETS 


Sturdiest, smoothest Ratchets 
made. Exclusive double pawl 
mechanism gives extra 
strength without bulk. Stream- 
lined head gets into confined 
spots easily. 4", %", 42° and 
%"' Drives. 


ENGINEERS 
WRENCHES ~N 


Thin, strong, balanced 
Wrenches, forged of finest 
alloy steel. Open End, Box, 
Tappet and Combination styles 
in all sizes. 


Wi: y-vilizi 
HAND TOOLS 


Want more facts? Use Reader Service Card Page 98 


THE NEW BRITAIN MACHINE CO. 
NEW BRITAIN, CONN. 
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The New Britain Line has set a world standard in 
Tool Quality for many years. Naturally, these great 
Tools have the precise fit, perfect balance and great 
turning power modern repair work demands .. . 
slim, trim, but powerful Socket Wrenches and 
streamlined Drive Parts —all of the finest alloy 
steel, heat treated to the peak of rugged perfection 
and glistening, triple plate,chrome finish. New 
Britain offers in this complete Line not alone the 
basic Tools shown, but hundreds of specialized 
Tools that get mechanics into and out of tight cor- 
ners and difficult spots on modern engines and 
equipment. Ask for complete Catalog No. 58 
Shown above is a magnificent New Britain Set #61511 
with every basic Tool any professional mechanic will ever 
need. All 151 Tools contained in a sturdy steel Kit with 
hinged top and removable trays. Ask about it and the many 
other New Britain Sets that can be tailored to your particu 
lar needs 


hanics Choose for 
d Better SERVICE 





REAMERS, PILOTS 

AND HONES 
New Britain Tools afford a 
complete selection of indi- 
vidual Tools and Sets for ream- 
ing or honing bushing of '5/;)” 
diameter to cylinders 8” in 
diameter. 


VALVE LIFTERS 


Available in sizes and types to 
service all makes and models 
of passenger cars, trucks, buses 
and tractors. 


STUD 
EXTRACTORS 


Modern design Tools for re- 
tracting or setting studs. Slip- 
proof design with milled jaws 
Made in %" and 2" Square 
Drive — capacities 4" to %4"’. 





825—Battery Boosters 


A five-model line of portable bat- 
tery boosters, two of which may be 
operated through the car cigar lighter 
to eliminate under-the-hood servic- 
ing, has been introduced by Willard 
Storage Battery Co., 246 E. 13\st, 
Cleveland, Ohio. 

The line includes two six-volt and 
two six-12-volt booster units, plus a 
fifth unit that will charge one 12-volt 
battery plus up to two six-volt bat- 
teries at a higher rate than is possible 
with the smaller units. The lighter at- 
tachment is featured on one mode! of 
both the six- and six-12-volt units. 

Want more info? Use coupon on 

page 9S and you will get it! 








TUBELESS TIRE 
REPAIR MATERIAL 


al 


For best results in repairing 
tubeless tires, use the Ace 
Tubeless Tire Clamp. Along 
with other Ace tubeless tire 
repair materials, you can 


be sure of SAFE, EFFI- 


CIENT, and PROMPT re ; 
pairs. \ Pi 


Tubeless Tire 
Bead Expander 














New, advanced type friction lock automatically releases 
Tubeless Tire under excess tension as air pressure is applied. 


Vulcanizing Clamp 
INSTANT 


SPECIAL REPAIR 


OFFSET Without 


removing the 


HANDLE 


tire from 


the wheel. 


y 


Twist Brush Buffer Kwick-Weld Tire Gun 


FOR COMPLETE INFORMATION WRITE TO 


ACE RUBBER COMPANY 


DALLAS e TEXAS 


SEE US AT SOUTHEAST AUTOMOTIVE SHOW 
BOOTH NO. 94, ATLANTA, GEORGIA 














826—Paint Remover 


A non-flammable flush-off paint 
remover to take paint, varnish, lac- 
quer, air-dry and oven-baked enamel 
off metal surfaces has been devel- 
oped by Acme Quality Paints, Inc., 
8250 St. Aubin, Detroit 11, Mich. 

The solution is brushed or sprayed 
on the surface which in 15 to 30 
minutes is said to swell and pop 
away. Residue washes off. Paint re- 
moved with “72 Wash-Off” is re- 
ported not to clog drains 

Want more info? Use coupon on 

page 98 and you will get it! 


827—Jack Attachment 


An attachment that teams up with 
a floor jack for front-end inspections 
and two-wheel car-lifting jobs, fea- 
turing two pads at either end of a 
steel channel bar to hoist a car by its 
“A” pads, has been introduced by 
Naf-Lo Co., 3338 Hennepin Ave., 
Minneapolis 8, Minn. 

The “Hy-Lift’s” lifting pads are ad- 
justable for width and height, mak 


~~ 


ing it possible to hoist the front-end 
of a car by its frame or bumper. It 
also handles rear-end lifting by frame 
or bumper contact. Built of ductile 
castings, the lift’s strength exceeds 
the capacity of floor jacks from one 
to four tons, according to the manu 
facturer. 

Want more info? Use coupon on 

page 98 and you will get it! 


828—Brake Drum Lathe 


A brake drum lathe claimed to re 
condition, turn and grind at the same 
time the biggest and heaviest drum 
and tire assemblies has been intro 
duced by Van Norman Co., 3640 
Main, Springfield 7, Mass. 

A dustless grinder attachment 
centrifuses coolant through the pores 
of the grinding wheel, controls wheel 
loading, eliminates dust and speeds 
up grinding, the manufacturer said 
The feed control is adjustable to fine, 
medium, fast and super-fast with a 
range of 20-100 rpm 

Want more info? Use coupon on 

page 98 and you will get it! 


829—Fender Flaps 


Abrasion-resistant fender flaps for 
trucks and trailers which meet all 
state codes and have been approved 
by state highway patrols have been 
announced by The Buxbaum Co., 1260 
7th St., W. Canton, Ohio 

Made of cord-impregnated rubber, 
the flaps feature three air vents at 
the top to maintain vertical position 
during high speeds and help keep 
tires and brake drums cooler through 
increased air circulation. 

Want more info? Use coupon on 

page 98 and you will get it! 
(More New Products on page 114) 
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Af | dd 
Bull’s-eye !... biggest Ford business ever 


Now that there’s more Ford business* to “shoot for,” 


hang up the Genuine Ford Parts sign—and aim to get your share! 


When Ford owners want their cars serviced, 
they naturally look for the service station with 
the attractive, blue-and-white Genuine Ford 
Parts oval hanging outside. Experience tells 
Ford owners that a garage that uses the right 
parts for Fords can be expected to service their 


Fords right. 


Month in and month out, national adver- 
tising reminds the ever-increasing number of 
Ford owners that Genuine Ford Parts are best 
for their Fords. 


*R.L. Polk & Co. estimates more than 665,000 Ford cars and 
trucks on the road in 1954 over 1953, a tota! of 10,393,512! 
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America’s swinging to Ford. So now’s the 
time to mail this coupon and get the sign that 


will help swing more Ford business your way! 


PARTS AND SERVICE SALES DEPARTMENT 
Ford Division, Ford Motor Company, Bex 658, Dearborn, Mich 


Please send me complete information telling me how independent garages 
d ! 


can get a Genuine Ford Parte sign. I'd like to cash in on this, too 
FIRM NAMP 
INDIVIDUAL @ NAMP 


ADDER EAN 


geo mmx, 


Want more facts? Use Reader Service Card Page 98 
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1912. Repass Automobile 
salesman when lowa had few 


Compony organized. Includ 
car registrations and no hard 


ed car dealership and parts 
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1945. Car dealership sold to 1955. Firm now has 39 em 
employee. The firm became salesmen 


general auto parts jobbing 


A 
covering 39 counties in NE 


house lowa 


President 


REPASS AUTOMOBILE CO 
WATERLOO, IOWA 


“Today one of our salesmen told me how easy 
it was for him to talk up Auto-Lite Batteries 
with his dealers. | pass this along because | 
believe it a major Auto-Lite advantage,” says 


Mr. Clark 


Your Sell up kit assures 25 to 30 premium 
sales, and STA-FUI profits turn Auto-Lite into 
the swectest deal he can Carry I he strony 
national advertising, achion-getting = promotion 
and merchandising material makes a pac kage 
you can’t beat. A natural to get enthusiasm plu 


all along the line e 


UTO-LITE 


BATTERIES 


The Industry’s 
Leading Jobbers 


Leading Lines 





More New Products 
(Continued from page 110) 


830—Gear Puller 


A crankshaft gear puller for u on 
most Plymout Dodg Chrysler 
DeSoto and Chevrolet passenger! 
cars and most Chevrolet, Dodge and 
GMC gas-engine trucks is available 
from National Machine Work Inc 
Pp O tox 4305 Oklahoma City 9 

The puller is slotted for three bolt 
positions and is reported unable to 
injure’ the harmonic balancer or 
crankshaft end 

Want more info? 

page 98 and you will get it! 


Use cCOouUpoT On 


831—-Panoramic Installation 


A new four-page booklet de cribing 
how to install Panoramic windshield 
and curved solid safety plate back 
light in 1955 Buicks, Oldsmobile 
and Cadillacs has been prepared b 
Libbey-Owens-Ford Gla Co., To 
ledo 3, Ohio 

The booklet 1 the latest in a 
of four manuals available to safet 

through LOF 
otne! 


Zia replacement hop 


afety gla distributor The 
three booklets cover installation o 
curved windshields and backlight 


the 1950 through 1955 models of m« 
nanutfacture! 


Want more info? Use 
page YS and sou 





Want more facts? Use Reader Service Card Page 98 


This attrac’'ve 

5-color, 12'4 x 19” 
permanent metal sign 
is yours FREE 

(along with many other 
sales producing 

tools) when you sign 
up as an 


AUTHORIZED DEALER! 


HECKETHORN 

AY § MANUFACTURING & 
SUPPLY CO. 

Littleton, Colorado 





832—Tappet Kit 


A tappet too! 
Lincoln Mercu! 
and tractor 


K. R. Wilson 


ind re 
it removing the 
Want more info 


page Gs and jOUu 


833—Parts Chart 


The 1955 edition of it e! 


all chart containing informatike 
tarting motor distributor col 
generators, regulators and their com 
ponent parts has been issued by The 
Electric Auto Lit Co ( hamplain & 
Mulberry, Toledo 1, Ohio. The chart, 
which has a new feature on specifi 
cation Is available to repairmen 
Want more info? Use coupon on 
page 98 and you will get it! 


834—Brake Manual 


A 52-page illustrated brake service 
guide, indexed by makes and mode! 
of automobiles and featuring a fou 
page troubleshooting chart, has been 
issued by Raybestos Division, Ray 
bestos-Manhattan, In P. O. Box 
1021, Bridgeport 2, Conn. Some of 
the departments are brake drum 
balancing and power brake 

Want more info? Use coupo 

page 98 and you will get 


835—Battery Charger 


A portable battery charger accon 
modating six-volt units at 40 ampere 
and 12-volt batteri« it 25 impere 
operating on 115-volt 50/60 cycle A¢ 
has been announced by Exide A 
motive Division, Electric Storage 
tery Co., 42 S. 15th § Phi 


ble on Ca 
Dboat the 31 
vithstand he: 
Want ore 


page YS ane 


836—Sander 


A dual-action inder iid 


abrasive cost up to 60 because 


moves in two directior it once na 
been developed by Detroit Surfacing 
Machine Co 1333 East Eight Mile 
Rd., Detroit 20, Mich 

It is useful for scuffing, feather 
edging, discing, polishing and buffing 
either wet or dry material 

Want more info? Use coupon o 


page 98 and you will get it! 
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sure | 
customer: 


satisfaction» 


with the 
rings you: 


You want satisfied customers as soon as you have finished a job— 
you want the job to be a credit to you and worth the dough you 
charge for it—and that’s exactly what you get when you use 
McQuay-Norris CHROME-CONTROL LEAK-PROOF Piston 
Rings. They’re the most. 


McQUAY-N ORRIS McQuay-Norris Manufacturing Company, St. Louis 10, Mo. 
BEARING SERVICE 





PISTON RINGS 











837—Tool Catalog dicate a cracked or warped head or 


blown head gasket in 45 seconds or 
A 74-page catalog showing its line how a defective bank on V-8’s in : 
of wrenches, hammers, dollies, spoons, econds has been announced 
pick files and other body and fen Enell Associates, Inc 9701 Clintor 
der repair tools has been issued by Rd., Cleveland 9, Ohio 
Fairmount Tool & Forging, Inc It is also useful in new-car get 
10611 Quincy Ave., Cleveland 6 ready, used-car appraisal, ervice 
Ohio. It also describes facilities for ales and shop 
producing original equipment too! Want more info? Use coupon on 
kits and industrial forging: page 98 and you will get it! 
Want more info? Use coupon on 


page 98 and you will get it! 839—Pullers 


838—Cooling System Tester A line of cadmium-plated alloy 
tee] pullers, featuring a linkage lock 


A tester claimed to check an entire that permits adjustment or removal 
cooling system in ten minutes, to in of jaws, has been introduced by Her 





brand Division, The Bingham-Her 
brand Corp., 1111 Stone St., Fremont 
Ohio 


- W The puller have i bDuttre type 
Zin thread said to be 1/3 stronger than 
the conventional V lesign. Only 


eight parts are used 
Want more info? Use coupon on 
IR page 98 and you will get it! 
840—Air Suspension 


An air-ride spring suspension unit 
for trailers, trucks and buses, report 
ed to ride smoothly on empty load 
and maintain uniform height whether 
vehicle is full or empty, has been an 
nounced by Spencer-Safford Load 
craft, Inc., Augusta, Kan 

Want more info? Use coupon on 

page 98 and you wiil get it! 





terials and industrial equipment i 
yr aA available from Ernest Holme Co 
2505 E. 43rd St., Chattanooga, Tenn 

Built in sections for quick assembly 
the base and top combined measure 


841—Boom Attachment 
An adjustable boom attachment to 
< enable a standard double boon 
3 wrecker to be used for loading, un 
loading and installing building ma 


Patented Spiral Design... 
Proved in actual shop use 


FASTER Spirai-pattorned pure aluminum onde Finer, tougher grits do more jobs 
abrasives provide extra “tooth” over entire faster, The SPIRO 24 grit outper- 


nding surface re t 


jur p ' 
clean in second forms conventional costlier 16 
COOLER Revolutionary, new spiral design 
creates cooling currents of air flowing over hand filing and buffing jobs. | ong- 
york. Prevents heating and buckling of . c 
tot “tii ata a _ wearing SPIRO DISCS never dry ‘ 
metal , 
i ( I « cnanne 


CLEANER : , , out, can’t crack, are for- 
piral design direc waste to right ! } 


and down for cleaner, more healthful shop 0 to ah 
afer work Dination vith one 
SOLD ONLY THROUGH JOBBERS AND DISTRIBUTORS! an tnx Gn te 


to 22’; three sectior 


oes 


grit discs, 80 grit eliminates many 


ever waterproof ~. 
| 10 tons to a height 


ind four section 
nouncement 1a 
Want more inf 
page ! and 
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© BIGGER =»0r 


HERE’S 
THE REAL 
ANSWER 





PROFITS! 


ASK FOR YOUR FREE COPY 


Do you know how to pick jacks to fit your particular 
shop jobs? The capacity and range demanded ? How 
many jacks you should have? How to make your 
present jacks last longer? 

This “Lifting Equipment Analysis” booklet has all 


the answers .. . including a shop analysis chart so you 
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can make your own jack survey. It’s packed with use- 
ful facts about jacks—proved in the field and approved 
by service managers 

See your Walker Jobber or write to Walker Manu- 
facturing Company at Racine, Wisconsin for your 


copy... there’s no charge. 


Want more facts? Use Reader Service Card Page 78 





re WALKERIZED DRIVEWAY SERVICE 


Most inspection, or minor adjustment services—tire 
changing, brake, wheel removal, etc require a light, 
fast jack on wheels for ease and speed of placement. Less 
capacity is satisfactory because of the lighter load. Start- 
ing point must be sufficiently low to provide ample axle 
clearance and power raise and high point must be ade- 
quate to provide satisfactory wheel clearance even on 
cars with individual wheel suspension and fender skirts. 
Recommended: A No. 867 Walker W hippet; a No. 707 
Utility Lift-A-Car; or a Walker *“*Handy Boy’’—the new 
No. 99 Hydraulic One End Bumper Lift. : 


© WALKERIZED ROAD SERVICE 


Bay qoocke tat sm mae sar beeen pd rad a 
(2) have sufficient capacity to handle a wide range 
of vehicles ; eae ae ee 


with its removable handle , . . or the 
Walker No. Utility Lift-A-Car which has an unu- 
sually wide apt dis tome pron reel in frae 
jack for road service. Ob lg aay nape carry one 
Or soe eee by denetio jocks te tha touble cor for 
emergency use. 


WALKERIZED BODY 
AND FENDER SERVICE 


Many service operations specialize in body and fender 
work ... brake work ... undercoating . . . shock absorber 
service... steam cleaning and exhaust system service. 
For these shops the Walker Hydraulic One End Lift 
No. 76 is excellent basic equipment. Portable, easy-to- 
handle, it takes the place of a lift or a jack in many serv- 
ices, It can be “job-spotted”’ on the service floor—saving 
time, space and providing complete stability and safety 
for the mechanic. 

This Hydraulic One End Lift is also valuable for gen- 
eral tightening work . . . installing chains . . . gas tank 
replacement . . . lubrication . . . differential service and 
all other types of under car repairs. 


ra ow 


ed 
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<IF 


Oe Se Se oe ee en oe ae 


Want more facts? Use Reader Service Card Page 98 SOUTHERN AUTOMOTIVE JOURNAL for APRIL, 1955 





ae 


WALKERIZED AUTOMATIC 
TRANSMISSION SERVICE 


With the constantly increasing number of automatic 
transmissions, the modern service operation must have 





an automatic transmission jack for proper removal and 
replacement. It should be one that can satisfactorily 
handle all types of automatic transmissions—not spe- 
cialized to only one make. 

The Walker **Uni-Cradle’”’ Pedestal Type No. 48 and 
the Floor Type No. 44 meet all requirements. With its 
universal adaptor head and sets of blades, plus the spe- 
cial adaptor for Chevrolet “Powerglide,” the Walker 
*Uni-Cradle” raises, lowers, tilts and axis-rotates the 
accuracy. The 





transmission with almost micrometer 
Walker Hi-Boy No. 700 makes an excellent engine 


Support. 


@ WALtKeRIZED HEAVY DUTY 
TRANSMISSION SERVICE 


For the handling of under-vehicle units on trucks 
and buses, a i tool was developed—the 
Walker “Unit- No. 798, It provides a safe, easy 
means of removing and transmissions, differ- 
to 

Lab? nihden the tease mee boom. ouslaal 
one-man job out of an otherwise difficult and often dan- 
gerous “two-or-three-man”™ job. 


WALKERIZED UNDER-CAR 
MAINTENANCE SERVICE 


In the Walkerized shop the mechanic works in complete 
security beneath a car supported on Walker Car Supports. 
rhese Supports are designed to provide extreme rigidity 
and are adjustable to provide maximum working clear- 
ance. The use of Car Supports for all work requiring 
Stationary support is not only good shop practice from 
the standpoint of safety but also releases expensive 
service jack equipment for other use 
shop to maintain service with minimum investment, 


and enables the 


MANUFACTURING CO. OF WISCONSIN - RACINE, WISCONSIN 


Jacks « Exhaust Silencers + Oil Filters 
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Eingines treated with the 


TRIZOL TRIO 


amaze owners.. ‘Keep customers yours! 


CARBON GUM & 
VARNISH REMOVER 


“ASTA pARBONOFF” 
wave wie LOO% Degummed castor On 


..-the oiliest oil in the world! 
*U. S. Pat. 2,401,369 


TRIZOL’s three essentials for superior engine win him for keeps...attract his friends, too! 
care and treatment—“CASTA-CARBONOF*/,” 
A “CASTA-FILM” and“CASTA-LUBE” The TRIZOL TRIO has double barrelled potential 


~are laboratory achievements that will ...Restores original zip to tired motors—keeps new 


enable you to give your customer un- motors young. Activating 1]00% degummed Castor 


precedented engine performance. You'll Oi%l—the oiliest oil in the world—does the job! 


LEARN MORE ABOUT THE 
TRIZOL TRIO—AND HOW THEY 
CAN HELP YOU SELL AND SAT- 
EE a : : 

ISFY MORE! ASK YOUR JOBBER 


Company _— ate , —_ 
” OR MAIL THE COUPON. 
Street Address : : i 


Send full information on the TRIZOL TRIO Tune-up System today: 


a en Zone 0 


Leseeeeeeeesseeesessesesesasesssesd 
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Unbroken side vision, with no door 
pillars to bar the way, is a feature 
of this brand-new body type, the 
four-door Deluxe Holiday sedan, 
as presented in the 1955 Oldsmo- 
bile “98” series. The sports flair 
of the Holiday coupe is combined 
with the comfort and roominess of 
a four-door sedan in this new 
model. Conventional center posts 
are eliminated through reinforcing 
the pillars upon which the doors 
are hinged. 





* _ 
ee A ae 


i os 





The easy, fast, safe way to repair tubeless 


' 
GMC's Monaghan Says © 
HERE’S THE ANSWER T 
TT" phenomenal growth of the TIRE dag. 
In passenger cars, will triple in " 
ize by 1975, P. J. Monaghan, vice 
general manage! of the GMC = 
Truck and Coach Division, pre 
dicted 
forecast have been underesti 
mated and that others have been 
that in the next 20 years, the 
market “is going to be bigger and 
tires! 
hope WHAT YOU GET! Kit includes 3 repair plug 

“Truck population in 1975 will sizes (the right size for every puncture!), can of TUBELE 
be near 30 million.” said Mona- plug lubricating cement and plug pulling tool! R $$ 


Trucking to Triple by ‘75, 
trucking industry, already al ss 
most three times the rate of growth TU @ 
president of General Motors and | 
He pointed out that many past 
too conservative, but he anticipated 
richer than anyone has dared 
ghan, “and I think our industry’s Highly Profitable . . . yet it’s inexpensive! 


annual sales volume will be al 
ye 
most triple the volume today Exclusive Plug Design! (patent pending ty) a 
com _ Locks air in from inside . . fin construction Povey 
The upswing is starting in 1955 
seals out dirt and water! a) ‘ 


with big replacement of the trucks Light weight doesn’t 
old immediately after World War affect tire balance! 


II, and the rate of replacement will — we 
. " > ry . 7 as , J 
be accelerated by the great engi Each AKRO 
neering and design improvement Tubeless Tire Re- 
we are now making pair Kit contains 
C. Woodhouse, general truck colorful window 
banner. Identifies 
dealer as head- 
in the area of 950,000 unit and querters for safe, 
sure AKRO Tube- 
could reach the 1,000,000 mark : 1s 
cigs as less Tire repairing. 
GM¢ 1955 sales goal, he aid 
100.000 unit 


ales manager for GMC, forecast 
the domestic truck market for 1955 


Four Sizes 
Available! Plugs 
and accessories 


Hudson Franchises 233 eveileble in bulk. 
Since ‘55 Unveiling Sec Renata 
Mail this coupon tor details on 


Regular Tires, Too! 
Quick ' the AKRO Tubeless Tire Repair 
uiek, sure, easy kit and @ tree demonstration! 


. " 
UDSON Motor na francni) 


233 additional deale ince it 


al 1955 new-model announce ' 
COME SE E U Ss ° THE BUXBAUM COMPANY 


Y. K. VanDerzee al V1 set the whole profitable story the ne Canton 1, Ohio 
ete AKRO e of automotiv ; 
‘ roducts! We'll be at Booth 150 a 
led 55 line ts attri ! Southeastern Automotive Show At . 
29 and 30 . 


r f 
fulomotive wriice and NAM 
Anow-How Since 1929 APANY 

THE BUXBAUM CO. “"" 
| > 


STATE 


e 


nt, reported me 
. AKRO Tubeless 





CANTON 1, OHIO 
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Factories Add Strength to Garage Group 


A’ LIED member manufacturers being at a meeting in Oklahoma Why 
erving the service industry City in January, has been in touch ociation c! 
have begun joining the newly with additional groups of garage “There 
formed Independent Garage Own men and individual operators who 

ers of America, giving it the are expected to swell the active 
financial and moral support nece membership roll aid James fron 
ary to achieve initial succe his headquarters at Tulsa, Okla 
Executive Director Ralph Jame In his letter to manufacturers in 


announced viting them to join the association 


The association, which came int« Jame for years a garageman, sald 
2. AV 
affect the 


and particularly 





independent aft 


FOR BOTH ENGINE & CHASSIS inane 


JOHNSON 
BEARINGS 


Executive Director James 
can be sure of quality performance 
when you install Johnson Bearings 
: made aware of the many 
Every one is made to the same specifications vantages and sound economi 


as those furnished for original equipment doing busine with good 


pendent garagemen 
“4. A unified national voice and 
and camshaft bearings, water pump, starter 
national representation for thei 


The Johnson line consists of main, con-rod 


and generator, automatic transmission, piston many state association 
‘In the spirit of American fre 


pin, steering knuckle, clutch release, spring 
enterprise and competition, our a 


and other chassis bushings and bearings 
ociation plans to work closel 


JOHNSON BRONZE COMPANY with other allied trade associatior 
565 South Mill Street, New Castle, Pa. to help strengthen the independen 


chain of distribution 
He listed aims and ] 
the IGOA a 
To form a natio! 


Tite 
= @ ." 2 eration) group representi 
7 ~asf bu 1loni 


t 


iness and prof 
of independent automotive 
garage to unite its member! 
the closest bond of good fellow 
hip and to promote busine al 
CATALOG educational relationship 
‘2. To foster and protect the 

interests of the membe 


busine 
JOHNSO EARINGS of this association by all honorable 
Sleeve wpe and lawful mean 
3. To encourage the application 


of the highest ethical standards to 
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Get Aboard These NIEHOFF 


PROFIT MAKERS 

































































OFF 


roou.! 


eee says Danny Dollar 


4 


Sail through the year making more money installing 

Niehoff Ignition Parts. They're precision engineered to meet the 
exacting demands of your work. Complete line to fit all makes and 
models of cars, trucks, busses, and tractors. Streamlined, 

instant reference catalog answers service questions at a glance. 


Ask your jobber. 


ae OR ee weed 


4925 W. LAWRENCE AVENUE e CHICAGO, ILLINOIS 


WAREHOUSES: New York 19, N.Y. 25 WwW 
Boston 34. Mass 


BRANCHES: Los An 3eles 
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the business of the members of thi 
association, and to promote favor! 
advertising to 
harmoniou 
tablished 


and 
more 


able publicity 
the end that a 
relationship may be e 
with the motoring public 

4. To aid in the dissemination 
of knowledge of improved automo 
repair method: 


tive among all 


and in automotive repail 
through cooperation with 
bodies and 


highway 
ZaraZges, 
all law 
through the 

highest repair 
end that only 

used on the highway 


enforcement 
application of the 
standards, to the 
afe vehicles will be 


“6. To improve the standards of 


automotive repair throughout the 


“8. To assist in any area in the 
organization of a unit (either local 
or state) which may in turn become 
a part of this association 

‘9. To cooperate with other in 
dependent associations and 
in the automotive industry to the 
best interests of the 
chain of distribution 


proup 


independent 


represented ir 
Alabama, Ar 
California, Kansas, Loui 

ana, Massachusetts, Michigan, Mi 
Ohio, Oklahoma 
recommended that part 
wholesale1 identify 
with the local and 
at that 


upport to 


State 
IGOA 


entire country presently 
To promote legislation favor the 
interests of the 
and to the 
motoring public in general, in both ouri 
tate bodies, It ji 
equipment 
themselve 
tate group 
level they 
local garagemen 
participate with them on 


of this association and to 
medium for the ex is 
infor able to the best 


the automotive industry 


member: 


erve a5 a include 


change of valuable busine: kansa 


mation and practice among 


membe1 and Texa 
“5. To promote safety on the and national and 





James said, a 
le nd 


exchange 


could 
idea 
actively 
have 


common problems and could 


a part in formulating policies and 


to the na 


Make your shop 
look like Factories Want Forum 
it means business mene 


Many many 
have expre ed thei 


ideas for transmission 


tional association 


manutacture! 

hope that an 
uch a oul would 
o that they could have 


forum or 


organization 
be formed 

one central common 
could 


hel; 


varagemen 


meeting ground where they 


meet, exchange idea and 
upport independent 
‘With 76,000 
garagemen in thi country it 1 
impossible for a 
upport the activities of 
the many local 
independent garage owners assoc} 


ove! independent 


virtually manu 
facturer to 
groups. A national 


ation provide thi opportunity and 


bay b Mi 
SShure-huilt equipment Pipers | assures th 
equipmen s rs ine” 

At one 
manufacturers the 
erted 
“No one in this a 

hall have a _ pe! 
The a 
Ask your jobber or write us for descrip- It represents it 
on all front No 
type hall 
against member 


most productive re 


point in ni letter to 


attracts and holds good customers... and 


. 1. , director 
good mechanics, That's why Shure-equipped 
ociation ha 


shops enjoy increased service volume and 


increased net profits. ol onal ax t 


grind non-profit 


ociation 1 
member jointly 
tive catalog on entire Shure -built line coercion of any 
ever be used for 
upplhie Ol 

ide! 

One manufacturer, in sending 1 


his allied membership fee of $250 
commented 

‘We are of the opinion the auto 
motive transportation system upon 
which our country depends could 


MANUFACTURING CORPORATION senna ewychmendaaghe prog 


and the in 
1601 S. HANLEY RD. + ST. LOUIS 17, MO. 


Iustrated: Model 9200 
Service Merchandiser and 
9205 “Low Boy 
Merchandiser 


Service 
parageman 


dependent 
dependent wholesaler. At the 
we feel that now, as never be 
independent operator 
benefits of a good na 
tional organization 

7? 


(Continued on page 128) 


' 
ame 


time 
fore, the 
needs the 


PMENT 


BE SURE TO SEE THE DISPLAY OF SHURE-BUILT EQU 


SOUTHEAST SHOW — BOOTHS 358 - 359 - 360 
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NOW a full line - 


a 


of high quality AUTOMOTIVE 


GAS TANK 


RADIATOR 


Dependable 
Source,>>»>>»>»> 


ONE 


Your regular AC Supplier can now provide 
vou with a full line of ear and truck filles caps 


the original equipment line! 


AC is 


ove hs y/ 


the pioneer in this field and supplies 
for 
who 


of the industry's requirement 


AC, 


radiator 


original equipment, It wa too. 


originated the ingenious pre ure 


Caps. These « aps meet the tougher cooling job 


called for by increasing horsepower. 


AC SPARK 


FLINT 
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PLUG DiIvistioOr 


..,.ON 


All AC 
high 


qu ilitv control 


tandard 


is the 
tion behind 
con 
oures 


one 


ment arn ¢ 


Automotive 


vernnence to 


Damave or lo ilwa 


OIL FILLER 


Dependable 
Make 


hiller ¢ 


manufactured 


iy) ire 


ind under ri 


Your i 


ure lw be 


ou to secure the full line 


mean rt 


tha Dp 


dra fit from 


pre 


Your regular AC Supplies will take care of 


requireme nt 


—— 
GENERAL 
MOTORS 


MICHIGAN 


GENERAL MOT 
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engineered to 
nd 
urance of de pendabalit 
texpernence in cap design and produs 
the AC name. Iti 


pitt 





 CoMaX 


LINED BRAKE SHOE 


You can depend upon WAGNER QUALITY because Wagner Products are used 


as original equipment by car, bus, truck, and trailer manufacturers. 


... The best known 
name in brake service 
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per job... profitably-- 





with EXCHANGE SHOE SETS 





relined with genuine 





BRAKE 


WAGNER CoMaX 


LINING 


either “bonded-on” or “riveted-on” 


Increase profits on brake reline jobs and eliminate the 
drudgery of delining, cleaning, and relining, by using 
Wagner Exchange Shoe Sets. They are available for 
all popular passenger cars and some light trucks with 
both standard and over-size lining thicknesses, either 
“honded-on” or “riveted-on"’. Shoes are cleaned, in- 
spected, degreased and repainted before being relined 
with Wagner CoMaX Brake Lining. This saves your 
shop from 12 to 112 hours per job depending upon its 
facilities and gives you the benefit of mass production 
methods and strict performance testing. This assures 
complete customer satisfaction and substantial profit 
on every brake reline job. 


You profit in countless other ways, too, by using 
Wagner Exchange Shoe Sets. They enable you to speed 
up Customer service and give you more time for other 
profitable jobs. You eliminate costly equipment pur- 








BOOST PROFITS BY BECOMING A 
WAGNER FRANCHISED DEALER 










chases... big investments in lining inventory... and 
the need for extra help in peak rush seasons 


And best of all, every exchange shoe set is lined with 
Wagner CoMaX Brake Lining. This performance- 
proven lining is uniform in de nsity, composition, and 
frictional qualities throughout its entire service thick- 
ness. It will never compress, absorb moisture, or 
deteriorate with age. Withstands excessively high 
ope rating te mpe ratures. 
sive materials to injure drums. It is also available in 
sets, rolls, blocks, slabs, and cut segments to mect 


contains no harmful abra- 


every vehicle requirement 


You can get Wagner CoMaX Brake Lining as well as 
Wagner Lockheed Hydraulic Brake Parts and Fluid 
from one convenient, reliable source—your nearest 


Wagner Jobber. See him today. 
- ‘ - 





yration 
mo. U $. A. 
ode) 
profitable 


: ic Cores 
ectric 
WaanerE ave. st vou ys 
2 PLY 
aan le pe vil facts 


4 in Cen 
this 
on 
gareor 
coupon yntry No ob!'d 
the ©? 


» ont moll 
s sweep" ’ 


Fill ov 
program mo! 








NAME 


Firm NAME 






ADDRESS 






city 
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mERCURY 





=, K 
ttm LY 2, 2, a oe, a 
MEASURED PIN FITS 


Piston Failures are Expensive... 
In Loss of Profit and Loss of Good Will 


Many piston failures have been traced to incorrect 

Pin Fits which do not allow cam-ground pistons to 
expand properly, resulting in scored pistons. 

Whether you fit your own pins or send the work out, we 
can help you eliminate practically all comebacks from 
piston scuffing and scoring. 

Our 24-page booklet ‘Just What Is A Pin Fit’’ gives the 
complete story, with many illustrations of actual piston 
failures and their causes. 

Endorsed by piston, ring and car 

manufacturers — 200,000 requests 

already filled—why not drop us a 

card for your own free copy. 


See Sunnen Pin Fitting and Rod Reconditioning 
Equipment in operation at Southeast Automotive Show, 
Atlanta—April 28 to 30. Booths 250-252, Building B. 





Southern Lincoln-Mercury district 
service managers met in Atlanta, 
Ga., last month to discuss pro- 
grams and policies. First row are 
(l. to r.): J. T. Burks, Southern 
regional office; J. C. Gates, South- 
ern regional sales promotional 
manager; G. H. Schricker, Atlanta, 
Ga., district sales manager, and W. 
A. Toms, Southern regional sales 
manager. On the second row are 
the following district service man- 
agers: R. McGill, Jacksonville, 
Fla.; S. T. Clark, Houston, Texas; 
H. L. Stanley, Jr., Dallas, Texas; 
J. O. Grizzell, Memphis, Tenn., 
and H. L. Westbrook, Atlanta, Ga. 
On the third row are: Messrs. 
May. Longenecker and W. I. 
Roberts, Jr., of the Southern re- 
gional office and E. S. Conroy of 
Nelson Associates, Inc., Detroit. 


Factories Aid Garagemen 
(Continued from page 124) 


“It is not surprising, therefore 
that we are very hopeful that your 
efforts will be rewarded with the 
greatest succe 

Robert W. Chase, president of 
the Independent Garage Owners 
Association of Phoenix, Ariz., ad 
vised James of his group’s desire 
to affiliate with the IGOA, while 
garagemen over the United State 
wrote him of their interest in the 
movement 

An interim convention 
planned early thi umme! 


Kentuckians Announce 
District Directors 


sips Kentucky Automobile Deal- 
e! Association, In has an 
nounced the following eight dis- 
trict director who were elected 
last month 

First district Cy. Williamson 
Hopkinsville second district 
Scotty” McGaw Madisonville 
third: George P. Whipple, Loui 
ville; fourth: C. E sud” Brent 
Lebanon; fifth William D. Cal 
vert, Maysville ixth: Sidney Kin 
kead, Lexington eventh: W. H 
Red Reynold Jackson and 
eighth Robert A Marcum 
Stearn 


Sanford of New Orleans Dies 


Benjamin Hugh Sanford, 64 
general sales manager of Crescent 
City Motors in New Orleans, La 
died in early March after a long 
illness. A native of Montgomery 
Ala., he went to New Orleans in 
1919 where he was in the automo 


bile business for 35 year 


Want more facts? Use Reader Service Card Page 98 SOUTHERN AUTOMOTIVE JOURNAL for APRIL, 1955 





| ad 
- 





ywwn, Owner 


Wallace deBre 





“We have been using ARO Lubricating 
Equipment for over 20 years,"’ says } 
Wallace deBrown, owner of DeBrown 
Auto Sales Company, Lincoln, Ne- 
braska. "When we were building out 
new building we looked over and 
checked into all makes of Lubricating 
Equipment. Our decision to buy ARO 
was formed after due consideration 
was given to our entire satisfaction 
with Aro’s performance over many 


Aro ave rhead reels, Mu“ all cabinet and portable drain 


provide fast, clean lube and undercoating service 


years 

“We are especially pleased with our 
remote Undercoating Pump to Reels 
It was my personal desire that our 
new Lubritorium be free of any 
pumping equipment on our Lube 
room floor, hence ARO engineered 
the remote handling of our Under- 
coating problem to our entire satis- 
faction. I personally want to thank 
you for your splendid cooperation 
with your good assistance in laying 
out our new lubritorium.” 

This is typical of the way ARO lube 
equipment makes friends everyw here 
—and profits tor users! Let ARO he Ip 


you with your lube service problems 
Aro pumping units do an efficient job in remote location 


SEE YOUR ARO JOBBER THE ARO EQUIPMENT CORPORATION, Bryan and Cleveland, Ohio 
nt of ¢ forma s Angeles, Calif 


node, itd, IT mio |, Ontario. Offices in All Pr pal Cites 


LUBE EQUIPMENT 


Aiso Aim TOOLS Aimcmart 
PRODUCTS GREASE FITTINGS 





Modern new home of Debrown Auto 
Sales Company, Lincoln, Nebraska 
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TIME SAVERS 














WELD Va 














= ax" 


7 WELDING ROD sh 











To Eliminate Oil Mess 
In Adjusting Valves 


yb sToPp oil from flowing onto 
the engine and floor while ad- 
justing valves on a 1955 Chevrolet 
V-8 motor standard transmission, I 
do this 


will fit into the holes in the head 
Old body sill moulding will do the 
job.—H. R. Rosson, Service Man- 


ager, Dowling Chevrolet Company, 


Columbia, Tennessee 


To Hold Shims in Place 
In Adjusting Bumper 


washers are hard to hold in place 
while starting bolts. When you 
have this trouble, take the washer 
and place a round of masking tape 
around them so they stay in one 
unit Francis Edmonds, Box 126 
Linn, Kansas 


Making an Adapter 
For No. 1 Spark 


ee rman we have had a number 
of cars in the shop with dam- 
aged No. 1 spark plug wire It 
seems some mechanics have been 
sticking ice picks in the wire o1 
stripping the insulation in order to 
time engines with inconvenient 
spark plug terminals 


Cut a piece of tin 184%” long and 
114%” wide. Slot-gap tin so the — this time saver will help 
slots will line up in the valve cover someone in adjusting a bumper 
holes in the head. Weld a %” Most bumpers are shimmed with 
welding rod in the slot so the rod Sometimes three or four 


If an adapter isn’t available, one 
can be made from a piece of 5/16” 
copper tubing about 4” long. Split 


washer both ends of the tubing and spread 





Gemune AUTOMATIC WOUND 


FILTER 
ELEMENTS 


HALUTWIN 


WORLD’S FINEST 
UNCONDITIONALLY GUARANTEED 


AUTOMOTIVE DISTRIBUTORS, ATTENTION! 


See The Fastest Growing Line In The Filter Industry! 
Learn Why More Bus and Truck Operators Are Using BALDWIN 
Bekins Van & Storage Co., Los Angeles has been using these elements for five years and has 
trucks which have gone 400,000 to 680,000 miles without a major repair. 


@ AT BOOTH #64 Southeast Automotive Show @ Warren Malone 
Raymond S. Gandy, Southern Sales Manager Warehouse Service Co. 
Home Address: 424 Lawton St., S. W. 843 Memorial Dr., S. E. 

Atlanta, Georgia Atlanta, Georgia 


de A. BALDWIN Manufacturing Ca 


AIR BASE — KEARNEY, NEBRASKA 
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GOT A GOOD 
© 
$ IDEA? 
will be paid for every 
time - saver or shop 
short - cut accepted 
for publication in this section. 
A pheto or rough sketch will 
make your idea more valuable. 
Only original items, not previ- 
ously published, offered for our 
exclusive use, can be consid- 
ered. Send them to: Southern 
Automotive Journal, 806 Peach- 
tree St., N. E., Atlanta 5, Ga. 





Threading Horn Cable 
Into Steering Shaft 


| HAVE used this method for in 0 Par Dy oO? lexa 
alling a horn cable through 
haft for year but ur 


ntly when I was in a large 


Installing a Back-Up Light 
On Powerglide Chevrolet 


had no idea that my met! 
not in common use I 
a plece of #16 wire and 

metal from a single con 

oldering the wire into one 

the connector. This can be 

pu hed up through the 


Clip the horn cable into it 











in the 
1 wire 
of the tubing 
timing light lead to the copper 
ng Ori Conley Jordan 


Company Jenkin Kentucki 


Refacing Rocker Arms 
On a Drill Press 


ERE is a fast, accurate method 


for refacing rocker arms on ;% 


ill pre 
A rocket | 
clamped to the table with a 
haft in it. Shide 


haft bracket | bolted 


ection of rocker 


ROCKER DRILL CHUCK 


SHAFT 
BRACKET ) 


6" MED 
GRINDING 


a i 
4 WHEEL 
AC) : il 
ir — “a 
rT 
4 


DRILL PRESS TABLE 


down J.C. Kuh 
sfreet VM ani Sp? 


Removing and Replacing 
Chevrolet V-8 Head 


A HORT cut in removing 

repli , the head on a 
ol to set the head on and 
pin. Then start the 
»~head bolt, put the 
the head enough to 4 

in the socket 

the head bo 

take off the 

Lloyd Gray, Re 

ith Carolina 
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Longer and wider, the model “KE” with 


UILT wee 


Jeepers Creeper 


— 


MODEL "kK" 
Same size as Model 
E-Z Rest supports both head KE” but without 
EZ Rest. Ideal for 


tall men +2 


E-Z Rest is the most comfortable creeper 


ever built 


] 


and shoulders and is adjustable to 


four positions. Bigger, softer headrest. Six jong, v 


Ralco Rollers for added strength 








LISLE CORPORATION + BOX 1028 *« CLARINDA, IOWA 


Quality Tools 
BRAKE PARTS 
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hydraulic end and screw 
it into the plug on 
the Powerglide transmission. The 
plug is the '%” plug 
on the lower right bottom to the 
rear of the transmission 

After the switch is 
bring a “hot” wire to one 


on the 
reverse test 


reverse test 


installed 
side of 


the switch (it can come from the 


isn't neces 


from the 


switch, but 
wire 


ignition 
ary), and run a 
other ide of the 
back-up lamps. The lights will only 
come on when the car is in reverse 
and the engine running 


switch to the 


This will work on any car with 
that 
has a reverse test plug that is ac 
Courtney Burdick 
Chevrolet, 


an automatic transmission 


cessible R 
Shop Foreman, Doran 
2222 Main Street, Dallas, 
To Silence Brake Squeak 
On DeSoto, Chevrolet 


W° HAVE had several! complaint 
on DeSoto and Chevrolet 
lining 
everal 


moulded - type brake 
queaking. We have tried 


ways to eliminate this, but the be 


Texa: 





| 
HELLER 


VIX 


THE ORIGINAL AND STILL THE BEST 
MILLED CURVED-TOOTH FILE 


VIXEN HALF ROUND SHELL FILES, 


ely 


‘ce 8 


HELLER BROTHERS COMPANY 


Heller makes Every File you Need 


A wiw iteter 


OHroeation 


designed for use on concave surfaces, 
with teeth on the convex side only. 
Wooden holder or steel back available. 


VIXEN WHIZCUT, with long serpen- 
tine grooves, eliminates clogging, 
gives smooth finish without chatter- 
ing or skidding. 


VIXEN FLEXIBLE FILES, for al! auto 
body and sheet metal work, used 
with holder. Teeth both sides for fil- 
ing flat, outward or inward, giving 
smooth, scratch-free finish. 


mammees 
soe, roots 


Newcomerstown, Ohio — Branch Offices in New York, Detroit, Chicago 
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to cut a 1’ 
quare out of the rear brake shoe 
at about 1'2” from the top of the 
hoe and install a generator brush 
in the square 


As the brake 


way we have found 


lining wear the 


I” SQUARE CUT 
HERE FOR 
GEN. BR 


FORD GEN 
BRUSH 


brush wears just enough to keep 
the brake from squeaking 
We have tried this on 
cars with wonderful result: 
Alvin L. Walker, Tucker-Bevell 
Motors, Chase City, Virginia 


several 


Replacing Rubber Plug 
In Bendix Brakes 


p= finding your Time Save! 
very useful and have decided to 
pass on one of my own 

When adjusting the Bendix 
brakes which are now used on a 
great percentage of the late model 
automobiles, I have found it very 
hard to put the rubber plug back 
in the hole in the backing plate. A 
good remedy for this is to pour a 
small amount of brake fluid on the 
plug. It can then be inserted with 
a very small amount of pressure 
The brake fluid does not damage 

usually 
check the 


cylinder 


the rubber plug and i 


close at hand as I alway 
fluid level in the master 
on any brake job 

I also find that brake fluid i 
stop squeaks in rubber 
Charles D. Trent, Jr 
Elon College, North 


good to 
bushings 
Route No. 1, 


Carolina 


NADA Names Convention Hotels 


Automobile Deal 
e! Association has selected the 
Sheraton Park and Shoreham 
Hotels as twin headquarters for it 
1956 convention in Washington 
D. C., Jan. 28-Feb. 1. Busine e 
ions and the equipment exhibition 
will be held in Sheraton Hall 
which is to be connected to the 
Shoreham by a pecially-built 


The National 


passageway 
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TESTED ona PROVED 
-the BEST IOW-30 


Faster pick-up, better gasoline mileage, 
far cleaner engines in test cars using . 


HAVOLINE 
SPECIAL 


New, 
distinctive can 

in gold, 

red and blue 

descending. Maximum speed 35 mph — tem- 
perature to 20° below zero — day after day, 
for 10,000 miles. 

Brand new cars, heat-soaked in the Texas 
lubrication” during cold starts. It sun — were driven at high speeds, at high 
has “body” to withstand heat. temperatures. Maintained speed 65 mph 
temperatures well over 100 hour after 
hour, for 20,000 miles. 


It’s “light”... has range for ‘‘flash 


Where a motor oil with maximum tempera- 

ture range is required — Havoline Special —_ 
— 

10 W-30 is far better than 10W-30 motor [— THE 0 \Y 10 W-30 motor oil 

oils of leading competition. 4 N es 

ils oO aiding competitio 1 | all Xs) stat 7 


/ in 
“ 4 qistributed . 
asses 
Test after test, conducted by an independent 


research organization, proves it can take it 

at any temperature! Brand new cars, cold- 
soaked at the base of a Colorado mountain, 
climbed steep, rugged roads to the top. The 


same cars, cold-soaked at the top before 
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Chrysler Recognizes 3,500 
With 20 Years’ Service 


oe Division last month 
Ahonored it 3,500 20-year-or 
more employees, whose combined 
experience represented more than 
75,000 year 
their supervisors during it 
ice Recognition Week 

Said E. C. Quinn 
these constitute for 


with award from 


Serv 


president 
employee 
Chrysler our most valuable asset 
a pricele upply of know-how 


Out of the 3,500, nearly 2.000 


tarted working at Chrysler in 
1924 when the 
founded 


corporation Wa 


Floridians Hold Meetings 
Throughout State 


— of the Florida Auto- 
mobile Dealer Association 


through 
out the state last month, starting in 
Palm Beach with Sam O. Smith 
Blank & Smith, Inc., in charge 
Others were held in the follow 
with respective dealer 


eries of meeting 


held a 


ing cities 





Crown valve pads make CHEV - 
ROLET V-8 quiet as a mouse! 


Below you see the Crown #508 being in- 
stalled on a '55 Chevrolet V-8. Pour regu- 
lar motor oil on the pad until it is satu- 


rated. When 


placed over the valve 


mechanism the pad forms a flexible cush- 
ion which lubricates the valves and silences 
clicking NOISES. Crown pads are designed 


to accomplish four important functions: 


(1 


to stop valve clicking on overhead 


valve motors, (2) to aid in proper lubri- 
cation of the rocker arms, (3) to protect 
the valve stems from condensation drip, 


(4) to strain any dirt omy up by the 


fan and backlash throug 


—— ae 2 





The pad is made of cotton 
wicks sewed together and 
enclosed in a porous duck 
cover. The exact dimensions 
hold the pad in place when 
installed. 


the breather. 


The Crown #508 is carefully de 
signed for the new Chevrolet V-8. 
Once installed over the valve 
mechanism, your customer's 
Chevrolet) will perform quieter 
than a mouse! Crown pads are al- 
so available for: Chevrolet 6. 
Ford Y-Block V-8, Ford 6, GMC, 
Buick Standard and Master, Nash, 
Studebaker, International Trucks, 
Oldsmobile, Lineoln, Cadillac, 
Willys, MG, Austin. 


“Crown—the original and leading overhead valve pad” 


EARLE ESTES MFG. CO. 
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UNION CITY, GEORGIA 


in charge: Miami, R. J. McGahey 
T. B. McGahey Motor Co., Inc.; Ft 
Mye! W. L. de Bordenave, Me 
Connell & de _ Bordenave St 
Petersburg, C. G. Ruebel, Ruebel & 
Smith Motor Co.; Tampa, C. E 
Holtsinger, Holtsinger Motor: 
Orlando, A. P. Clark, A. P 
Motor Inc Gainesville, P. C 
Keeter, Shaw & Keeter Motor Ci 
Tallahassee, E. W. Richardson 
Tallahassee Motor Inc Panam: 
City, R. L. Lloyd, Lloyd Motor Co 
Pensacola, Howard Mitchell, Mit 
chell Motors, Ine and Jackson 
ville, Fred T. Woolverton, Down 
town Oidsmobile Co 


Rotary Begins Production 
At Indiana Plant 


ha moved it 
facilities from 
its main plant and offices in Mem 
phis, Tenn., to a newly-constructed 
half-million-dollar plant at Madi 
on, Ind 

Completed in le 
the 38,000 
approximately 90 


OTARY Lift Co 
lift production 


than eight 


month quare-foot fac 


tory employ . 
Old Timers Choose Southerners 


The following Southerners were 
chosen as regional vice-president 
by the Automobile Old Time 
Tom Frost, Warrenton, Va., Mid 
Atlantic: J. Saxton Lloyd, Daytona 
Beach, Fla., South Atlantic; Turne: 
A. Summers, Louisville, Ky., East 
South Central, and Ed Maher 
Dallas, Texas, West South Central 





Speaking of Luck, 
He Just Can't! 


think you’re un 
sometime Maybe 
that’s what Henry Waldman 
of New Dixie Auto Part 
Vine Grove, Ky., thought, too 
because 

He went to Chicago for the 
Automotive Service Indu 
tries Show in December, but 
it because pneu 


So you 
lucky 


never saw 
monia developed and he wa 
at the Palmer House for 16 
day 

He went to Florida and 
there his Cadillac wa ide 
wiped 

He tarted to 
home all packed 
topped to eat. His car wa 
broken in to and hundred 
dollars of clothing stolen 

Then at the Georgi: 


| 


was halted for speeding 


leave for 


up and 


‘ 


a line he 
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Now on display... 
CHEVROLET 
Task-Force 
TRUCKS 


Brawny, heavy-duty styling that matches the job! 


A great new measure of 


TRUCK VALUE 


Fresh and functional, light- and medium-duty styling! 


... designed to bring 


Chevrolet 
Dealers even greater 


leadership in truck sales in 1955! 





_@)* 


New Cameo Carrier—never before a truck like this one! 


Chevrolet Motor Division, General Motors Corporation, Detroit 2, Michigan 
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RADIATOR CHEMICALS 
for ALL Cooling Systems 


Winter's end means getting rid of winter’s accumulated dirt 
and rust in cooling systems. Here is your chance for quick, 
easy Spring profits .. . the three famous Bowes “Seal Fast” 
Cooling System Chemicals. It is a simple matter to sell the 
idea that radiators and cooling systems should be thor- 
oughly flushed and put in condition for Spring and Summer 
driving—especially when you carry the Bowes line. Sell 
ALL THREE as a team... they work together to give your 
customers warm weather driving satisfaction. Stock up 
NOW and be ready for Spring profits! 


BOWES KLEN-ZUR 


An amazingly efficient, acid-free cleaner that breaks up rust, 
scale and lime formations, thus permitting flushing out these 


dangerous heat retainers. 


BOWES RUST-ROUT 
Protects the cooling system by preventing the accumulation of 
more rust, and also lubricates the water pump. 


BOWES STOP-LEAK 
Stops “trouble” leaks in radiators and cooling systems, and 
minor cracks in motor blocks. Seals existing leaks without 


clogging and guards against new leaks. 


They Stimulate Your “Keep ‘em Rolling” Profits 


Not only do Bowes Radiator Chemicals pull customers, but 
8 ES they give you a chance to get more hoods up. Thus you are 
able to suggest new batteries ... battery cables... oil filter 
cartridges ... hose... fan belts and other “Keep ‘em 


Rolling” accessories. Use Bowes Radiator Chemicals for 
themselves and for that EXTRA business they bring you! 


BOWES “SEAL FAST” CORP., INDIANAPOLIS 7, IND. 
BOWES PACIFIC CORP., RIVERSIDE, CAL. 


ati 





Makers Recognize Safety 


(Continued from page 39) 


proximately five time what it 
was 30 years ago 

In addition, a long and still 
growing list of direct safety im 
provements has been built into car 
over the yea! 

The most obvious include brake 
where we have progressed stead 
ily from the original two-wheel 
mechanical brakes to four-wheel 
brakes, hydraulic brakes, and to 
day power brake Headlamps 
how similar advances from the 
days of the kerosene lamp. Suc- 
cessively we have had acetylene 
lamps, electric lamp prismati 
lense: the original ealed-beam 
lamp of 1940 and the improved 
ealed-beam unit making its first 


appearance in 1955 
‘55 Full of Innovations 


Power steering offers fingertip 
control, automatic transmission 
make the driving job still simpler 
New “picture window give driv 
ers close to full-circle vision. Other 
developments have included the 
all-steel body vastly improved 
tires, backup light foot dimmer: 
witches and so on 

There have been a host of le 
widely-known = and less-widely 
understood advances. The average 
car of today, for instance, must 
undergo some 2,000 inspections a 
it moves down the production line 

and in this rigid examination, a 
passing grade is not 75°? nor ever 
95°7, but 100°7! 

Standards of manufacturing pre 
cision have reached fantasti 
heights in some cases, aided by the 
latest in electronic control device 

Another direction of advance to 
ward highway safety is perhap 
least understood of all, yet is one 
of the most important. That is the 
increasing amount of horsepowe! 
available to the average motorist 
today 

Horsepower ha often been 
equated with speed, yet if all else 
remains equal, it now takes some 
thing like eight additional horse 
power to add one mile an hour to 
the top speed of today cal I 
actual practice recent history 
how everal case n which toy 
peed was actually reduced b 
changing gear ratios, while horse 
power was increased 

Why the increase, then? 

The answer is: Maneuverability 
generally translated as perform 
ance 

Any driver has only three basi 
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iL , 
FROM INGOT TO FINISHED PISTON... { 


Fill under! roo 


‘TRIPLE 70m 


- / 


Complete manufacturing | 





facilities mean... \ 





- «a 


UNIFORM HIGH QUALITY \Y 
CONTROL! \* 


BETTER DELIVERY SERVICE! \4 
COMPETITIVE PRICES! \ 


zy 
y 
A 
A 


en, 


> 


/ \ SS _ — 
\ ] / — 
HAT a power-packed sales 
story! TRIPLEX customers / 


enjoy all the advantages of 


a completely self-contained source 
—including our own Smelter, 
Foundry, and Machine Shop! This 
single, massive production line 
makes possible direct control 
throughout every manufacturing 


Triplex OFFERS ALt 


operation . . . resulting in unsur- 
THESE SALES FEATURES 


passed quality and service. Yet 
Te , Classified Skirt Diameters 
TRIPLEX Pistons are competi- 

I F Color-Classified Pin Holes 
tively priced, to build volume sales Tin Bieta of bn Geten Con 


and steady repeat profits for you! Precision Weight-Balanced Sets 


Passenger Car & Truck Pistons 


Warehouse Distribution 


Order from your Jobber 


TRIPLEX CORPORATION OF AMERICA 


PUEBLO, COLORADO 
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controls at his command. He can what to do. Other aspects of in areas upon which safety worker! 

#o faster, or slower. or turn. The creased horsepower are purely are concentrating today are th 

more responsive his vehicle is to mechanical. The larger engines op highway, traffic controls, the driv 

his needs, the greater is its in erate more slowly at normal road er and the pedestrian. Here, the 

nerent safety peed and so give better fuel are convinced, lies the arena in 
Consequently, any development mileage. Also, with fewer engine which the battle against traffic 

which tends to increase accelera revolutions per mile, engine wea1 deaths must be fought and won 

tion in the range of normal driving is reduced in proportion. Thus, any 

speeds is another step toward safe minor increase in top speed must 

ty. When you must pa you have be considered a a bs ia of No Used-Car Siues { 

to spend le time in the lane of the hunt for engine efficienc Seer ae ee ee 

f 
oncoming traffic. When that “tight economy and performance 


spot” develop regardle of There will undoubtedly be fu be around for awhile sathering 
more and more age, he’s far bette: 


if he got one which is going 


whose fault it ji you have in ther improvement in the afet, 
but the off to get rid of it and take 


maller lo earlie! 

‘The profit is to be made up 
front, as I like to express it, where 
the new cars and fresh used car 


~ } are. It just doesn’t make sense to 
ave MP DF let worrying all the time about 

ie f LA ROFITS! that 20% rob you of time which 
hould be devoted to units up front 


Our profit statement convince 


we're right.’ 


creased your range of options as to built into tomorrow's cat 





Mechanic-Training Plan 
Gets Big Interest 


 enteome of letter asking fo! 
information have been re 
ceived since announcement of it 
Automotive Instruction in Our 
School program, National Stand 
ard Parts Association announced 
late last month 

Inquiries poured in from 30 of 
the 48 states and several] foreign 
countries. NSPA reported 

The program seeks to help over 
come an estimated hortage of 
: 100,000 automobile mechani 

M7 Vocational director and sta 
— upervisors of training and educ: 


tion have inquired of the plan 





te 


See BETTER IN BAD Weather— = | 
See FURTHER IN GOOD Weather f Ha Merchandisers 


GLARE-BACK REDUCED. Built-in fog cap controls stray Ed Quinn Really 
light —reduces glare-back from fog, rain, sleet and snow Lik "R d E oe 
MORE POWERFUL. Wattage stepped up to give 26% te xes e ye 
more light on the high beam; 23% more on the low Red eve ra 
beam av 
ne eo) } } cl 
GREATER SAFETY RANGE. Passing beam is projected 40 ae the official endot 
feet further down the right side of the road. Added a oe ook ar manufacture 
seeing distance means more stopping distance 7 ro Quinn 


Sell VISION-AID Headlamps IN PAIRS eS ae ‘hrysler Division 
is Gang 


being a good 





Every customer will want to change over to this safer 
headlamp. Order a good supply in both 6 and 12 volt 
types and ask for Free promotion kit to help you dem- 
onstrate and sell this improved headlamp. re — iny friends amor 


one reason 


ae; ¢ 
SIGNAL FLASHERS Popular plastic counter dis- lealet 
play units of miniature lamps He was breakfa 
Tung-Sol Flashers are the stand- év -s a, = —_ lanta last month 
ard of the industry for initial cain Fact - ‘able with cleaned 
equipment and replacement 1 -- aa aie ey th wi ; pete 
Types for all passenger cars, drape ay - the ae What in the world 
trucks and busses. A small stock commonly used types o , ST 
‘i of popular types will help you lamps You should have both J: outdid 
round out your electrical service on your counter to give Being a man who like to 
. prompt service 
hunt the fearsome _ kodiak 


~ roe bear in Alaska, he then didn't 
TUNG-SOL ELECTRIC INc., balk 
Newark 4, me. 4. hat good | like it 


Sales Offices: Atlanta, Chicago, Columbus, Culver 
City (Los Angeles), Dallas, Denver, Detroit, Mont 
real (Canada), Newark, Philadelphia, Seattle 














tt il 


avy verdict 
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DEGREASER! 


engine shampoo 
QT. SIZE CONCENTRATE MAKES 2 GALLONS 


Takes cling out of oil and grease .. . 
emulsifies it . . . so that all dirt may be 
hosed off as easily as you rinse hands 
under water faucet, Launders engines 
faster, more completely, and safer than 
steam cleaning (warm the engine). Self 
scouring action brings out factory new 
appearance . . . provides accurate visual 
inspection . . , Gunked engines run cooler. 
Far surpasses the performance of MIL, 
GOV., and JAN applicable specifications 
Get Genuine Gunk in quart and larger 
sizes at better wholesale auto suppliers 
throughout the country . . . Flatly refuse 


imitations. 
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Servicing Tubeless Tires 


(Continued from page 53) 


bubbles or fine white foam. A fast 
leak blow through the soap 
film without forming bubbles or: 
foam. In that re-apply the 
coating and watch for large bub 
bles. To check for valve leaks, paint 
the valve and rim juncture with 
soap solution and watch for foam 
or air bubbles. If leaks do not show 
up in the usual places (tire tread, 
sidewalls, rim flanges, o1 
check the rim for 


may 


case, 


stem) leaky 


valve 


rivets or crack: 
Hou 
Mo t 


puncture 


to repair leak 


ordinary 


removing the tire from the wheel 
tire repair kit 


Any of the tubele 


available from tire manufacturer 
will do a good job, and they’re all 
ame principle. When 


based on the 
the tire | 

regular-shaped object, an 
hot patch repair job may be nece 
ary, and can be handled a 
as a hot patch inner 
job. Here are the step 


tubele tire 
can be repaired without 


punctured by an u 
inside 


easily 
tube repail 
to follow in 





ST. CLAIR RED TRIM CEMENT 742% 


St. Clair Cements 
come packed in 
Gallons, Quarts, 
Pints, and handy 
Ya Ounce Tubes. 


RED and GRAY TRIM CEMENTS 
St. Clair trim cements provide a 
stronger, more permanent bond be- 


CLAIR finer CARPET 


Manufactured by the St. Clair Rubber Co 
Carpet-like Rubber material. All purpose for 
Trim, Runners, etc 36” width 

Colors Black, taupe, blue on gray, maroon 


on gray, green on gray. 


USEDIN 
ROBY 


ST. CLAIR WEATHERSTRIP CEMENT 


Is used for bonding weatherstrips to 
doors, windows and windshields. It 
is the same cement used in millions of 
cars, by car manufacturers. 


Write for samples — prices. 


In 25 Yard Rolls 





AMCOR WOOL POLISHING DISCS 


Chemically strengthened fibres wash- 
able stitched sheepwool tufts 


heavy duty 


heavy 
canvas back long 


wearing economical 


Write for Catalog sheets 


MIDTEX RUBBER MATTING 
6 sheets, 27” 


Colors 


68” packed in cylinder 
Black taupe, blue on 
gray, maroon on gray, green on gray. 


carton 


Prices 


MIDWEST GENERAL CORP. 
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these two types of tubele repall 
jobs 

Outside method 

1. Remove the puncturing 
from the tire 

2. Dip the needle in 
ment and probe the puncture hole 
ize and direction 


object 
repalr ce 


to determine the 
of the hole. Do not force the needle 
hard may cut a 
econd hole in the tire. Dip the 
needle in repair cement again, and 
continue to probe until the hole 1 
well lubricated with cement 

3. From the repair kit, choose a 
plug about twice the diameter of 
the hole. Insert the small end of 
the plug into the eye of the needle 
far enough back from the tip of 
the plug to provide a firm grip 

4. Dip the plug and needle into 
the repair cement and immediatel) 
insert into the puncture hole in the 
tire. Drive the needle through un 
til the short end of the plug snap 
through the tire 

5. Pull the needle straight out 
This will unhook the plug auto 
Trim the plug '%” 
urface. Test for 


because probing 


matically 
above the tread 


leaks, and the job is done 


Using Inside Method 


Inside method 

The outside method 
most puncture but 
an irregular-shaped puncture will 
still leak after the plug is inserted 
When that happens, apply a hot 
patch (Fig. 4) as follow 

1. Remove the tire from the rim 
preader. If you 


will repai 
occasionally 


and place in the 
installed a 
method 


have already plug by 
the outside repai! 
the plug in place and trim it flush 
with the inside of the tire. If you 
repall 


leave 


have not used an outside 
plug, pack the puncture hole with 
cushion gum 

2. Buff the inside tire liner one 
inch in all directions around the 
puncture hole, and the puncture i 
patching. For patching 


powder-burning 


ready for 
and curing, the 
match patch” or the 
type patch and equipment are 
recommended, Both 
for pressure during cure 

Remove the 
patch on 


“electric 


require C 
clamp 

3. Apply the patch 
holland from the rubber 
plate and cente! 
over the puncture. Apply pressure 
and cure according to instruction 


the metal curing 


upplied with the equipment. Ce 

ment is not needed for hot patche 
How to demount tubeless tire 

tubele tire 

no tube to 


Demounting 
imple because there i ( 
pinch or tear (Fig. 5 
must be taken to protect the 
bead 


However! 
care 


air-sealing surface of the tire 
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Out on a limb about brake lining? 


Brake lining claims coming at you hot and heavy? Got you con- 
fused? Out on a limb? There’s no need to be. Here’s one sure 
thing that makes sense in any man’s language .. . 

Today, Bendix-Eclipse* Brake Linings and heavy-duty fric 
vehicles than any other 
make! The choice by far of America’s leading car and truck 


tional materials are used on more neu 
manufacturers. And since the earliest days of the automobile, the 
name ‘“‘Bendix’’ has always been identified and associated with 
every major braking improvement and advancement 

What better assurance could you have that Bendix-Eclipse 
jrake Blocks and Linings are best for you and your customer 
Order your stock now from your local Bendix-Eclipse jobber 


*TRADE MARK 








at*s 


\ ai > 
Bendix —Echpse 


On more 
new vehicles 
than any 
other make 


Bendix-Eclipse Brake Blocks and Lining's 


MARSHALL-ECLIPSE DIVISION OF “Bendix” TROY, NEW YORK 





-—neiwe oF 


ABAI — “— 





~~ Greatest Improvement 
‘in Car Lighters in 29 Years 


Not since CASCO created the 

automatic pop-out lighter has there been a 
lighter with such natural sales 

appeal as the Ash-Guard Safety Lighter. 

It offers the consumer a completely 

convincing reason for replacing his present 
lighter .. . safety! A patented ingenious 
telescoping sleeve automatically extends 

when the lighter is removed — forming a 
protective ring around the heating element. 

It is this sleeve that prevents sparks and hot 
ashes from falling on clothing and upholstery. 
And it is this feature too, which keeps the lighter 
cool to the touch and now makes it safe to pass a glowing lighter 

to a passenger or driver. Here is truly the only lighter with a built-in 
“reason to buy’’! And remember — Casco is the only lighter that lights 
pipes as well as cigars and cigarettes quickly, conveniently and safely! 
Order L42 for 6V Order L142 for 12V 


check your stock MWOW/ 


CHOICE OF MODERN PACKAGING FOR FAST OFF-THE-COUNTER SALES 


¢ New clear-vue cards © Individual boxes 6 ona display card 
PRODUCTS CORPORATION + BRIDGEPORT 2, CONNECTICUT 


AUTOMATIC SLEEVE 
telescopes out to guard against 
falling ashes and sparks 
@CASCO eclusive 


Fits any standard well 


Southwest Repr.: HIRSIG-FRAZER COMPANY 
4333 Belmont Ave, Dallas 4, Texas 


Southeast Repr.. LAWRENCE M. HIRSIG & CO 
American National Bank Bldg, Jacksonville 7, Fla 
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Servicemen and jobbers for Clin- 
ton small engines met last month 
at the Dinkler Plaza Hotel in At- 
lanta, Ga., one of a series of nine 
meetings held within a three-week 
period in Georgia. This get- 
together was sponsored by Harris 
Automotive Service, Inc., Auto 
Electric of Georgia, Stovall & Co. 
and Standard Equipment. 


Follow these suggestion 

1. Loosen the bead ising a 
bead breaker that does not touch 
the bead and one approved by tire 
manufacturers for this purpose 

2. Remove the bead from the rim 
in the usual manne! tarting at 
the point nearest the valve. Take 
mall bites with the properly-de 
igned tire irons or a good make of 
tire-changing unit, and be careful 
not to damage the air-sealing su! 
face of the tire bead 

The number of tubeless tires on 
the road is increasing every day, 
and you can be sure that installing 
and servicing them will soon de 
velop into an important part of 
your busine In the year ahead 
progressive dealers will win many 
new friend and custome! by 
offering efficient killed service 
on tubeless tires. With the “know 
how” contained in this article, plu 
a small investment in tools and 
upplies, you can make your place 
of busine “tubele tire ervict 
headquarte! 


Louisville Dealers Plan 
Autorama for April 


 Bictretiominy Ky deale are 
planning an April automobile 
how, the town’s first in 20 year 

to be presented April 16-24 at the 


Jefferson County Armory, W. H 


MacLean, president of the Greate! 
Louisville Automobile Dealers A 
ociation, announced 

To be produced in conjunction 
with the Kentuckiana Home Show 
16 makes, from Fords to Cadillac 
will be displayed 
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“in my book, the 1955 Mercury Montclair is the best-looking car 
made in America regardless of price.” 


Tom McCahill, True Automobile Yearbook 


AND NOW MERCURY 
INTRODUCES THE SENSATIONAL 
NEW MONTCLAIR 4-DOOR SEDAN 





198 HORSEPOWER “HARDTOP” BEAUTY WITH TRUE 4-DOOR CONVENIENCE 











Mercury offers a complete line of cars for broadest market appeal 
... 11 models in 3 great series 


IT PAYS To TRAVEL with MERCURY 


MERCURY DIVISION, FORD MOTOR COMPANY, 6200 WEST WARREN, DETROIT 32, MICHIGAN 
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Our Business Is Safety! 


(Continued from page 30) 


pulled the wheel right in front of 
him, and found both upper whee! 


cylinders leaking, and brake hose 


cracked, The customer can see the 


leak for himself, and is warned 
that if the fluid gets on the lining 
it will be soaked up like a blotte: 
and the brake lining will be ruined 

On an estimate sheet we check 
the items that are worn and defec 
tive needing correction or replace 


ment. He may have us carry out 


the work, or he may, if he wishes 
take his car for repair elsewhere 
We charge him nothing for brake 
and front-end check-up regardle: 
of his decision. In any case we im 
press on him how important it 1 
to have this work carried out with 
out further delay 

If the customer is on his way 
to work and has not had time to 
watch us through an inspection, we 
call him by telephone to report our 
findings. We invite him to check 
on us by dropping by and examin 
ing defects and wornout part 





NO. 2376 


DISTRIBUTOR BOLT WRENCH 


Designed for all 
V-8 Chevrolets and Buicks 


The No. 2376 for V-8 Chevrolets and Buicks is a com- 
panion tool to the No. 2375 which is for all 1955 and 
1954 Fords, Lincolns and Mercurys. No mechanic can 
afford to be without these two tools for easy servicing 

of distributors on the first three most popular cars. 


*% Designed for maximum swing .. . loosens distribu- 
tor lock bolt with a minimum turning distance. 


*%& May be used with any %” drive attachment 


... ratchet, sliding T handle, etc. 


% Small head provides maximum clearance. 


% Compact design requires less tool box space. 


% Drop forged triple alloy steel, accurately 


The No. 2376 
is Herbrand’s 
Tool of the. Month 


selection 


The tool line with turnover — 


not leftovers! 


Herbrand Tools 


Fremont, Ohio 
THE BINGHAM-HERBRAND CORPORATION 
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broached, and finished in glistening 


nickel chrome plated. 


MECHANICS NET $2.25 


VAN-CHROME TOOLS 
the fenesl monty Can Cag / 





A driver familiar with the me 
chanical operation of his car will 
needed work 
like the 


morning who came in fo: 


recognize at once 
that we point out to him 
man thi 
nothing more than a wheel-balanc 
ing job 

We checked brakes and front 
end, and showed him on the spot 
that brake lining 
the rivets which were digging in 
to the brake drum. The result wa 
a transaction covering wheel bal 
ancing, brake relining, and truing 
the front brake drums. This man 
when he 


were worn to 


recognized worn lining 
aw them and authorized us to go 


ahead 
You Have to Show ‘Em! 


3ut more frequently custome: 
do not know the mechanical opera 
tion of a car, and we have to show 
them how good. brake lining 
hould look, how the brake system 
operates, happen 
brake linings are gone. We show 


what when 
them good brakes on another ca! 
in the shop, take new brake lining 
from stock and show him the dif 
ference, and introduce him to the 
of brake 
ystems we have hanging on our 
office wall. Then we go back to hi 
car and review what he’s got 
About 70° of our customers pe! 
mit us to go ahead with our recom 


diagrams and wall chart 


mendations 

The instances are so frequent 
with 
nothing more than the location of a 


customer! coming in for 
queak, or correcting a “miss” in 
the engine or a shimmy, complete 
ly unaware of defective brake: 
that to us it furnishes conclusive 
proof that 
through 


unless you put car 
scientific 
built for that purpose 


inspection on 
machine 
you cannot return safe cars to you! 
customers. You cannot depend on 
people to tell you what i 
with their car or the services a 
car need A brake that i 


imperceptible to a drivet 


wrong 


almos! 
gone j 
whose brake pedal is high and wh 
is driving all day long 

The best way to alert your cu 


tomer is to have him get his brake 
and tightened’ every 
W hic h 


vlinder 


inspected 
2,500 mile at 
check master « fluid leve 
and front-end. When they 
a brake relining job done with u 
we offer them a free brake adjust 


time we 


| 
have had 


ment, time unlimited, but t 
their return in about 500 miles. We 


also hand them our servi 


ugge 


pec lal 
and upon their return will check 
brakes and front-end in the usual 
manner. Some 5.000 of these car 


on our service pecial 


SOUTHERN AUTOMOTIVE JOURNAL for APRIL, 1955 





B& 


Cover 
that 


* 
eet oy Themen ‘etalon si 
®ta 


Thermoid Fan Belts with Neoprene Covers V-122 
take punishment as no ordinary belt can! 

Neoprene covers withstand high under- 

hood temperatures . . . resist abrasive road 

dirt and the oil and grease which ruin 

rubber. Thermoid’s exclusive Pre-Stretching 

process prevents slipping, sagging and 

premature wear. Thermoid Fan Belts with 

Neoprene Covers are truly premium 

quality. Yet they sell at regular prices! 


hermol 


Thermoid Company * Trenton, New Jersey 


Brake Linings « Fan Belts «+ Radiator 

Hose « Hydraulic Brake Parts and Fluid 
Thermoid Pre-Stretched Fan Belts with Neoprene * Car Mats « Clutch Facings « Thermoid 
Covers are a “horse of o different color”. Precision Process Equipment 
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This way we are $22.50 ahead o1 


afety 
and weve a 


Do you see that man pulling out a brake relining job 
teady on our list of custome! 


through the mails every yea! 
Within ten days of a job we 

end out a courtesy card, inviting of here? When he came in he wa new 

work or indication worried about his new tire for the shop 


criticism of our 
needed only a wheel 


of satisfactory performance thought he —— 
We vet a ygreat deal of work alignment ‘ob Helping School Aids Us 
through the word-of-mouth promo He thought we were wasting ou! (Continued from page 38) 
atisfied customer time pulling a wheel. He got the 
We confine our mazagine adve1 urprise of his life to discover hi they were started 
tising to the motor-driving public brakes were gone. So were we, but I presented two new Chevrolet 
in the AAA who would have known, if safety to D. J. Brittain, Jr., principal of 
machine Clinton High. One was for use by 
? Certain Clinton and the other for use by 
Norris High 


tion of 


and advertise monthly 
magazine, tressing brake and inspections on a_ brake 
were not routine with u 
not he. We might have lost a the Lake City and 
Schools together! 
The AAA East Tennessee Auto 
mobile Club at Knoxville furnished 
the dual controls for the cars and 
* . a *” > ie a oa e *x we in talled them 
Student are given thorough 
classroom work on operation of the 
cars before any road work is at 


tempted. Charles D. Wolff, Walker 


THA T EX TRA wal LoP rg ag ie ing ys 


on internal combustion engine 


makes the big The students also study traffic 


7 1 regulations and safety rule the 
difference: ame aS a person preparing for 
drivers’ license examination 

The classes show much interest 
There are about 40 to a cla and 
many who started the course hav 
already received drive! license 

Mi Wynne had students ask 
he If we have a license, do we 
need the course? 

Mr Wynne told them Maybe 
you need it more 
They learn more than the opera 
tion of a car. They learn about such 


‘ 
things as centrifugal force at a 
curve 
THAT'S WHY Among speakers too was Robert 
. * trol Johnson, an insurance man, who 
is the Greatest Name In Ride Con explained about the responsibilit 


of a driver 
the extra punc | 
it’s on A road layout is in the making 
the extr 


ferred above oll to assure safety to students wher 
taking the driver training on the 
road, The plan l to take part 
srbers do wear out, and the fair grounds in Clinton and la‘ 
miles by your off roads on it so that student 


replaced Have won't have to get on the roads ur 
». If they've lost mew P trol til their instructor is fully conf) 
. : ro 
‘e|—the Greatest Name in Ride Con cent that the car will be unde 
Gabrie nee control of the student at all time 
The Cal wel presented at 


front-end. Our telephone directory 
advertisement helps direct atten ly 


tion to the emphasi we put on custome! forever 





he 

h that makes T 
Prize Ring, na and 

bers, os in the tam 

nae gh i“ alone delivers the extra quality, - 

oo nade Gabriel Shock Absorbers Pr 

m 

1 quarter century 


Champ 


nance that have 


perforr 
hers for more than « 


shock abs 
ed every 10,000 


h, replace them with... 


ot 
ing part of your car, 
your shocks inspect 


une 


other work 


Like any 
must be 


. mar 
favorite service 


. craevaecano vd 


cOomPpany . 
« Gaaeniet Clinton because i a central 


The Saturday Evening point. A car 1 
tructor through 


POS iq turned to Walker 
Friday for Vi 


p to be re ady 


as advertised in Collier’s eee 


make young driv 


GABRIEL 2h: guctust rome in RIDE CONTROL | [088.0 pm Poe 


SOUTHERN AUTOMOTIVE JOURNAL for APRIL, 1955 























146 Want more facts? Use Reader Service Card Page 98 





MEANS 
SALES POWER... 








AND OLDSMOBILE DEALERS HAVE BOTH! 


Any wav you look at it, Oldsmobile is a real sales 





“Go-getter”! There's thrilling “Go-Power from 
Oldsmobile’s famous “Rocket” 202 bingine that turns 


3 9 
That s why they re demonstrations into delivers Dhere’s distinetive 
setting Seles Records “(Go-Ahead” styling that attracts buvers every where 
What's more, Oldsmobile’s Holiday Sedan—new run 


week after week! 
ning mate of the famous Holiday Coupé — is exclusively 


offered ino all three series! That) gives Oldsmobile 


dealers the “Go” sign for more sales with sia hardtop 
models to offer. It seasy to see why dealers are pony 


why its smarter than ever to be with Olds! 


places eee 


OLDSMOB ILE 


DIVISION OF GENERAL MOTORS CORP, «+« LANSING, MICHIGAN 
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With more ich safety work 2 public safety lane. Many at Oak ich inspection 
throughout the nation, helped by Ridge have to take their car seing 
dealer the younger generation through it. Whenever something i think 
hould be safer. It will mean live found wrong with a car, the trou terested 
and dollar aved - | nown on a card given the welfare 
There had been thought of such i r. Many cars are brought to busine 
afety tep at times in the past I rvicing in order to meet 
Dut nothing was ever definitely the lane requirement Safety Brings Business 
done until Mrs. Wynne got it roll Then, too, we have taken part ir (Continued from page 43 
’ * yntinue page ,) 
ing. Then we agreed to furnish one the Safe-T-Way program of Chey 
Cal but decided another wa rolet, offering to check on light car, if we find it in unsafe cond! 
needed brake and other item free of tion and he is not prepared to pa\ 
We help with safety in othe charge, in an effort to make ca! for repairs. We let him take hi 
ways too. At Oak Ridge, which i afer on the roads. A small sticker out of here only if 
also in Anderson County, there i Vas put on each car showing it had to drive 
Here a case o1 


where returning 





unsafe condition m have meant 
omeone broken neck. We had a 


customer come in here for nothing 
more than a brake adjustment 
on the front-end we 


&’s TALKING & NEW found wheel bearing vorn out 


This was only a $12 job, but if we 
had passed i our custome! 
could easily hav i an accident 
The bearings could have locked uy 
and the wheel could have come oft 
He was grateful to us for calling 
this to his attention 

In these front-end inspections we 
look over kingplr 
front wheel cont 
in a word, the entire 

truction of the car 

We had another case 
Suick where the customer wished 
us to put a clutch in. When we 
checked front-end we found there 
were no bolts holding the lowe 
control. Where there should have 
been four bolt there was onl) 
one, and all the rest was hangin 
down. That customer drove hi 
car over 20 miles to get it in here 


FIRST AND ONLY and never noticed anything. The 


arm could have dropped off, the 


front-end would have dropped 

= and at high peed he could have 

A been killed. The job itself came t 

AUTOMATIC WET SURFACE GRINDER !. . only $1.75, sticking in those four 


bolt but we gained another ary 





HERE'S the easiest-to-operate grinder you _ A preciative customer who will cor 
tinue coming to us for all his work 
In another front-end inspection 


have ever seen; work is always visible, 


face up. 
our mechanic remarked that the 


Stock removal is measured quickly —accu- : . ; 

rately, without disturbing set-up. Huge cool- ts ge or ” = ; — _ nm 
ant flow, to grind COLD and TRUE. ’ ee ee ee ee 

ef There were no brake 

Fast set-up; no clamping of work, avoids hoes. Here the custome: 
pletely unaware that 
brake linings left, and 
A $45 brake reli: 


which we tu! 


strains. 

> 4 HANDLES ALL MANIFOLDS AND ALL 
CYLINDER HEADS INCLUDING NEWEST him 
TYPE VALVE-IN-HEAD V-8's -w lowed in 


LEMPCO PRODUCTS, INC., BEDFORD, OHIO 015 0 leading Oi tt 
7 and by machine. When a custome! 
drives in here, he is compelled to 
drive over the scuff gauge, and we 
can see whether the toe-in is out 
on the car. We invite our customer 
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BETTER COOLERS HAVE LOUVERS ! 


Only Harrison offers Whirl-Cool! 











There’s a special Harrison Core sur- 
face for every type of application, 
; MA PI Better Design! Louvered air cella are an exclusive feature of 
Harrison Cellular and Tube-and-Center cores, The product of years of 
test and experimentation in Harrison Research Laboratories — these 
scientifically designed louvers create greater air turbulence for more 


eflicient cooling action — UW hirl-Cool action! And you'll find, too, that for 


durability rugged dependability you just can't beat a Harrison core! 


Readily Available! Distributed nation-wide by United Motors 
CELLULAR “ery ue Harrison re plac em, nt cores are ¢ asily ay ailable 
everywhere. You'll find a well-stocked (MS distributor or branch 


' 
warehouse nearby 


=___= 
ae , Ready-made Market! Harrison Radiators are standard 
TS 


equipme nt on almost every other car that passes your door! What's 


= more, effective soon, the Harrison replacement core line will be ex 


panded! And check your l MIS distributor or branch warehouse about the 





ol 
—T 
EE 
—_=>>__ new low Harrison prices which are now in effec e! You HW fied that now, 


’ CENTER , ’ 
VUES-AND-Ce more than ever before—it's smart to replace with a Harrison core 


7 . Te rere Fe ATIVE Ss 


HARRISON 


RADIATOR OIVISION, GENERAL MOTORS CORPORATION, LOCKPORT, N.Y 


Cotetoe te 


FIN-AND.TUBE 
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to Watch our About 
half do 
For safety ake we check on 


report 


inspection 


tire play in steering and 


our findings to the customer while 


he stands by or upon his return to 
our place 
Safety Inspections and education 


can be a source of great satisfaction 


to a shop, The customer is not only 
Willing to go along with you on 
afety 


apprec late oul 


precautions and repair, but 
anxiety for hi 
careful check up 


afety and Your 


on his car 


Hot Rodders—Engineers 


(Continued from page 41) 


afety 


recommended by 


five principal automotive 


aevice recently 
the American 
4s Well a 

The five are 
teering wheel 


College of Surgeon 
many more 
belt tele 


anchored 


Safety 
coping 
front seat padded and stream 


lined instrument panels and door 


lock 


pringing open in a Crash 


to prevent the door from 


} 


used b 
K noe kout 


Other afet measure 


hot roddet include 











NEW “GUARANTEED” 
Gulld-a- Stock 
MERCHANDISER 

Cabinet 


Sales-Making Display! 
Convenient Storage! 
Quick Inventory Check! 








With ALL Guaranteed 

Parts Merchandisers the 
Cabinets are always FREE to the 
Dealer. Your entire investment is 
in "Popular Profit Making” parts 
covering all 3 systems. 








See your 


GUARANTEED PARTS 
JOBBER for full details 


or write now to 
al 


GUARANTEED 


PARTS CO. INC., Seneca Falls, N. Y. 


Ignition Service Parts 
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windshield leak proot hirewall 


between fuel tank and driver, fire 
extinguishers and extra metal pro 
tection around differential 
mission and 
them from flying 
renaade on impact 
Between racing 
t membe! 
educational progran 
tive engineering 
cedure 
also 
relations program 
and methods to 
the press and publi 
Part of the 
concerns the conversion of hot 
1rodder into hot rodde: At the 
World Series of Drag Racing last 
fall a display of a souped-up jalop 
dramatically illustrated the diffe: 
between the hot rodder 
the hot rodder 


care fully engineered poe dster 


? 


educational proce 


ence 


Cceath car and 


What a Psychologist Says 
That drag racing is psychologs 
ound |} attested to by a 
ychologist who made a 
differ 


rodder and 


cally 
Chicago p 
thorough analysi of the 
ences between the hot 
the “accident-prone’ drive! 

The hot rodder is less likely to 
be accident-prone than the ave! 
age person because his drives are 
channeled into constructive pul 
uits,’” the psychologist, Peter E 
Siegle, said 

“In addition, the average 
menace on the 
because of his inability to 


limitations of hi 


drive! 
can be a greater 
road 
understand the 
car and himself 

Siegle’ 
hot rodder’ 
little time to indulge in anti-social 
or destructive activities. The con 


report continued: “The 


activity leave him 


tinued development of the hot-rod 


movement 1 beneficial to indi 


vidual and ociety because the 
activity urrounding hot-rod cul 


ture is creative, educative com 


petitive, constructive and demo 
cratic.” 

The ingenuity of the nation’s hot 
rodder in together ve 
hicle de break 
records while taking every possible 
afety precaution is seen by Mare 
mont and other backers of the pro 
well for the na 


putting 


igned_ to peed 


£Zram a boding 
tion's automotive industry 

Such awards as the $1,000 un 
versity scholarship given by the 
Maremont company to the World 


winner are designed to en 


Serie 
courage further education in eng! 
neering 

That 
Arthur 


award went this year to 
j 


Arfon a chicken feed 
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New DU PONT No. 
BRAKE FLUID KIT! 





© Filler tube \ Your customer's life is constantly at the mercy of de 
Ley pendable brakes. Yet a recent survey found over 70 
D of all cars in need of brake fluid. And 44‘, of brake 
— fluids sold were below S.A.I tandards! 
( 


fj 
<< ie C 
© Shut-off clamp 

business-getting mailers, stickers, poster everything 
—— you need to build up a profitable brake fluid service 
COU POND The customers are already on your drive— and they'll 
Ne 7, BRAKE FLUID be repeaters. Brake Fluid requires annual flushing and 
DISPENSER ° moh ay refilling, plus regular checking. It’s a cinch to sell de 
ry — pendable stopping power with Du Pont No. °*7" Brake 

844+) 4-4 Fluid. Get your kit today! 


To help you meet today’s big need for dependable 
brake fluid service, Du Pont makes this special offer 
of an amazing new one-man-operation di penser 


bleeder, your choice of Du Pont Brake Fluids, and 


, phe * teede SPECIAL OFFER! <@*# , 


plug oa PUR 


ASSORTMENT “A” ma 
' tr Heavy Duty Fluid $84 tal ad 
Disper F ! Pre re nk ae ’ ly iu 


Regular Dealer Pr 


SPECIAL INTRODUCTORY OFFER 


ONE-MAN OPERATION. You can now fill master cy! 
inders and bleed brakes faster easier than ever before’ 
It does the TWO jobs but at only a fraction of the coat 
of expensive brake bleeders. It's portable, no air connec 
tion needed no aeration or fluid contamination possible ASSORTMENT "8" 


Patented 4-way bleeder plug fits most master cylinders 
jallon Du Pont N Heavy [ 


ty f 
Dispenser Bleeder, Pre re ark 
wholesaler today F f 

Ney st Dealer Price 


SPECIAL INTRODUCTORY OFFER 


Turn out more profitable brake jobs per da Ask your 











PLUS - 200 Customer Mailers : ] Window Poster 50 (Door-Jamb) Stickers 


] Wall Chart — Illustrating Effect of Substandard Fluid ly 1 Service Instruction & Selling Ideas 


DU PONT NC"7” PRODUCTS 


FROM CHEMICAL RESEARCH ... FOR EASIER CAR CARE ts 
BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 


alls Join the Du Pont No. 7 Crusade for Brake Safety... by adding Brake Fluid Service! 
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alesman of Akron, Ohio, for the man club of Mexican-American 
record 132.35 mph et by hi They sent seven of their men all 
Green Monster,” a 4,000-pound the way from San Diego, Calif 
car powered by a 12-cylinder Alli 2,500 miles away, to compete at 
on aircraft engine ATAA World Series event at 
The second fastest time was set Lawrenceville 
by the Memphis, Tenn., team of The Bean Bandits club is more 
Don Whalen, a_ plasterer, and than a hot-rod organization. Re 
George Root, a bricklayer. Their cently when one of their member 
fibergla peedster was clocked at contracted polio, the entire club 
130.05 mph pitched in to pay his hospital ex 
The eagerne of these boys 1s pense 
something to see. For example Most of the boys are employed 
third place at the World Series wa in construction and automotive 
won by the “Bean Bandits,” a 30 work, but like most other hot rod 





‘Yuti) Manley Presses 


products “Our MANLEY Press 
Paid for Itself in 9 Months’ Time. 
Now it gives us a good monthly profit”’ 


MOVABLE HEAD 
Travels on rotiers 


ADJUSTABLE HANDLE 
Set it ond work trom any position 


AUKILIARY PRess 
Handles light jobs independently 7 s 
MANLEY New Hydraul es Be . Pe TABLE RAISING 
y MECHANISM 


60-TON PRESS wig Cable operated ond self-locking 


Here’s How You Too Can Make Money 
with a Manley Press 


@ Hundreds of shop owners are making 5 moObEts 
good money on their MANLEY Presses, like MANLEY 
the garage man quoted above. With a 

TRESTLES 


MANLEY Press you save the time of a man 
delivering and picking up the work from 
somebody else. And... you save the profit 
the other shop has to make. You will bring Make every job 
other work in, too, if you have an efficient, easier, faster, 
easy-to-use MANLEY Press. _ 
MANLEY Presses are made in 25, 40, 60, 
and 80-ton capacities for manual or air Let us tell you MORE! 
operation. Features such as bolted con- !' MANLEY DIVISION Sas | 
struction, open design, self-locking table, ! American Chain & Cable, York, Pa. | 
positive ram control which can’t be over- Please send literature and prices | 
loaded make a MANLEY Press your best buy. | °° MANLEY Hydraulic Presses | 
oa : - and MANLEY Trestles with name | 


acco Manley Division of nearest Distributor 
AMERICAN CHAIN & CABLE | “°" 


(from 2 to 10 ton 
capacities) 


Address 


k, Pa, Chicago, New York, Portland Bridgeport, ¢ 
slated Town Zone State 


The Best Equipped Shop Gete the Profitable Business | — — — — — — — = a oo om dd 





ders they are ready to take-off in 
their home-made cal wheneve! 
and wherever competition take 
place 

Co-sponsors of ATAA are the 
manufacturers of Champion spark 
plugs, Perfect Circle piston ring 
and Proto tool 

Illinois Gov. William Stratton 
gave evidence of the impact made 
by the national hot rodders’ pro 
gram when he welcomed World 
Series contestants to Lawrence 
ville 

“We in Illinois are happy to be 
able to provide this safe, off-the- 
treet location where hot rodder 
and other automotive enthusiast 
can blow off steam and test the 
products of their mechanical in 
penuity The best tribute, how 
ever, will come in the safer driv 
ers and the automotive develop 


ments which these meets produce 


Gearing Salesmen to Job 
(Continued from page 44) 


tired alesmen to give an im 
promptu talk on their selling ex 
perience 

Mr. W. D. Marshall, one of the 
five salesmen who retired of the 
even who returned to our organi 
zation after World War II, had thi 
to say at our last dinner 

“When you once qualify a pro 
pect, cultivate him from the cradle 
to the grave. Always retain that 
name even if he buys a competitive 
make. Contact him by telephone o1 
mail about every 60 to 90 day 
Py keeping your name and the 
company name before him, he wil! 
think of you first when he is in the 
market again.’ 

Mr. Marshall also recommended 
having “your wife or someone else 
address envelopes and postcards to 
prospects in order to save a sale 
man’s productive time 

Now enjoying growing roses and 
vegetable Bill Marshall likened 
prospects to a bushel of green to 
matoes 

He said 

“There is alway one in the 
basket getting ripe every day.” He 
emphasized “keeping 20 or 30 bird 
dogs located in apartment house 
garages, government department 
fire department police depart 
ments, and these will be the be 
outside contacts that can be main 


‘ 


tained 
Other outstanding salesmen whe 
have been in our employ and are 
now retired have given equally 
good practical advice to our men 
Our sales force at the parent 
company Capitol Cadillac-Old 
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the spotlight shift 
Horsepower Fit 


* Horsepower Fit—that quality in a muffler which 
enables an engine to deliver the peak perform- 
ance for which it was designed. 


Quieting exhaust noise is still the primary purpose 
of a muffler—but quietness gained at the sacrifice of 
the terrific horsepower, flashing performance and 
greater economy built into today’s engines, is a bad 
bargain for either you or your customers. 


The big jump in engine horsepower, and the general 
use of automatic transmissions, have created a whole 
new set of silencing problems which only specially 
designed, modern mufflers can handle without cutting 
down on delivered horsepower. 

That's why the spotlight has shifted to Horsepower 
Fit—and Soundmaster. With the finest research and 
manufacturing facilities in the industry, Soundmaster 
Mufflers are individually engineered to permit today’s 
top-flight engines to deliver their full quota of power 
quietly! Evidences of Soundmaster’s advanced engi 
neering are found in every detail—in the variety of 
shell constructions, in the specially contoured heads, 
and the acoustic design of internal chambers and units 

each employed to meet a specific condition, in a 
specific engine. You get all this in every Soundmaster 
Muffler 
means fast installation. 


plus a perfection of mechanical fit which 


On any car, you can be sure that Soundmaster will 
guard engine performance c, please your customer, and 
protect your profit. Soundmaster Mufflers are quickly 
available from your NAPA Jobber. 

De KOVEN MANUFACTURING COMPANY + RACINE. WISCONSIN 


Give Full Power Performance 
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mobile Co., Washington, D. C.. and charted, well as any ervit chartered an American Ajrline 


our branches, Akers Oldsmobile ccmplaints received from owner plane and sent 40 of our represent 


Cadillac Co. in Alexandria, Va Current sales problems are di atives to view the General Moto! 
and Suburban Cadillac-Oldsmobile cussed, and Mr. Aker the presi Motorama held at the Waldorf 


Co. in Bethesda, Md., consist of dent of our companie peaks on Astoria in New York last Januar; 


ales management at each location world and national events and At announcement time our entire 
and 29 salesmen who each write their relation to our busine ales organization attends factor’ 
between $400,000 and $1,000,000 Vionthly evening meeting al meeting 

gro busine annually held to keep abreast of factory in We are positive these function 


A sales meeting to discu dail: formation on production re beneficial in arming the sale 


business is held in each location at and to review fundamental men with product information hard 


to obtain from fact book 


8:15 a.m. A combined meeting ji automobile selling 
held each Friday at 7:45 a.m. at We take advantage of any fa 
which time the condition of car Wy Si promotion for the bene 


Celivered the previou week j combined sales force. We 


His Shop Microscopes 


(Continued fron page 3/) 





General Manager Ben Nelson 
aid We work ha! yg a new 
customer. We'll 
keep him 
With two mor ilerships join 
the famil ear, R. E 


Ing Mi i al 4 
' Duma Milne: ha recognized that 
j the successful ideas of each can be 


a big help to the other. He there 


fore has his public relations de 

A Cl partment in the pr: of de 
veloping a manual hat will in 

clude all ideas that have been suc 

cessful sales promotions and incen 

tives at each of his dealerships in 

the past. By supplying each deal 

& | ership with this manual, they will 
INST oa have an exchange of idea \ ) 


knowledge thi 
tried and } 
actual test 

By keeping 
permost as a cu n 
Milne rganizatior 
continue its climb to 
volume through sat 
conscious Custome! 


; The Milner enterpr! 
* ag clude a Pontiac franchise ; 
and a Chevrolet dealershi 
TE. Antonio 
for use on: 
BUICK 
OLDSMOBILE ; Yankee Surrenders 
PONTIAC . To Florida Fish 
CADILLAC Fishing is § 
all the time Vv 
CHEV-V8 iP Young, Youn 
and others | | ply Co., Fort Li 


ly 

I escorted a! 
*PAT. PENDING jobber out on 
last month an 





he purchase 


t ome n Ol 
MANUFACTURING (0., INC. —|prorn ae eS 
FAIR LAWN, NEW JERSEY |“=t= dence wi 
children 


ection 





Coon 


ist another 











See Us At Southeast Automotive Show, Booths 57-58 
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~ Blue Streak 
lenition is 
tor vour 


a 


business 


39000 ignition specialists agree: Blue Streak 
ignition parts are sturdier; they last thou- 
sands more miles than you imagine they 


should; their performance and long life 


spurs your customer to tell all his friends, 


“Great mechanic that Joe’. You see, we build 
your “reputation insurance” into our parts. 
For a brilliant example, look at the heavy- 
duty BLUE STREAK TRIPLE TOP COIL. 


BALANCED WINDING 
Primary and secondary windings are precisely 
balanced for greatest efficiency, easy starting 


and high speed operation. 


SUPERIOR INSULATION 

In the critical area near the core where the 
highest voltage is developed extra layers of top 
quality insulation paper protect against coil- 
killing high-tension shorts. 


TRIPLE PROTECTION TOP 


Unique pagoda design protects against high- 
tension flashover, entrance of coil-killing 


moisture and accidental loosening of cable. 


Me= SEE YOUR 
BLUE STREAK / BLUE STREAK 


/ 


. =e JOBBER 


STANDARD MOTOR PRODUCTS, INC. Long Island City 1, N.Y. 
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Studebaker Narrowly Wins 
First in Economy Run 


B* THE slimmest of margin 
seven tenths of one ton-mile 
the Studebaker Commander Cu 
tom V-8 was the winner of the 
weepstakes trophy of the 1955 
Mobilgas Economy Run 
Challenging down to the final 
moment and the last foot of the 
1,323-mile route from Los Angele: 
to the Broadmoor Hotel at Colo 
rado Springs, Colo., was the Nash 


Ambassador Super 6 


The Studebaker edged into first 
place with 58.6320 ton-miles per 
gallon while the Nash cored 
58.5560 ton-miles per gallon. The 
Studebaker scored 27.4366 actual 
miles per gallon while the Nash 
cored 25.1854 actual miles per 
gallon 

Both cars were cla winne! 
Studebaker in the low-medium 
price field and Nash in the upper: 
medium price range 

The low-price classification wa 
won by the Rambler Super 6 with 
51.2789 ton-miles per gallon and 





Positive 


No. 424 
Self Cancelling 


Turn Signal Switch 


With MIRO-FLEX Class A Directional Signals 


eo @ 


Ne. 420 No. 421 


Make no mistake. These Miro-Flex Class A Directional Signal Units 
assure you of POSITIVE directional control. The lamps are built in 
sturdy steel housings and are dust-free and water-proof. Replaceable 
4” Stimsonite lenses are available in either red or amber. You can 
have any combination of these lamps and your choice of turn signal 
switches to give you a custom-designed set for any particular vehicle 
or fleet. These same lamps can be used as stop lights with the exception 
of No. 423. Installation is quick and easy. Specifications exceed all SAE 


requirements. 


JOBBERS AND DEALERS! 
Find out why there is more to sell in the complete 
Miro-Flex line of automotive safety equipment. 


a |IRO-F LEX CO., INC. 


WICHITA, KANSAS 
Please send me the complete Miro-Flex Automotive Catalog 1. 
! am particularly interested in Directional Signal Units 0 


1824 EAST SECOND 


NAME 
ADDRESS 
ciry 
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DIRECTIONAL 
CONTROL 


No. 425 
Manually Operated 
Turn Signal Switch 


g 0 


No. 422 No. 423 





27.4733 actual mile per gallon 
The high-price classification win 
ner was the Buick Roadmaster V-8 
with a 53.7596 ton-mile mark and 
an actual mileage record chalked 
up of 19.7827 

Both 
ners are determined on the ton 
mile basis, which i 
multiplying the weight of the car 
by the traveled and 
dividing by the gallons of gasoline 


weepstakes and class win 
arrived at by 
distance 


used 


Dealers’ Profits Drop 
To a Low of .6% 


— National Automobile Deal- 
ers Association announced last 
month that operating profits for 
new-car and new-truck dealers are 
the worst in 15 yea! 

Heavy _losse in the fourth 
quarter drove the operating profit 
average down from 1.7% at the 
end of September to .6° for the 
entire year 

The national a 
dealers that they would have to go 
back to 1939 to find a more dis- 
couraging picture. In that year 
made by the 


ociation told 


according to studie 
Bureau of Internal Revenue, the 
ratio of net profit to sales for in 
corporated automobile dealers wa 
4% 

On December 31 the average 
dealer had $108,933 invested in hi 
business, which Is an increase ove! 
the $108,871 reported at the end 
of June. Pointing to profits as a 
percentage of total dealer invest 
ment, which NADA estimates at 
nearly $4'% billion, the over-all 
industry average amounted to 
3.5%. For 82° of the nation 
dealers who sell 150 cars or less 
the average was only 1.7% 

38.7% of the dealers included in 
NADA’s _ busine 
survey for 1954 reported an op 
erating loss for the year 


management 


3M Appoints Weyand 
To Top Sales Job 


INNESOTA Mining & Manufac- 
cen Co. has named Louis F 
Weyand, executive vice-president 
and director, to the office of sale 
director, succeeding George H 
Halpin, 
and board 
reached the retirement age but will 
remain active as a consultant 

Weyand, who joined 3M 40 yea! 
ago as a salesman, has been in 
pressure-sensitive ad 


executive vice-president 


member, who ha 


charge of 
hesive tape with headquarters 1 
St. Paul, Minn 
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"Your equipment got me 6 


valve jobs in 10 days that 
would have gone elsewhere." 





John Rieger 
Fairway Auto Service 
San Clemente, Calif. 


























FAIRWAY AUTO SERVICE, SAN CLEMENTE, CALIFORNIA 


“When I opened my new garage, I thought 
Kwik-Way equipment too high priced for 
a small shop ... after your representative 
demonstrated the superior features and 
told me about your merchandising plan I 
changed my mind. I bought your Super- 
Matic Valve Facer with portable cabinet 
and “SSG” Valve Seat Grinder. This com- 


PRECISION EQUIPMENT SOLD 915 17th 


ONLY THROUGH FACTORY 
TRAINED REPRESENTATIVES 


KuikWay 


Serving the engine reconditioning 
industry since 1920 





Name 
Company 
Street 
City 
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bination is a real business builder. In the 
last 10 days 6 valve jobs have come into 
my shop that would have gone elsewhere if 
I hadn’t had Kwik-Way equipment.” 
Kwik -Way equipment and Kwik - Way's 
proven merchandising plan will get the 
business for you, too! Inquire about it 
today. Mail coupon below. 


CEDAR RAPIDS ENGINEERING CO. 


St. N. E., Cedar Rapids, lowa 


[] Send me complete information on your Valve Seat 
Grinder and Valve Facer 
Merchandising Plan. 

] Have a Kwik-Way man call on me. 


plus sales building 


(other equipment in which interested) 
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Dothan Plan National distance hand-outs (100). Cost 
(Continued from page 35) $12.75 
All the materials designed for 


You can tie in your showroom the safety-check lanes and your 


oO! eivice department with the howroom and garage use have 


afety-check program by display- been created to accurately and 
ing special safety-check promo- brilliantly illustrate each phase of 
tion materials produced by Modern the program 

Display Inc., 12891 Mt. Elliott You may ask “Is this another 
Detroit 12, Mich. A kit of promo- afeiy promotion that die oon 
tional and display materials con- after it is born?’ 

tains window posters (3), a 3’ x 10’ Our answer to that question i 
display banner, ad_ proof (2) an unequivocal “No!” 

check tag (250) afe-driving As mentioned above, the Inter 
pamphlet (500), and topping Industry Highway Safety Com- 








STEEL PACKED OR GLASS PACKED 


custom-built MUFFLERS 


& Added Power Whether the need is for a single 
muffler, or duals for any V-8 

Extra Mileage motor, don't settle for less than 
Smithy’s. Custom engineered 

e L Back P Smithy’s mufflers and dual 
ess ressure exhaust systems are tailored to 

fit each individual car. Sturdy 


° Longer Engine Life all steel construction makes 


Straight-thru type Smithy’s them blowout and leak proof. 
Mufflers virtually eliminate —_ 

back pressure, guaranteein Originated 1920... 
increased horsepower, fue acknowledged 
economy, overall performance. leader TODAY! 














wt SinithyyS VV hufiter fry. Co. 
—— 47 47 


LOS ANGELES + CHICAGO 


Sold through leading jobbers... everywhere! 





itte and the l palets 
Council have Vaged war against 
unsafe vehicle ince 1948. Much 
headway ha been made ince 
then, with the vehicle safety-check 
program Zalning an increasing 
public acceptance throughout the 
land 30th organizations decided 
then, and agree now, that regula! 
ten-point vehicle afety-check 
will help keep vehicles in unsafe 
operating condition off our high- 
ways, particularly in the 34 state 
where there is no provision in the 
law requiring periodic inspection 
of motor vehicle 

We are mobilizing now for ; 
ten-strike in the cause of traffic 
safety during the month of May 
Across our country 500 cities are 
aroused to the need for vehicle 
safety-checks and will soon begin 
to call for volunteers to support 
the National Vehicle Safety-Check 
Program for Communitie 

Your community is invited to 
join in this nationwide effort. May 


we count on your upport? 
STATE SAFETY COORDINATORS 
ALABAMA 
Maj. N. W. Kimbrough, Chief Service 
Division, Department of Public Safety, P. O 
Box 1511, Montgomery 
ARKANSAS 
Lt. Jack Rhea, Director, Safety Division 
Arkansas State Police, P. O. Box 1189, Little 
Rock 
FLORIDA 
Roger "2 Collar Executive Secretary 
State Traffic Coordinating Committee, Mar 
tin Building Tallahassee 
GEORGIA 
i Maloof, c/o Georgia Citizen's 
Council, 20 Ivy Street, South East, Atlanta 
KANSAS 
R. R. Ireland, Engineer of Traffic, High 
way Department, Masonic Building, Topeka 
KENTUCKY 
Charles B. Jones Executive Secretary 
Governor's Highway Safety Committee, New 
State Office Building Frankfort 
LOUISIANA 
Mrs. Ruth Vaughan, Executive Secretary 
Louisiana Highway Safety Commission, Box 
4095, Capitol Station, Baton Rouge 
MARYLAND 
Paul E. Burke, Director, Maryland Traffic 
Safety Commission, 2|st & Guilford Avenue 
Baltimore 
MISSISSIPPI 
Grady Gilmore, Department of Public 
Safety, Box 958, Jackson 
MISSOURI 
Col. Hugh H. Waggoner, Superintendent 
Missouri State Highway Patrol, State Office 
Building, Jefferson City 
NEW MEXICO 
Tony Luna Jr Commissioner Motor 
Vehicle Division, State Capitol, Santa Fe 
NORTH CAROLINA 
Maj. Charles A. Speed, Director, Safety 
Division, State Highway Patrol, Raleigh 
OKLAHOMA 
T. B. King, Director, Safety Division, De 
partment of Public Safety, P. O. Box 1826 
Oklahoma City 
SOUTH CAROLINA 
Jesse A. Rutledge, Director, Public Re 
lations, South Carolina Highway Depart 
ment, Columbia 
TENNESSEE 
Nolen Puckett, Executive Director Ten 
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HAVE YOU HEARD ABOUT 
RUST MASTER'S 





* YOU GET SIX AND ONLY PAY 
FOR FIVE 


The Extra One is ALL PROFIT! Cash In On This Guaranteed 
Sure-Fire Deal! STOCK UP ON THE 8/G PRODUCTS 
with THE B/G PROFITS! RIDE THE BIGGEST CONSUMER 
DEMAND EVER! Year ‘round selling season! — Greater 
Customer Satisfaction! DON'T MISS ANY PART OF THIS 
DEAL— ORDER FROM YOUR SUPPLIER RIGHT AWAY! 


HERE'S HOW IT WORKS... 


When You Order 6 You Get ONE FREE 

1) You Pay for 5 RUST MASTER — You Get ONE RUST MASTER FREE 

2) You Pay for 5 LEAK MASTER — You Get ONE LEAK MASTER FREE 
3) You Pay for 5 SLUDG-MASTER — You Get ONE SLUDG-MASTER FREE! 
4) You Pay for 5 CARB MASTER — You Get ONE CARB MASTER FREE 
5) You Pay for 5 ASSORTED — You Get ONE LEAK MASTER FREE 
Offer Works on ar 


*IMPORTANT: This Special 6 for 5 
n 56 CREIGHTON ST CAMBRIDGE MASS Deal is good only from 
fo-H TME SILENT PARTNERS OF MOTOR EFFICIENCY March 1, 1955 to May 31, 1955. 





Ont to Front 


hiksis 


4a tha Contd 





nessee Safety Council, Cotton States Build 
ing, Nashville. 
WEST VIRGINIA 
Col. Raymond W Boyles, Superintendent 
Department of Public Safety, State Capito! 
Building, Charleston. 


Survey Pinpoints Safety 
(Continued from page 33) 
came in, and that he was pushing 
plan to get our customer to 
come in for regular maintenance 
at 5,000 and 10,000 
A movement ha 
in Alabama to implement the in- 


mile 
been initiated 


pections which municipalities are 


permitted by law to carry out. The 


been on the books for 
apathy ha 


law has 


yea! but public 


caused no effort to carry out the 


inspection 
WwW. C 
Turner 
rolet) 
check 1 


Stover reported 
County Motor Co 
Ashburn, Ga... “a 

made on every Cat 
come 
is attached to hi teering 
itemizing eve! 
tention.’ 

tecords of studie 
ty expert have 


vealed that 


ome 


that at 
(Chev- 
afety 
that 
in for a lube job and a ticket 
wheel 
ything that needs at- 


made by safe- 
repeatedly re- 


only in a minority of 





Shoot for the 
BIG Target. 


Patents 
Pending 


on 


ees. 


a, 


Renis 
a 


Tip is port of the cartridge 
so sealant never touches gun 
No cleaning 


No mess—No waste 


Cartridge contains up to 
Replace only 


30 Applications 


the cartridge as sealant 


is expended. 


PR — THE 
KEX 
TUBELESS TIRE 
REPAIR KIT 


Gun can be operated 
with one hand 


Just press gun against 

puncture and pull the 

trigger to inject sealant 
into hole 


tj ere sa kit that rea means S ESS! 


Automatically cleans hole 

as plug is inserted in tire. 
Used and recommended by 
leading tire manufocturers 


for holes too large for 
Patents 
Pending 


INC. e 


sealant type repair 


KEX PRODUCTS 


FORMERLY THE WEDLER-SHUFORD CO 


Want more facts? Use Reader Service Card Page 98 


72,000,000 tubeless tires estimated for 
1955....A tremendous market for the 
tire repair that is as fast and simple as 
firing an automatic! 


FOR FURTHER INFORMATION WRITE TO 
ST. LOUIS 19, MISSOURI 


SERVING THE TRADE SINCE 1926 





instances are defects to blame for 
However, the 


yet developed thei 


accident tudents of 
afety haven't 
tudies to the 
to tell your customers that thei 


ing able 


point of be 
Cal won't be in an accident a 
result of its defect 

That the job for ul hop 


GM's President Points Up 
Growing Road Safety 
gp aren Harlow H., Ct 
General Moto! aid at San 
Francisco March 24 the 
“great 
highway 
that 
Improving a 


irtice of 


nation | 
progre toward 
afety at the 


automobile pe! 


making 
increased 


ame time 


formance | a result 
of more powerful engine 
Curtice debunked the 


higher hor 


notion that 
increases high 
way hazards. He was backed up by 
Charles A. Chayne, GM vice-pre 

ident in charge of the engineering 
taff, 
that the 


epowel 


who cited statistic howing 
highway fatality rate for 
the nation dropped in 1953 
again in 1954. The GM pre 

also told more than 250 new 
Motors plan 

mercial production of L’Univer 

elle, the Motorama “dream truck 
built by the GMC Truck & Coach 
Division. The unique truck, basi 

ally a panel delivery 
to many other uses, has the engin 
behind beneath the 
with no hood in front 


and 
ident 
men 


] General com 


but adapted 
located and 
driver and 
a panoramic windshield 

“Our 
production as quickly as possible 


plans are to place it 


Curtice said 

2.—-Genera] Moto: 
duce 1,175,000 pa 
trucks during the first 
1955 largest first quarter unit 
output in GM’s history. The total 
than for the 
the company pre 


would pro 
enger cars and 


f 


quarter ol! 


is 35° higher ame 
period of 1954 
vious first 


quarter peak 


Passenger-car output alone for 
the first three months of the 
will be up almost 50 ovel 
corre ponding period of last 
Curtice said, but truck productior 
in the fir 


ly reduced 


t quarter ub 
because of 
ustained in bringin 
truck 
Chevrolet and GMC 

3 On the basis of 
the only 
Chev! 
hip of the 


pletely new 


record 
counted let ma 
ale leade! 
1954 
1—He 
continued 
Motors are 


for certain until new 


hope 
labor pec 
good. but 


gotiation begin next 
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Strong, thin, flexible... 
the tape that makes 
masking easier 


Work becomes easier when you hove the proper tools. 

That's why shopmen enjoy using DUTCH BRAND Masking Tape. 

It is extra thin, flexible, strong, will not curl back, applies 

to all surfaces, will not loosen under spray pressure and gives 
the kind of performance a shopman needs and wants for best 
results. Ask for and insist upon getting DUTCH BRAND 

Masking Tape the next time you order. 





Order from 


your Jobber DUTCH 


P R O D 


Vaw CeLetr oRos 


DUTCH BRAND Cements 
for Trim Shop Use 
Gray and Clear Trim Cement for use 
with fabrics. Weatherstrip Cement for 
cementing rubber to rubber or rubber 
to metal, and Drip-Seal for use 


around windows and windshields 





DUTCH BRAND TUFF-PAK 
window channel packing 
Tuft-Pak features long life, flexibility, 
extra strength and weatherproof 
qualities. Four thicknesses, Yo", %&", 
Ye", Ya" 


DUTCH BRAND 
Plastic Electrical Tape 
Favorite for electrical insulating and 
general taping jobs oil, grease 
and acid proof U.L. listed. In 
Junior Shop Packages~five “Tool Kit” 
size rolls, each %" wide — 20 feet 


long. Just right to charge to the job 


Johns-Manville 


BRAND 
vu ¢ F.$ 


jac Orvision 


r#O00 WOOCOL AWN AVENUE cnw'c¢aco _ ae 
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director 


Parker 


Wholesaler 
bama, James C 
of Alabama but 
Automotive Supply Co 
Tenn.); Florida 


SE Show (Jobber News) 


(Continued from page 49) 


with the re 
the shop 
Other officers are M. D 
Parts & 
Ala first 


“(Crene 


ultant higher profits to 
nooga 
Dodd 
onville 
3ruce Jones Co 
Harold W 
Columbia 


Flower 


Suck 
Taylor of Taylor Supply Georgia, Bruce 
Co Andalusia 
president W. E Fike pi 
Tobin-Arp Mfg. Co., Atlanta, sec Co 
ident; Harry f Lester 

Mogul Service, At Hickory 
John A. Doyle Holland Auto 
& Parts Co., At Greenville; Tennessee, W 


Southern Auto Supply Co 


vice 
Hart 
ond vice-pre Gee The 
J Federal 
lanta ecretary land 
Southern Bearing 


lanta, treasurer 


are 


now of 


Florida Motor Service 


Albany; Mi 
Hart 


Ala 


(formerly 


Sharp 


Chatta 
Guy B 


Jack 
Jone 
l ip 


Supply 
North Carolina, H 
Flowers Co 
South Carolina, Ned Hol- 
Supply Co 
B. Gate 
Chatta 


Thermoid Co., Trenton, N. J., has 





MARVEL MYSTERY OIL 


puts the finishing touch on a job well done! 
And it’s a triple PROFIT MAKER FOR YOU 


SoS 


ALL YEAR ROUND MIX 
25% MARVEL MYSTERY OIL 
WITH AUTOMATIC TRANSMISSION 
OILS. IN HOT WEATHER 
PREVENTS GUM FORMATION, 
AND PROLONGS LIFE OF 
BANDS. IN COLD WEATHER 
PREVENTS CREEPAGE . 














MARVEL MYSTERY OIL does the job on any 
car, bus or truck engine. It makes old engines sound 
better, and makes new engines run smoother. Put 
your silent mechanic MARVEL MYSTERY OIL 
to work. Pick up extra profits on the sale of gas 
crank case or transmission oil by recommending and 
using MARVEL MYSTERY OIL for better engine 


performance It's the only lubricant of its kind! 


EMEROL MANUFACTURING CO., INC. 
Dept. 164, 242 West 69th Street, New York 23, N. Y. 
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named James E. Bradley as fleet 
sales engineer in its automotive 
replacement division, George S. 
Lamson, vice-president and man- 
ager of the replacement division, 
announced, Bradley will cover the 
Southern and Southeastern states 
and headquarter in Atlanta, Ga. 


and E Webb Patter Patter 
Miami Fla 


nooga 
Sales Co 
large 

Manufacturer directo: 
sell, Henry Clark, Albert S 
game, C. G. Jackson, G. W. Klier 
Claude L. Suttle A. Lee Procto 
and Frank J. Merryman. all of At 
and Larry M. Hirsig, J: 
Fla 


director at 





are Lem 


Good 


lanta 


Jack 


onville 


MEWA Plans to Repeat 

Non-Automotive Show 

| be to what it termed “the tre- 
mendous response to its 1954 

autom< 


Equi} 


ociation ha 


convention-display of non 
tive products, Motor 
ment Wholesaler A 


announced it will conduct 


and 
‘ 


a Tull 


fledged exposition” of non-automo 


conjunctior tl 


tive products in m 
Decen 


its annual convention in 
ber 

The expo 
Conrad Hilton Hotel ir 
December 4, 5 and 6 
two pore of prod 

1. Diversified produ 
building lines for re 

2. Office 
equipment 


ition, to be held at the 


Chicage 


cate f 


and materi 
and t 
head-reducing aid 

The exposition w ( 
day before the Autom« 
Industrie Executive 


‘ 


ference open 


December 7 


R. H. “Bob” Harding 


April 1 as an out i¢ 
Stewart Supply Co.. 


Commented 


s0th year on 
alesman for 
Inc., Charlotte N. ( 
President Ivey W. Stewart, Jr., 
We are awfully proud of ‘Bot 
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Pictures above are a side view 
of the parts department and, at 
far right, a view of the service 
department of United Automotive 
Service, Inc., Winston-Salem, N. C. 
The second floor includes space for 
warehousing a big stock of wheels. 
Equipment includes a dynamom 
eter, according to John F. Allison. 


Norm Potter Succumbs; 
Withers Ils Named 


W* rER N, “Norm” Potter, 60 
general manager of United 
Motors Service Division of General 
Motor Corp collapsed and died 
of a heart attack at San Francisco 
March 25 

ftoland S. Withers, who has been 
eneral merchandising manager of 


A. C. Spark Plug Division since 


ast July, was named to icceed 
Potter 

The latter had just presided ovet 
breakfast for local UMS distrib 
tors when he collapsed. He 


in San Francisco for the GM Mo 


torama 


Ashland, Ky., Firm Expands 


Ashland Auto Part Co 
Ashland, Ky., has opened a b 
tore in Huntington, W. Va., une 
the name of Motor Parts Whole 
Co. Pete Borland 1 tore mi 
and Pete Poteet out 


epresentative 


Saunders of Wix Dies 


inde: tichmor 
tive for Wix Cory 
an automobile 


Point 


“Doug Taylor, forme 
uda M na joined 


force O. R. Johnson, 


Noel's Auto Electric Service, Inc., 


Jackson, M reported last mont} 





CHOICE 
MANLEY VALVES 


Jack 


up| lier to leading original equipment manufacturer 


MANLEY VALVE PARTS 


VALVES + SPRINGS © GUIDES «© and TIMING CHAINS 


proved on the speedways for satisfaction on the highways 
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Rod Brim Moves Up; 
Hatcher Elevated 


R” Brim has taken over the 
management of the NAPA 
New York Silly 
Hatcher ha ucceeded him a 
manager of the NAPA New Or- 
leans warehouse 

Hatcher had 


warehouse and 


been manager of 
Genuine Parts Co. at New Orlean 
Ben Garvin, who had been sale: 
manager of the NAPA Memphi 
warehouse, was moved into Hatch- 
er’s former position 

Carroll “Sparky” 


who 


Sparks, 


had been purchasing agent at 
Memphis, was named to Garvin's 
former post. 

Carlyle Fraser also announced 
that in addition to his continuing 
as chairman of the board of Gen- 
uine Parts Co., Atlanta, he would 
also temporarily be president as 
well. Robert L. “Bob” Turner, 
former president, will 
with the company on 
ignments but will be relieved of 
his former responsibility of man- 
NAPA Atlanta ware- 


board chairman an- 


special as- 


aging the 
house, the 
nounced 


continue 





ATTENTION, DISTRIBUTORS! 


NOW ..» YOU CAN OFFER CAR DEALERS 


COMPLETELY PACKAGED 
MODERNAIRE REFRIGERATED AUTOMOBILE 


Air Conditioners 


at Profitable Discounts for You 
and Your Dealers! 


At last it's here! Through distributors, 
MODERNAIRE offers two, completely pack 
aged, scientifically designed, performance 
proved units which meet the summertime d 
mands for refrigerated, automobile air con 
ditioning . . . one unit with electric clutch 
one without. Reliable, refrigerated, air con 
ditioning for even largest of cars, even on 
hottest days! 

Quickly, Easily Installed 
in 4-2 to 5 Hours! 


MODERNAIRE units are shipped com 
pletely packaged—brackets, pulleys, belts, 
bolts and prefabricated, high pressure, flex 
ible Freon hose—everything that's needed, 
all assembled in one large carton, No extra 
parts to buy. No more soldering. No more 
copper tubing. No expensive installation 
equipment needed. All units pre-set for ex 
tremely hot weather—scientifically engi 
neered to cool correctly. 

Manufactured by an Established 
Air Conditioning Company 
National Gas Equipment Company, mak 
ers of MODERNAIRE Air Conditioners is an 
established, reliable company, manufactur 
ing circulating fans, evaporative coolers 
window and attic fans for many years 
MODERNAIRE refrigerated units for auto 
mobiles are backed by years of successful 
operation in torrid Texas—even when Texas 

temperatures reached over 1|10-degrees 

MODERNAIRE units reduce temperatures 


inside the car to an ideal 72°. Dealers sell 
MODERNAIRE units on a factory-quaran 
teed, 90-day Warranty. 

Cash In On the Vast, Potential Market 
for Automobile Air Conditioning 
MODERNAIRE is now appointing dis 
tributors for the big, SUMMER-1955 season. 
So far as we know, no other factory is offer- 
ing any distributor plan—certainly, not the 
protit incentive program that benefits both 
distributor and dealer such as MODERN. 

AIRE offers. 

RIGHT NOW is the time to plan and 
arrange for your 1955 selling campaign— 
before the sweltering June-July-August days 
when car owners make their demands. 

Write Today for Literature, 
Prices and Complete Details 

Get the facts about MODERNAIRE'S 
valuable distributor plan—means substantial, 
EXTRA profits for YOU plus PROFITS and 
CUSTOMER SATISFACTION for your dealer 
customers. Wire, phone, write or use the 
convenient coupon below, indicating ter 
ritory you cover. Also, get details about 
other products in MODERNAIRE'S com- 


plete fan and air-cooling line. 
Don't delay—do it TODAY! 
address inquiries to: 


NATIONAL GAS EQUIPMENT CO. 


Denison, Texas 


See MODERNAIRE at the U WATIONAL GAS EQUIPMENT COMPANY 


SOUTHEASTERN 
AUTOMOTIVE SHOW 


Atianta—Apr. 28, 29, 30, May 1 
or mail coupon today for 
literature—prices—details. 


Street 


Denison 


Texas 

Please send me literature 
your distributor plan for MODERNAIRE Refrigerated, Air 
Conditioning units also, other MODERNAIRE 
products 

Distributors Name 


prices and details of 


1628 
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Top: Rod Brim 
Above: Robert L. Turner 


MEWA Group to Hear 

Of South's Expansion 

He the South has been ex- 
panding so tremendously from 

tandpoint 


tatisti« be- 


conference of 


an industrial-economi 
will be related with 
fore the busine 
Motor and Equipment Wholesale: 
Association at the Biltmore Hotel 
in Atlanta Wednesday afternoon, 
April 27 

The peaker will be 
Hayes of Asheville, N. C., pre 
of the Southeast Automotive Show, 
which opens for a three-day run 
the next day 

Others on the program will in- 
clude Albert S. Hatcher of Macon 
Ga., Bruce Cameron of Wilming- 
ton, N. C., Lamar F. Noble of Jack- 
on, Miss., Marshall G. Luce of 
Miami, Fla., and these staff mem- 
bers of MEWA: General Manage: 
B. W. Ruark, Charles H. “Chuck” 
Davis and Carl! B. Dietrich 

Some othe! will cove! 
such topics a 


Max A 
ident 


peake! 
modern order-in- 
mean of re- 
ducing paper-work cost the CAS 
repair-finance plan and MEWA 
Zroup insurance program 

All wholesalers and manufac- 
turer executives and sales person- 
attend 


voice writing as a 


nel are invited to 
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Newly-elected board of directors of 
the Automotive Wholesalers’ As- 
sociation of Alabama are (I. to r.): 
Seated, Nathan M. Roberts, execu- 
tive secretary; D. B. Jones, vice- 
president, Opelika; John B. Cun- 
ningham, president, Birmingham; 
Lee W. Meriwether, Jr., treasurer, 
Montgomery; standing, Edward C. 
Coward, immediate past president, 
Mobile; John D. Lee, immediate 
past vice-president, Anniston; Tom 
Crowe, director, Birmingham; J. E. 
Combs, director, Anniston. Absent 
because of illness: J. R. Williams, 
director, Decatur. 


Alabamians Plan to Aid 
Garagemen to Organize 





A “CLOSED-DOOR” busine con- 
ference was held by the Auto- 
motive Wholesalers’ Association of 
Alabama in conjunction with it 
18th annual pring convention 
March 14 at Montgomery 


Plans were submitted by the ~ THE MOST* PREFERRED 


executive secretary and approved 


by the general membership in the : METHOD FOR TUBELESS 
convention assembled to assist the 
A TIRE REPAIRS 


Independent Garage Owner! 
ociation of Alabama to become or 
ganized on a state-wide basis. The 
general membership also approved MONKEY GRIP can fill all need for the most pre 
uggestions for a trade education ferred method of tubeless tire repairing. Monkey 
committee to cooperate with the Grip “Sizzle Patches” and vulcanizing clamps with 
State Department of Education the patented magnetic pressure foot are proving to 
and other agencies in the guidance be time, labor, and tire savers. Compare them all \ 
of training of mechanic and you'll see why Monkey Grip offers the best in 

The board of director and the tubeless tire repair equipment page a gy 
general membership assembled 





4Aaas 


voted unanimously for the execu 


, /poey 
tive secretary to contact variou J WS 
branches of the independent Ga f x / 
rage Owners’ Association in the SHOP CLAMP ( 

Mounts on wall or \ ji! 
! 


tate, and to help them to organize table for heavy duty 

a tate association of inde pendent service. Wide opening Mtaa, 

parage owne! Considerable di for fast, easy position Place Filler Tab into ¢ 
ing. Magnetic pressure ture hole 

Cl 1 Was ad ¢ t ipject 

AES108 tia had i ni foot. Handles tires up 


with various idea ubmitted for a ne $9100 end ofl tcben 
constructive program for trade 
education emphasized 

John B. Cunningham of Birm 
ingham Electric Battery Co., Birm 
ingham, was elected president of 


Place patch or 


the a ociation 
. : poten = PORTABLE CLAMP ee er a “ 
B. W Whit Ruark, general Carefully engineered mse ithe con screw 
manager of MEWA, reported to for fast and easy han ‘ 
dling. Fits any position + 
lems in the industry ia tive. Fost running 
pressure screw; magne 
After the reports of special com tle feet: end other 
mittee assignments were made, the exclusive features 


the members on some special prob 


members discussed these ibject 


] As a long-range program , 
what would be practical for the A\| a Soe 
tate association of automotive pan with magne 
wholesalers to do relative to the 
training of garage mechanics? GRIP Write for Fully Illustrated 
2.—-What can the state associa ‘“‘HOW TO DO” Literature 


tion and/or local associations do to 
evethe standards of ndependent | CET aT ae 


, 





artape 
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This shows a part of the luncheon 
group of the 18th annual conven- 
tion of the Automotive Whole- 
salers’ Association of Alabama. 





3 What can or should be done 
about motor vehicle inspection 
laws in Alabama? 

4—What 1 wron 
C.A.S. budget plan? 


a] | here any ivy tna an 
DISPLAYED FOR THE FIRST TIME AT as cee oe as te 
RIKER BOOTH. .. egg afte cgseaner 


visions in the age-hour law 


SOUTHWEST AUTOMOTIVE SHOW—SAN ANTONIO the discrimination against autome 
SOUTHEAST AUTOMOTIVE SHOW —ATLANTA tive wholesalers: 


6.—Special probler on Ala 
bama sales tax 

The safety committees inder the 
chairmanship of Blanton W. Hood 


Genuine Parts Co Birminghan 





Improved basic design for Riker Heavy Duty Truck 
Muffler, incorporating all past features to give fleet and 
independent truck operators long lasting muffler life for seadie euiamel usmunstions willie wv 
less money. Heavy duty and medium weights pect to implementing motor v« 
hicle inspection law The con 
For the first time Riker Heavy Duty Passenger Car mittee further recommended th 
2, Mufflers 16 gauge for all cars for the buyer who the association sponsor islatic 
in Alabama which would requ 

that brake fluid sold 


would met minimun 


wants a better muffler. 





Another first’ We are the first distributor to announce 
cation 


: About 75 whole ile 
easier Lo apply and remove ~ all sizes managers attended the confe! 


a new 360° clamp for muffler systems — no more “‘leakers’”’ 


“Ove “AV Juty Diesel N ers and Exhaus © ae P 
Improved Heavy Duty Diesel Mufflers and Exhaust Floridians Vote to Hire 


System Accessories that meet demands for good public Runasiinue Secretary 


relations 


IRECTORS of the Florida 
W. F and L. D. Riker will be at thetr booth to help you with exhaust — Wholesaler A 


fem proble ms and suppest method jor improvement, and wing of I i 
, rit 


t voter unanime¢ 


LIOT 
cost See them at the shou or, your inquirt oUt 


WRITE Engineering Department emplo an executive eC! 
but no decision wa eached | 





the person who would get the jo 
leaving the matter in the han 
MANUFACTURING Ted Nelson, Berner-Peas 

4609 Detroit Avenue president of the roup 

Toledo 12, Ohio Definite plan have 

out to be acted upon a 


new executive secretal 
pecial meet 


RIKER AREA REPRESENTATIVES i Siena tea 
SOUTHWEST MIDWEST SOUTHEAST in Orlando last month wet! Jin 


jn Vaughn, Palm seacn Clarence 
LINCOLN, GEE & BROWN BROOKMOOR CO G. W. KLIER CO > a > Bes , 
‘ sabbit, Tallahassee; A. B. Estrid 


5818 Buffalo Speedway 3450 Prospect Ave 1036 Peachtree St., N_E Serascta: Wade 


and J. R. “Chic” Stradle J Oo 
lando. Nelson presided 


. Stever Tampa 
Houston 5, Texas Kansas City, Mo. Atlanta 5, Ga 
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Gotu the thousands of other AUTOMOTIVE RETAILERS 
who are coming to 


to attend the great Southeacr 
AUTOMOTIVE SHOW 


april 28°29-30, 1955 
Lakewood Park 


Anyone affiliated with the Automotive Industry is invited and urged to 
attend this mammoth Show. 

it is seldom you get the opportunity to view and study such an extensive 
array of manufactured products in the vast Automotive Industry .. . 
PARTS — TOOLS — SHOP EQUIPMENT — ACCESSORIES —— CHEMICALS — 


PAINTS and other Allied Products . . . actually more than a mile of Auto- 
motive displays ... all complete lines and many in actual demonstration. 


SHOW, HOURS 
1:00 P.M. to 10:00 P.M. 


DAILY 


YOU AND YOUR ASSOCIATES 
ARE EXPECTED TO BE HERE 


all three days aud uighto! 
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4 T , “rceau » ¢ vw 
Abeles Becomes President «w Jersey company 
Among various positions, Abele 


Of Purolator Products 
has been assistant to the president 

piers of James D., Abeles a and equipment sales manager 

4 president and chief executive Markert has served as comptrol- 
officer of Purolator Products, Inc., ler and is a director of the firm 
Rahway, N. J and H. Joseph 
Markert as executive vice-presi- Arco Appoints Paul Sauers 
dent was announced by the firm 
last month The Arco Co. has named Paul 

Abele ucceeded Ralph R Joseph Sauers as refinish sale 
Layte, who became vice-chairman representative. Though his head- 
of the board of directors, In retir- quarters will be in Philadelphia 
Layte ha he will also cover Washington, D 

with the C., Maryland and Delaware 


ing a president 
completed 30 yea! 
Willard Storage Battery Co. has 


appointed L. G. DeMotte as the 
advertising and sales promotion 


* 
be there | manager, David A. Coulter, re- 
placement sales manager, an- 
nounced last month. DeMotte, who 
has been with Willard for 24 years, 


Booth 143 was previously regional sales man- 
Southeast Auto Show ager in Memphis, Tenn. 
April 28, 29, 30 ° 

mnanee: Georgia 





AEA Plans May Meeting 
In Atlanta, Georgia 


gee Automotive Electric 

ation will hold a re 

ference in Atlanta 

more Hotel May 9 

vide an opportunity for factory ex 

ecutives to meet distributors and 
discuss mutual problems and cur 

rent developments, according to G 


Drop by our booth No. 143 and view our color movie telling all Z. Spencer, Trico Products Corp 


about this NEW money-making business. Learn how selling Rogers president of the group 


Engines can be the most profitable item in your line! On the second day a panel of 


Get your share of the profits — join these distributors eight distributors will present va- 


; EOC rious phases of the parts busine 


ALABAMA fele rdele Auto Supply Co 
St. Petersburg—-Automotive Sply Co ana answer! question from 


Anda , a Parts & Supply Co tler pply 
Annist y y Parts ( elia ack’s Auto Part Tallahassee—Genuine Auto Part ) 


thbert--Keenan Auto Parts Co Keenan Auto Parts 
Dalton—-Hart’s Automotive Parts Co Tampa Motor Parts Co., Inc 
, ar awson —Dawson Auto Supply | MISSISSIPPI 

uliman-—-Alabama Auto Parts ( Jecatur——Decatur Auto Parts Co Lucedale Motor Parts & Supply Co e 
Dothar Taylor Parts & Supply uglas-—Brooks Auto Part 
Fort Payne——Thompson Mtr Sply Cc Jublin-—Dublin Motor P NORTH CAROLINA . 
Supply ast Point Genuine Part Asheville Hayes & Hopson, In ’ ; 

Franklin—Slack’s Auto Parts Exide Automotive Division of The 


Gadsden Southern Auto 
Huntsville-Automotive Parts Co Elbertom—Anderson Auto Pa t Genuine Parts, In 
Gas nm rT i v « . 
Loxley-—Griffin Motor ply Fitzgerald—-Brooks Auto Part oo samen p Ratt de tn Electric Storage Battery Co. has 
Marion—Marion Auto Supply sainesville-—Slack’s Auto Par pruce Pine—Mitchell Auto Parts recently promoted Thomas G. 
Mobile Motor Parts & Supply Co Hartwell Anderson Auto Part : 
Montgomery—Motor Parts Ci Hawkinsville—-Keenan Auto Part SOUTH CAROLINA Tynan to sales manager in charge 
Opelika—East Alabama Auto Parts Jesup—Brooks Auto Parts Cc Aiken —Thompsor ates r Supt y of replacement sales, including 
ute P v “ » Auto t ‘ ss . 
LaFayette Auto Parts Anderson—Anderson Auto Par selling, advertising, merchandising 


Prichard—Motor Parts & Supply Co LaF ayette 
Seima Parts Service Co Macon——-Butler Supply ( Charieston—H. Steenken & Co 7 — 
Parts Co Columbia-—The Parts ( and sales promotion activities. He 


Thomasville-—Clark’s Parts Service Montezuma eenan Aut 
Tuscaleosa—W., Ala, Parts & Sply Co. Moultrie-—Keenan Auto Parts ( Easley--Anderson aane Porte was formerly branch manager in 
Ron Southern Bearing & Parts Co Greenville---Battery lectric ( 
sville-—Hart’s Auto thd Greenwood-—Carolina Too! Co Boston, Mass. 
GEORGIA Sandersville J. B. Wall Co Jrangeburg-—Parts Supply Co 
Albany | e Jones ivannah The Motor Supply Co Rock Hill--Bennett Supply Co 
Alma— Butler Supply tatesbor Statesboro Auto Parts Spartanburg—Spartan Automotive Co 
Ame ee wainsboro——Swainsbore Motor Parts Walterbor¢ H. Steenken & Company 
Athens.Anderson Auto Part ylvania-—Pinckney’s Auto Supply Co York York Auto Parts 
Atlanta-Max Auto Part Thomaston-——Keenan Auto Parts TENNESSEE 
Perrin Auto Supply Thomasville-—Bruce Jones Co urthage A Parts & Service Co 
Piston R Af Keenan Auto Part hattanooga— Hart's Auto Parts Co 
f er Se Tiftor Keenan Auto Part Cleveland—Hart’s Auto Parts Co 
to Part okeville-- Auto Parts & Service 
t 


Bessemer audience 


Birmingham 


Wetumpka Turner Motor Supply 


Augusta -Bowers Auto Electric Co : ak A 
t ) Waycross-—Thompson Motor Supply ( F ayetteville—City Auto Ff 

Bainbridge 4 nes incolr 
€ FLORIDA alfatic Aute Parts & Serv e 

Bax ot ‘ : Greenevilie Broyles Rubber 
to Parts Co y Harriman——Hart’s Auto Parts Co 
The Motor Supply Co lidated Automotive Knoxville er e Auto Parts Co 
Aut t tor P & Sply ( Maryville-—Hart’s Auto Parts ¢ 
, A ne 


Auto Parts & vice 


nsolidated Automotive > 
Keenar Aut Part ¢ ‘ ' 
t T r Parts & Sply Springfield —Auto Parts & Service Co 


i ’ 
y-—Keenan Auto Parts ¢ Winchester-—Winchester Auto Sply Co 


‘JOWN ROGERS CO. 500 West Peachtree St., Atlanta, Ga. 
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“If we voted on it 
again today...C C 

plan would still 

win by 4 votes... 


say the 4 WEISS BROTHERS, 
partners in WEISS MOTOR COM 
PANY, one of the world's largest 
Ford dealers with headquarters in 
Baltimore, Md. Pictured left to right 
are Messrs. Abe, Lou, Bill and Max 


iT LONGER we associate with the CommMerciat Crepir Pray. the more 


convinced we are about one faet. Tf its a finaneing problem, COMMERCIAL 


And handle it well with their nationwide onthe 


Crepir can handle it 


spot service thoroughly trained personnel and intimate knowledge of the 


tutomobile financing business. Its re with a tome 


pavine nt plan that can stand the test of 


COMMERCIAL CREDIT DEALERS ARE Successful DEALERS 


\ letter or call to your irest Comwerciuat Crepir Pian offices 


eedy ind expert hye 


COMMERCIAL 
CREDIT 


CORPORATION 


rvice offered thro 











Vulcanizing 


~ Patches 
Geet to Repatr “Jubeless “Jires 


More than two years ago tests of 
various methods of repairing tubeless 
tires were started at the Egan plant. The 
method of repair illustrated below was 
proved best in actual road tests. 


Be Safe... Be Sure! 

FIRST remo@ve tire from wheel. There is no short cut to positive 
certainty ofe@xtent of injuries to the tire. Then repair with a CAMEL 
Vulcaniziggg Patch for proved results and greatest customer satisfaction. 
Here's 


After removing tire from wheel, ex- 
amine thoroughly and remove injur- 


ing object. Buff thoroughly around 


area with strong wire buffer 


Place a regular CAMEL Vulcanizing 
Patch over injury. Use the same 
CAMEL Patches in the same familiar 
way as when repairing an inner tube 
(If injury is more than 4", it may be 
necessary to add tube gum, or com- 
pound from a CAMEL Tire Gun, to 
fill the injury.) 


Center CAMEL No. 77 Clamp (which 
has a fixed spider) over patch. Tighten 
clamp, light fuelboard. It’s that sim- 
ple! We recommend materials illus- 
trated at right. Use them and be sure 


every time 


“The CAMEL Method Is The Proved Method.” 
H. B. EGAN MANUFACTURING CO. 


MUSKOGEE, OKLAHOMA TORONTO, CANADA 





Officers of the Virginias-Carolinas 
Automotive Wholesalers Associa- 
tion are (1. to r.): Thomas P. Grasty 
of Charlottesville, Va., retiring 
president; John F. Midyette of 
Standard Parts Corp., Richmond, 
Va., president; J. Allen Lewis of 
Wilmington, N. C., vice-president, 
and N. Frank Alford of Florence, 
S. C., secretary-treasurer. 


VCAWA Debates Whether 
To Go on Cruise 


f pen 57 firms who constitute the 
membership of the Virginias- 
Carolinas Automotive Wholesale! 
Association are indicating by mail 
ballot now whether they desire to 
hold a convention aboard the same 
hip at the same time the North 
Carolina Automotive Wholesaler 
Association will be convening 

The ship sails from Wilmington, 
N. C., November 17 for Bermuda 
and return the morning of 
November 22 

E. L. “Ed” Brown of Hickory 
Auto Parts, Hickory, N. C., presi 
dent of NCAWA and a membe! 
also of VCAWA invited tne 
VCAWA member to join the 
cruise 

Chairmen of topics heard at the 
pring convention of VCAWA at 
Winston-Salem, N. C., March 16 
and 17 included Max A. Hayes of 
Asheville, N. C., R. G. Devlin of 
Winston-Salem, Larry Dunham of 
Greenville, S. C., Wallace D. Du 
Pre of Spartanburg, S. C., R. E 
Kirkland, Jr., of Wilson, N. C., J 
Richard Maxwell of Whiteville, N 
C., and H. Lester Flowers of Hick- 
ory, N c 

Among other speakers were D1 
George W. McKinney, Jr., financial 
economist of the Fifth District 
Federal Reserve Bank, Richmond 
Va.; James Cassedy of National 
Standard Parts Association, Gen- 
eral Manager B. W. Ruark of 
Motor and Equipment Wholesaler 
Association and William C Bill” 
Herbert, editor of SOUTHERN AUTO- 
MOTIVE JOURNAI 


Ammco Tools Names Two Men 


Ammeco Tools, Inc North Chi 
cago, Ill., has announced the ay 
pointment of two new district 
representative Peter 
cove! West Virginia, 
Pennsylvania, and we 
York, and John Wright V 
cover Arkansa Mississippi, Ten 
nessee and part of Kentucky. Both 
will work under the supervision of 
District Manager Ken Wood 
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ONE OF A SERIES: HOW DU PONT BUILDS SALES FOR YOU 


Du Pont anti-freeze gives you “Operator 25” — 


she directs customers to you 


This year, all Du Pont anti-freeze advertising—TV, And that’s just the beginning. Here are more reasons 


radio, magazines, newspapers, billboards— will say, “Call why it’s smarter than ever to be a dealer for “Zerone 


Western Union and ask Operator 25 for the name of and “Zerex 

your nearest ‘Zerone’-'Zerex’ dealer.”’ She will send pre 

sold customers right to you for winter car servicing P Nation-wide Du Pont Anti-Freeze Week"’ promotion 
Make sure you get on Operator 25’s list. Get in touch > Newspaper, magazine ads, billboards, in your own 
town 

Weekly TV ‘Football Forecasts,'’ the biggest anti- 


freeze TV show on the air 


with your Du Pont anti-freeze distributor now. He'll 
take your order for “Zerone’’ and “Zerex”’ and see that 
your name and address is on Operator 25's list — ready 
to send profitable business to you all during the anti Testimonials by famous motor experts 
freeze selling season Product advantage (chemical inhibitor) you can see 
This new Western Union service is just one more way for yourself 

Du Pont works to help you sell, sell, sell in the fall season Enforcement of Fair Trade prices —no employee sales 


Du Pont makes only 
ZERONE’ and ZEREX 
brands of anti-freeze 


WE'RE ON TOP BETTER THINGS FOR BETTER LIVING THROUGH CHEMISTRY 
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This ship, the 
” Stockholm “ 
of the Swed- 
ish - Amer- 
ican Line, will 
be the home 
for five days 
for wholesal- 
ers and fac- 
tory men and 
their wives on 
the cruise to 
Bermuda in 
November. It 
carries 385 
persons and 
will use Wil- 
mington, N. C., 
for its port. 


North Carolinians Plan 
Cruise in November 


ORTH Carolina Automotive 

Wholesalers Association mem 
bers and their guests, factory men 
and any other wholesalers who so 
desire will take to the high sea 
for their next convention 

Directo: and officer of the 
group voted last month at a meet 
ing in Winston-Salem to sail at 
noon aboard the Swedish-Amer- 
ican Line “Stockholm” from 
Wilmington November 17 and re 
turn the morning of November 22 

More than 180 persons had indi 
cated their interest in the cruise at 
the time of the meeting, according 
to Executive Secretary Jesse F 
Jones, J1 

“We anticipate that all—or 
nearly all—-the 385 berths will be 
taken up by automotive folks, and 
if not, the cruise line reserves the 
right to begin accepting reserva 
tions from tourists beginning July 
Wag Jones aid, 

“Person interested in going 
should send their checks for $50 a 
person as a reservation by not late 
than early June,” he said 

“Wholesalers of the Southeast 
and the factory men who call on 
them are invited to join us. Thi 
will be a good time for a cruise to 
Bermuda as it will be beyond the 
hurricane season.” 

The ship will be used as a hotel 
during the day and a half stay in 
Bermuda, Costs are expected to 
average $150 a person, plus tips 

The association's headquarter 
address is: P. O. Box 8057, Raleigh 
N. C., for persons interested in 
additional information 


“We are building a new store in 
Jacksonville, N. C., which should 
open about April 15,” announced 
Bruce Cameron, MacMillan & 
Cameron, Inc., Wilmington, N. C 
last month 
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Wonton Besros 


World Bestos “PRESCRIBED FRICTION’ SETS 
Finest quality, dry-mix, rigid molded segments, 

neered for each type of vehicle. Seven dif- 
ferent friction formulas used in various com- 
binations. 


en weg 


Wonrio B 
Wonto Besros €s7Tos 


brake lining 


9 1008 Sey = 


PACKAGED SETS FOR BONDING: Wortd Bestos 
“Prescribed Friction’’ and “Gridiock"’ Sets . . . 
same at above, except ere undrilied and un- 
chamfered, and ere supplied either plain or 
precemented ready for bending. 


World Bestos BONDER'S BULK SEGMENTS: yo, 


oun er. saieted pe eno etl er 
rt] 6. Universal sizes to 
i] of with mini- 


mum inventery. 








brake lining 


CRI Loce s¢ 


World Bestos ““GRIDLOCK” SETS First quality 
molded wireback lining with controlled friction 
cheracteristics for most populer cars and light 
trucks. Quiet, dependable action, long, uniform 
wear. ideal for cars with worn brake parts. 


World Bestos “X-GL" COMBINATION High quality 
dry-mix and wireback combination for bond- 
ing. Simplifies stocking, gives safe bonded 
brake performance at lower cost . . . for all 
populer cars and light trucks. 


al 


World Bestos BONDED SHOE EXCHANGE: wona 


commercials ond light trv 
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WoRrRLbD BESTOS... 


Makes your passenger car brake work 


EASIER. . More Profitable 


and more in demand! 


World Bestos gives you complete coverage of every brake lining 
need, for passenger cars, taxicabs, commercials and light trucks 
Here is a top-quality line . . . engineered to give safe, depend- 
able performance for each type of vehicle and brake system 
This means simplified installation reduced shop time per job 

. more efficient, more profitable shop operation. The resulting 
customer satisfaction will build your reputation... bring in new 


business and repeat business to swell your sales volume! 


Get started with World Bestos NOW! 


For full information about the complete World 
Bestos Line, see your World Bestos Distributor, or 
write direct to New Castle. 


World Bestos gives you 
MORE STOPPING POWER! 


Wortb Besros 


NEW CASTLE, INDIANA 





It was at this meeting of officers 
and directors of the North Caro- 
lina Automotive Wholesalers As- 
sociation at Winston-Salem last 
month that the decision was made 
to have the next convention 
aboard ship during a cruise from 
Wilmington, N. C., to Bermuda 
and return next November. Seated 
are (l. to r.): L. T. White, Jr., of 
Raleigh, treasurer; Ed Brown of 
Hickory, president, and R. E. Kirk 
land, Sr., of Wilson, vice-president. 
Standing are (1. to r.): Edw. Mac- 
Clements of Charlotte, B. E. 
Winstead, Jr., of Rocky Mount, W. 
E. “Preacher” Stanford of Greens- 
boro, H. M. McKethan of Fayette- 
ville, who are directors; Jesse F. 
Jones, Jr., executive secretary, and 
R. G. “Bob” Devlin of Winston 
Salem, director. Absent were 
Floyd C. McLean of Laurinburg, 
J. Richard Maxwell of Whiteville 
and Harold Rea of Asheville, 
directors. Photo was made by Carl 
S. Johnson of Automotive Electric 
Associates, Inc., Charlotte. 


AEA Chooses Mississippian 


The Automotive Klectri As 
elected Willi E 


ociation recentl 
Johnson, vice-president and 
manager of Noel Auto Electri 
Service. Inc., Jackson, Mi to its 
board of director He will repre 
ent the ervice distributor in 
Alabama, Florida, Kentucth Geotr 
a. Mississippi, North Carolina, 


er and 


Cole-Hersee Chooses Powell 


lu named 
(,eorgia 
rm Ten 
h head 
(Atlanta) 


Atlanta 


remodeling of their 
le 


it “better poking 


ore to make 
and provide more display space 
Via announced last month by 
Clyde Lawson, Lawson Tire and 


. 
t y Mexico 


Supply, Lovington, Ne 


“Robert Stallings has been added 
a“ alesman in our South Caro 
lina territor George McFarlane, 
owner, Mac’s of Lumberton, Lum 


bertor N. ( reported last month 


Ted Dickerson has taken over 
the inventor ystem and Fred 


Keach is a new counterman at 
Jenkins Automotive Parts Service, 


| ( 


Inc., Columbia 
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Sealed Power Plans few days with the Securities and 
Offering of Stock Exchange Commission. Net sales of 


the corporation in 1954 were ap 
pe C. Johnson, president of proximately $18,836,000. Net in 
Sealed Power Corp. of Muske come was $1,081,900, equivalent to 
gon, Mich., announced last month $2.70 per share 
that the company expected in the 
near future to make a public of Alabama Will Cool Off 
fering of 50,000 shares of its com 
mon stock. At the same time cer Alabama Auto Parts Co., Inc 
tain stockholders will sell 50,000 recently completely air-conditioned 
share: Present capitalization 3 the entire counter sales area in the 
400,000 share all of one cla 3irmingham, Ala tore, reported 
A registration tatement will Irvin F. Siegal, vice-president and 
probably be filed within the next ales manager, last month 


Willard Storage Battery Co. has 
elevated W. D. Houpt from field 
sales manager to regional sales 
manager with headquarters in 
. , Dallas, Texas, David A. Coulter, 

] [ * ~ e replacement sales manager, an- 

D) nounced. He will direct sales ac- 

There 4 gd Service f rofit tivities in Texas and portions of 
c J Louisiana, Oklahoma, Arkansas, 


New Mexico and Arizona. 


IN EVERY ° 


Jenkins Parts Moves; 
* Plans for Drive-in 
* = 
DRIVE-THROUGH ervice ] 
, A among the change being 
PRODUCT planned by Jenkins Automotive 
; a location 








Parts Service in its new 
on the north side of Columbia, S 
SILOO SILOO Ee everal miles from its forme! 
downtown location in a highly 
i dieadeaiaaiass PENETRANT pees Sostien, 
LIC VALVE LIFTERS! The mechanic's best congested tra — 
friend! It's highly con Larger machine hop facilitie 
Acts fast — highly effec 
tive! It’s the world centrated — loosens any : are also being planned for what 
ous ’ se addi hing 2 2ans ¥ 
spnene creme — SRE GS Greens, 80 was already a big machine 
ive ang of solven SILOO PENETRANT is a a 
deal for tune-up and product of 1000 use: > Commented R A Dick 
break-in. Prevents stick . 4 Ss 
ing of valves, rings and Not to be confused with ale manaLpel and buvel! 
hydraulic valve lifters an ordinar venetrating an ry ' I 
Reduces engine and piston wear. Neutralizes “ . ry ff ating ; Every jobber! hould 
corrosive acids. Prevents rust. KEEPS THE ° superior to any similar product you ever new location every ten 
ENGINE CLEAN ed. Best by every test 
: fortunately we waited o' 
years and the rejuvenatio! 
been a shot in the arm 
He reported the firn 


PETISOL 202 PETISOL 404 panding all key lin 


CARBURETOR & DEGREASER en a Cent 
METAL CLEANER CONCENTRATE 


Emulsion-type, single-phase, cold ht For fast removal of grease and 
dip, non-caustic cleaner for the e ° grime. To be diluted by ultimate P & D Names Koslo Manager 
removal of gun grease, varnist eee © > user with kerosene. stoddard ' 

carbon, et from Carburetors and vent or fuel « Extremely ec vr 
SS) ZOE, 29 SEES GON, P & D Manufacturing Co., Long 


all metal parts. Harmless to the 
user. Fast-acting, effective, safe DIESEL FUEL nor nr 
~ CONDITIONER ‘ Island City, N. Y ha named 
Wally Ko lo as regional manage! 


A vt 


\ « ‘ “1 ueset FUEL ADDITIVE?! of Missouri, Kansas, North and 

















4 i by South Dakota Minnesota Illinoi 
'\} \ For all diese Keeps ir j ~ ~ aa : . 
Iowa and Nebraska. He has seven 


\ 2 tors clean A j 
regh omplete mbu n | 
\Peris \ Soiee teeal snared men under his supervision 


engine performar Y ce 
- nates hard startir 
' x? | IS. encoesive smening ’ “Dixie” Kuhr Succumbs 
C. A. “Dixie” Kuhr, former own- 


Pp 
| Phizctoom | S divents Corporation er of Dixie Kuhr Service, Orlando 
~<a 331 Madison Avenue, New York 17, N. Y. 7 lied : tomobi] 
in Canada:—Montreal, Que., Canada Fla., died in an automobile ; 
; ; dent last month. He had so 


and retired in Orlando abou 








yeal azo 
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Going up in sales 






and popularity 





every day | 






the new DE SOTO 











Another reason why it pays 
to be a De Soto-Plymouth dealer 
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3M Promotes Ken Kurtz 
To Sales Manager 


INNESOTA Mining & Manufac- 

turing Co. has named Kenneth 
W. Kurtz a: ale 
automotive trades, coated abrasive 
and related products division of 
the Detroit, Mich., and Cleveland 
Ohio, branches with headquarter 
in Detroit 

Kurtz 

in 1942, ha 


manager of 


manager of 


who joined the company 
been branch ale 
automotive trades in 


Ohio, since 1950 


Cincinnati 


Kem Names Newton 


Kem Manufacturing Co., Inc 
Fairlawn, N. J., has appointed 
Kirby F direct factor, 
ales representative for North and 
South Carolina, His automotive 
experience dates back to 1932 


Newton a 


Standard Parts Opens Store 


Part Co formally 
tore and ma 


Okla on 


Standard 
opened it 
chine shop in 
March 22 


new part 
Tulsa, 





«Do it EASY with KD Tools» 


380 Valve Spring Compres 
sor almost universal. For 
valve-in-heads, L-heads old yy," 
or new. Most popular valve 
tool in U.S.A. Very good for 
new V-8's. Fast, safe. 


700 Valve Spring Lifter for 
Ford 6. Easy 


raises 


L-heads incl 
turning handwheel 


spring to desired height. Locks h.p.) fast, sure, 
how tight they're stuck. 917 
Driver with 918 = 


automatically. Makes valve 
'ock replacement easy 


—- 


A> 


122 Ignition Kit. Complete 
enough for most any type 
ignition adjustment. Plastic 


case with button flap. For 


Solid stepped 


boxed 


as other makes 


FREE CATALOG — Over 100 K-D Tools to 
4 make hard jobs easy described, illustrated 


K-D MFG. CO., LANCASTER, PA 


30 Socket Screw Key Set 
1] hex keys, sizes .050"' to 
in rustproof metal kit 
with extension handle. Size 
chart stamped in kit 
rately forged. 


918 Valve Guide Puller pulls 
assemblies in all Ford V-8 
L-heads (except 60 and 150 


812 Valve Guide Driver Set 430 


bars precision ground, in plas 


428 Hose Clamp Pliers to 
remove, install all sizes wire 
clamps. Jaws swivel thru 180 
degrees, so you can reach 
‘em in any position. Really 
makes a hard job easy 


Accu 


608 Valve Keeper inserter 
for the one size split keeper 
used in most modern engines 
Easy to load, self supporting 
on stem. O.K. for Ford 


Si 


, 


/ 


no matter 


920 set 


y 


Door Handle Spring 
Remover for all GM cars 
since 1933, Ford-built since 
" 1951. Pulls horse-shoe retain 


down steel 


tic case. Pilot diams. %«, 'Y, 
Fords and Chevrolets as well “%, Ne'’. Also individually 


ing spring used on interior 
door handles with ease. Fast. 


+K-D TOOLS + 


“Make Hard Jobs easy “has been the purpose and slogan of 
KD Tools Jor over thirty years --- and they will do just that 
for you on old and new models alike. St Jobbers’ everywhere. 
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Nathan M. Roberts, executive sec- 
retary of the Automotive Whole- 
salers’ Association of Alabama, 
will be the principal speaker at the 
spring convention of the Automo- 
tive Wholesalers’ Association of 
Louisiana at the Beniley Hotel, 
Alexandria, April 18. His topic will 
be “How Association Planning 
Serves the Industry.” 


Southland Battery Names 
Three New Field Men 


a of the appoint- 
ment of three new territorial! 
representatives has been made by 
W. T. “Bill” Collins, sales promo 
tion manager for the Southland 
Battery Co., Dallas, Texas 

They are James Nagle at Prich 
ard, Ala., Upton Gautier at Biloxi, 
Mi and Glenn R. Ray at San 
Angelo, Texa: Although Nagle 
lives at Prichard, his principal 
point in the territory is Mobile and 
Ray is now making his head 
quarters at San Angelo, which wa 
from Abilene 


previously erved 


Texa 


Brogan Represents Dorman, 
Hires Cliff Lamoreaux 


 paenen Brogan, Dallas, Texa 
manufacture! 


representative 
has acquired the Dorman Product 
following the 
Henley to the motor 
, and has opened up addi- 


retirement otf 


hotel 


line 
Foster 
busine 
tional territory 

He has hired Cliff 
formerly with The Schoellkopf Co 
and 


Lamoreaux 


northern Louisiana 


to cove! 
Texa 
Bruce Joins Hayes & Hopson 

Charles Bruce is now in charge 
of the tire and battery department 
at Hayes & Hopson, Inc _A heville 
N. C., President Max A. Hayes ar 
nounced. He is a newcomer to the 
organization 
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Parts Co. Pushes 
Engine Jobs 


ERE’S how a sign reads which 

The Parts Co., Columbia, S. C.., 
has been using in words written 
out by its own personnel on a re 
placeable ignboard over the 
main door inside 

‘Attention, garagemen 

‘It will take you 10.2 hours to 
do a ring and valve job on a 48 
Chevrolet and your profit will be 
$35.95 ($3.52 per hour), but it only 
takes 9'2 hours to install a 
engine (a well-known rebuilt en 
gine) and your profit will be $69.20 
(or $7.39 per hour) 


Munnikhuysen and Foy 
Head Up Koppers 


he Co., Inc., has named W 
F. Munnikhuysen as chairman 
of the board and Fred C. Foy a: 
president and chief executive of 
ficer to fill the vacancies left by 
the death in February of Gen 
3rehon Somervell, who had been 
both chairman and president 

Munnikhuysen, who joined the 
company in 1916, had been execu 
tive vice-president since 1950. Foy 
joined Koppers in 1948 and _ has 
been vice-president and general 
manager of the tar products divi 
ion since 1950 


Pilkington Adds Scoville, 
Moves Firm to Florida 


R B. PILKINGTON, manufactur- 
e er’s representative, has hired 
George E. Seoville to cover north 
Georgia, east Tennessee, western 
Virginia, western North Carolina 
and northwestern South Carolina 
with headquarters in Atlanta, Ga 

Pilkington has moved his office 

L 


from Atlanta, Ga., to Jacksonville 


Fla 


Clements Dies at Birmingham 


Albert Clements, 56, manage 
shipping and receiving depart: 
at Alabama Auto Parts C« Inc 
Birmingham, Ala., died recent 
from a heart attack. He wa t 
the company seven years. ¢ 
Allinder, counterman th t 
company five years, has been } 


moted to the vacanc\ 


“Hot Shot” Joins Cotton 

Cotton State Inc announce 
last month another new membe 
J. Matthew “Hot Shot” Nelsor 
Holston Auto Supply Co., Ine 
Kingsport, Tenn 
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DEALERS FIND CAR-SKIN 
PRODUCTS EASY TO SELL! 


...and Customers Always Come Back for More 


There is a good reason for the conti: | CCE of Car-Skin Products 
during the past 20 veal Car-Shin Ree ad I nd Clar-Skin Tes pered 
Wax are superior products., Hundres ol 2; tat » « ! hare hout 













the country hay Ound\tha iy quick " ‘ hat Clar-Skin 
amazed 
cithoner 


ny hard 
/ 


ed 


-y ith ordi- 
rf, Whe Mi Prbdutts ¢ lepend 










» 











on the ¢« : re’ Clat-Sh I 
soe] > | THE 
(lar Ski yy is iT! 
Carf Qheeeg | Call yo © [ihe 42 
ur 
State Jobber Today to the 
Same ¢ Car. IN PINTS led by 
leadin TEMPERED Wa x ‘ GALLONS | 
The llomae en Recond CAR 5 d 
durin|_effen vwithous IN PRODUCTS CORPORAT mipered 
Wax are supers FLEMINGTOW, y d '0N oughout 
the country have oe ar-Skin 
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Southwest Show Operators Vote 
Annual Basis; 1955 Is Success 


aren ¥ | automotive how 

7 henceforth will be presented to 
the trade , it wa 

decided at a meeting of the office 

tockholder (the latte: 
ing sponsoring jobbers) during the 
12th Southwest Automotive Show 
held in San Antonio, Texas, March 
$1 through April 3 


on an annual basi 


and be- 


the board 
already indicated 
hift, for earhe 
had 


air-conditioned 


action by 
had 


bas! 


A previou 
of director 
the annual 
thi the 13th 
cheduled for the 
Sam Houston Coliseum in Houston 
Dates as announced in San Antonio 
are May 10 through 13, 1956 

In its San Antonio meeting the 


yeal how been 





WDE L Geruic 
TRANSMISSION JACK 
COMPLETELY NEW—IT'S NEEDED—IT'S PROFITABLE TO USE 


The most dependable Hydraulic 
Transmission Jack ever built. 


Offers 
stalling all 
safer and faster 


and in 
easier 


stamina for removing 
automatic transmissions 


more 


Minimum pumping effort with swivel handle 
under complete control of operator from any 
position around jack 
Saddle tilts forward approximately 90 degrees 
backwards 22 degroes and sideways 20 de 
grees. 
Universal Adapter fits corners of transmission 
pan flange firmly and safely. Powerglide 
Adapter fastens quickly to bottom of Power 
glide transmission. 

Dealer Price: Complete with Two 


Adapters—$132.00. See your jobber 
or write for Bulletin TJ. 


Spark Plug CLEANER and TESTER 


Offers new styling and smart, brawny appear- 
ance for added prestige and customer confi- 
dence. All controls are located for easy ac- 
cess. Handy drawer for parts and tools, in- 
cluding channel for holding 8 spark plugs, is 
an added feature 

New Cleaner Unit separates carbon and dust 
from cleaning compound while cleaning 
spark plug. You are always assured of clean, 
useable abrasive, lasting up to $5,000 clean 
ings. Only one size grommet is used for all 
sixes of spark plugs. Vapor-like flow of 
abrasive covers entire base of plug while 
cleaning. No nozle to replace 

Improved Tester Unit, designed to quickly test 
and compare all sizes of plugs under com 
pression, features a smoother, steadier spark 
Recessed glass mirror provides safe 
view of sparking action, and dial gauge con 
vincingly indicates condition of plug 

Model 444, Spark Plug Cleaner 


available 


clear 


only, also 


See your jobber or write for 
Bulletin VX. 


EDMUND J. WUDEL MANUFACTURING C 
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VIXEN DELUXE MODEL NO. 400 


$39.50 
18.00 


Wo. 400 Vixen Deluxe Cleaner & Tester 
No. 444 Vixen Deluxe Cleaner only 

No. 12 Vixen Spark Plug Cleaner 5.75 
No. 34 Vixen Spark Plug Tester only 21.00 
Wo. 135 Vixen Cleaner and Tester complete 27.75 


6082 Ferguson Drive, 
* Los Angeles 22, Calif. 





tockholder by a show of a sub 
majority of hand 
ed with enthusiasm the 
thei how 


action 


tantial appar- 
ently endo! 
annual schedule for 

And stockholders also 
that empowers their board of di- 
rectors to schedule show 
three advance 
decision wa 
ficulty 

uitable 


took 


no more 
Thi 
dif- 


than years 1n 

prompted by the 
encountered in arranging 
date with the 


coliseum or 


limited 
number of auditori- 
ums available in the Southwest 
The tockholder pro- 
duced a discussion of a 
by L. W. Barnett, Cogdell Auto 
Supply, Fort Worth, that if avail- 
ome of the Southwest Show 


ad- 


meeting 
uggestior 


able, 
funds be appropriated for an 
vertising campaign designed to ac- 
quaint customers and public wit} 
The discus- 


decision to 


wholesale! ervice 
ion led to a appoint 
representative wholesalers from all 
tates to sit with show 
activation of 

ible. President 
voiced the 
required to deter- 
status of the 


four direc- 
uch a pro- 


Elmet 


opinion 60 


to! on 
gram, if po 
T. Mille: 

would be 
financial 


day 
mine oper- 


ation 
One of Best Shows 


Stockholders met on the second 
what may eventually be 
through tatistics a 


Southwest show 


day of 
established 
the best 
in recent years 
After the four-day Mille: 
and Helen Bumpus, secretary, said 
attendance had been 16,571, a fig- 
ure established by a count of 
badges issued. This compared with 
than 10,000 for the 1953 


one of 


run, 


more 
show 

Furthermore, sponsoring-jobber 
interest also reached a new peak 
Before this show opened its door 
there were 351 sponsoring jobber 
from the four Southwestern state 
but this figure mounted to 362 
the 
Largest previous number of spon- 
327, was in 1953 

In general, exhibitors 
well pleased, many reporting actu- 
in exce 
previou 


most sponsors ever recorded 
sors, 
seemed 
al sales during the show 
of sales made in 
how this year 

For the Houston 
John Patrick, of 
Parts Co., 
for president. Constitution and by- 
laws of the show provide that the 
president be a resident of the show 
city and Patrick is the only Hous- 
wholesaler on the 
being re-elected to that 


any 


show of 1956 
the Mountjoy 
is an absolute certainty 


ton board of 
directors, 
position 

The new 
new faces 


have four 


are Hous- 


board will 
Two of them 
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MORE PROFIT, QUICKER DELIVERY ee 
_with your own WINONA CRANKSHAFT GRINDER! 


The Winona Crankshaft Grinder is a pre You'll have better control of your price 
cision tool for grinding rod journals with- ind delivery, and the cost is only a trac 
tion of that for heavy grinding equipment 


r 


out removing the crankshaft, or for 
removal of crankshaft and grinding of both 
main and rod journals in your lathe or in 
the Winona Crankshaft Grinding Stand. 


Crankshaft Grinding 
Stend Complete With 2 ‘ 
Grindore $1,423.54 INTHEBLOK Grinder Complete Less 
Stand Only $770.09". Drive Unit $333 27°. Rear Wheel Drive 
Unit $113.07". Flywheel Drive for ail 
Also INTHEROD Insert and Rod Boring Machine; Ports Cleaner; models Pag ry Dynefiew, Hydre- 
Feather Touch Valve Seat Grinder; Universal Press matic, etc. $ A 
“All Prices F.0.8. Winona 
Export Offices: 238 Main St. 


WINONA TOOL MFG. co. Cambridge, Moss., U.S. A, 
WINONA, MINN., U.S.A. Cable Address 


! 
) 
1 
1 
1 
= 
! 
| 
! 
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| 
' 
' 
! 
) 
1 
! 
J 
! 
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L. — — Lethe Attachment $46.29* _ McKim, Boston 


HANDS DIRTY? 


DON'T USE SOLVENTS ° YM rele (oa surom 
OR ABRASIVES... a 2 specif Cor Motels 








” 
site 


)VEARING 


UNIVERSAL STYLE COVERS 


When dirt defies soap and water Sat Gane ter AB Pendier Gare 
don’t use harsh abrasives or sol- A complete line, heavy gaeug P 
beautif y « ome plated Engineere: 


vents that irritate even the toughest oes 9g eg age mm 


se awn mower 


skin. Protect your hands with DL ste, Wille us dour soauemenl 
HANDI-CLEANER. DL dissolves : Tru-Seel Gos end Radiator Caps 


Tank at for ww , 2 930.1% 


stubborn grime and grease with or ' . efor @ ay, 
without water. Fortified with Lano ! tior ea jiator Caps ar 


ars ) sble 





lin and Hexac hlorophene DL keeps etal O Shoes 
hands soft, guards against infection Wheel Ports—Exhoust Extensions 

, Precision manufac re for erfect e of 
and prevents dermatitis. Use it... cain animes "— the bondi Pek hoy 
sell it...it’s a profit maker. Exhaust Extensions are vily plated 


with brite nicke and ch ry " Jewe 


“<4, OL OISPENSER lily a agen: ce 3 - 
Packaged in 14 o7., 3 Ib., 4}g.and 5 Ib . NO waste see a ee wh } \ 
FROM YOUR JOBBER~—Write far J ‘ - | 





dispenser sizes, and 5 gal. containers orm muss Buy 


complete atalog 








yo py of our 
onrty BANITE CO. surratoa ss NAMSCO, INC. ®£'w900; iinols 
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tonians, J. R. Lawson, president board membership include three 
this year of Booster Club B-30 and of the four officers, currently serv- 
representative of Proto Tools, and ing until replacements are named 
R. F. “Russ” Caslin, branch man- Elmer T Miller, president, 
ager for Thor Power Tool The Straus-Frank Co., San Antonio; W 
others are Hubert Braden, Amer- F. Barbee, second vice-president 
ican Gear and Parts Co., Dallas, Voss-Hutton-Barbee Co., Little 
and Eric Hyden, sales manager for Rock, Ark., and Walter Frazier, 
the Fritz Keller Co., Fort Worth treasurer, Hirsig-Frasier Co., Dal- 
There were a number of re-elec- la 
tions on recommendation of the Others who served as directo! 
nominating committee, headed by for the show and gained re-elec- 
T. H. Everett, president of the Bet- tion are: John Bales, John Bale 
ter Monkey Grip Co., of Dallas, a Auto Co., Fort Worth; W. J. Cald- 


’ 


retiring 


director. Re-elections to well, Champion Spark Plug Co., 





For repairing ordinary punctures 
without removing tire from rim, 
SPEAKER PERMAPLUGS are the 
tire industry standard, known as the 
outside method”. The safety, speed, 
economy and permanence with which 
PERMAPLUGS repair and vulcan 
‘Tubeless Tire punctures are un 

matched 
Only PERMAPLUGS assure a vul 
canized moisture-seal and air-seal 
The “outside method” of puncture 
repair with PERMAPLUGS and the 
PERMAPLUG Needle Tool ts pic- 

PERMAPLUGS, 3 sizes, tured at the left 


MATCH PATCHES AND VULCANIZING CLAMP 
FOR TUBELESS TIRE INSIDE REPAIRS 


For repairing irregular or difficult’ punctures 
both “outside” and “inside” methods are used 

PERMAPLUGS seal from the outside and 
MATCH PATCH VULCANIZING UNITS, 
with higher heat to compensate for greater heat 
absorption of Tubeless Tires, from the inside 
The Wulsoniainn Clamp is of aluminum alloy 
with high tensile strength; its throat will not 
creep open. Spiders are interchangeable for 
large and small MATCH PATCHES. Pres- 
sure disc and spider both swivel for uniform 
pressure at any angle. Clamp also available 


for ELECTRO PATCH application 


VISIT SPEAKER BOOTH 285 — Southeast Automotive Show 


ATLANTA April 28, 29, and 30 


_ SEE YOUR JOBBER — Ask for PERMAPLUG 
Shop-size Kit No. P-75. NEW... SPEAKER MATCH PATCHES 
now packed In colertul sealed packages os above. 


J. W. SPEAKER CORPORATION 


a ae mana ee oe eee nt ee ee 
e+. end Treck Mirrors, 


Lighting Equipment, Directional Lomps. 
3059 N. WEL STREET © MILWAUKEE 12, WISCONSIN 


V66X Clamp. 





Dallas; J. N. Greiner, Greiner Au- 
to Parts, New Orleans; R. L. San- 
ders, Automotive Supply Co., Am- 
arillo, Texas; B. T. Scofield, Johns- 
Manville Sales Co., Houston; Ken 
Stout, Unit Parts Co., and H. J 
Vanhook, Van’s Auto Supply, both 
of Oklahoma City, and Patrick 

In a meeting of the directo: 
held prior to the _ stockholde: 
meeting, the contract of Secretar 
Helen Bumpus was renewed for 


another yea! 
NSPA Puts Ruth in SW 


Jack Ruth, for many years a 
representative of the Walker Man- 
ufacturing Co. and more recently 
in business for himself in Houston 
Texas, has been appointed South- 
western field secretary for Nation- 
al Standard Parts Association 


Raybestos Division of Raybestos- 
Manhattan, Inc., has appointed W. 
Glenn Jowers (below), who had 
been Southeastern district manager 
since 1949, to Pacific Coast district 
manager to cover 16 states and ter- 
ritories including West Texas and 
New Mexico. W. W. Keller, Jr. 
(bottom), replaced Jowers in the 
Southeast, supervising sales in Ala- 
bama, Florida, Georgia, Mississippi, 
North Carolina, South Carolina, 
Tennessee, Virginia and West Vir- 
ginia. He was formerly sales rep- 
resentative for Virginia, West Vir- 
ginia and Tennessee. 
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BRAKE 
SERVICE 
EQUIPMENT 


TIRE 
TRUERS 


! SOUTHEAST 
DIXIE-JIBO COMPANY 


formerly Dixie Machine Tool Company, Cincinnati, Ohio 


Atlanta 


Jibo Tool Company, Wichita, Kansas 


2004 MULLANPHY ST. -« _ST. LOUIS 6, MISSOURI 





p AUTOMOTIVE SHOW™ 





PPORIITSIMAIN wurFters 


SELL BETTER — BECAUSE THEY OFFER MORE! 


HAVILAND 


THE ORIGINAL FIBERGLAS PACKED MUFFLER 
HIGHEST QUALITY 





heads and ci 
V-slots for 


nched-in n pples give stronger joints 


easier instaliatior 


Scientifically designed to give minimum beck pressure 
improved gas mileage reduced 


» reduced back pressure 


faster pick-up engine wear ar 


other advantages due t« 


Because SPORTSMAN is the original Fiberglas pecked muffler. Hav 


FINEST PERFORMANCE 
PLEASING LOW TONE CT ae lke oe 
IT PAYS TO SELL SPORTSMAN! 


just how much Fiberglas to use 


ecision assembled from the finest materials. Gas tight rolled-ir 


resulting in 


| 


where to 


Exclusive Heviland 


Arnold Haviland Company 





Defiance 7, Ohio 
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L. M. “Mike” Everett, retiring 
president of Better Monkey Grip 
Co. and Monkey Grip Tread Rub- 
ber Co., has been made chairman 
of the board for both organiza- 
tions, to be succeeded by his son 
T. H. “Tommy” Everett, former 
vice-president and sales manager, 
as president. Jack R. Everett, vice- 
president, and Luke M. Everett, 
vice-president and secretary -treas- 
urer, have been re-elected. Shown 
here are (1. to r.): Jack R. Everett, 
Luke M. Everett, “Mike” Everett 
and “Tommy” Everett. 





Schoellkopf of Dallas 








FACTUAL PROOF 


WHY JOBBERS ARE SUCCESSFUL 
IN SELLING BLACK ARROW PAINT 
SPRAY EQUIPMENT. 


Here are a few excerpts from many 


testimonials we have received recently 


BEST SPRAY EQUIPMENT OBTAINABLE 


(Large automotive corporation) 

We still very firmly believe that your equipment is the best obfain 
able anywhere, and are well satisfied with the service your organiza 
tion has rendered as our purchases, which amount to at least several 


hundred thousand dollars would indic ate 


BETTER FINISH: 

(Large paint shop)" 
purchased from you two yeers 
We 


of the 


“The Black guns and other equipment 
ago than 


pleased with the results obtained from the use 


are particularly 


HOLLOW.AIR 


It produces excellent break-up with a very wide fan and enables 


has given more satistacte ry service 
noule 
our painters to lay ona good wet coat. As a result, we paint our heaters 


with a single coat and save labor as well as material 


BETTER PERFORMANCE AND RESULTS: 
(Modern 


unhesitatingly recommend 


refinishing hop)" 
the BLACK 


with that 


We spray guns for use with 


HOLLOW.AIR 


guns for over 15 


synthetic enamel when equipped wonderful 


nozle. Our painters had been using 


the 
results achieved with the BLACK guns we purchased over a year ago 


years and were really amazed at much better performance aid 


You will be ted in our jobber protected 


Write 


intere 


policy wire or phone for particular 


“Names on 
vest 


BLACK MANUFACTURING COMPANY — 


203 Second Street, Harrison, N. J. 


SOUTHERN REPRESENTATIVES 


Ray M. Smith & Associates Wilson-Walther Company 
298 Howard Street 145 Cole Street 
Atlanta, Georgia Dallas 


Mr, Charles H. Mitchell Harry M. Cox 


14095 N. W. Sixth Ave 4315 Mary Ave 
Miami, Florida Baltimore 6, Maryland 


Texas 


Changes Ownership 


pe ene interest i 
Schoellkopf Co Dalla f 
u has been purchi rom 
Fred Schoellkopf, J: 

dent the three othe! 
headed by 

randson of 

the firm Huge 
hy | chairman 


and 


owne!l 
by a group George 
Norsworthy 
founde! 
Schoellkopf 
board 
Schoellkopf, S: will rema 
hi pre 


of and 


ent capacity as board chai 
Geo ( 


Hermar 


man and other officers are 


H. Norsworthy, president 


Biar, vice-president and ge 


Ell 


istant 


manager: C. 7 


dent and a ecretal 
Gordon Nettleton 
ure! 


The 
1869 a 


compan’ 

a leather, harne 
dlery but gradually ex- 
panded into a wholesale 
outlet for automotive 


othe hard | 


ood 


anda 
concern, 
and ma! 
ufacturing 


upphes and 


The Schoellkopf Co.'s newly 
elected president, George H. Nors 
worthy, and chairman of the board, 
Hugo W. Schoellkopf, Sr., look 
over a report of the 86-year-old 
Dallas, Texas, firm's operations. 











Want more facts? Use Reader Service Card Page 98 


SOUTHERN AUTOMOTIVE JOURNAL for APRIL, 1955 





| knew your customers 
would like quality 
J-M Lined Brake Shoes, Joe 


Right! And, they sure 
save shop time, because 
they re $0 easy to install 


. ond 


] ” 





é 


Conveniently located Distributors You'll like the speedy service J-M Brake 
packages that are quick and easy to Shoe Exchange offers... you'll save time 
identify a name that means quality to on the job with the handily packaged 
thousands of motorists: that's why more Custom 4 Star", P B and WireKlad 

and more servicemen are switching to — sets...and, best of all, you'll be building 
Johns- Manville Asbestos Brake Linings. repeat business with satisfied customers 


Remember too, the Johns-Manville Talk to your jobber about Johns 
name and Johns-Manville products are Manville friction materials. It's the line 
consistently supported by the strongest developed by modern research and 
advertising program in the Brake Lining — backed by the leading name in asbesto 
industry—on television, *‘Meet the products. For more information on how 
Press in national magazines The you can protit by selling the J-M line 
Saturday Evening Post, Collier's see your distributor or write Johns 
“Look,” plus local sales promotion aids Manville, Box 60, New York 16, N. ¥ 


4 
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News Briefs 


(Continued from page 15) 


6,000,000 Cars in ‘55 
Is Nance's Forecast 


G AINS registered by the nation’s 
Veconomy in the last few 
months will hold through 1955 
with a continuing upsurge in con- 
They come in like this And go out like this umer confidence, James J. Nance 
(Top photo) (Bottom photo) president Studebaker - Packard 
Corp., aid at De Moines March 
28 
Addressing the opening session 
of the Iowa Automobile Dealer 
convention, he said projections for 
We can give 24 hour service on these and other production of 6,000,000 automo- 
crankshafts. Our “ARCWELL"* process actually biles this year appeared high when 
rebuilds them better than new, to original factory specifications, af a first made, but now seem to be 
big saving in cost. well within reach. The automobile 
"ARCWELL" crankshafts are magnafluxed, heat treated, balanced, 
Tillis micro finished for longer bearing life, and substantially boxed for 
shipment. Journal surfaces are harder, and the added metal is guaran- 
teed never to flake, loosen, or part from the parent metal. 
CAM SHAFTS: Precision grinding of any automotive, diesel, or in- 
dustrial camshaft to within .001 on lift and | degree on timing. 


Write for full information and prices. 


industry is nearing the end of what 


*Trade Name 


Standard Crankshaft & Hydraulic Co., Inc. 


2917 Rozzells Ferry Rd., Charlotte, W. C. Phone: FR 6-2374 — FR 5-3469 





President Nance 


for engine could well be the greatest produc 
- tion quarter in its history, he said 
work on today’s ; 

y = 4 In making his optimistic ap 


wide-fender cars di i praisal of busine activity in 1955 


Nance said the readjustment dur- 


simply raise rear 2 
ing 1953-54 now is considered an 


end with . . inventory recession during which 
BAY-LIFT and go consume! hardly reduced thet 
buying. More than 50°7 of the drop 
to work : SA , seen , 
ha already been recove red. he a 
erted 
‘While we had a letdown 


@ Portable, pneumatic, 1954. it was largely consumer con 
one-end Iift ; = fidence that caused resistance 

ae BAY BUMPER JACK Now it is this confidence that 

@ Holds ot any convenient working hf. AIR OPERATED leading the upsurge. The outlook 

@ Goes anywhere an air hose will reach PADRE TEIEMATT Ta att for the automobile industry cz 

@ Rugged, dependable, service-free rear fenders well be the yardstick of economik 


oesn’ ores i Hinged-t (54° lift 
" a eg eater vintrmmubed i ee dies o growth. In this area which vitally 
sq. 








hetwedhetnr maneuver. reflects a major consumer demand 


ability) Standard-type : > pe : long-term projections for the in- 
Priced from $99.95 dustry are for 8,000,000 cars as the 
output level to be reached for 1960 


BAY MANUFACTURING CO. “Although this high consump 
Dept. SA, Box 608, Harbor City, Colif tion rate for automobiles is a vital 


Warehouses: Boston & Philadelphia . . 
. l economy, it 

OVERSEAS DIV.; 276 43rd St contribution to the NO! 
New York 36, N.Y would not be 0 important if it 


ASK YOUR JOBBER FOR were not for the basic nature ol! 
FREE BAY DEMONSTRATION the consumer purchase of a Car 


@ Double safety lock, exclusive 4-way 
suspension 
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A Ford pick-up truck sails 33 feet 
through the air as it follows the 
hounds in a Virginia fox hunt. The 
truck also followed horses across 
streams and through open fields 
at 35 to 40mph. It was all part of 
Bill Baylor’s “proof” that a truck 
can replace a horse in a fox hunt. 


Virginia Fox Hunt 
Features Pick-Up 


oe thought Bill Baylor 
was kidding when he said he 
would ride his Ford pick-up truck 
instead of a horse in the next fox 
hunt. No one believed a_ truck 
could keep up with the hounds in 
the rough, rolling fields down in 
Bill’s part of Virginia. 

Soon after he started the hunt in 
his Ford F-100 truck, Bill was 
clocking the horses at 35 to 40 
mph in open fields. Then he cut 
across a stream where water came 
up to the floorboards. Finally he 
came to a jump he had fixed up 

“About 400 feet from the jump, 
I stepped on the gas,” Bill wrote 
in Clues, a magazine distributed 
without charge by Ford dealer 
“The big thoroughbred hunter gal- 
loping beside me dug in and we 
came to the jump at 45 mph. The 
pick-up sailed 33 feet through the 
air and landed with a smack peo- 
ple heard a half mile away 

“However,” Bill continued 
“careful examination of the truck 
after the hunt was over revealed 
no damage whatsoever, in spite of 
the terrific shock of jumping and 
the fast driving.” 


Self-Winding Watch 
Now for Plymouths 


B ENRUS Watch Co ha an- 
nounced the development, in 
cooperation with Chrysler Corp 
engineering, of a self-winding ca! 
watch which is now factory in- 
stalled, as an accessory, in 1955 
Plymouth car 

This is the first elf-winding 
watch designed specifically for in- 
tallation in the center of an auto 
mobile steering wheel 

The 15-jewel “Plymouthmati 
watch is an anti-magneti hock 
proof timepiece with a sweep se¢ 
ond hand. It can easily be installed 
in place of the ornament in the 
horn ring, is in clear view of the 
occupants of the vehicle, and min 


ff 


imizes the danger of looking off! 

the road. Dial and hands are 11 

luminated for night driving 
Normal rotation of the steering 


wheel winds the watch 
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Look for the 
KOOL KOOSHION 


lobe) —r——— 


For 35 years the BEST MADE and 
FASTEST SELLING auto cushion in the 
world. It will outwear any cushion 
on the market today 


GALVANIZED wire ~ 
Won't rust or sg 











oe eens 
— 


KOOL KOOS 


iON” amseee 


“SIT YOUR CUSTOMERS 
ON A BREEZE” 


VENTILATED TO PREVENT PERSPIRATION 


The Genuine KOOL KOOSHION is COOLER, CLEANER, SOFTER 
and more COMFORTABLE than ordinary seat cushions. KOOL 
KOOSHION is DURABLE and carefully TAILORED because it is 

engineered and made with the best and sturdiest materials by veteran 


craftsmen NEW KING-SIZED CUSHION 


Our 35th Anniversary 


Special - + @ big 22'% inches wide across the seat 


DEALERS dole] Me dele) ji tel. 


See your jobbe ow! H r 
or ke MANUFACTURING COMPANY 


supply you with the type and size 
you want. 


OKLAHOMA CITY, OKLAHOMA 


BE SURE YOU GET THE GENUINE KOOL KOOSHION 
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a, Sales of Willys Trucks 


Increase 16% in 1954 [ Tool hunting 


ILLYS Motor truck registra 
tions in 1954 increased 16.7% lj ; = 
44. “ie AY ED over 1953 despite an industry-wide e iminate 
a truck sales decline of 10.8°7, Hick 
DUAL-PURPOSE man Price, Jt vice-president in TU LDEX 


charge of sales, announced 


BEAD EXP NDER Sales of all Willys four-wheel pays for itself in 


FOR TUBELESS TIRES drive utility vehic les are continu : , 
ing at a rate 45% above the level time savings alone! 
of a year ago 

Only two major U. S. truck man 
ufacturers registered increases in 
1954, Price said. The Willy 
. : crease was greater, he said 
Services both auto and truck tires! ciated 
Every tire repair man needs this 
powerful, positive, fast-acting tool. 
Safer, easier to use. Built extra strong Oklahoman Was Top Man 


f ; if F 4 tt 4 
or longer li ‘ You can’t muy better In '54 Lincoln Sales 
you can’t afford less! For your 


protection, insist on Ken T-130. Ronge A. Miller Fred Jones Co 
4Tulsa Okla wa the top 
Lincoln salesman of 1954 with 75 








cars to his credit 

High man in used-car sales wa 
Zachary TT. Carringer of Oak ... says Whitey Jones, shop foreman of 
Ridge Moto: Oak Ridge, Tenn., Holt Motor Co. of Los Angeles, world’s 


who sold 463. Both men have been largest Dodge-Plymouth dealer. 


given a week's vacation in Boca a 
Raton, Fla., as members of the TULDEX pegboard storage pays for 
: itself by saving several minutes every 
Inner Circle of Lincoln-Mercury time you reach for a new tool. And it 
Sales Council and guests of the di- keeps tool loss way down because you 
get a mental picture of each tool's lo 
: cation—if you pull out a panel and it 
: looks bare in one spot you can retrace 
your steps to find where you last used 
Bridges Goes to N. C. or loaned the missing tool.”’ 
Whitey, who has been an automo 
Martin Bridges, former Green bile mechani for more than 30 years, 
ville, S. C., Packard dealer, who goes on to say, ““Tuldex will make any 
: ‘ “ mechanic a better worker because it 
has been operating a trailer park organizes his tools so that he can con 
in Hallandale, Fla., for the past centrate on his job and not worry 
about finding a needed tool.’ 
Huot Tuldex de 
: -nN eC sign features six tool 
INSTANT or gradual release! ville, N. ( 5 holding 12” x 20” peg 
"mys board panels that roll 


Nt 4 out on nylon bearings 
‘ =<) for easy access. The 
hung en wall panels accommodate 


iF You HAVE movable tool hangers 
arrangement 


, 4 _~ oe aaa ] for ‘all kinds of tools 
_ — »™ a Panels and doors to 
better \ \ ° A \ 


Seats bead with a few strokes. FAST , vision 


eight years, has moved to his 
permanent home in Henderson 











gether give more than 
24 square feet of tool 
storage area—twice 
as much as most tool 





9 chests 
ae The heavy steel 
Y= iA Tuldex cabinet with 
<7 2 top and bottom locks 
on PORTA-CAB is finished in blue and 
grey baked enamel 
WHY BUY TWO? $9 90 a AG The big drawer is ideal for power tools 
f or bulky items. ‘Tuldex can be set ona 
bench, hung on the wall or mounted 
on a movable Huot Porta-Cab. Over 
all size is 29” x 26” x 13%4” 
SOUTHERN Warehouse Stocks 


iF 17'S A KEN, IT'S BETTER ‘ FIBER BLOCK Carried in Delles 
See your automotive jobber 


Powerful enough for Tubeless Truck Tires! 











Ken -Speed Bead Expander is 
the only tool with the extra 
power to service both auto and truck tube 


less tires 





The KEN-TOOL Mfg. Co. HERN sar UOT MANUFACTURING CO. 


AKRON 5. OHIO G. CHARLOTTE |. N.C. Huot is pronounced “Hew-ot 
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Plaati-Kote w. 


KA yy 425 LAKESIDE AVENUE. N W + CLEVELAND 13, OHIO 


America’s foremost 
manufacturer of self- 
spray enamels, lac- 
quers, and other aero- 
sol consumer products. 


lasts Kote 
\ Stan seeart | 


WRITE FOR CATALOG 








RAJAH PAT. HAND CRIMPING TOOL 


ES =m 


NOTE—tThe simplicity of this Tool 
it strips and also crimps Rajah Terminals to 
Ignition Cable 


Order from your jobber or direct from us. 
Send for circular and prices. 


The Rajah Company, 35 Verona Ave., Newark, N. J. 








GENERAL ARMATURE & 
MANUFACTURING CO. 


WELCOMES YOU 
to the 


SOUTHEAST AUTOMOTIVE SHOW 


See us al Booth no. 158 
Building "A" where we 
will present “A Pictorial 

/ our of Armature and 


Crenerator manufacturing, 


of miterest lo all jobbers. 


GENERAL ARMATURE & MANUFACTURING CO. 


Lock Haven, Pa. Atlanta, Ga. 





























orld ol tranquil 





At Restful HOTEL Mountain Lake 


Mountain Lake, Virginia 


J / 
WB 
at 
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AFFILIATED NATIONAL HOTELS 


* beauty da that sparkle 
with brilliant sun night 
* that we cool enough tor 
* blanket A perfect place t 
loaf your time ' i or 
enjoy tennis, fishing im 
. ming, golf, horsebeck riding 
or mountain climbing on the 
picturesque mountain ol 
Virginia Choice af 
perb resort hotel accommo 
dations or secluded rust 


cottage 
e F 


Want more facts? Use Reader Service Card Page 978 








Hudson Plans Sales Pitch 
At "Lady of the House" 


oe Motors is planning an 
extensive house-to-house cam- 
paign aimed at selling housewive 
a second family car, N. K. Van- 
Derzee, vice-president said 

Hud on 
country will be assigned a “square 
block which they will 
make home-to-home canvasses to 
women that they need 

namely Hudson 
hopping, commut- 


alesmen throughout the 
area” in 
persuade 


their own car 
Rambler for 


ing, social activities and as taxi- 
cabs for their children 

“The family-to-family approach 
in selling Ramblers is entirely new 
in the industry, with the ‘lady of 
the house’ the key to volume 
ales,” VanDerzee said. “The plan 
highly personalized 
with the salesman 
public in their own 


represent a 
type of selling, 
contacting the 
home 

uburban areas and 


without benefit 


Many new 
hopping cente! 
of public transportation must rely 
entirely on the private family ca) 





SORENSEN IGNITION... 


IS IMPORTANT TO YOU 


Because - 


Sorensen’s Exclusive Sales Program Guarantees Results 


Sorensen’s Eleven Warehouses Assure Prompt, Efficient Service 


Sorensen’s Systematic Stock Check Controls Inventory — 


Increases Turnover 


Sorensen’s Full Obsolescence Policy Protects You Against Loss 


Sorensen's Powerful Merchandising Aids Keep Sales Flowing 


Sorensen’s Factory Trained Field Men Supervise Every Step — 
Render Invaluable Sales Assistance 


P. SORENSEN MANUFACTURING CO., INC. 
WOODSIDE, N.Y. 


Wire and Cable pas 


ignition Parts — Carburetor Kits 
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Louisville, Ky., Chrysler dealer 
Maurice Perkins (left), who is al- 
so president of Optimist Interna- 
tional, pins E. M. Braden, gen- 
eral sales manager of Chrysler Di- 
vision, making him an honorary 
member of Optimist. Braden was 
introduced as “the most optimistic 
sales manager in the business.” 
Detroit‘s Mayor Albert E. Cobo 
(center) joined in the ceremony. 


or face virtual isolation,’ he said 
3ecause of thi eondition, the 
‘lady of the house’ i 


tranded on a desert island” with- 


practically 
out her own automobile 


NUCDA Stands Opposed 
To Anti-Bootleg Law 


HE National Used-Car Deale1 

Association has re-affirmed it: 
opposition to federal legislation to 
halt bootlegging, Ray Miles of 
Norfolk, Va., president, said in a 
recent report to members 

“They call it legislation to out- 
law bootlegging,” said Miles, but 
“I prefer to think of it as seeking 
a monopoly of automobile retail- 
ing. NUCDA opposes this in prin- 
ciple, and we intend to continue 
our efforts to combat any legisla- 
nature.” 
Automobile 
ociation announced it 


tive attempts of thi 

After the National 
Dealers A 
was drafting legislation for intro 
duction in Congre and the Na- 
tional Auto Auction A 
solved to try to “bring peace in the 
industry by offering to hold a meet 
ing of representatives of AMA 
NADA and NUCDA,” Miles replied 
that “NUCDA’s policy is, and al 
ways has been, to cooperate with 
other organizations whenever call 
ed on to do so However they 
(NADA) are again attempting to 
get legislation to prohibit the sale 
of new cars by other than fran 
chised dealers.” 


ociation re 
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a Woe ee For st 

S\ ENGINEERED fi S. 2 ktde 
... For Wore Profits 
SELL D&T COIL SPRING 
STABILIZERS 


OVI ee 
» LL! | 





MOLDED 
OF HIGH 
QUALITY 
RUBBER 


Tu RNE BR Mo aufacturing Co. 


KOKOMO, INDIANA usa ® 
SEE YOUR JOBBER OR 


<AANED 








ARE YOU READING SOMEBODY 


ELSE'S COPY OF SAJ... ? 


Why not get your own subscription so you can always be 


sure of seeing each issue . . . the price is low and it's a// 


good reading. 


SOUTHERN AUTOMOTIVE JOURNAL 
Department A-11 

806 Peachtree Street, N.E. 

Atlanta 5, Georgia 


New Subscription 


Renewal! 


Enter my subscription to SOUTHERN AUTOMOTIVE JOURNAL for 


3 years 


Name 


P Oo Box or 
Street and No 


City 
Name of Firm 
me for $2.00 


Enclosed find $2.00 
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“WHITTE” 





AMAZING NEW 


outperforms any other 


WHITE WALL 
CLEANER! 








NEW SURE-FIRE PROFIT MAKER! 


Another great new product by the 
Quaker Supreme people! “Whitie”’ HERE'S ALL 
spray white wall cleaner! YOU 00: 

Simple to use for wash rack oper- © Spray on. 
ator or for resale to the man who 


44 
May creat 
© Rinse off oom = 
prefers to clean his own tires 
@ Side walls 
like new 


again! 


So simple a child could do it! 


scuffed, curb marked or 


grease stained tire 


Even 
come gleam- 
ing white with one application of 
“Whitie.” Packaged in pints with 
free spray unit. Also in 6 gallon 
sizes—and 55 gallon drums 


A QUALITY BLACK Tine 
AND BLACKIE SUPREME 


ALSO STOCK BLACKIE RUBBER ORESSING 
CONCENTRATE COMPETITIVELY PRICED 
FINEST ON THE MARKET 


QUAKER SUPREME CHEMICAL CORP 


MONTGOMERY, ALABAMA 





The PIONEER Tool 


FOR INSTALLING VALVE SEAT RINGS 


The Biggest 
Seller 


THE FIRST 


EVERLASTING 


K.O.LEE CO. 


ABERDEEN, SOUTH DAKOTA 





If ifs made hy Lee sa “Knock-Out” 
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Handling Loose Hub Caps wheel rim is located between the 
On the Bel Air two projecting tabs in each pal 


of tab 
——— Bel Air hub cap was cov- cs Order 


ered in this fashion in the Maybe You Can Use Tax : +4 
(U" ""STEELFLEX" 


March issue of Chevrolet Service To Sell New Cars 


News > 

Conditions of tire air leakage F YOU know about what a new- “yy ° 
between valve and tire rim, caused car prospect’s income is and if Flexible 
by rotation of hub cap, part No his car is necessary in business, 
3715378, against the valve, have uch as a doctor, maybe you can 
been reported on early-production sell him in this fashion as outlined EXHAUST TUBING 
1955 passenger cars. This hub cap by several tax experts and as be- f 
is standard equipment on the 1955 ing used by some dealers rom 


Bel Air series The purchaser, in the 50% tax UNIVERSAL 


This condition is caused by the bracket, say, puts out $3,600 for 
failure of the projecting tabs in a new unit. Figuring on the new 
the hub cap retaining flange to rapid depreciation, the buyer gets METAL HOSE co. 
hold on the raised lugs in the wheel $1,800 deduction the first year 
rim. This permits the hub cap to Tax value of depreciation is $900 local Atlanta 
rotate during vehicle operation a- After a year, car is sold for 
gainst the valve assembly with a $2,400. He has a capital gain of warehouse stock 
force sufficient to displace’ the $600 ($2,400 sales price less $1,800 
valve from the rim and cause ai: depreciated tax cost). Tax on gain e 
leakage from the tire is $150. After tax he retains $2,250 

Whenever this condition is en of sales proceed 
countered, the hub cap should be With $900 tax savings from de- SAFETY 
removed from the wheel and the preciation, he has $3,150 to buy a 
tab in the hub cap retaining new $3,600 car, which would cost EQUIPMENT COMPANY 
flange pried outward by inserting him only $450 
a screwdriver or similar tool in the The figure run even more 
tab slots. With all tabs sufficiently favorably, to the point of his sav- Atlanta 3, Georgie 
raised to present adequate retain- ing money, when a man who ha 
ing area, the hub cap should then to have a car in his business is in 
be installed so that a lug on the a much higher tax bracket 


THE COOLEST... | [Rpapeoee 
ooo BATTERY COMPETITION? 
...most comfortable all-purpose cushion 


Here is the coolest, most 
comfortable, all purpose 
cushion. Mitchell's famous 
“Open Window" weave of 
beautiful Vinyl-Coated fab- 
rics allows free circulation of 
air to all points of body con- 


tact, thus speeding evapora- 

tive process. Each cushion is SELL 

hinged and trimmed with 

heavy duty plastic film— S thl d 
stoutly stitched for maximum ou an ! 


strength and beauty. Parallel 
constructed coils of 21 gage 
wire allows the seat spring : and you'll 
units to withstand heavy pres- : ~~ have a quality 
sure, The beautiful cushions * ST battery in 
are conveniently packed in , S EVERY price 
assorted colors (blue, red, i range to 
green), |2 to the carton. tin by! meet ALL com- 
Sa petition 


212 Marietta Street N.W 




















Manufacturing Company ALLIED BATTERY COMPANY 
Ft. Smith, Arkansas 2040 Amelia Dallas, Texas 
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AIR SPEED INDICATOR 
. BUG DEFLECTOR 

.. . BEAUTIFUL 
HOOD ORNAMENT 










Many, Many THOUSANDS in REPEAT SALES! 


Always in sight . . . makes for greater safety, keeping 
motorist aware of car speed. Beautiful in appearance— 
molded of long-lasting PLEXIGLAS in brilliant, long- 
lasting Tutone colors. 

Point-of-sale material supplied. 


ORDER YOUR SUPPLY NOW! 
*”: SINKO MFG. & TOOL CO. 
Cz 



















3135 WEST GRAND AVE . CHICAGO 22, ILLINOIS 





New... Sinko SPEED-ECTOR | BRAKE CUPS GET “@fqq,)T00! 


| JUST CAN'T TAKE 
/T. WHAT'S YOUR 
SECRET? A 























THIS PACE IS KILLING \ / I’M A TRU-TORQUE SAFETY 
ME. THESE BRAKES CUP. EVEN THOUGH I'M 
ARE GETTING SO W-O-T | \ SOFTER AND BETTER SEALING 







MY METAL EXPANDER KEEPS 
ME IN PERFECT SHAPE IN 
SPITE OF TERRIFIC HEAT 






TRU-TORQUE Safety Cups are supported 
with Metal Expanders to insure positive con- 
tact with cylinder walls at all times Made 


of high tensile natural rubber for positive 






trouble-free service under the most severe 





conditions. 





Sizes 44" to 1%" 
ah Your Jobber on Write for Catalog 
and name of our nearest Jobber 


OTTO-ITEMS, INC. 


4390 Olive Street St. Lowis 8, Me 


























Acclaimed FAM Ml ly 
DETROIT'S Joe creige 






best... 


One of the country’s most popular 


roe’ TULLER 


14 and Under 











800 ROOMS 

.. featuring convenience, comfort, WITH BATH 
quality! A cosmopolitan atmosphere in 
home-like setting. In the center of all from $975 
downtown activities. Newly decorated. 
Ultra modern, confortable guest rooms . . . 
excellent food at moderate prices in GARAGE and 
our modern coffee shop and cafeteria PARKING LOT 







Radio and Television in room. 
Air Conditioned rooms in season. 
















A -3s 


FACING GRAND CIRCUS PARK Aaa Eee 


DETROIT... 
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A ROUGHER 
AND 
FINISHER 


WEIGHT 


3 LBS MOVES 2 DIRECTIONS 



















COMPLETELY NEW 
DUAL ACTION SANDER 


“You gotta’ see it to believe it.” Two 
Way action speeds the job, retards 
loading of sand paper even on solder 
or surfacer. Cuts costs up to 80%. 


Lasy FOR EVERY JOB WE 
Dual Action or Straight-Line, 5 Dy, 


electric or air. 
SEE YOUR JOBBER OR WRITE FOR LITERATURE 


DETROIT SURFACING MACHINE CO. 


1245 E. Eight Mile Rd. — Detroit 20, Mich 





















Portrait Gimmick Helpful 
In Moving Used Cars 


R UNNING small portraits of ex- 
owners of used cars with thei 
addresses and telephone 
numbers in his advertisements has 
proved excellent in promoting 
sales for R. D. McKay, Jr., general 
manager, R. D. McKay Motor Co 
(Chrysler - Plymouth), Wichita 
Kan 

‘Although January was the first 
month in which these ads have 


McKay “our 


names, 


been used,” aid 


January i 





PRECISION 
REBUILDING 


FAST EFFICIENT 
SERVICE 


CUSTOMER 
SATISFACTION 


COMPLETE 
QUALITY LINE 


GENERATORS 

ARMATURES 

PRESSURE PLATES 

CARBURETORS 

STARTER BENDIX 

STARTERS 

FORD DISTRIBUTORS 

CLUTCH DISCS 

FUEL PUMPS 

BONDED BRAKE SHOES 
BUY THROUGH 
YOUR JOBBER 


Catalogs available 
te Jobbers only 


astings 


pany 


KING, N.C. 








() 
e 
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used-car department sold 19 1954 
trade-ins during that month. Since 
historically a_ rather 
poo! month for the movement of 
used cars, I can’t help but feel that 
these ads contributed greatly to 
this fine sales performance.” 


Floridians Offer ‘55's 
At $1.25, 95c a Week 


hag Jacksonville Fla 
/ dealers, representing General 
Motors, Chrysle: Packard and 
Studebaker, ran a joint advertise- 
ment last month offering new ca! 
for as little as 95 cents a week for 
the first 52 weeks, after a local 
Ford dealer started selling for $1.25 
a week for the first year 

The 17 dealer aid in their ad 
that they did not endorse the plan 
because it would cost more to fi- 
nance the purchase and, after the 
first year, refinancing charges and 
monthly payments would be ab- 
normally high, but, the ad said, 
“We give you these facts to keep 
faith with you You be the 
judge 

Under both plans, a good 1952 
or later model had to be offered 
as a trade-in, a year’s insurance 
paid in cash and the unpaid bal- 
ance at the end of the year had 
to be met in equal monthly pay- 
ments 

One independent offered 20° 
discount for certain model 


Dodge Promotes Desmond, 
Appoints Nichols 


| peng Division of Chrysler Corp 
JF has promoted Lee F. Desmond, 
general sale 


manager, to assistant 


to the president, President W. C 
Newberg announced last month 
Byron J. Nichol 
ager in Atlanta, Ga 
52 ha been appointed 

t 


ales manager in charge of field 


regional man- 
from 1946 to 


general 


operation 

From 1945 to '49, Desmond wa 
a district manager in the Kansa 
City, Mo., region. He has been gen- 


eral sales manage! 








PROTECTION! 


Fisk Hydraulic Brake Sand 


° . ° 
Trap is Vital Protection too! 

Horten Mfg. Co. has developed and proved the 
FISK Hydraulic Brake Line Sand Trap. This pro 
tective link in the braking system is a great 
safety feature. Mounted etween the Master 
Cylinder and Booster, it filters and cleans fluid 
steps Vacuum Booster from clegging and be 
comes inoperative, due to sand or foreign mat 
ter which enters the braking system when brake 
fluid is corelessiy added to the master cylinder 
Sand or foreign matter can't get to Booster 
from the master cylinder or breather port 
Easily cleaned—no parts to wear or replace 
Order the Fisk Filter teday and increase the life 
of Boosters and wheel cylinders 


Se 
Mounted between Master Brake Cylinder and 
Vacuum Booster and Wheel Cylinders vr 
between Master Cylinder and Wheel Cylinders 
when vehicle does net have booster 


HORTON MFG. CO., INC. 


"Mfrs. of wheel alignment Machines & Tools’’ 


1020 Hogan St., Jacksonville, Florida 








ANTI-FRICTION 


IDLER ARM KIT 


Ford - Linc. - Merc. - Cad. - Olds - Hudson 
Pont. - Buick - Nash - Pack. - Dodge - Plymouth 
* This kit is fast becoming America's favorite idler arm re- 
placement kit. Over 100,000 now in use. Recommended by 
Front End Specialists and New Car Dealers. This is not just an 
idler arm tightner or anti-rattle kit, but a permanent and lasting 
ball bearing action kit. Actual tests on cars with 70,000 to 
80,000 miles show no wear or looseness. You can forget tire 
wear, steering wonder and play due to idler arm looseness. 
Your car will steer easier with less drag when you install a 
CMC IDLER ARM KIT. Get yours today from your nearest 
Jobber. See our display and ask for a demonstration at the 


Southeast Automotive Show. 


Licenses under 


Pat. N 
2,689 756 


CARLSON MFG. CO. 


4161 SO. CHEROKEE ST. 


ENGLEWOOD, COLORADO 
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BOOTH 310 


SOUTHEAST SHOW 
ATLANTA 








GLOBE RUBBER PRODUCTS CORP. 


MANUFACTURERS OF ORIGINAL EQUIPMENT 
AND REPLACEMENT PARTS FOR 
THE AUTOMOTIVE INDUSTRY 
AND 
SWIM KING SWIM ACCESSORIES 





eee oa 
SOUTHEAST REPRESENTATIVE 


ED ZINNEL 


HENRY GRADY HOTEL 


GA 


MID-SOUTH REPRESENTATIVE 


MAX EISENBERG 


ALAN SALES CO. 
429 SOUTH 20TH ST 


BIRMINGHAM, ALA ATLANTA 











iy KK, by ubeless Tire 
Manutacturers / 


© Our New SNUGL 
Spring Stee! Clip 


CEE 
\ ail 


is contoured ft< 
fit the rim 
the only tailor-made 
clip or the market 
1 ¢ 
bot j 
9 ore 


STANDARD < 


niled ‘ 
t firmly with a Bull D 
gnited as the 
ut New 4 page Brochure 








of rr iii MFG. CO. ity 
= MAY 


KOKOMO, ino. “ WHITTIER et 





BOWERS Batteries 
Always Better 


BOWERS BATTERY & SPARK PLUG CO., READING, PA 





GUARANTEED 


LAKE 


CELLULAR-TUBULAR 
RADIATOR CORES 


service 
Write for 


And for easier, faster radiaior repai 


also use Lake Shop Tools and Supplies 


free Supply Catalog today! 


Our latest core Cotalog includes 1952 953 and 1954 models 
LAKE AUTO RADIATOR 
venu Cleveland 


Bra s Angeles 58, Calif 
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~ @ TRUES 
® GROOVES 
® BALANCES 
PASSENGER AND TRUCK 
TIRES 


in less than 
15 minutes 


Get perfect re e 
per tire 


sults ever 
with this 


Permanently 

trues and bal! 
ances tires for life 
Easy to operate 
constructed. Complete jot 
for 9c a tire 
area and 110-volt 
needed for installation 


of tread 
r iggedly 


Only sma! 


outlet 


as 


Top quality tungsten stee! cut 
trues-up 


$595 ; $39. 50 uielly " 


sive te 


resharpened 


replace 
DELIVERED, complete etedinn ’ 
ae pone ag TTACHMENT 
(slightly higher west of 
the Rockies) 


For real rounding, balancing and grooving profits, contact 
KEN CURRY, National Distributor 
602 BOUIE STREET . . BOX 1289 
HATTIESBURG, " MISSISSIPPI 


« Convenient terms can be arranged 
¢ Merchandising aids supplied on request 
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ADVERTISERS’ 


The Advertisers’ Index is published as a convenience, and not as a part of the advertising contract. 
Every care will be taken to indez correctly. No allowance will be made for errors or failure to insert. 
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2545 N. W. 10th 
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NEW Ewing PORTABLE 


STEAM CLEANER 
BUILDS PROFITS FAST 


OIL BURNING CLEANER MOVES 
EASILY FOR ALL CLEANING JOBS 
AT LOW COST—EXTRA PROFITS 


150 Gellens steam per hour 
80 to 100 Ibs. pressure 
Cold water to steam in 2 minutes 
NO pre-mizing of compounds 

Fully eutemetic contrels 

Bere minimum of moving parts 
Solution dees not poss thru coils 
Stainless steel combustion chamber 
Underwriters’ eppreved burner 


MODEL A-OP 

Quickly and easily you roll the Ewing Model A-OP 
steam cleaning machine from one job to another to 
clean motors, chassis, heavy trucks and trailers faster 
than ever. 





Portable Model A-OP also furnishes abundant 
warm water to quickly, safely clean waxed finishes; 
Huge volumes of steam cleaning solution for really 
tough cleaning jobs, motors, chassis, parts. For safer 
working conditions you can easily clean pits, walls, 
racks, floors and drives. 


Fully automatic controls make the Ewing Model 
A-OP the safest, most profitable cleaner to use on all 
cleaning jobs. Send coupon for details, today! 
NO MOVING PARTS! 
LOW COST MODEL C 


80 Galions Steam per Hour 
Operates on Any Type Gas 





Especially designed for the opera 
tor who needs a low cost, high 
quality steam cleaner that is de 
pendable. Model C provides lots of 
warm water or plenty of steam 
cleaning solution. Fully automatic 
controls make it safe for anyone to 


GAS OPERATED 
MODEL "C” 
STATIONARY 

JOBBER INQUIRIES INVITED 


For BEST results use Ewing Compounds in ANY Steam Cleaners 


EWING MANUFACTURING C0. 


operate. 


Models From $395 to $1395 


Established 1924. Ame ricas most complete line « 
dependable Oil and Gas operated steam cleaner 


Box 875 Okiahoma City, Okla 


Ewing Mfg. Co., Box 875, Oklahoma City, Okie 
RUSH details of the New EWING Mede A.OP Portable 


steam cleaner: Stationary Mode C Ges burning cleoner 
without ob gatior 

Name 

Address 

City Stete 














































AUTOMOTIVE STATISTICS 


Total Vehicle Registrations 
Gallons of Gasoline Used 1953 
New Car Dealers 

Independent Garages 

Number of Service Stations 
Miles of Paved Road 

Hirsig Men 
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THE HIRSIG ORGANIZATION 
SALUTES 


GEORGIA 


HOME OF THE SOUTHEAST 
AUTOMOTIVE SHOW 


COVERAGE MAKES SALES 
These Hirsig district managers cover the State of 


Georgia rendering complete and effective service to 
jobbers and manufacturers on all Hirsig lines. 


* oe = ia 


DOUG COLE JACK GOLDEN WALTER POHL 


M2 


JOHN TUGGLE RABUN THOMPSON 


The Hirsig organization covers all 
of the ten Southeastern states just 
as intensely as they cover the 
State of Georgia. The ten states 
covered are Florida, Georgia, 
South Carolina, North Carolina, 
Virginia, West Virginia, Tennessee, 
Kentucky, Mississippi, and Ala- 


bama. 


1,081,403 
972,852,000 
816 

956 

4,824 
21,012 

5 
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PERFORMERS 
” a A 4 b 


Combined in the same 
replacement ring set! 


a 


@ A FAST SEATING COMPRESSION RING 


©@ A SOFT PRESSURE OIL RING 


Oo The Hastings torsional is a compression ring that seats cation that older engines must have—and with complete oil 


right now, Its torsional action brings it into a quick seat and control and economy 

perfect wall bearing in any cylinder tapered, out of-round or Here are two top performers in the sam Motor Engineered 
re-bored. set built by replacement ring specialists 

(2) Ihe Hastings Steel-Vent is an oil ring that stops oil- You don't get come-backs due to cylinder scufling and slow 
pumping immediately. It's a soft pressure ring with the light seating when you install Hastings Stecl-Vent sets. Y« 


inner-spring developed by Hastings. It delivers the extra lubri- yositive, Quick performance that makes car owners hay 
: } | | | 


HASTINGS MANUFACTURING COMPANY, HASTINGS, MICHIGAN + HASTINGS LTO., TORONTO 


BA OO SO 
Le ]| N STEEL-VENT PISTON RINGS 


(= Tough on oil-pumping ... Gentle on cylinder walls 


4 BUT 50 Gs 


1, 





i 
‘ 


New D ) 
ouble Pro 
of... you profit all w 
ays with.. 


RAMCO 


—— 





piston Ri 
the New ; 
C9 gives 
seered 


i | 


engit 
for wear 
ru 

s il! 
Jyuomatic 


contac ee 


inner ring: 
pefore pelie 


sncreased opr 


t¢-Ringi" 
yes 0 


¢ Engine® 


for 
other TY! 


Peca 


for year 
Double- ie 
il 


PISTON RINGS 


MG today’ 
lay’s Re-Rin 
a Jobs 
* RTC 
for Flee 
t Re-Ri 
e-Ring Jobs * G 
for the N 
New Type Engi 
“engine Re-Ri 
ing Jobs 


*Ask Your Ramco J 
co Jobber f 
‘or Com 
plete De 
etails or W 
Ww 1 
rite Us. Copyright 1 
955, Ram 
sey Cor 
poration, S 
, St. Lo 
uis 8, Mis 
1 souri 





